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CULBURN GOES TO FIELD 
HAGGARTY IS NOW ASSISTANT 





Fire Association Men Have Changed 
Places Owing to Health of 
the Former 





E. L. Colburn, assistant western 
manager of the Fire Association, be- 
comes Minnesota state agent of the 
company, and W. J. Haggarty, now in 
charge of the Minnesota field, suc- 
ceeds him, the change taking place at 
once. Mr. Colburn found that office 
confinement is detrimental to his 
health and requested to be assigned a 
field position. He was brought to the 
office from the Iowa and Missouri 
field. Second Vice-President J. B. 
Morton, who is now in Chicago, says, 
“Mr. Colburn’s work in his position 
has been highly satisfactory, but when 
he found that he was sacrificing his 
health by a sedentary life, he and we 
both agreed that field work would be 
more conducive to his physical well 
being. We have high esteem for him 
and feel that getting back into the field 
will be much more to his liking.” 

Mr. Colburn was brought up in the 
London & Lancashire office under Man- 
ager J. S. Belden. When the latter 
became manager of the Fire Associa- 
tion he employed Mr. Colburn to take 
charge of Iowa and South Dakota. His 
field work was so successful that on 
the succession of J. W.- Robertson to 
the western managership, he selected 
Mr. Colburn as assistant. He is per- 
sonally popular and will continue the 
good work of the Fire Association in 
Minnesota. 

Mr. Haggarty’s Career 

Mr. Haggarty was born in Chicago 
right in the smell of fire and smoke. 
His father was a fire insurance patrol 
captain in charge of the Fifth avenue 
station under the famous Superinten- 
dent Bullwinkle. Mr. Haggarty was 
born in the patrol headquarters. He 
went with the old Provident Steam & 
Gas Pipe Company, the original sprink- 
ler concern. He then went with the im- 
proved risk commission of the West- 
ern Union under Robert Jardine. For 
a while he was with the Western Fac- 
tory Insurance Association. His work 
attracted the attention of Manager J. 
S. Belden of the London & Lancashire, 
who appointed him Cook County spe- 
cial. After Mr. Belden became man- 
ager of the Fire Association he made 
Mr. Haggarty Minnesota state agent, a 
position he has filled with credit to 
himself and the company for eight 
years. He has served as president of 
the Minnesota & North Dakota Fire 
Underwriters. Mr. Colburn will go to 
Minnesota in a few days, and his head- 
quarters will be at 114 Fourth street 
south, Minneapolis. 





New York Underwriters Changes 

C. H. Carpenter, special agent of the 
New York Underwriters in Iowa, as- 
sisting State Agent W. M. Palmer, 
becomes special agent in the. mountain 
field, assisting State Agent Wells. F. 
W. Edler, now an examiner at the head 
office succeeds Mr. Carpenter in Iowa. 
Mr. Edler was formerly special agent 
in Wisconsin. i 

A. T. Ranus from the head office will 
go to Illinois to assist State Agent R. 
M. Bennett. 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
—From /nsurance Age, New York. 


Losses paid for 91 years......... wigs 
WM. B. CLARK, President 
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The Continental (Fire) 


Insurance Company 
of New York 


To represent the Continental is to represent 
supreme loss paying power, 
square dealing, 


progress and success. 


Why not apply for a Continental agency ? 


Home Office 


Western Office 
46 Cedar Street, New York 


Henry Evans, President 


280 La Salle Street, Chicago . 
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Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 
Cash Capital, Two Million Dollars 


Reinsurance Reserve, - - 3.241.71 
Reserve for Outstanding Losses, 499,345.14 
Reserve for all other Claims - 82,000. 

NET SURPLUS, - - = 8,066,837.38 


Total Assets, $9,941,424.23 


JOHN B. KNOX, Secretary 
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PUT BAN ON MAIL ORDER 
WISCONSIN LAYS DOWN LAW 





Non-Admitted Companies and Their 
Agents Violate Statutes in Solicit- 
ing by Letter 





Commissioner Beedle of Wisconsin 
has put a ban on non-admitted com- 
panies soliciting business through out- 
side agents. This sort of soliciting has 
been indulged in frequently. Commis- 
sioner Beedle says: 


Numerous complaints of the solicitation 
of unauthorized insurance by mail led to 
the submission by this department to the 
erence general of the following ques- 

on: 

“An agent residing outside of this 
state, of a life insurance company not 
licensed to do business in this state, 
transmits by mail to a citizen and resi- 
dent of this state a letter soliciting him 
to take out a policy of life insurance in 
such unauthorized company. The person 
so soliciting makes application for a pol- 
icy and goes outside of the state for his 
medical examination. Afterwards the 
policy is mailed from out the state 
the insured at his place of residence in 
this state, and his check is returned 
the agent in payment of the premium. 

“Is the letter soliciting the taking of 
the life insurance a violation by the agent 
of the company, or both, of sections 1976 
and 1978 and other sections of the stat- 
utes, and if so, what proceedings can be 
had against such agent or company?” 

Statutes on the Subject 

In reply the attorney general calls at- 
tention to the following statutes: 

“Section 1976 provides that no person 
shall act or aid in any manner in trans- 
acting the business of or with any insur- 
ance corporation of any kind in placing 
risks or in collecting any premiums or 
assessments or effecting any business 
therein without a certificate of authority 
showing that the corporation is licensed 
to do business in this state. 

“Section 1978 provides that no corpora- 
tion or individual shall do any business 
of insurance of any kind in this state 
or with any resident of this state except 
according to the conditions and restric- 
tions of these statutes. 

“Section 1947—5 provides that: 

“No life insurance company whatever 
shall do any business in this state, nor 
shall any person act as agent or other- 
wise within this state in receiving or 
procuring applications for life insurance 
or in any manner aid in transacting such 
business for any such corporation until 
s shall have first procured a license,” 
ete. 

Quotes from Judges 

He then calls attention to the language 
of Justice Winslow in the case of Rose 
v. Kimberley, 89 Wis. 645, construing 
similar language in Section 1915: 

“The object of this statute is so plain 
that it cannot be mistaken. It is to pro- 
tect our citizens against irresponsible and 
worthless foreign companies of the very 
kind which we have now before us. The 
evil to be corrected is not the writing of 
a policy by an unlicensed company with- 
in this state alone, but the writing of 
such a policy at all. Bearing in mind 
the object of the statute and the evil 
to be corrected, it is very plain that the 
object will be largely defeated and the 
evil will flourish as before if it be held 
that companies without license can estab- 
lish their agencies just outside of the 
— line and conduct their business by 
mail.” 

The language of Justice Barnes in State 
v. Columbian National Life, 141 Wis. 557, 
is also quoted, namely: 

“In my opinion the means or methods 
adopted for soliciting insurance or of 
transacting the busine<s are immaterial. 
Such acts may be and frequently are done 
in various other ways than by personal 
solicitation or transaction, as by phone, 
by telegraph or by letter. Section 1978 
prohibits the doing of insurance of any 
kind ‘in this state or with any resident 
of this state’ except by duly licensed 
companies and agents.” 

He then cites U. S. v. Thayer, 209 U. 8. 
39, and other federal cases, and Rove v. 
State (Ga.), 62 S. E. 123, showing that a 
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EMPLOY RATING EXPERT 


STUDY TRACTION PROTECTION 





Street Car Men Recommend Reduction 
of Hazard as Move for 
Low Cost 





The report of the insurance com- 
mittee of the American Street & In- 
terurban Railway Association, made at 
the annual meeting at Atlantic City 
last week, is interesting from the fact 
that it provides for an inspection and 
survey bureau for the organization. The 
delay in furnishing this committee with 
information as to what the Central 
Traction & Lighting Bureau has done 
in the way of preparing schedules and 
getting ready to cooperate with the 
committee, as promised last January, 
probably aided in arriving at this deci- 
sion. 

Employ Insurance Expert 

The first section of the report ad- 
vises the appointment of an insurance 
expert whose duty shall be to give ad- 
vice and assistance to members of the 
association who desire to avail them- 
selves of his services relating to insur- 
ance, policy forms, appraisals of prop- 
erties, schedules of rates, eliminations 
of unnecessary commissions, construc- 
tion and improvement of properties 
with a view to reducing the fire hazard, 
adjustment of losses and representing 
member companies. before rating 
bureaus. This man, with such assistants 
as he may deem necessary, shall consti- 
tute the inspection and survey bureau 
of the National association, the ex- 
penses not to be over $25,000 per year, 
to be collected from members in the 
proportion in which the dues of the 
association are now collected or in pro- 
portion to the services rendered. 

Appraisal of Properties 


The second section provides for the 
appraisal of properties by independent 
appraisers, as values thus made will be 
of advantage in placing insurance and 
in the adjustment of losses. 

Following this is the recommendation 
that each company appoint an inspec- 
tor to examine its properties, particu- 
larly as regards cleanliness, fire drills 
and condition of buildings, or that an 
employe or officer be delegated to this 
duty, but at all events he must be a 
man of intelligence, experience and au- 
thority to condemn bad conditions and 
make recommendations for improve- 
ments. 

The committee believes that particu- 
lar attention should be given to the wir- 
ing of cars and buildings. It is known 
that too many fires have their origin 
in poor wiring. 

For the protection of cars in open 
yards, the committee recommends the 
system of standpipes and nozzles in- 
stalled in one of the Cleveland yards’ 
and described in a recent issue of THE 
WESTERN UNDERWRITER. The committee 
asserts that this system will effectively 
protect any car yard and will entitle 
the company using it to a lower rate 
of insurance. 

Could Get Low Rates 

By the adoption of these recommen- 
dations the committee believes that in- 
surance may be obtained from the best 
companies at reasonable rates and un- 
der the best conditions. If the proper- 
ties are protected as the committee be- 
lieves they should be, the companies 
will be in position to say that they 
will carry their own insurance, either 
with the traction companies already or- 
ganized, in connection with other com- 
panies or funds accumulated for that 
purpose, or in some other manner that 
may be devised. They feel that the 
properties will be in such good shape 
that the losses will not be heavy, how- 
ever, the insurance may be carried. 





Frank & Dubots of New York have been 
appointed representatives of the York- 
shire Fire of England for surplus line 
business. 

The Union of Paris has appointed Hare 
& Chase agents at Philadelphia. 





DRAKE BEEN MADE CHAIRMAN 





National Agency Association Commit- 
tee Will Take Up the Question 
of Agency Qualifications 





President A. W. Neale, of the Na- 
tional Association of Local Fire In- 
surance Agents, has selected the new 
committee on agency qualifications 
authorized by the recent Chicago con- 
vention. Lyman M. Drake of Chicago, 
who has made a special study of this 
subject, has been made chairman. The 
other members of the committee are 
A. H. Robinson of Louisville, Ky., R. F. 
Manly, Birmingham, Ala., P. D. Kier- 
nan, Albany, N. Y., H. R. Manchester, 
Cleveland, Ohio. 

O. B. Ryon of Streator, Ill, was 
asked to serve upon the committee, but 
felt obliged to decline on account of 
his official connection with the Illinois 
department. At President Neale’s re- 
quest he has, however, agreed to as- 
sist the committee in the important 
work upon which it is engaged. 

Local agents as a whole look upon 
the work of this committee as of the 
utmost importance to the interests of 
the agency business. The National as- 
sociation has been building up prin- 
ciples of protection to the agent in 
his territorial and expiration rights, and 
this has proved of general benefit to 
all agents, irrespective of their 
standing. 

While the National association has 
for some time been interested in this 
question, and has conferred with the 
National Association of Credit Men in 
regard thereto, the proposition has re- 
ceived a very decided impetus through 
the agitation of the expense question. 

It seems to be admitted on all sides 
that an important phase of this ques- 
tion is improvement in agency ap- 
pointment, and it is with a desire to 
bring about this improvement, as the 
first step in the reform, that the Na- 
tional association has provided for the 
appointment of a competent committee 
to consider the subject. 

In view of the fact that the com- 
mittee’s chief object is to draft an 
application blank for adoption by the 


insurance departments or by state law, 4 


the vote of the insurance commissioners 
at their recent annual convention endors- 
ing the action of the National association 
in the appointment of this committee, is 
regarded as assuring the general co- 
operation of the state departments in 
the reform. 
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New York Office, 45 William St. 
3. M. DE CAMP,General Agent. 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 


Northwestern Department: 
205 La Salle Street, CHICAGO 
WILLIAM S. WARREN, Manager. 
GEO. H. MOORE, Assistant Manager. 
HUGH R. LOUDON,’ Deputy Asst. Mer. 











Fidelity-Phenix Fire 
Insurance Company 
of New York 


q@ Fidelity, says Webster, 
means faithfulness, loyalty, 
honesty. 


@ Phenix is an emblem of 
that which fire is unable to 
conquer. 


@ Agents agree that the 
Fidelity-Phenix is well 


named. 
Home Office Western Office 
46 Cedar Street, 205 La Salle Street, 
New York Chicago 
Henry Evans, President 








Fidelity (Fire) 
Underwriters 
of New York 


@ It is a good many years since 
the United States took her com- 
manding place among the na- 
tions as a “world power.” 


q@ It is only a few months since 
the Fidelity Underwriters raised 
their business banner, but 
already the Fidelity Underwriters 
are acclaimed as a “‘world power” 
in fire insurance. 


@A ve Underwriters agent 
is, in turn, lf a power. 


@ The policies are issued by The Con- 
(Fire) Insurance Company and 
Insurance 


the ~ 
Company of New York, each assuming 
half the liability. 


Home Office 
46 Cedar Street, New York 


Western Office 
280 La Salle Street, - - New York 
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Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 





F. M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 
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PHILADELPHIA UNDERWRITERS’ POLICIES 


Are oi Unquestionable Reliability 


underwritten and guaranteed by the Insur- 


, being i 
ance Company of North America and the Fire Association of Philadelphia, two 


of the O) 


and Most Prominent Institutions of the kind in the Country. 


can have nothing better in the line of Fire and Lightning, or Tornado Insurance, to 


offer to their patrons. 


OFFICE OF WESTcRN DEPARTMENT, ERIE, PA. 
J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 


M UNDERWRITERS '| 











é 











wn TT 


-— -— es oe Ow FF eet 


at: nh te Che, meth an A OO ee 


—- = eC 








October 20, 1910. 


THE WESTERN UNDERWRITER. 








BARNES PREPARED TALK 
VIEWS ON RISKS AND RATES 


Kansas Superintendent Gives Out 
Paper Written for Local Agents’ 
Convention in Chicago 


Superintendent Charles W. Barnes of 
Kansas was invited to address the Na- 
tional Association of Local Fire In- 
surance Agents at its annual meeting in 
Chicago in September but was unable 
to be present on account of illness. 
He prepared an address, however, and 
this address has been given out for 
publication. ' 

Mr. Barnes began with an allusion to 
the part Kansas has taken in pro- 
gressive political movements in the 
past, from slavery times to its en- 
dorsement of Roosevelt’s latest pol- 
icies, on which it asks no rebate. “I 
call these things to your attention,’ 
says Mr. Barnes in his address, to 
show that the spirit of progress which 
has made the state move always on- 
ward and upward in the affairs of men 
in the inspiration for the effort to solve 
the troublesome question of fire in- 
surance rating.” Continuing, he said in 
part: 

The management of the insurance com- 
panies contends that insanity, the lack of 
wisdom and the absence of sense; an ef- 
fort to destroy investment; to drive out 
of business the corporations, to take from 
individuals their rights and liberties, are 
the motives underlying the enforcement 
of this law. By this acclaim some of our 
friends seek to evade the responsibility of 
meeting and solving the problems of fire 
insurance. 

Conditions Were Bad in Kansas 

If the state of Kansas had attempted to 
destroy a condition which contained reg- 
ularity and fairness, equality and justice, 
then these complaints would be proper. 
But I say to the members of this asso- 
ciation, to the officers, managers and 
stockholders of fire insurance corpora- 
tions, that in none of the states was the 
condition connected with the business of 








fire insurance companies so deplorable, so . 
necessary for attention, necessitating in- | 


tervention by the state for the purpose of 
applying remedies and furnishing benefits 


to recognize as necessary. 

Let it be understood that the people of 
Kansas are for a legitimate profit on all 
investments. Please also understand that 
in connection with the inviting field which 
Kansas offers for investments, and insur- 
ance the people are alive; they are going 
ahead; they want protection and are ready 
to pay for it. But some of our friends are 
attempting to prove in the federal court 
that the antidiscrimination law is unsat- 
isfactory, denying the right of the state 
to police its borders. Where men in poli- 
tics have recently disagreed with certain 
policies, it has been fashionable to invite 
them to retire from the altar, and by the 
same sign compliance with the law of 
Kansas is entirely voluntary. 


Companies Would Quit 


There is not a member of this National 
Association of Local Fire Insurance 


Agents who does not know that if the, 


provisions of the Kansas law were as 
odious as claimed, that not a single insur- 
ance company would remain within this 
state over night. And, furthermore, it is 
true, and I challenge any manager or com- 
pany official to prove the contrary, that 
the general situation in Kansas regarding 
the business of fire insurance is now more 
satisfactory, more substantial, more clean 
and more desirable in all respects from 
the standpoint of the insured and insurer 
than in any other state in the Union. 
The mercantile lines, the elevators, the 
packing house lines, furniture factory 
lines, have heretofore been written at sui- 
cidal rates, and above all this mass of 
struggling, turbulent rebaters, special 
privilege men, and the particular friends 
of some particular company and agent, 
has stood the man with the preferred risk, 
contributing to the deficiencies which 
were created by the nonobservance of the 
schedules; by the acceptance of business 
in which the volume was a more impor- 
tant consideration than the compensation. 
The Kansas department has been criti- 
cised because of two things which have 
never been done. First: Demanding a 
classification upon the experience of the 
state. Second: A _ classification based 
upon the general experience of the com- 
panies. The department of Kansas has 
made no demands upon this proposition, 
but has given to the insurance companies 
the privilege of making their rates upon 
whatever experience they desire. There 
has been no arbitrary or fixed rule b 
which these conditions should be reach 
but these schedules have been required to 
be filed. If these schedules are based 
upon improper experiences, or made in- 
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correctly, then it is not the fault of the 
Kansas insurance department. 


Can File Any Rate 


Some of these highly moral purposed 
critics of the law, even in denouncing the 
Kansas statute, permit their special 
agents to traverse the state, saying that 
they would gladly write the business at 
a less rate than is fixed in the schedules 
if they were permitted to do so by the 
state department. These men do not seem 
to comprehend that they can file in the 
department any rate which they deem 
sufficient. 

It is also claimed that a great injustice 
is being done insurance companies in mak- 
ing reductions on preferred business. In 
the name of decency, in the name of fair- 
ness, in the name of honor and square 
dealing, is it proper that the preferred 
business and the small property owner 
should bear the burden of destructive 
competition, rate wars, unwise business 
judgment and inadequate ratings on haz- 
ardous lines? 


Makes Greasy Dollars Good 


There is one thing that the Kansas law 
does that is certainly noteworthy. Under 
its operation the greasy silver dollar of 
the working man, taken from a pocket in 
his overalls, buys exactly the same 
amount of insurance that the crisp one 
dollar bill, taken from a silken purse, buys 
for the rich man. It eliminates favorit- 
ism, it makes the business honest, and 
distributes its burden equally throughout 
the state, and every citizen contributes 
his proportionate share to the insurance 
tax. In addition to these things which 
the insurance law does, it is the only 
statute in the United States which recog- 


which the wisdom of the east had failed | nizes the importance of the local agent. 


Spirit of Antagonism 


It seems to have become the custom for 
insurance companies and insurance depart- 
ments to maintain a spirit of antagonism. 
Antagonism begets quarrels. Quarrels re- 
sult in controversy, and controversy 
causes disaster to any regulated or es- 
tablished business. These elements can 
be eliminated. The spirit of fairness, jus- 
tice and decency; the spirit of cooperation 
will achieve this result. Another remedy 
which I think would be of value, and 
which I believe will not be opposed or 
contradicted by the most perverse Yankee 
in the business, and what we need today 
in the fire insurance business, more than 
anything else, is moral courage. 

I have recommended to the legislature 
of the state of Kansas that a law be 
passed regulating the commissions paid 
local agents. By this I do not mean that 
the compensation of the local agent 
should be reduced, but I do mean the pay- 
ment of excessive commissions offered in 
detriment to the reserve holdings and the 
financial responsibility of companies in a 
mad desire to obtain new business. 


Laws Mr. Barnes Wants 


I have also suggested that the legisla- 
ture of Kansas should remove the burden 
of taxation against the premium receipts 
of insurance companies. I hope to see the 
adoption in Kansas of a standard form 
of policy. A law based upon the decision 
of our supreme court, making agents re- 
sponsible for loss on insurance policies 
placed in nonadmitted companies. A law 
imposing the gross premium tax and the 
fireman’s relief fund tax upon individuals 
or corporations placing business in unau- 
thorized companies, and a law requiring 
the New York reserves. 

A law requiring a test of solvency from 
interinsurance, medical protective and 
other mutual plans which now thrive in 
the absence of regulations. 

law defining an agent for an insur- 
ance company, with such provisions as 
will eliminate the broker and rebater and 
direct to the regularly constituted and ap- 
pointed representatives of insurance com- 
panies the business which belongs to 
them; and a law prohibiting the broker- 
age of business except by and between 
the agents of authorized companies. 

Get House in Order 

Insurance companies want to destroy 
the Kansas law and prevent all future 
legislation of this character because of 
the fear of being compelled to classify 
their business. To show, to explain, to 
tell what the experience has been, insur- 





SHOWS MEIHODS IN USE 


PROTECTIVE HOLDING SCHEME 





New York Department Reports on An- 
other Promotion Concern in the 
Incubator at Syracuse 


The New York department which 
has conducted an examination of the 
Protective Holding Company of Syra- 
cuse, Y., which is organizing the 
Protective Fire, has given out the de- 
tailed report. This concern is still 
in the incubator process. The depart- 
ment has this to say: 

The Protective Fire is as yet but a 
name, it having received a certificate of 
incorporation from the state; the funds 
with which it is to be supplied, through 
the promotion of the Protective Holding 
Corporation, being as yet far from suffi- 
cient to permit the completion of its or- 
ganization. 


Use Mail Order System 


The Protective Holding Corporation, 
like the Protective Fire, is organized un- 
der the laws of New York, and, since it 
began business in November, 1909, has 
been actively endeavoring to place its 
stock, at first through stock salesmen, on 
what might be called the Van Laningham 
plans, under the management of Ira A. 
Manning, an insurance promoter of expe- 
rience, and of late through the mail order 
system, under the management of Messrs. 
Wightman and Dudley of New York, who 
are stated in the report to be well-known 
advertising and mail specialists. The lat- 
ter seem to be the authors of the some- 
what alluring prospectuses and pamphlets 
now being used by this company. Mr. 
Manning’s connection with the Protective 
Holding Company was severed since the 
insurance department’s examination be- 
gan; he is reported to be now contemplat- 
ing the promotion of a fire insurance com- 
pany in New Jersey. 

Centers About BR. BR. Tuttle 

This promotion has as its center the 
Robert R. Tuttle Underwriting Agency, a 
fire insurance concern operating from 
Syracuse, N. Y., and, aside from the very 
garish methods of the specialists who 
have been employed to place the stock 
with investors, seems to be founded on 
an intention to organize and conduct a 
large fire company, and, should the same 
succeed, to organize and conduct insur- 
ance companies doing other lines of busi- 
ness, all of which would be controlled 
through the Protective Holding Corpora- 


ion. 

The latter company—which, for the 
time being, is merely the sales agent of 
the general promotion scheme—was or- 
ganized on Nov. 13, 1909. Its authorized 
capital is $400,000, the stock being divided 
into 40,000 shares of $10 each. Its cor- 
porate powers are quite broad, though the 
intentions of the incorporators seemed to 
be that the company should become noth- 
ing more than a stock selling and then a 
holding corporation. 

Control of the Underwriting 

Within a week after its organization, 
however, it entered into a contract with 
the Tuttle Underwriting Agency, whereby 
it granted to such agency, for a period 
of 15 years, the absolute control of the 
underwriting business of such fire com- 
panies as should be controlled by the hold- 





ance companies are living in the fear of 
being required to make classifications, as 
will be admitted by any insurance com- 
pany official or manager who is not 
blinded by his prejudice. It may sound 
populistic. If it is populistic, then be it 
so; but the insurance corporations of this 
country and the corporations of every 
other character may just as well get their 
house in order and prepare for the new 
era in our history in which the people are 
demanding and insist upon paying only a 
legitimate profit for the things which they 
use. 








ing corporation, even providing that such 
contract could not be terminated, save 
for a gross violation of its terms by one 
or the other of the parties. It will thus 
be seen that, as the arrangement stood 
when the departments examination be- 
gan, the Tuttle Underwriting Agency ab- 
solutely controlled the destiny of such fire 
insurance companies as might be organ- 
ized through the operations of the pro 
moting company, and that such control 
dated practically from the time the first 
contract was made by the promoting com- 
pany and when it and the underwriting 
agency were controlled by the same men. 
This transaction was sharply criticised 
by the examiners of the department. As 
a result, a new contract between the Pro- 
tective Holding Company and the firm of 
Tuttle, Wightman & Dudley, made up of 
the interests controlling the Tuttle agency 
and of the mail order specialists pre- 
viously mentioned, was entered into, the 
duration of which is limited to one year, 
the territory affected thereby being also 
considerably smaller; thus placing the 
continuance of any business arrangement 
between the original promoters and the 
holding company as controlling the fire 
insurance company more in the hands of 
the investors who shall purchase the stock 
of the former. 
Statements Are Misleading 

The examiners also called attention to 
numerous facts which characterize the 
promotion methods of the Protective 
Holding Company. Thus, the original 
prospectus—which is attractive to look 
upon and pleasing in its rhetoric—assures 
the public that one of the directors was a 
former deputy superintendent of insur- 
ance of New York, whereas the fact is 
that such director once held for a brief 
time a minor clerical position in such de- 
partment. 

Such prospectus also states that 28 New 
York fire companies in 1909 earned net 
dividends amounting to an average of 71 
percent—these figures being in large dis- 
play type and accompanied by a table pur- 
porting to prove their truth. Such per- 
centage and such figures are misleading 
in that they totally ignore the well known 
fact that the profits of fire companies are 
really divided into two great classes—one, 
the underwriting profits, and the other the 
income and increase in market value of 
the security holdings making up the capi- 
tal and surplus. Further, this list of 28 
companies is a selected list, does not in- 
clude all the fire companies doing busi- 
ness in New York, and ignores those not 
particularly successful; while any conclu- 
sion based on a single year’s business is, 
in the nature of things, absolutely worth- 
less. As a matter of fact, the percentage 
of underwriting profit of these 28 com- 
panies was for the year 1909 less than 
one-half the percentage given in the 
pamphlet, while the percentage obtained 
from an average of ten years on these 
28 companies would show a still smaller 
underwriting profit. 

Overlooked Promotion Expense 

Such prospectus was also so phrased 
that the investor was given to understand 
that all of the money paid by him for 
stock purchased, both capital and surplus, 
was to be put at work in the Protective 
Fire Insurance Company. The truth was 
that from 20 percent to 26 percent of it 
was immediately dissipated in the promo- 
tion expenses of the holding company. 

These criticisms of the original pros- 
pectus of the Protective Holding Company 
indicate that the methods of such com- 
pany, until a very recent period, are not 
essentially different from the methods of 
similar companies investigated by the de- 
partment. This company, however, on 
such criticisms being brought to its at- 
tention, prepared another prospectus 
which is now being used. The last men- 
tioned pores, while somewhat more 
truthful in the particulars indicated, is 
still characteristic of promotion methods 
and should not be relied on too implicitly 
by the investing public. 


“Optimism” Is Closed Up 


The impossibility of the professional 
promoter exploiting his wares without 
methods such as those criticised on this 


examination is somewhat indicated by the 
following: When the criticisms of the 
insurance department of the promotion 


methods of the Protective Holding Cor- 
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oration were brought to the attention of 
ts officers, the latter asked for a ruling 
by the department which would indicate 
what the department would approve in the 
way of promotion literature. To this Su- 
perintendent Hotchkiss replied that such 
literature should state the truth, the 
whole truth and nothing but the truth; 
whereupon, the rejoinder was e by a 
representative of the company that such 
a —— excluded all “optimism” and that 
ane t “promotions would be impos- 
sible.” 
Financial Exhibit Given 

The financial exhibit of the Protective 
Holding Corporation shows that the com- 
pany has thus far disposed of 10,176 
shares of its stock, at $20 a share—$10 
of this being for surplus—at a total sub- 
- scription price of $213,500, of which there 
has been received in cash $66,504, and the 
balance in promises to pay different kinds. 
Such promises to pay seem to be met with 
reasonable certainty; the proportion of 
lapses, when sales were made largely 
through stock salesmen, being 9% per- 
cent, and on the mail order business but 
24-10 percent. The total expenses and 
obligations of the company thus far, on 
sales aggregating $213,500, appear to be 
$47,843, of which $28,411 is for commis- 
sions, $10,909 for salaries, $4,621 for 
printing, and the balance miscellaneous. 
This company has thus placed its out- 
standing stock at a cost to investors of 
between 22 percent and 23 percent of the 
money subscribed, or about 45 percent of 
the money paid into surplus. ts officers 
claim that arrangements have now been 
made to continue promotion on a more 
economical basis, which the promoters 
hope will reduce the total expense of or- 
ganization to an average of 15 percent. 
Even on this basis, however, if this $400,- 
000 company should ultimately become— 
as its promoters hope—a $5,000,000 com- 
pany, it will have been promoted at an 
expenditure to its subscribers of between 
$600,000 and $750,000. 

Sell to Local Agents 

It would seem, then, that the time is as 
yet somewhat distant when there will be 
a sufficient aggregation of capital in the 
holding company to permit it to carry out 
its implied promise to the investors in 
its stock of placing $800,000 of their 
money in the capital and surplus of the 
Protective Fire Insurance Company. It 
should be stated, however, that this pro- 
motion seems to be free from the usual 
distribution of bonus stock to promoters 
and those on the inside. 

The promoters have to a large extent 
solicited stock subscriptions from men 
who would become agents of the fire com- 
pany; and this is given by such promoters 
as one of the sources of strength which 
such companies will have and a reason for 
part of the expense of selling stock. In- 
deed, it is claimed by them that these dis- 
bursements could properly be charged to 
the expense of obtaining agents. This 
contention on their part is, however, 
thought by the department to be in con- 
flict with one of the reasons advanced in 
favor of the underwriting contract, that 
the Tuttle Underwriting Agency al- 
ready had agents in most places and that, 
therefore, a great saving in the appoint- 
ment of agents would be made through 
this underwriting contract. 

Among the publications of this company 
is a list of 95 postmasters who took ad- 
vantage of an early suggestion from one 
of the directors, who happened also to be 
a postmaster, and acquired the stock of 
the Protective Holding Corporation. The 
continued canvassing of postmasters to 
the same end is indicated by letters re- 
ceived from time to time by the insur- 
ance department. 

Conclusion of the Report 

The examiners conclude their report 
with the following statements: 

“This corporation has been engaged for 
a period of eight months in securing sub- 
scriptions to its capital stock for the pur- 
pose of financing the Protective Fire In- 
surance Company of New York, and now 
possesses cash assets amounting to $26,- 
263.09 and subscription notes amounting 
to $45,196. In addition, there are unpaid 
installments to be collected on account of 
subscription agreements amounting to 
$96,927.71. These results have been ac- 
complished by the corporation at a cost 
of $47,843 to its subscribers. Realizing 
that the method of selling stock by means 
of personal interviews has been costly the 
management, on May 1, 1910, adopted the 
plan of selling the stock to the public by 
mail. This plan, inaugurated by the 


A High Grade 
Special Agent 


with experience in Oklahoma, Missouri and 
Kansas, can learn of a desirable opening 
with a high-grade fire insurance company 
by addressing, in confidence, 16-R, care 
The Western Underwriter, 145 La Salle 
street, Chicago. Give experience and ad- 
vise as to present company connection, 
if any. 











STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 








Insurance Company of North America 
of the CITY OF PHILADELPHIA, PA. 

OLDEST OF AMERICAN COMPANIES 

WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 


FOUNDED IN 1792 





Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








WHEN THE NORTH AMERICA WAS FOUNDED IN 1792 
WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


OPERATES A FARM DEPARTMENT 


GEORGE WASHINGTON WAS PRESIDENT 
W. N. JOHNSON, General Agent 


B. L. WEST, Asst. Gen. Agt 





agency of Wightman & Dudley, has re- 
sulted in a reduction of the total expenses 
of selling the stock to about 15 percent 
of the gross amount of subscriptions. 
* * * ‘While the prospectus of the com- 
pany contained misleading information 
and the agency contracts were subject to 
the criticism of this department, it has 
since shown a serious and earnest pur- 
pose to reform its literature, revise its 
contracts, and, awe ge to correct the 
oe which existed prior to this exami- 
nation.” 





STATEMENT BY OFFICERS 
Criticise Some Features of Superintendent 
Hotchkiss’ Report 





The officers of the Protective Hold- 
ing Corporation have issued a statement 
regarding the report of the New York 
department on the concern. Those 
signing the statement are Acting Presi- 
dent R. R. Tuttle, Vice-President Vir- 
gil H. Clymer, Vice-President Frederick 
S. Dudley, Treasurer Leonard H. 
Groesbeck, Secretary W. H. Horton, 
Assistant Secretary W. H. Titcomb, 
General Counsel C. W. Darling. They 
say: 

Summarized, Superintendent Hotchkiss’ 
report on the Protective, made July 31, 
1910, states that the early organization 
work was conducted at an expense of ap- 
proximately 22 percent, and further esti- 
mated that when we have completed the 
raising of $5,000,000 the total cost of 
organization may be between 11 percent 
and 15 percent. He does not, however, 
point out the fact that on May 1, 1910, 
the present plan of placing securities by 
mail was adopted which from the time 
of its adoption up to July 31 secured 
approximately $150,000 in subscriptions 
at a total cost to stockholders, including 
all fixed charges, commissions and all 
other expense, of 14 1-3 percent. 

Had the superintendent examined the 
Protective the day it started to sell its 
stock, he would have found that the first 
expenditure for postage and stationery 
made the expense of organization several 
hundred percent. Were he to examine 
the Protective today he would find that 
the present expense of placing the stock 
does not exc 10 percent, and later on 
it will, in our opinion, be less than 8 
percent. In his report he has not taken 
into consideration the fact that the com- 
pany is receiving from 3 percent to 5 
percent interest on its funds during the 
organization period, which will materially 
reduce the organization expense. 

Have Secured 1,700 Agents 

We have already secured 1,700 agents 
who are ready to write insurance poli- 
cies the moment we have completed our 
initial capital and surplus. These agents 
have been selected for their experience, 
good standing and _ business-producing 
ability. Insurance companies estimate 
the cost of securing agents at $50 per 
agent or more. As a result of our cam- 
paign of soliciting subscriptions to stock, 
the Protective is well and _ favorably 
known in over 500 towns and cities of 
the United States. We now have a body 
of over 1,000 stockholders, of whom 201 
are bankers and are merchants, 
located in forty-five states. The value 
of the ef ~~ we have already es- 
tablished, and the influence of 1,000 prom- 
inent business men _ as_ stockholders, 
should be considered in connection with 
the organization expense. 

We object to Superintendent Hotchkiss 
alleging that we give the “dividends” of 
twenty-eight companies as 71 percent. 
Our booklet stated that the net earnings 
of these twenty-eight companies in 1909 
were 71 percent. We are in receipt of a 
telegram from Mr. Hotchkiss, stating that 
he will correct this error wherever it is 
possible to do so. We also object to the 
word “purporting” as used by Superin- 
tendent Hotchkiss. Our table does prove 
the fact that 71 percent are the net earn- 
ings of cee New York state com- 
panies for 1909. 

- Stock Being Sold by Mail 

All of the Protective stock is now 

being sold through the New York office 


og mail, and we now have more than 
$300,000 sold; $330,000 additional reserved 








CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President 
Capital Stock - 
Assets - - - 


CHARTERED 1861 


GEO. W. BROOKS, Secretary 
- $400,000 
- $1,144,803.31 


Surplus to Policyholders $593,925.22 
Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 


INCORPORATED 1886 


The Commonwealth Insurance Co. 
of ew Work 





TOTAL ASSETS, - - - - 


PAID-UP CASH CAPITAL, - ° 


NET SURPLUS AS TO POLICYHOLDERS,- -<- - 





$2,108,186.03 
500,000.00 
1,534,610.90 





B. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES P. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Reliable Surplus Line Insurance 





Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 


known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., “Siater “* Chicago 





for the directors at $20 per share, and 
approximately $75,000 reserved on options 
by original subscribers. The stock is now 
being sold on a commission of 5 percent 
and we do not believe the other expenses, 
—e fixed charges, will exceed 3 per- 
cent. 

Our cash assets are increasing daily 
as the instalment subscriptions which are 
payable at the rate of 10 percent per 
month are now fast liquidating them- 
selves, 

Our plan of stock distribution by mail 
has proved efficient and the raising of 
$5,000,000 is merely a matter of time. 
Subscriptions during the summer months 
were received at the rate of $500,000 
annually and this has now beben increased 
to approximately $750,000 annually. 

Says Best Being Organized 

Mr. Hotchkiss has been kind enough to 
say in conversation at the hearing that, 
of all the companies he has examined, 
the Protective is the best one now being 
organized and he believes we will succeed. 

In the past we have sought the counsel 
and advice of the department and have 





tried to conform to its wishes and will 
continue to do so in the future. 

We make no apology for this company 
covering the period from its organization 
to date. We acknowledge that we have 
gy by experience in some particu- 
ars, but the plan itself is being success- 
fully worked out along right lines, and the 
financing of the company is no longer an 
uncertainty. 





Massachusetts Agents to Meet 

Arrangements have been completed for 
the annual meeting of the Massachusetts 
Association of Local Fire Insurance 
Agents at the American House, Boston, 
Oct. 22. Manager Frank Lock of the 
Atlas, President A. W. Neale of the Na- 
tional Association of Local Fire Insur- 
ance Agents, and Secretary F. H. Went- 
worth of the National Fire Protection 
Association will be the principal guests. 





It’s a cinch that the man who is satis- 
fied with the best he can get will never 
have anything better. 


Trost 


neene 
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Seemingly the effort to bring about 
an agreement to reduce expenses in 
the six “excepted cities” has about 
fizzled. Last summer a general meeting 
of companies was called to talk 
over the situation. The expense reduc- 
tion committee was instructed to take 
up the matter with the agents. Sub- 
committees were appointed from this 
general committee to interview the 
agents in each city. Nothing was done 
by the subcommittees during the vaca- 
tion season. Now comes the new angle. 
The union members claim that since 
the meeting the Western Insurance 
Bureau has been organized and has 
adopted a schedule of commissions 
whose classification is more liberal than 
the union scale. They claim that the 
bureau is not applying this scale’ to 
cities not “excepted” but which in 
many respects are just as important. 
For instance, the union managers say 
that Indianapolis, Detroit, Minneapoiis, 
St. Paul, Kansas City, Omaha and 
others escape the jurisdiction of the 
bureau. Therefore the union position 
is that unless cities of this kind are 
provided for they dco not care to be 
tied up in the six “excepted cities.” 

The nonunion side of the question 
is put by one of the leading managers, 
who says: 

“When the meeting was held on the 
expense question, Indianapolis, De- 
troit and the other cities named were on 
the map. Nothing was said about them. 
The argument was that we have six 
cities that are practically no man’s land. 
Union rules and practices do not ap- 
ply to them. Several of us thought 
that even if we could not get together 
in the general field, we might do so in 
these six cities where there was no 
company organization. So far as I see 
it the Western Insurance Bureau does 
not enter into the controversy at all. 
The sentiment of that expense meeting 
was well understcod. No other terri- 
tory was to be included. It looks to 
me as though some of the union com- 
panies have been up_against their large 
city agents and now desire an excuse 
to thwart any further movement toward 
the large city expens2 reduction. 

“T fail to see how the nonunion com- 
panies can be blamed in this issue. So 
far as Detroit, Indianapolis, and others 
are concerned, I am safe in saying that 
the Western Insurance Bureau will take 
care of them in a very satisfactory way. 
But they are not concerned and have 
never been mentioned until recently. 
From our standpoint I think the hig 
union companies could not stand the 
opposition and are backing water.” 

* * * 
WESTERN BUREAU MEETING 

The executive committee of the 
Western Insurance Bureau met in Chi- 
cago last week and arranged for a gen- 
eral meeting of the bureau in Chicago 
Nov. 2. The reduction in expenses in 
“excepted cities’ was discussed by the 
committee in view of the feeling among 
union companies that they are not 
justified in proceeding with the pro- 
gram so long as the bureau companies 
can pay higher commissions outside 
these cities. 

x * * 
SAGE MADE CHAIRMAN. 

Walter H. Sage, manager of the Ger- 
man American, who served the Western 
Union as chairman of the governing 
committee, during the last six months, 
has been reelected to the position. A. 
G. Dugan of the Hartford was chosen 
vice-chairman. 

* * 

BLUE GOOSE MEETING OCT. 26 

The next meeting of the Illinois pond 
of the Blue Goose.will be held in the 
assembly room of the Chicago Board of 
Underwriters, 159 LaSalle street, on 
Monday evening, Oct. 24, at 8 o’clock. 
Heretofore meetings have been held at 
the Masonic Temple. Its distance from 
the insurance district has been regarded 





its books. Itis a tower 
of strength, especially 
during troublous times 
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The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company Is highly commended. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 


ROYAL INS. BLDG. 
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as one of the causes for the small at- 
tendance. 

This will be an important meeting 
and all members possible should be on 
hand. The officers recently elected will 
be installed, the new ritual being used. 
The delegates to the grand nest and the 
banquet committee will make their re- 
ports and the question of continuing the 
Monday luncheons at Vogelsang’s will 
be taken up. 

Some of the musical members of the 
Illincis pond, who led the singing at 
the banquet to the grand nest, are talk- 
ing about organizing a Blue Goose 
quartette. 

* * * 
VOTING ON NEW RULE 


Members of the Western Union are 
voting on a new rule requiring a spe- 
cific item to cover storage charges on 
whisky. The practice of including 
storage charge in the stock item is be- 
coming prevalent. 

* * * 
ENTERTAINMENT COMMITTEE 

Chairman C. M. Cartwright of the en- 
tertainment committee of the grand 
nest of the Blue Goose in charge of 
the initiation ceremonies for next year 
announces the following as members of 
the committee: W. T. Benallack, De- 
troit, manager Michigan Inspection 
Bureau; C. T. Collins, Minneapolis, 
state agent North British; F. C. Secor, 
Kansas City, Mo., state agent Sun of 
England; Cyrus K. Drew, Denver, edi- 
tor Insurance Report; C. F. Snyder, 
Lexington, Ky., secretary Henry Clay 
Fire; W. S. Campbell, New Orleans, 
adjuster; John R. Brown, Rockford, II1., 
special agent State of Illinois in Wis- 
consin; C. L. Hecox, Columbus, Ohio, 
executive special O. C. Kemp General 
Agency; John C. Harding, Chicago, su- 
perintendent of agents Springfield F. & 
M.; A. W. Jenkisson, Chicago, Cook 
county special Northern of England; 
W. J. Sonnen, Chicago, state agent 
St. Paul. 

ee * 


SOME LOCAL EVENTS 


The managerial golf association closed 
the summer tournament at Glen View 
Wednesday of this week. The usual an- 
nual dinner was held. 


The Chicago Brokerage Association held 
its quarterly meeting and dinner at the 
Chicago Athletic Club Wednesday evening 
of this week. 


The Aetna has not made use of its old 
office in the Roanoke building since it 
moved to the National Life building. Now 
that the Omaha department is to be con- 
solidated with the western office, it will 
need more room. The supply department 
honey soon be moved to the Roanoke build- 
ng. 

The Chicago Board of Underwriters 
has decided to abandon its monthly lunch- 
eons, which were inaugurated last year 
and proved very successful. It will con- 
centrate its social features this year on 
the fiftieth annual banquet to be held 
on the evening of February 22. 

The Queen team won the championship 
in the Chicago Fire Insurance Baseball 
League for 1910 with a record of ten 
games won to two lost. The National of 
Hartford team was second with a record 
of nine to three. The Queen team is now 
the custodian of the championship cup 
until next season, which was held last 
year by the Connecticut. 





Geo. A. Brown—Geo. A. Brown of Chi- 
cago, special agent of the Hawkeye Fire, 
has joined the father class. He became 
. * reall this week, all due to a little 
girl. 


WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
COOD ACENTS WANTED 
CHAS. E. MANN, EXECYTIVE SPECIAL 
189 LA SALLE STREET CHICAGO, ILL. 


AGE ervs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
me nb surplus. 


paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Henry P. Magill @ Company 
GENERAL AGENTS AND MANAGERS 
184 La Salle St., Chicago, Illinois 


Louisville Insurance Co., - - - - - Established 1872 


Monongahela of Pittsburg, - - - - - Established 1854 
Standard Fire of Iowa, - - - - Established 1904 


AGENTS WANTED WHERE NOT REPRESENTED 


Additional Companies for Re-insurance of Over-Lines 
for Conservative Companies 
LOCAL AND REINSURANCE DEPTS. 
159 La Salle Street 
Central National of Chicago, Est. 1909 Hawkeye of Iowa, Est. 1865 
Central Mfrs. Mut. of Van Wert, Est. 1876 London Mut. of Toronto, Est. 1869 




















Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO Generat Managers 
Cepital, $200,000 Established 1668 
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NEWs ABOUT COMPANIES 


NOW HAWKEYE & DES MOINES 
Two of the Iowa Companies Merge, 
Giving New Concern Assets 
of $1,500,000 





The most important insurance merger 
consummated in years in the lowa in- 
surance field will take place when the 
Hawkeye Fire and the Des Moines Fire 
of Des Moines consolidate. ‘The con- 
solidation will occur Nov. 1. The new 
company will be called the Hawkeye 
& Des Moines Fire Insurance Co. The 
capital stock will be $200,000, the com- 
bined surplus $300,000, the assets over 
$1,500,000 and the amount at risk over 
$110,000,000. , 

The Hawkeye Fire is the oldest in- 
surance company in Iowa. It was or- 
ganized in 1865 and its growth has been 
steady and substantial The Des 
Moines Fire was organized in 1881. 
Both have been doing business in many 
states. The merger has been consid- 
ered for some weeks and last week 
Auditor Bleakly of Iowa was consulted 
as to whether the state insurance de- 
partment would object. Mr. Bleakly 
was quite willing for the consolidation 
to take place and the vote of the stock- 
holders was taken last Saturday in Des 
Moines. 

Officers of New Company 

H. R. Howell, president of the Hawk- 
eye, will be president of the merged 
company. G. G. Hunter of the Des 
Moines Fire, will be vice-president. W. 
D. Skinner of the Hawkeye, will be 
treasurer, and C. S. Hunter of the Des 
Moines, will be secretary. C. R. S. 
Howell will be assistant secretary. 

The company officials have issued a 
statement to the effect that the agents 
for the two companies will be taken 
care of. It is proposed to occupy the 
rooms in the Des Moines Life building 
into which the Hawkeye removed a few 
months ago. These rooms include the 
entire top floor of the structure. 

The merger is formed so that the cost 
of operation might be lessened and 
business conducted on a more satisfac- 
tory basis on the part of both com- 
panies. 

This is the second insurance merger 
in Des Moines within the past few 
months. The Capital and the Mer- 
chants & Bankers consolidated last 
spring under the name of the Capital 
& Merchants & Bankers. 





National-Ben Franklin Fire 

The stockholders of the National and 
Ben Franklin, both of Pittsburz, have 
ratified the merger deal whereby the 
company now becomes the National- 
Ben Franklin Fire. It will have $1,000,- 
000 capital and $3,000,000 assets. The 
officers are Samuel McKnight, presi- 
dent; John Thompson, chairman of the 
board; H. M. Schmitt, secretary and 
general manager. 





General of Paris 
Fred S. James & Co. have applied 
for membership in the Western Union 
as general agents for the General Fire 
of Paris. 


Pacific Fire & Marine 
The Pacific Fire & Marine has been 
incorporated at Seattle, Wash., with a 
capital of $500,000. The incorporators 
are W. H. Bogle, F. T. Merritt and 
Lawrence Bogle. 








Returning to the Business 

George A Cram, who formerly 
traveled for the American Central in 
different fields, and later was connected 
with the Cravens & Kelley General 
Agency in Texas, is returning to the 
business. For some little time he has 
been lumbering in Arkansas but is sell- 
ing out his interests. He is a son of 
the late president George T. Cram of 
the American Central. Mr. Cram is 
now in Chicago. 








AGENTS WANTED IN OHIO 


“NATIONAL 


INSURANCE 
COMPANY 


oF CINCINNATI 


ORGANIZED -1851: $:3.3234 2 Ps 





OHIO AND WEST VIRGINIA 


STREET RAILWAY INSURANCE 








Committee of Traction Men Recom- 
mend Inspector with Full Powers 
to Condemn Hazards 





The insurance committee of the 
American Street and Interurban Rail- 
way Company met in Cleveland a few 
days ago and completed the report that 
will be presented to that organization 
at its annual meeting to be held at an 
early date. This is always considered 
an important report by the traction 
men, who have been giving considerable 
attention to insurance for the past sev- 
eral years. The present report deals in 
a large measure with means of protect- 
ing properties against fire, as well as 
taking care of insurance features in such 
a way as to secure the lowest rates 
consistent with the conditions that ex- 
ist. 

The committee believes that the com- 
panies should each have an inspector, 
with authority to condemn anything 
that he believes to be dangerous to the 
risk and recommend improvements that 
will reduce the hazard. These men 
should have authority and not be in- 
spectors in name only. 

It is believed also that the associa- 
tion should employ an expert insurance 
man to give his entire attention to the 
business of the organization and its 
members. He would have authority to 
employ assistants and even inspection 
bureaus to do certain work, but he 
would be the final judge of all mat- 
ters. All properties should be valued 
by independent appraisers, in order 
that both the traction companies and 
the insurance companies should have 
a fair basis upon which to estimate. 
They should then be fully covered in 
order to escape all loss from fire. 

Attention should be given to wiring 
in both buildings and interurban cars 
should be provided with chemical ex- 
tinguishers, so that they would be com- 
paratively safe from heavy damages 
when far from any fire department. The 
committee recommended a form of pro- 
tection for car yards, for which so far 
nothing satisfactory had been provided, 
until a few weeks ago when a system 
was put into one of the yards at Cleve- 
_— that bids fair to be very success- 
ul. 

It is urged that all properties be put 
into as good condition as possible, in 
order that there may be as nearly no 
losses as may be and that they may 
demand a low rate of insurance. 





Dinner for Secretary Rees 


While Henry E. Rees, secretary of 
the Aetna, was in Cincinnati attending 
the Episcopal general convention being 
held there, the local agents of the com- 
pany tendered him a dinner. All the 
agents and office force were present 
and General Agent Gallagher came 
down from Chicago to be present. 
James O’Kane and W. B. Thomas, for- 
mer veteran employes of the western 
department, were on hand. There were 
a number of southern agents of the 
Aetna attending the convention and 


R. P. CHEW, President R. W. ALEXANDER, Seeretary 





Cash Capital 
0) 


$200.000 a 
LENS URAC, 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 
C. P. Kellerman, Secretary C. B. Reiter, Assistant Secretary 


77 





W. Steinmeyer, President 







Organized 186s 


Fire Insurance Company, Pittsburgh, Pa. 


Assets $1,465 ,180.06 Capital $200,000.00 Surplus $491,087.88 
WM. FEILE . B ’ 
nn — a eet 
at Chicago, Ills. at Dayton, Ohio at Detreit, Mich. 








OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 
i TATEMENT JANUARY 1, 1910 





Reser /e for Reinsurance - $1,644,603.84 
Reserve for Losses - - = 42,600.00 
Reserve for Contingencies - 125,000.00 

4 Reserve for all other Liabilities - 25,490.89 
=. Net Cash Surplus - 233.87 
Total Assets, - -  $2,403,828.60 


AS. C. JOHNSON, President 
WE. HAINES, Secretary 
Organized in 1848 








Losses Paid More Than $15,000,000.00 














JOHN J. HENRY, Pres. GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’ 


“A MILLION-DOLLAR COMPANY” 


Che ) bjaite Sit’ c 


INSURANCE Co, 


NEWARK N. J. 
Statement January |, 1910 





thirhies tines ceed $1,075,013.50 Net Surplus ............... $457,845.00 
Increase in Assets ........ 96,093. Increase in Net Surplus..... 59,630.84 
Ae arta 617,168.50 Surptus te Policyhelders..... 707,845.00 


CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 





* 
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they were present at the function which 
took place Saturday evening. 





Ohio Agency Appointments 
State of Ill—S. S. Sargent, Columbus. 
Jefferson—S. S. Sargent, Columbus. 
Mich. F. & M.—C. M. Stewart, Cam- 


bridge. 
Mil w. Ger.—G. H. Rose and <. E. But- 
ler, A Henry Kraus, Akro 
= Mech.—Jacob Gtuumena, Cincin- 
nati. 
Niagara—D. M. Allen, Columbus Grove. 
N. B. & M., Eng.—J. G. Hunt, Wilming- 


n. 

Aetna—D. G. Latham, Nine Mile; F. A. 
_ Collinwood; J. 8. ‘Taylor, Cleveland; 

Dedrich, Waterville; Dan Mullane, 
S. -_ J. E. and Henry Grant, Youngs- 
town; F T. LeFeore, Sebring; O. S. Ear- 
nest, Plymouth. 

Alliance—G. 8. Maguire, Marion. 

American, N. J.—J. K. Dunbar, Man- 
chester; H. H. Supplee, East Liverpool; 
F. P. Shumaker, Chagrin Falls; Samuel 
Low, Willoughly. 

Continental—Birney & Henderson, Scio; 
Greer-Snell Company, Toledo; Kenneth 
Little, Bradford. 

California—Walter Kirby, Lima. 

German, Pa.—Ross Ward, Versailles; 
Carr & Barnes, Piqua; Minnie W. Clark, 
London. 

a. F. & M.—T. B. Adams, East Liver- 
poo 

Norw, Union—Frances A. Hartz, C. F. 
Rahn, C. H. Cross, H. F. Wilker, G. F. 
Clewell and D. T. Palmer, Cleveland; Le- 
roy Baker, New London. 

Richmond—F. F. Murray, Cincinnati. 
— H. Leedy, Butler; Ed. Johns, 
Niles. 

Rg Garden—Ordelia Tegarden, Mar- 
tins 

Union, "Pitts. —Webster & Astry, Youngs- 
town. 

Peoples Natl.—Stream & Reiner, Mt. 
Vernon; Henry Marshall, Wooster; B. J. 
Long, Toledo; A} E. Marsh, Delphos; Carr 
& Barnes, P 
1. Royale Bartlett Realty Company, Oak- 


ey. 

Ry aren .—Edgar Snyder, Washing- 
we T. Westcott, Carroll- 
Spring Garden—A. C. McBane, Wells- 


_ ry Ct.—Hodge & Weil, Toledo; 
U. Schaeffer & Son, Dayton. 

— Pa.—Sargent-Pryce Co., Col- 
umb 

Allemannia—J. W. Hessler, Youngs- 
tow: 

‘Amer, Cent.—Griffin & Griffin, Chicago; 
M. L. Gardner, Dillonvale; J. A. Mount, 
Lebanon, 

Aachen & M.—H. B. Dislam, Clyde; 
W. D. Tremper and W. G. Hazelbeck, 
Portsmouth. 

— Eng.—Belden Seymour, Cleve- 
land. 

Ben Franklin—S. S. Sargent, Columbus. 
Boston—Gus Endle, Bellevue. 
we Ger.—Fred Weimer, Jr., Cincin- 


s gledonian—T. B. Adams, East Liver- 
pecoml. Union, Eng.—Lewis Hartz, Cleve- 


nd. 

Concordia—G. G. Feedler, Berea. 
Continental—N. G. Oglesby, Middletown. 
Delaware—D. F. White & Son, East 
Liverpool; I. E. jw ne Cleveland; F. M. 
Hamilton, Sr., Lebano 

Empire City—M. M. "Bunting, Akron. 
Federal Union—J. L. Fink, Toledo. 
Fid.-Phenix—N. G. Oglesby, Middle- 


WE ARE IN A POSITION 


to handle desirable lines located in Cincinaati 
Representing 


la 





Aetna, Connecticut, Standard of Hart- 
ford, Empire State Company 


Earls & Johansing, '** Netiens! Bent 


CINCINNATI 


town; Craig & Miller, Geneva; W. J. Car- 
roll, Cheviot; William Creppel, Cincin- 
nati; J. A. Murray, London; O. 8. Earnest, 
Plymouth; D. O. and E. B. Van Kirk, 


J. 
Waterville. 

Ger. — N. Y¥.—J. B. Downing, Jr. 
Middlepo 

Hartord—E. B.. ouee, i: d oy 
C. Fisher, G. W. Gaus, A. autz, W. A 
Raber and A. Stackle, Selseneent: E. C. 
Money. ai Liberty; F. W. Diekstbach and 
A. CG or Caldwell; A. L. Wortmann, 
Se E.. Y. . Johns, Niles. 





West Virginia Agency Appointments 
Ger. Amer., N. Y.—W. A. Schaeffer, 
: H. B. Dawson, Berkeley 

Springs; C. P. Marshall, Huntington. 
rman, Ind.—cC. C. Counts, J. D. Prib- 
ae and E. L. Moore, Charleston; Minnie 

Freeman, a N. G., and W. H. 
Keim, Elkins; H. J. Pracht, Grafton; B. 
F. Gibbs, Point Pleasant; G. H. Burnside 
and F. W. Steele, Morgantown. 

Granite State—G. J., and F. D. Cald- 
well, Huntington; C. W. Steele and H. G. 
Wykoff, Grafton; R. C. Lorentz, Buck- 
hannon. 

Hartford—H. J. Roberts, Milton. 

Home, N. Y.—W. H. Scott, Wellsburg. 

North America—C. L. McCarty, Clarks- 
burg; E. M. Lorraine, Welch. 

Jefferson—W. A. Lawler, Fairmont. 

md H. Mills, Morgantown. 

National, Ct.—E. a rraine, Welch. 

Nat'l Union—A. J. Beale, Weirton. 

9 a. E. P2.., Buckhannon. 

& M. N. Y.—C. L. McCarty, 
ee 


Northern, Eng.—C. M. Hebb, Parsons. 
Phoenix—J. po Woodford, Philippi. 


OHIO NOTES 


Cherrington & Gardner succeed F. E. 
| Cherrington at Gallipolis, Ohio. 
| F. T. Lebevre succeeds Edward F. 
Meyer as agent at Sebring, Ohio. 
| Joseph P. Murphy succeeds John 
| Mathew as agent for the Connecticut and 
Germania at Sabina, Ohio. 

Wylie Irwin of Wheeling, W. Va., spe- 
cial agent of the North America in West 
be is giving part of his time to 
the Ohio field, assisting State Agent 
Bonar. 

A statement issued by Superintendent 
Lemert of Ohio shows that the Cincinnati 
Mutual Fire, which decided last week to 
liquidate, was impaired on Oct. 1 to the 
extent of $1,473. 

It is said that the question regarding 
the steps taken by the Northern in Cleve- 
land will be taken to the National Asso- 
ciation of Local Fire Insurance Agents 
for consideration. The agents are not 
satisfied with the manner in which the 
management of the Northern has treated 
their efforts to have it remain with ex- 
change offices and believe that the whole 
matter should be brought before their 
organization for discussion. 


THE CINCINNATI 
UNDERWRITERS 


ComMPosED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 














Statement Jan. 1, 1909 





Total Assets.......ccccccccccesees $741,463.38 
PF. A. ROTHIER, Prest. ADAM BENUS. $e** 








ANNOUNCEMENT! 


JUST ISSUED 
The SIXTEENTH ANNUAL EDITION of the 


Underwriter’s Hand Book of Ohio 


BOUND IN RED FLEXIBLE LEATHER. PRICE $3.00 


a its policy of givin 
field, STERN UNDER 


complete service in the various states in its 


R now announces the issuance of 


the Med edition of the UNDERWRITER’S HAND BOOK OF OHIO, 


being a com 


ndium of Insurance Information by cities and towns, including 


a complete directory of the agents, with the companies they represent; a 
directory of all com — doing business in the state, with their State, 


-Y, and Gene 


Agents, Officers and Financial Standing; Statistics 


all Companies, showing the business in the state for six years. 
GEOGRAPHICAL — STATISTICAL — PERSONAL 
Indispensable to any one in the insurance business in the State of Ohio. 


THE WESTERN UNDERWRITER COMPANY, 145 La Salle Street CHICAGO 


DAVID B. CORWIN, President CHAS. W. SCHENK, Vice President SAM L. LaROSE, Sec’ 


Cooper Insurance Company 


OF DAYTON, OHIO 


Incorporated January, 1867 


Cogltm, . = © ee ec eo  « GRR 
Net Surplus, ..... . . 268,690.83 


Examine into our record of CONSERVATIVE growth. The right Company for reliable 
Agents to represent. 


Columbiana County Mutual Fire Insurance Co. 
LISBON, OHIO 


Incorporated 1837 Charter Perpetual 
WM. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohie. 














Dayton, O. 





Organized im 192082, 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


eet ee AGENTS WANTED 





ORGANIZED 1876 


Sate oe Came The Ohio Mutual 


Insurance Co., —— Fire Insurance Company 
B. C. COLEMAN, Secy. SALEM, OHIO 
$926 ,663.89 


120,284.25 
J. AMBLER, See’y 


Conservative and Careful Management. Assets ° : 
A Recent Examination by the INSUR- Cash Surplus - - 
ANCE DEPARTMENT Sbows Our Con- | J. R. VERNON, Pres. 
dition. | 


AGENTS WANTED 
Address Home Office. 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO. Organized 1876. 





During its anes history the Company has contias 
ously fulfilled every estimate of saving 
to the Policyholders 





' Ohio Business Only Through Local Agenctes 








Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 


Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS, $150,000 


BUSINESS CONFINED TO OHIO 








ORGANIZED 1837 


W. A. Bounds, President H. H. Greer, Secretary 


Richland Mutual Insurance _Co. 
Mansfield, Ohio 
INCORPORATED 1850 

TOTAL ASSETS, 82,292,344 
BUSINESS CONFINED TO OHIO 





H. R. SMITH, Pres. R. SMITH, Secy. 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 


Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 














ESTABLISHED 1864 


E. S. BAILEY 


INSURANCE STOCKS 


INVESTMENT SECURITIES 


NEW YORK CITY 
Life Insurance Stocks quoted upon request 











66 Broadway 

















— 
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MICHIGAN AND INDIANA 








these outsiders on our list as con- 
tributors to the public treasury, any- 


——= . way. It seems to me that something 


SAYS IT IS A CROOKED DEAL ' 





Legitimate Companies Pay Taxes in 
Michigan While Unauthorized Con- 
cerns Steal Their Business 





Detroit, Mich., Oct. 17—(Special cor- 
respondence)—A short time ago anj; 
agent in Detroit saved $10,000 of a line | 
which at one time was very much} 
larger, but went to those bad, bad New | 
Yorkers called brokers. He held it at | 
$1.40 which was a good rate and seemed | 
satisfactory to the assured. He flat- | 
tered himself on being able to hold the ! 
fag end anyway. Shortly before the 
expiration he had a telephone call 
“Come and see us before renewing 
our policies.” He went and was told 
in cold blood that he would have to 
shade the rate very materially if he 
wanted to keep the business. So he got 
out his sharpest knife and whittled the 
rate down to $1.10. This was sent to 
New York and soon afterwards, call 
No. 2 was made and my friend was 
informed that 90 cents got it. Of 
course he wanted to know who wrote 
it for 90 cents and was shown the 
policies. The New York broker knew 
nothing about the hazard. He did 
know, however, that he had some 
foreign aggregations known as Lloyds 
who would accept anything he gave 
them at any rate and that the assured 
had confidence in him, so he made a 
rate which no company knowing the 
risk would accept and thus captured the 
line. 

Now these companies are not li- 
censed to do business in Michigan be- 
cause Commissioner Barry says so, and 
again, anyone representing them in 
Michigan is a criminal, yet the busi- 
ness is written and the companies who 
pay to do business in Michigan are 
out so much premium. Now that the ; 
state legislature will soon be in ses- 
sion and there will be something doing 
in the way of insurance legislation, 
why can’t there be something done to 

rotect the companies who pay over 

300,000 in taxes to the state of Michi- 
gan? What reason on earth is there 
for having laws to protect the insured 
which applies only to the fellows who 
want to tote square and let the other 
fellows slip in and rob them of a part 
and a large part of their legitimate 
business. If you can’t get hold of the 
companies why can’t you get your line 
out so as to catch the fellows who buy 
the stuff. I don’t see anything but 
class legislation that forces one party 
to contribute to the state and lets the 
other party come in through a crack 
and contribute nothing. You can al- 
ways find the fellows who buy the stuff 
and can get your hands on them even 
though you cannot get next to the 
men who handle it first. If we could 
get a law that would make a policy- 
holder in an unauthorized company pay 
a tax on his premium, we could at 


| pass it. 





least swell the public fund and put 


of this kind should be done and I am 
sure the legislature would be in sym- 
pathy with a measure of this kind and 
So let’s get our think cap on 
and see if we can’t get next to these 
outsiders in this way if by no other. 


Social Affair Under Way—The execu- 
| tive committee of the Detroit under- 
writers with the newly appointed en- 
| tertainment committee held a meeting 
| to devise some way to bring the fire 
insurance agents of Detroit together. 
t was allowed that getting them to- 
gether as a club was practically im- 
possible, yet there was some hope in 
getting them interested in some other 
proposition that in the end would bring 
them closer together and perhaps better 
conditions. The new idea is of a so- 
cial and educational character, a ban- 
quet with some good outside man as an 
attraction to give a talk on latter day 
insurance topics; some good music 
and an opportunity to know one an- 
other better by meeting socially. As 
the club stands today without rules or 
by-laws, any one who desires can come 
in by a majority vote and become a full 
fledged member. I am inclined to think 
from what some of the outsiders say 
there is a possibility of getting together 
but, on the start, with no idea of how 
the club can be reorganized and used 
to better fire insurance conditions. 

Great Auto Engine—Detroit is fav- 
ored by having two excellent men at 
the heads of two very important de- 
partments; Mr. Croul of the police de- 
partment and Mr. Moran of the fire de- 
partment. Mr. Moran says that the real 
thing in motor fire engines has been 
developed by the Robinson Fire Engine 
Company of St. Louis, and the problem 
of the motor power engines for cities is 
solved. He went to St. Louis last week 
and saw the new machine in action. “It 
is as far ahead of anything else in the 
motor fire engine line that has been 
turned out as the imagination can go,” 
he says, “first of all it has a_ piston 
pump. That is what we have insisted 
upon right along in going over this 
question with motor engine makers. 
They have maintained that it couldn’t 
be done and that only a rotary pump 
could be used. We have held our 
ground and what we insisted could be 
done has been done. It is all so simple 
a child could operate it. I don’t know 
how much pressure the pump could de- 
velop, but more than could be handled 
by the liveliest set of hosemen. I had 
five men on 150 feet of hose in St. Louis 
and when the pressure got up to 135 
pounds they couldn’t hold the hose. 
The intention was to work up to 145 
pounds. The frame is made of channel 
iron and second growth hickory, which 
gives great resilience and enables us to 
use solid tires, another thing we have 
insisted upon. One thousand feet of 
2% inch hose can be carried on.the 
machine, as much as the separate hose 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - - - 
Capital bad fod . 


Losses Paid - - - 


ASSETS 
Cash on hand and in the bank $ 67,723.11 
State, County and Municipal 


Bonds ie antn® Mala dalek oe 555,612.00 
Bostgness < on Real Estate.. 486,196.08 
ite Dis am-0 8:6 was 77,953.35 

Interest due and Accrued . 11,442.98 


Due from Agents and others 103, 692.79 


$1,302,620.31 
M,W.O2RIEN' £E.j. BOOTH 4. 
President Vice-President 


- =  $1,302,620.31 
- 400, 
- =  5,880,000.00 
LIABILITIES 
Capital Stock............ 000.00 


$1,302,620.31 


E. P. WEBB 
Ass’t Secretary 


E. EVERETT 
Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets . - ° e 
Surplus to Policy Holders . + 


$1,308,756.81 
460,081.90 





F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice President 
A. D. Baker, Secretary 


Ralph Rawlings, Ass’t Secretary 

















Nassau Fire Insurance Company of Brooklyn, NY. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial Kae ad has decided to do a General Business, and will be 
thoroughly planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU an¢é 
the EMPIRE ITY belong to the famous fleet of companies cogtrolled by Crum & 
Forster of New York. ey have no liability in Wiseonsin or Michigan, and as they 
write a general class of belies they will be very valuable to agents. 

applications for agencies to 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICK. 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 


DRAM SHOP INDEMNITY 


Home Office: Chicago Office: 
The —_— GFIELD. peneins 820 Corn aa Bank Building 


206 La Lalle Street 
Fy] ONONGAHELA Insurance Co. 
OF PITTSBURGH, PA. -Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 
G eo M C obb & C oO INDIANAPOLIS, INDIANA 
* a & 


General Agents 
Seaboard F. & M.Insurance Company 
B, ADOUVE, Pres. 


& OFFICE GALVESTON, TEXAS 
J. - LANGBEHN, Sec’y, Cc. C. BOWEN, Asst. Seo’y. 
TOTAL ASSETS, - - - = $436,386.65 
SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mer. 


UP-TO-DATE NOVELTIES Sesser" Sugcestion ant Business Geers or you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc, 


Write for the latest novelty, or tell us what you want, and we will make it, 


LNG NOVELTIES C2. J, 1, ¢00DELL, Jr, Inc, Su: Suse, 


ovelty Department of the Telephone : : Austin 119 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 



































-ONDON & 
| ANCASHIRE 





FIRE 


Cash Capital - - 

Reinsurance Reserve - 
Reserve for all other Liabilities 181,348.23 
Net Surplus - ~ 215,542.39 
Total Assets ~ . 1,597,744.24 





Of Liverpool, England 


on -__ 


STATE AGENTS: CHARLES E. DOX, Manager 


JAMES M. MORAN, W y 
a ‘omen’s Temple, Chicago, for 


P. E. NORRIS, Columbus, Ohio, for Ohio, 
MAD. NELSON, Bidg., q " 
ay LR Kansas City, Mo., for 


E.G. FORD, Beattie, West. or Washinetee san, | $78 La Salle St., 


Western Department 
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cart will carry. The gear is for 30 miles 
an hour speed, as much as any machine 
should run through the streets.” 

Mr. Moran arranged to have an en- 
gine of the new make sent to Detroit 
some time in December for a week’s 
demonstration. 


Detroit Notes—Alfred Hall, who has 
been with the Michigan Inspection 
Bureau for years, has resigned and is 
now with the Policyholders’ Service & 
Adjustment Company. 

J. H. Montgomery, who was at the 
head of the electrical end of the Michi- 
gan Inspection Bureau, has resigned 
and becomes a member of the well 
known firm of architects, Rogers & 


MacFarlane. I understand the new 
firm will be Rogers, MacFarlane & 
Montgomery. Walter Flickinger suc- 


ceeds Mr. Montgomery as the head of 
the electrical department of the bureau. 

Whitaker Bros. & Penny have dis- 
solved partnership. Charles and Wil- 
liam Whitaker have bought out Mr. 
Penny and will continue the business 
under the firm name of Whitaker Bros. 
Mr. Penny will not engage in the in- 
surance business. 

William Bros. Company, pickle manu- 
facturers, whose line amounted to 
$500,000, has been sprinklered and goes 
to the New England mutuals. 

Op DErTROITER. 





Final Ruling in Citizens Case 

The Michigan supreme court has 
handed down its final ruling on the 
rights and liabilities of the various 
classes of plocyholders in the defunct 
Citizens Mutual of Holly. Under the 
former opinion the holders of stock 
policies not containing the assessment 
clause would have been unable to re- 
cover any unearned premiums and 
were held equally liable for the losses 
with those holding containing the 
assessment clause and the mutual 
policyholders. The present opinion al- 
lows them credit for unearned pre- 
miums. The decision is as follows: 

We conclude, first, that mutual and 
stock plan policies containing the assess- 
ment clauses are held to be valid and the 
holders liable to assessment. 

Second, that the holders of the stock 
plan policies, which did not contain the 
assessment liability ciause and the hold- 
ers of the farm-risk policies, are not con- 
sidered members, are not liable to assess- 
ment and their policies are void. 

Third, that the holders of both classes 
of stock-plan policies and the holders of 
farm-risk policies as were insured on the 
stock plan, are entitled to the unearned 
premiums, pro rata. 

Fourth, that the mutual policy holders, 
including the stock-plan policy holders 
which contained the assessment clause, 
will be assessed by the receiver, not only 
to pay the valid loss claims, but also the 
unearned premiums on the cash premium 
policies of all classes, including the farm- 
risk policies, also all necessary expenses 
and costs. 

Fifth, the stock-plan policy holders, 
held to be liable to the assessment, will 


be allowed to offset the unearned pre- 
miums. 





Michigan Bureau Reports 
The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: McCord Mfg. Co., 


Detroit; Briggs, Mfg. Co., Detroit; 
H. J. Dean Co., Detroit; Crowley-Mil- 
ner Co., Detroit; Vinkemulder Bldg., 


Grand Rapids; Auto Wheel Co., Lan- 
sing; Brush Runabout Co., Detroit; De- 
troit Twist Drill Co., Detroit; Blodgett 
Bldg., Grand Rapids; A. B. Morse Co., 
St. Joseph; Bradford & Co., St. Joseph; 
Gorham Bros. Co., Mt. Pleasant. 

New books of estimates have been 
issued for Memphis and Almont. 

The bureau has printed maps for the 
following towns: Arcadia, Fruitport, 
Gobleville, Indian River, Vestaburg. 





Novel Bureau for Indianapolis 

Richard Lieber, chairman of the com- 
mittee on public utilities of the advisory 
board to Mayor Shank of Indianapolis, 
laid before the Merchants’ Association a 
plan for a permanent municipal insur- 
ance bureau to deal with the companies 
in all matters of fire insurance. The 
plan was approved and the directors 
instructed tc cooperate with Mr. Lieber 





in establishing such a bureau. It will 
represent fire insurance buyers in ad- 
vocating improvements to the fire pro- 
tection that would result in getting 
lower rates and better classification, it 
would help to work out a new form of 
needed legislation along conservative 
and mutually helpful lines in the direc- 
tion of cutting down the fire loss. Mr. 
Lieber told the Merchants’ Association 
that he had been invited to meet with 
fire.insurance interests in Chicago this 
week to discuss the Indianapolis situa- 
tion. He said the city is still improperly 
rated, that this should be corrected at 
once and that then the city should make 


such improvements as to get a still bet- } 


ter rating by strengthening the fire de- 
partment and lessening the fire hazard. 





Indiana Agency Appointments 
ad ee Falls—A. C. Sisson & Sons, Hazel- 


State of Ill—wW. O. Finch, Kokomo. 

London—The Richardt Realty Company, 
Inc., Evansville. 

Mich. F. & M.—Richardt Realty Com- 
pany, Inc., Evansville. 

Millers Natl.—M. E. Van Dercrook, In- 
dianapolis. 

Natl. Union—C. W. Ely, Brooklyn; W. 
J. Patterson, Loogootee; W. Gibson, 
Washington; W. C. Ferguson, Richmond. 

New Hampshire—W. W. Barnhardt, 
North Manchester; A. A. Crandal, Hunt- 
— 

N. B. & M., Eng.—H. C. Allison, Edin- 
a 

N. W. Natl—R. S. Emrich, Albion; 
English & Troyer, Plymouth; C. W. King, 
Centerville. 

Old Colony—Richard Realty Company, 
Ine., Evansville. 

Orient—W. J. Freyermuth, South Bend. 

Pa. Fire—W. J. Killegrew, Hobart. 

Queen—M. M. Lacey, Fountain City. 

Roch. Ger.—A. MecConahy, Valparaiso. 

Royal—Scherb & Jackson, Hymera. 

Scott. Union—W. J. Gildersleeve, Van 
Buren. 





MICHIGAN NOTES 


The General Fire of Paris has appointed 
Bennet & Root its agents at Detroit. 

V. E. Schwahn & Bro. and the Khuen 
agency at Saginaw, Mich., have been con- 
solidated under the name of the Schwahn- 
Khuen Agency. Charles A. Khuen is 
obliged to give most of his time to his 
banking business and V. E. and Curt 
Schwahn will manage the agency. 

Companies are objecting to the follow- 
ing clause in policies covering on stock 
for Roehm & Davison, 91-95 West Wood- 
bridge street, Detroit, Mich.: “It is un- 
derstood and agreed that in case of loss 
en any item or items, as above described, 
not exceeding 5 per cent of the total in- 
surance carried on said item or items, 
the coinsurance clause shall not apply, 
and no special inventory or appraisement 
of the undamaged property shall be re- 
quired.” 





INDIANA NOTES 


The Union Fire of Paris has been ad- 
mitted to Indiana. 


The Hoosier Mutual Cyclone Associa- 
tion has been organized at Dunkirk by 
’ P. Martin, I. C. Penery and E. E. Sut- 
ton. 


Clarence S. Butterfield, charged with 
embezzlement from the Gregory & Appel 
agency, Indianapolis, has been released on 

.200 bond given by the Illinois Surety. 
He had been held under $2,500 bail. 


The agency formerly known as the Bluff 
City Insurance & Realty Company, at 
Rockport, Ind., has been purchased by 
Haines, Richards & Pirtle, who have es- 
tablished a general agency at that point. 


The Hudnut Real Estate Company has 
been incorporated at Terre Haute, with 
$39,000 capital stock, to do a real estate 
and insurance business. The incorpora- 
tors are G. Hudnut, O. P. Martin and M. 
B. Scott. 

The Home Protection Service has been 
incorporated at Indianapolis with $50,000 
capital stock, to do an insurance and real 
estate business. The directors are H. B. 
Heywood, formerly state agent of the 
Hartford Fire; J. P. Heywood and C. C. 
Glazier, inventor of the Glazier nozzle. 


The plant of the Hoosier Manufacturing 
Company, manufacturers of kitchen cabi- 
nets, New Castle, Indiana, is to be 
equipped with Grinnell wet pipe sprinkler 
system. Indications point to superior 
equipment which will be in service by 
November 15. The line of insurance is 
$186,000. 

Indianapolis agents are renewing the 
large line on the traction properties of the 


Terre Haute, Indianapolis & Eastern 
Traction Company; the Indianapolis & 
Northwestern Traction Company; The 


Terre Haute Traction & Light Company 
and The J[ndianapolis & Northwestern 
Rapid Transit Company. This is written 
under one form of eighty-eight items and 
the total amount of insurance is $2,700,- 
600, of which $1,091,000 covers on cars, 
blanket with the 100 per cent co-insurance 
clause applying. 





STRICTLY FIREPROOF 


nore. BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 





PITTSBURGH INSURANCE COMPANY °““:;7" 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


Capital. .....02esscsececcceeccees $100,000.00 
Assets, January 1, 1910 ......--+++- 383,329.24 


opoece goccccccccccccs M145, Hopes 
Set Pa ee Policstecldcs” peececcecceos 245,180.46 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President 
W. J. R. MAGILL, Asst. Secretary 


D. C. SHAW, Vice-President 


R. J. MCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 





GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 
Cas Capital $200,000.00 Net Surplus $242,433.72 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 


MERCHANTS AND 


MANUFACTURERS 
INSURANCE COMPANY 


CINCINNATI 


CHARTERED 1838 PERPETUAL 
CAPITAL - - - = $150,000.00 
ASS. 244,070.77 


SURPLUS TO POLICY 
HOLDERS - - - 192,521.43 
John C. Davis, President 
Winfield S. Hukill, Jr., Secretary 





404 First National Bank Building 





THE PITTSBURGH CASUALTY CO, 2F_P!TTsBuRGH. PA. 


JAMES B. HAINES, President 


Capital, - - - 
Gross Assets, 





JOHN M. BOGGS, Sec’y and Gen’! Mgr. 


5100. 000.00 
178,017.59 


Surplus and Reserves to Policyholders, 172,168. 47 
rp tr HEALTH AND PLATE GLASS INSURANCE ONLY 


Agente weey ennsylvania, Ohio, New Se Bol and West Virginia. 
POLICYHOLDERS. BEST COMPA R GOOD AGE . 


BEST COMPANY FOR 





Pittsbvbure 
IRVAN NECKERMAN, Manager. 
UNDERWRITTTEN BY 
Allemannia Fire Ins. Co., of Pittsburg, Pa. 
Humboldt Fire Ins. Co.. of eny. Ps, 
Ben Franklin Ins. Co.. of 


ational Ins. Co., heny. Pa. 
CARL H. SMITH, Special Agent, 


Underwriters 
Commonwealth Bidg., PITTSBURG, PA. 


COMBINED STATEMENT 


Capital, « - @ $1,300,000,08 
Net Surplus, - = . . 1,724.264,08 
Assets, <« - . e 6,159,198.00 
Surplus to Policyholders, - 3.024,264.00 


Ohio and Indiana, Dayton, Ohio 





GCORPORATED xaaa 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


GAPITAL <- < es § 300,000.00 
SURPLUS TO POLICY HOLDERS 406,162.75 
ASSETS - 881,944.34 


LOSSES PAID TO DATE 





4,453,215.00 


Tee 


ORGANIZED 1859. 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 
Net Surplus - - $2,008,419.02 
Surplus for Policy 

Holders, - - $3,008,419,02 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 


S4 NVilliam Street 


NEW YORK 





W IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iZzi La Sallie Street, CHICAGO 





SPECIAL 


Wewill Write the Lines or Surplus Business 


you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 


SERVICE 


LIBERAL COMMISSIONS 


159 La Salle Street, CHICAGO 
RELIABLE COMPANIES 
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IN ILLINOIS AND WISCONSIN 


DURAND WAS MADE PRESIDENT 


Annual Meeting of the Milwaukee 
Board — Bring Out a 
Num of Points 








At the annual meeting of the Mil- 
waukee Board of Fire Underwriters 
held recently at Milwaukee, Wis., re- 
ports were made which showed more 
fires had occurred in that city during 
the last year than in the year befcre, 
but the total loss was less. During the 
last year 1,243 fires cost $684,516.22, 
while the figures for the previous year 
show 1,086 fires with a loss of $810,- 
466.25. 

The amount of insurance affected by 
the fires in 1909-10 was $12,673,424.26, 
while in 1908-09 it was only $11,330,103.- 
15. This is taken as an indication of 
better risks, better fire protection and 
greater efficiency on the part of the 
fire and insurance patrol departments. 

fficers were elected as follows: 
President, Loyal Durand; vice-presi- 
dent, Theodore Zillmer; secretary, J. 
O. Myers; treasurer, E. P. Hunkel; di- 
rectors, August Rebhan, James B. Lee- 
dom and Frank J. Meyer. 

An interesting feature of the meeting 
was the report made on the cost of 
maintenance of the insurance patrols. 
It was shown that the automobile pat- 
rol had thus far been maintained at 
a cost of 10 cents per mile, as com- 
pared with 25 cents a mile, the cost 
when the service was conducted with 
horses. 

Secretary Meyers’ report showed a 
membership of 135, an increase of one, 
there having been four new members 
elected, two resignations and one death. 

There are 94 regular solicitors, a de- 
crease of 1 and 168 special solicitors, an 
increase of 16. The speaker deplored 
the number of excess agencies main- 
tained by some companies and recom- 
mended that the by-laws be amended 
to make members subject to a fine if 
excess appcintments are accepted or 
maintained. The present by-laws per- 
mit four agencies for each company but 
no penalty is provided for infractions 
of the by-laws by members. The mat- 
ter was referred to the committee now 
at work revising the by-laws. 

The patrol committee reported that 


the new automobile patrol was prov- | 


ing a great success and that the south 
and northeast sections of the city were 
better protected and at a reduced ex- 
pense than before the auto was pur- 
chased and the south side patrol station 
discontinued. 

One of the important duties of the 
patrol men is the systematic inspection 
of downtown risks. During the year 
ending Oct. 1, 6,485 inspections were 
made and every defect discovered had 
been remedied. The state fire marshal’s 
department was credited with assistance 
in instances where the recommenda- 
tions of the inspectors was not acted 
on. 

The committee on building code re- 
ported that a new code now seemed to 
be assured in the near future. The 
necessity of better building regulations 
and restrictions has been urged on city 
officials by the board for several years. 

The city building inspector has parts 
of the proposed code completed and 
proposes to present it to the city coun- 
cil a section at a time so that each sec- 
tion will have more thorough considera- 
tion than if a long and elaborate docu- 
ment was presented for consideration 
as a whole. 





Right Spirit at Alton 
_ The Alton, Ill, local agents who are 
live wires have undertaken a system- 
atic campaign to get the agents of 
the city to attend the Illinois Local 
Agents’ Association meeting at De- 
catur, Nov. 16. J. A. Giberson, J. B. 
Steck and J. B. Maxfield have been 
appointed a committee to stir up en- 
thusiasm. These three men will be at 
Decatur and hope to get others to ac- 





company them. The Alton contingent 
feels that more locals from different 
parts of the state should attend and 
make it truly a locals’ meeting. 





State Agent Vandeventer Still Ill 

W. E. Vandeventer of Chicago, state 
agent for the Aetna, is still confined to 
his bed with heart trouble. He has not 
recuperated as fast as he anticipated. 


ARRANGING FOR THE MEETING 


Secretary Moisant is Rounding Up Fine 
Lot of Talent for the 
Illinois Convention 








Secretary S. E. Moisant of the IIli- 
nois Local Agents’ Association, is now 
rounding up plans for the annual meet- 
ing at Decatur, Nov. 16. The local 
agents at Decatur are looking after the 
local end of the affair. The banquet in 
the evening of the day of the meeting 
will be under the auspices of the De- 
catur agents. Superintendent Potter of 
the Illinois department will likely be 
one of the banquet speakers. O. B. 
Ryon, special attorney of the Illinois 
department, will present the legislative 
program of the department at the meet- 
ing. State Fire Marshal Doyle will be 
on hand and make a talk. Secretary 
Moisant has arranged with Geo. A. Gil- 
bert, of Chicago, manager of the Em- 
ployers’ Liability and dean of the cas- 
ualty men of Chicago to give a prac- 
tical talk on liability insurance. This 
will be of particular interest in view of 
Mr. Gilbert’s high standing in his call- 
ing and his comprehensive knowledge 
cf the business. Geo. H. Batchelder, 
assistant manager of the O. C. Kemp 
General Agency, will speak at the ban- 
quet, as will W. A. Blodgett, assistant 
manager of the Springfield. Both of 
these men are high in the ranks and will 
be well received. E. B. Case of the 
local agency of Moore, Case, Lyman & 
Hubbard in Chicago, will also be a 
banquet speaker. Mr. Case is one of 
the leaders in the National Agency As- 
sociation and is highly esteemed as a 
local agent. It is likely that A. T. 
Graham, the automobile floater expert 
of Chicago, will arrange to attend the 
convention and give a talk on some of 
the phases of automobile insurance. H. 
P. Magill, general manager of the Cen- 
tral National of Illinois will speak. 





Report on Alton Premiums 


The report of the Alton, IIl., agents 
on the premiums for the year ending 
July 1 last is: 


ee E,W $15,980 
Geo. H. Smiley & Co......... 13,921 
DE Nin we edaked ¥en eae yaaa 8,593 
E, H. Blair Agency.......... . 1,495 
Wm. Sonntag & Son.......... 7,479 
Giberson Realty Co. ........... 5,556 
Se PEE wn kG a caw backed 4,429 
eee SE ce cedgeee mane 2,584 
Se fe | rep ee 1,106 
re eeeerer 598 
ie Bes SPOON nc ccccaceese 597 
eS error rer 447 
Miss Buckmaster ............. 431 
ME EE Se ntaeanaeieceeada 302 


The agencies of H. S. Bishop, 
Charles Schleuter, George H. Osborne, 
Levi Yager and M. Mahoney have 
failed to report. 





No Ball Game this Year 

Last year the world’s series between 
Pittsburg and Detroit was overshad- 
owed by the interest in the game played 
at Edgerton, Wis., between teams rep- 
resenting the local and special agents. 
The game resulted in a tie, which was 
to have been decided about this time 
but general manager Henry (Ban) 
Johnson of Edgerton has reluctantly 
announced that it will be impossible t: 
play the game this year. Next year, 
however, nothing will be allowed to in- 
terfere as Mr. Johnson’s idea is to have 
the game an annual event. 





Wisconsin Agency Appointments 
American, N. J.—J. B. Estes, Beloit. 
Cent. Natl.—cC. L. Handt, Fond du Lac. 
Connecticut—W. A. Caldow, Lodi. 





Coml. Union, N. Y¥.—G. M. Hayward, 
Fond du Lac. 

Continental—Yates & Kennedy, Amery; 
O. A. Abrahamson, Bloomer; J. J. Fischer, 
Bayfield; G. H. Seeley, Menomonie; Nels 
Stalheim, Rice Lake; Daniel Reid, Hur- 
ley; C. F. Peterson, Mellen; E. J. Aschen- 
brenner, Park Falls; George Strong, Che- 


tek. 

Consolidated—J. C. Culver, Eau Claire. 

Cooper—E. A. Walters, Appleton; W. H. 
Nevins, Jefferson; Martin Flom, Stough- 
ton. 

Des Moines—Martin Wydeven, Kim- 


rly. 
‘Westchester—M. A. O’Brien, Shulls- 


urg. 

Natl. Union—Benjamin Morse, Milwau- 
kee: G. C. Weatherby, Shullsburg. 

New Hampshire—Adolph Toepel, Ban- 
gor; A. J. Olson, Tomahawk; L. C. Cur- 
rier, Stoughton. 


N. B. M., Eng.—George Dawson, 
Brillion. 


N. W. Natl.—S. C. Fish, Footville. 

N. W. F. & M.—Horace Smith, Ma- 
zomanie; Barnes-Weesner Agency, Rhine- 
lander. 

Palatine—G. M. Hayward, Fond du Lac. 

Pelican—Alexander Wilson, Wausau. 

Peoples Natl.—Orlin Andrews, Shawano; 
W. H. Hockenberger, Clintonville; F. R. 
Dittmer, Seymour. 

Phoenix, Ct.—Andrews & Palmer, Lodi. 

Prov., Wash.—S. T. Collins, Jr., Racine. 

Springfield—N. W. Bailey, Rice Lake; 
August Nusang, Manitowoc. 

U. S. Lloyds—W. I. Cole, Fond du Lac; 
H. D. Hummel, Milwaukee; C. H. Lambert, 
Markesan. 

Adirondack—B. H. Volz, La Crosse; J. 
Cc. and M. Kiowe, Superior. 

Aetna—Andrews — Palmer, Lodi. 

American, N. J.—W. H. Wurster, Mazo- 
manie. 

Amer. Cent.—G. H. Atwood and M. A. 
oes. Park Falls; H. G. Laun, Wausau- 
ee. 





i Amer. Natl.—George Messmann, Mani- 


owoc. 

Boston—J.  e severe, Reeseville; J. L. 
Extro Tom Ww 

Cent. Natl.—T. L. Reichert, Collins; 
Martin Wydeven, Kimberly. 

Columbia—J. M. Pierce, Onalaska; An- 
drews & Palmer, Lodi; M. W. Locke, Wa- 
terloo. 

Caledonian—John Tresider, Platteville. 

Connecticut—W. R. Topping, Delavan; 
F. . Steele, Ripon; J. L. Extron, Toma- 


Ww 

Continental—Andrews & Palmer, Lodi; 
Harry Haslett, Loyal; Magnus Firth, 
Boyd; W. G. Fordyce, Butternut; B. A. L. 
& M. J. Czerwinski, Milwaukee; C. F. 


‘ . B 

Lena; J. Dedrick, Red Granite; Charles 
Wach, Oconto Falls; W. E. Warren, Ells- 
worth; Guy Van Doren, Birnamwood; 
E. F. Pelkey, Coleman; W. H. Mott, Red 
Granite; M. E. Ladd, Whitehall. : 

Consolidated—B. BE. Rohlf, Hayward; 
Somes b ta a La Crosse; E. W. 
Pratt, Columbus. 

Coml. Union, Eng.—W. H. Blyton & Co., 
S 


parta. 

County Fire—W. A. Campman and J. F. 
Schuster, Neillsville; R. A. Jones, Black 
River Falls. 

Delaware—B. A. Lehnburg, Milwaukee. 
Des Moines—G. A. Weiznegger, Eau 


Claire. 

Fidelity Und.—Llewellyn Cole, Clinton- 
ville; H. S. Bean, Calvary; F. S. Evans, 
Florence. 





WISCONSIN NOTES 


H. P. Walker has started a new agency 
at Oxford, Wis., representing the Ameri- 
can Central and the National of Hartford. 

Robert A. Cleveland takes the German 
Alliance, New York Underwriters and 
North British & Mercantile, formerly 
represented by Hilliar J. Wall at Glen- 
wood, Wis. He also takes the Hanover, 
formerly represented by Harry Dean. 
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The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 


J. HENRY SCATTERGOOD, Pres. 


M. JOS. NOWLAN, 1st Vice-Pres. 


E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, Sto, Fentucty and Sruthere Michigan, $8 North High 
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SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


s. F. GILMAN, Pres’t 


M. C. HINSCH, Scc’y 





This Company has had 27 wen of successful business experience, and is now d 


business in Iowa, Illinois, 


isconsin and Texas. It is a good company for the 


agent, because in addition to writing a general business, it accepts practically all classes 


of farm risks. 





We want agents in the above States, and would appreciate 





hearing from agents desiring to represent us. Address the Secretary. 








AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Organized and Incorporated under the Laws of Pennsylvania 
JAMES F. STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 


This Company expects to begin active business at an early date 
AGENTS WANTED 











Marsh & 


M cLennan 


SURPLUS INSURANCE 


Duluth 
Minneapolis 


CHICAGO OFFICE 
159 La Salle Street 


London 
New York 





ee 





4 
. ae 











iain 





a0 ein As 








October 20, 1910, 


THE WESTERN 


UNDERWRITER. 


ll 








IOWA AND THE NORTHWEST 


LOSSES IN BURNED DISTRICT 


Varying Estimates Made—Adjusters to 
Live in Special Car for 
a Week 














In a special car attached to a Great 
Northern train a party of fifteen insur- 
ance men left Minneapolis Monday 
morning for the purpose of visiting the 
fire stricken region in northern Minne- 
sota, viewing their losses and making 
adjustments. They will live in their 
car during their stay in the devastated 
district, where it is impossible to secure 
accommodations, and most of them will 
spend a week there. Included in the 
party are: John B. Lee, independent 
adjuster; C. W. Cartwright, state agent 
for the Northern; R. H. Rose and Er- 
nest C. Bowe of the Springfield; D. E. 
Jones, Niagara; John F. Stafford, Lon- 
don & Lancashire; A. V. Everetts, Wes- 
tern Adjustment Company; George 
Mott, New York Underwriters, aud A 
Stinson, National of Hartford. 

Estimates of the property losses sus- 
tained in the burned district vary con- 
siderably. General C. C. Andrews, state 
forest commissioner and fire warden, 
places the total at $2,000,000. Fred R. 
Bigelow, vice-president of the St. Paul 

. & M., estimates the building loss at 
Baudette at $500,000 and the loss on 
cut lumber stored in the city limits at 
$250,000. Of this sum his company will 
bear $36,000 and the Northwestern F. 
& M. $20,000. Mr. Mathieu of the 
Shevlin-Mathieu Lumber Company es- 
timates the total loss to his company 
alone at over $3,000,000. While a num- 
ber of fire companies suffered heavily it 
is the settlers who are the greatest suf- 
ferers. Outside of the towns no insur- 
ance was carried, companies being un- 
willing to accept farm risks in that ter- 
ritory. 





Denies the Appointment 

Considerable interest was aroused in 
Minneapolis insurance circles over the 
listing of the Charles W. Sexton Com- 
pany as among the new agents ap- 
pointed by the Concordia according to 
the list secured from the Minnesota de- 
partment and published last week. In- 
surance men speculated as to whether it 
was the intention to make the agency 
a mixed one. Mr. Sexton, however, de- 
nies positively that his company has 
been appointed agent for the Concor- 
dia. 





Annual Meeting of Iowa Association | 

Reports which will be read at the 
quarterly session of the Iowa Fire Pre- 
vention Association in Des Moines Fri- 


day of this week will be the most sat- | 


isfactory of any since the organization 
was established three years ago. Dur- 
ing the past three months, several im- 
portant inspections have been made, 
particularly at Dubuque, Waterloo and 
Mason City. 


These inspections have | 


resulted in much good and in important 
changes in fire protective measures in 
the cities visited. However, the com- 
mittees have not inspected as many 
towns and cities as it was planned to 
visit at meetings earlier in the year. 
Chairman Warnshuis will suggest that 
the commitees make up for this during 
the remainder of the year. Plans for 
needed legislation will be formed also. 

The meeting will be held at the 
Chamberlain hotel Friday afternoon. 
This is the annual meeting and there 
will be officers to elect. J. W. Warn- 
shuis will probably be continued as 
president. W. J. Ciscel is present vice- 
president and W. W. Waddell is secre- 
tary and treasurer. 





BAR ANNEXES OF COMPANIES 


Minneapolis Board to Enforce Rule Re- 
garding Sole Agencies—Election 
of Officers 








With the object of keeping banks and 
savings institutions out of the insur- 
ance business in Minneapolis so far as 
possible the Minneapolis Underwriters’ 
Association has decided to enforce tu 
the letter its rule that no individual, 
firm or company can be a member of 
the association unless he or it has the 
sole agency for at least one fire com- 
pany. This bars those representing un- 
derwriters’ agencies, as under the strict 
interpretation of the rule these are re- 
garded as merely auxiliaries, and will 
keep out several of the smaller banks 


ing membership in the association. 
Likewise it will result in two of the 
present members being forced to resizn. 
These are the Minneapolis State Bank, 
which has the agency for the New 
England Underwriters, and George S. 
Johnston, who has the agency for the 
American Underwriters. 

Through another rule which provides 
that “no member shall represent or 
continue to do business for any com- 
pany or companies having any agent 
writing business in Minneapolis not a 
member of this association,” it will 
result in Conroy & McLennan, who are 
members of the association, being 
obliged to resign the agency for the 
Spring Garden, which is regarded as 
identical with the American Underwriters. 
unless Mr. Johnston either resigns hi 
agency for the latter or qualifies for 
membership in the association by secur- 
ing the sole agency for a fire company. 

At its annual meeting held last Tues- 
| day the association elected the follow- 
| ing officers for the ensuing year: Presi- 
dent E. J. Forster, of Conklin & Zonne: 
vice-president, E. M. Gogenheimer, of 
| Moore Bros., Brace & Co.; secretary | 
| and treasurer, Jacob Stone. 

Committee appointments were made 
as follows: Executive committee— 
Frank Barney, A. W. Armitage, E. J. 
| Forster, C. S. Gale, Fred Chute; devia- 
| tion committee—D. F. Stanford. A. 
| Eichhorn, J. Hoppin, J. Huss, J. B. 
Darling; appeals committee—J. C. Mc- 








and savings institutions which are seek- | 


MONTGOMERY & FUNKHOUSER 


159 La Salle St., . 


Chicago. 





JEFFERSON FIRE of Philadelphia 


For Illi- o1s, Indiana, Missouri, lowa, Ne- 
brast... and South Dakota. 


WESTERN Gourany or PITTSBURGH 
For Illinois, Indiana, lowa and Nebraska. 
UNION INSURANCE COMPANY of 

Philadelphia For Illinois, Indiana, lowa, 


Northern Michigan, Min- 
nesota, Missouri and Wisconsin, 


GERMAN AMERICAN FIRE of Balti- 





CENERAL ACENTS FOR 


THE INSURANCE COMPANY of the 
— of Pennsylvania indiana Lowe 
LLOYDS PLATE GLASS INSURANCE C0. 
of New York y%ox,m* For —y Wisconsin, 


Missouri, lowa. 
Nebraska, Ranson Mast en Nortt and South ota, 


FARMERS AND MERCEANTS INSUR- 
ANCE CO. of Lincoln, Neb. migom 








STARKWEATH 
Rhode Island Fi 





SURPLU 


are attorne have authority to bind and 
Pats. DPAs (Est, 1308) of Paris. 


4 a an ee et 
estern Office: 159 Le Salle St. 


GENERAL AGENTS 


OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


OOOK COUNTY GENERAL AGENTS 


Sovereign Fire Assurance Co. 
OF CANADA 


indi tract with London Liocy 
we Gaee entee = “Moxico, including Automo! 


Lt es TE 
Paris. Du Phenix (Est. 1819) of Le 
LaN Est. 1820) of Paris. 


more, Md. For Mincle, < ae. Minnesota, Mi chigan, 
NEW YORK CHICAGO PROVIDENCE BOSTON 


ER & SHEPLEY 
re Insurance Co. 


S LINES 
, Seg Unteed States, Canada 


issue policies for the 
(Est. 1879) of Paris. 


Nord (Est. 1840) of ‘ 
repent en All these esmpacko ase: money oe 
Chicago. i. V. Burrows, Manager 
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INCORPORATED 1854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solici‘ed. 


WHILDEN & HANCOCK, Managing Underwriters 


8t., New York 
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Mutual Fire Insurance Company, Chatfield, Minn. 


We are issuing po icies in this excelient “ompany on 
In the last twelve years this Company has estabhshed 
holders -econd to none. 


Information regarding the Company gladly furnished on application. 


INCORPORATED 1898 


strictly Surplus business any place in the United States 
a reputation for prompt and liberal treatment of policy 


Warranty required with all applications. 


BROWN, ANDERSON & YOUNG, Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 





159 La cane Strect, (Catcade 
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Intyre, A. L. Gelknap, J. F. Calhoun; 
membership committee—J. P. Thomson, 
D. C. McLennan, J. Donagune, J. M. 
Harrison, Matt Goss. 





Agent Ramsay Gets Ten Years 

W. S. Ramsay, the Albia, Iowa, local 
agent, who was charged with issuing 
fake mortgages has been sentenced to 
ten years in the penitentiary. 





Want a Salvage Corps 
Efforts are now being made by the 
insurance committee of the Omaha 
Commercial Club to have a_ salvage 
corps established in Omaha. The com- 
mittee also has on hand the considera- 
tion of other expedients to cut down 
fire losses, and it has had a personal 
visit from E. R. Townsend, of the 
Western Union, at the committee’s in- 

vitation, to discuss the matter. 
Information is now being accumu- 
lated by the committee in reference to 
the work done by salvage corps in other 
cities, in the hope that pressure can be 
brought upon the insurance companies 
here to get busy along the same lines. 





Gave the Farmers the Nightmare 

Detectives, employed by farmers near 
Oskaloosa and Iowa insurance compa- 
nies, have arrested Jesse Montgomery 
and are holding him on the charge of 
setting fire to numerous barns, resi- 
dences, straw stacks and fields in that 
vicinity. Montgomery was caught in 
the act of setting fire to a cornfield but 
he made his escape and detectives 
trailed him for four days before he was 
captured. He carried three revolvers 
and a rifle and was prepared to make a 
desperate resistance had he not been 
taken unawares by the officers. He has 
been living in a steel covered house in 
the timber near Oskaloosa and is 
thought to be insane. His chief con- 


versation has been about fires and he‘ 


says he dreams about them when 


asleep. 





Capital Leaves Minnesota 

The Capital of New Hampshire has 
reinsured its Minnesota business in the 
Phoenix of Hartford. The company 
had only four or five agencies in the 
state and decided that it was not doing 
enough business to make it worth while 
to continue in Minnesota. President 
Frank W. Sargeant of the New Hamp- 
shire visited Minneapolis Monday. He 
has been making a tour of inspection 
of the agencies of his company in Wis- 
consin and Minnesota. 


Minnesota Agency Appointments 

Adirondack—H. J. Mullin, Duluth; G. A. 
Norton, St. Paul; J. P. Ross, Winona. 

American, N. J. >. S. Hammond, Al- 
bert Lea; J. J. Maloney, Heron Lake; C. 
Cc. Dirkes, Perham; J. E. Draeger and 
Henry Tyaseling, St. Hilaire. 

Amer. Cent.—F. A. Lindbergh, Crosby; 
T H. Bloxham, Brewster. 

Boston—Henry Chinn, Ely; Mack Web- 

Wilson, St. 








ster, Rushford. 
Coml. Union, Eng.—J. L. 
Paul; J. F. Millard, Willmar. 

Connecticut—T. Kolstad, Walters; A. J. 
Johnson, Albert Lea; James Hawkland, 
Maynard. 

Continental—T. A. Bailey, Pipestone; 
r. B. Hanson, Fertile; F. H. Griffin, Good 
Thunder; Morin & Ransom, Albert Lea. 

County—H. M. Lewis, Red Wing. 


Delaware—Conroy & McLennan, Min- 
neapolis. 

Detroit—Webster Wheelock, St. Paul; 
H. C. Baer, Bemidji. 

Dubuque—O. O. Christianson, Crook- 
ston; E. S. Hammond, Albert Lea. 

Federal—B. A. Faust, Minneapolis. 


Fid.-Phoenix—A. D. Baker, Deer Creek; 
S. J. McCarthy, Eden Valley; T. A. Bailey, 
Pipestone. 
= we Fund—wWebster Wheelock, St. 

aul. 

Franklin—D. Greeley, Pine City: N. 
Henningsen, New Ulm; Mrs. O. J. Teg- 
ner, St. Peter: Jerry Clifford, Le Sueur. 

General—Weed & Parker, St. Paul. 

Ger. Amer., N. Y.—J. F. Zeidler, Brown- 
ton; C. M. Berg, McIntosh; J. E. Stange- 
land, Crystal Bay; O. F. Jones, Judson. 

German, W. Va.—Gorham Braden Com- 
pany, Minneapolis. 

Germania, N. Y.—F. P. Bursness. El- 
bow Lake: Douglas Greeley, Pine City. 

Globe Mut., S|. D.—J. FE. Carpenter, 
Crookston; C. C. Christianson, Lengby; J. 
P. Applequist, Wright. 

Hanover—L. Jensen, Clearbrook. 

Partford—F. M. Jones, Garvin: J. Cc. 
oo Kellogg; R. H. Jewett, Long 
Lake. 





Hawkeye—A. C. Stocker, A. J. Dahl- 
strom, Minneapolis. 

Home—S. J. McCarthy, Eden Valley; 
E. A. Bowers, Royalton; W. J. West, Mi- 
laca; J. M. Currie, Hinckley; R. E. Snell, 
Pine River; G Turner, Magnolia; A. 
E. Green, Florence; T. Jorgenson, Clarks 
Grove. 

L & L. & G. N. Y.—G. W. Meyers, 
Grand Rapids. 

Lon. & Lan.—L. Larsen, Beaudette. 

Lumber—H. J. Mullin, Duluth; G. A. 
Norton, St. Paul; J. P. Ross, Winona. 





Mechanics—G. H. Rink, Fergus Falls. | 


Mercantile—Femrite & Hagin, Crook- 
ston. 

Merch. Natl. Mut., N. D.—J. W. Clark, 
Minneapolis. 

Mich. F. & M.—W. J. Powers, Hibbing; 
Clarke-Werting Company, Duluth. 

Milw. Ger.—Yeates & Hunter, Minne- 
apolis. 

Natl., Ct.—L. H. Haeger, Elmore. 

Natl. Union—H. Ramberg, Hayfield; L. 
L. Fish, Minneapolis; I. A. Babcock, Win- 
nebago; E. S. Hammond, Albert Lea; J. 
H. Nightingale, Minneapolis; R. H. Jewett, 
Long Lake; O. J. Nash, Hills; S. P. Steen, 
Clinton. 

Northern, Eng.—J. F. Ziedler, 
ton; G. C. Lambert, Bethel; 
son, Ulen. 

North River—Bargh-Perham Insurance 
Agency, Eveleth. 

N. W. Natl.—A. Lundquist, Kandiyohi; 
J. ©. Kasner, Foley; C. T. McDonald, De- 
lano: Peter Haan, Renville. 

Orient—L. Larson, Beaudette. 

The Minnesota field men who will ad- 
just the losses in the forest fire district 
of northern Minnesota left Minneapolis 


Brown- 
H. A. John- 


MISSOURI AND SOUTHWEST 


NOTES ON TOWNS IN KANSAS 








Fire Protection of Osage, Ottawa and 
Other Points is Commented Upon 
by Correspondent 


Osage, Kans., is taking on a little 
growth after a setback some years ago 
by reason of the practical closing of 
the coal mines in the vicinity which 
it was found unprofitable to work 
owing to the smallness of the veins. 
There is a new waterworks there 
which is now ready for the final test. 


, Bonds amounting to $80,000 were voted 


for this improvement. The system is 


| direct pressure and there is a stand- 


Sunday in a special sleeper arranged to | 


serve meals, 
their 
losses. 
total destruction of both towns. 


in which 


they will make 
headquarters 


while handling the 





MINNESOTA NOTES 


The fire losses in Minnesota for August 
were $160,000 as compared with $110,000 
in August, 1909. 

E. J. Morris has started a new agency 
at Biwabik, Minn., repsenting the Brit- 
ish America and Westchester. 


Orlando Steuble has succeeded to the 
agency formerly conducted by H. W. 
Swanson at Forest Lake, Minn. 

F. W. Vanstrom has established a new 
agency at Lynd, Minn., representing the 
Firemans Fund, North America and North- 
ern of England. 

E. M. Jones has taken over the agency 
formerly conducted by h'. L. Shaud at 
Garvin, Minn. When Mr. Shaud recently 
removed to W indham, Mont., he left the 
agency in the hands of F. D. Pinckney, 
who was forced to transfer it on account 
of the pressure of other matters. 





NORTHWESTERN NOTES 


George A. McCrea has sold his agency 
at Drayton, N. D., to J. R. Strong, and 
has moved his family to California. 

New tariffs are out for Brandon and 
Rowena, S. D. A credit of 25 percent is 
allowed in each town for favorable loss 
records. 


The agency of the Delaware has been 
transferred from the Ellis-Holland-Sowers 
agency in Des Moines, Ia., to the John 
Cc. Christie Company. 

The insurance agency of Rupert & An- 
heier of Fargo, N. D., has dissolved and 
will be known hereafter as Anheier & 
Carpenter. Harry Carpenter, who has been 
connected with the agency for some time, 
becoming a partner. 


NEBRASKA NOTES 


Fred C. Laird has purchased a half in- 
terest in the agency of C. A. Dodge at 
Fremont, Neb. The firm name will be 
Dodge & Laird. 


Those who were interested in the or- 
ganization of the Missouri Valley Fire 
of Omaha have definitely announced that 
owing to the death of B. L. Baldwin, the 
Omaha local agent, who was to have 
been at the head of the company, the 
promotion will not be continued and the 
company will not be put into the field. 


The general insurance agency of B. L. 
Raldwin & Co., at Omaha, will be con- 
tinued under the same corporate name, 
Valter A. Yamson, son-in-law of Mr. 
Paldwin and vice-president of the com- 
pany, hecoming president and treasurer, 
Miss M. E. Foley, also a stockholder of 
the company, and with it for ten years, is 
chosen secretary. 


MISCELLANEOUS NOTES 


Fire companies note an unusual number 
of incendiary fires of late. 

A final dividend of $21.70 on each share 
of the Houston Fire & Marine, which was 
placed in a receiver’s hands in 1908, has 
been paid. The receivership has been 
wound up. 

W. Bennett Gough, manager of the Ari- 
zona Fire of Phoenix. has been elected 
secretary, succeeding E. E. Forstall, one 
of its promoters. 

The Vancouver advisory committee has 
approved a proposition to admit the Con- 
tinental and the Fidelity Underwriters 
as members of The board, reserving the 
right to pay contingent commissions, 
upon which the Continental insisted. 


This is necessary because of the | 





pipe of 70,000 gallons capacity. The 
mains range from 4-inch to 12-inch and 
cover eleven miles with 90 hydrants. 
The volunteer fire department is con- 
sidered efficient and the equipment 
consists of one hand-power pump, one 
chemical engine, one hose wagon, a 
hook and ladder in one station. There 
are also 1,900 feet of hose, 1,200 feet 
of which is new. 


Ottawa has a good waterworks with 
direct pressure from two pumping sta- 
tions. Some small extensions of 2 and 
4-inch mains have been made recently, 
making a total of seventeen miles of 
pipes of from 2 to 10-inch in size which 
are equipped with 123 hydrants. The 
fire department is said to be first class, 
It is partly paid and partly volunteer. 
The equipment consists of one hook 
and ladder outfit, one hose reel, one 
wagon, one steam engine and two sta- 
tions. There is also a plentiful sup- 
ply of good hose. 


Burlington is well equipped with a 
water system of direct pressure and a 
standpipe. The town is well supplied 
with 4, 6, 8 and 10-inch mains and 70 
hydrants. The volunteer fire depart- 
ment has 1,500 feet of good hose, 800 
of which is new, and two hose reels. 

Neither Burlington nor Scranton has 
a water system, and there is no pros- 
pects of improvements in this line. 
Both of these towns, however, are pro- 
vided with cisterns for fire purposes 
and each has a volunteer fire corps, 
a chemical outfit, ladders, and a few 
hundred feet of hose. Henry Lucas 
practically controls the insurance busi- 
ness at Scranton and is a wide-awake 
agent. 





Get Calumet General Agency 


C. D. Cobb & Co. of Denver have 
been appointed general agents of the 
Calumet for Colorado and Wyoming. 


Insurance on Rice 
Most of the farmers are building 
granaries to store their rice in on ac- 
count of the low prices offered by the 
various mills. This makes fire insur- 
ance a necessity and the agents in Ar- 
kansas are realizing their opportunity to 
make a good commission. The rate 

on rice in this state is $2.50. 





Get North River in Arkansas 

Gross R. Scruggs & Co., of Dallas 
have secured the North River for Ar- 
kansas and will begin the planting the 
company as soon as a license can be 
obtained from the state department. 
They have had the North River for 
some time in Texas, Oklahoma and 
Louisiana, and the company is no 
stranger to Arkansas agents, having 
formerly operated in the state. The 
retirement of the Shawnee, which op- 
erated through the Scruggs general 
agency, left it with only four companies 
in the state, which was not enough to 
care for its extensive plant. Mr. 
Scruggs has been in the east some time 
and it was understood that one of the 
principal objects of his visit was to se- 
cure a company to take the place left 
vacant by the Shawnee’s retirement. 

It is said that as a matter of mutual 
courtesy between Gross R. Scrugzs & 
Company and Trezevant & Cochran, 





general agents for the National of Hart- 
ford, which reinsured the Shawnee, the 
latter general agency will not solicit 
the Shawnee’s expirations in Arkansas. 





Arkansas Agency Appointments 

Royal—E. B. Grady, Nettleton. 

Sun, La.—W. H. Laney, Clarendon. 

Spring Garden—W. H. Laney, Glaren- 
oo: A. M. Butt and B. A. Lynch, Blythe- 
ville. 

Wmsburg City—J. H. Perry and J. D. 
Chamberlain, Siloam Springs; T. Q. Poy- 
ner, Clarksville. 

tlas, Eng.—R. W. Sibley, Dardanelle; 
O. E. Ford and P. N. Clark, Rogers; C. 
D. Metcalf, Batesville. 

Connecticut—S. Daltroff, Sol Daltroff 
and S. P. Price, Wynne; E. R. Wynn, 
Bald Knob. 

Com’! Union, N. Y.—M. D. Clark, Waldo. 

Firemens—J. A. Mott, Blytheville; G. C. 


Bruce, Stuttgart; C. B. Wood and G. C. 
Thompson, Monticello 
Ger. All.—E. D. Means, Charleston; 


F. S. Wells, Imboden. 
Girard—F. M. Morgan and J. O. Moore, 
Conway. 
Hartford—E. E. Ammons, Jasper; F. S. 
Wells, Imboden. 





ARKANSAS NOTES 


R. J. Izard, special agent for the Con- 
necticut, has placed the Huntington (Ark.) 
agency with Hogan & Jasper. 

The Western of Toronto has transferred 
its Morrilton, Ark., agency from H. V. 
Hembree to Clifton’ Moose. 


The line of the Carlisle Rice Mill Com- 
pany at Carlisle, Ark., is being placed 
all over the country in an effort to se- 
cure as low a rate as possible. The pres- 
ent rate is 90 cents, which is plenty low 
enough to make the business profitable. 

It seems that some of the agents in 
Arkansas do not know that they are cut- 
ting rates, as the following advertise- 
ment appeared in a country newspaper: 
“Let us write your fire insurance—we 
can write it cheaper than any one else— 
we do not cut rates or give rebates.” 

The Arkansas pond of the Blue Goose 
held a meeting last Monday in Little 
Rock. The three goslings shorn of their 
pin feathers were John Meyers, of the 
general agency of G. L. Meyers & Co., 
Memphis; Allan H. Dixon, special agent 
for W. L. Nelson & Co. of Memphis, and 


Otto Stranz, special agent for Arnold, 
Raines & Co. of Little Rock. 
Dennis, Kelly & Stratton have pur- 


chased the W. I. Green Insurance Agency 
at Mena, Ark., and have consolidated it 
with their large agency. Mr. W. I. Green 
has been elected assistant cashier of the 
Farmers & Merchants Bank at Mena and 
will in the future devote his entire time 
to the same. This will leave only two 
agencies in Mena, the other being that of 
L. C. Acruman. 

Helena, Ark., was visited by another 
disastrous fire last Thursday morning, 
which occurred in the same block that 
was partially burned several weeks ago. 
The fire started in the kitchen of the 
Silver Moon Hotel, which is a total loss, 
and badly damaged the stock of the 
Mitchell Grocery Company, F. W. Houry’s 
jewelry store, the Peoples Savings Bank, 
and several small stocks. The loss is 
estimated at $40,000, the origin being un- 
known. 





GENERAL WESTERN NOTES 


The Western Underwriting Company 
has been incorporated at Spokane, Wash., 
with a capital of $10,000 to do an agency 
business. e 


The Fire Insurance Society of San 
Francisco, modeled after the Fire Insur- 
ance Club of Chicago, has been organized 
with Henry S. Dunn of the London As- 
surance as president and William S. Wells 
of the Springfield as secretary. 


The Underwriters Report of San Fran- 
cisco has gotten out the Underwriters’ 
Hand Book of the Pacific States, covering 
Arizona, California, Nevada, Utah, Idaha 
Montana, Oregon and Washington. It 
gives the usual statistics and informa- 
tion regarding companies and agents in 
that field. 

The Chicago members of the joint su- 
pervisory committee of the Western Union 
for the mountain field leave Friday for 
Denver, where they will meet the Pa- 
cific Coast members and hold the annual 
session next week. The principal busi- 
ness to come up is the election of a suc- 
cessor to Manager Burns. 

The local agents at Spokane have 
started a movement for the organization 
of the Northwestern Association of Local 
Fire Insurance Agents to cover the states 
of Washington, Montana, Idaho and Ore- 
gon. The northwestern agents consider 
themselves discriminated against by the 
Pacific Coast board, and this movement 
is to further their interests. 


The Board of Underwriters of the Pa- 
cific has made a report on the recent 
supposed forest fire at Wallace, Idaho. It 
seems there is some doubt as to whether 
the heavy loss was due to forest fires. 
The forest fires were burning a mile 
away when fire started in the town and 
swept a large section. If due to a forest 
fire, the sparks must have been carried 
about a mile. The adjusted loss was 
about $400,000. 
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KENTUCKY AND THE SOUTH 


TRY TO STIR UP THE AGENTS 


Kentucky Field Men Want Them to 
tn How to Render 
Efficient Service 














A vigorous effort is being made by 
field men in Kentucky to stimulate local 
agents in the direction of looking more 
closely after the interests of the as- 
sured and thus, necessarily, of the com- 
panies. Rates are high in Kentucky, as 
the result of the loss experience of the 
companies, and this makes it all the 
easier for the mutuals to come in and 
get business. The ideas of one of the 
leading special agents of the state on 
this subject were detailed to the corre- 
spondent of THE WESTERN UNDERWRITER 
the other day, who expressed his views 
as follows: 

The average local agent, he said, usually 
confines his knowledge of the risk to 
walking from the front door to the office 
and back again. In other words, as far 
as knowing the weak points of the risk 
and being able to make suggestions which 
would tend to reduce the rate—a good 
thing for both of the contracting parties 
—he might as well not have written the 
business. ° 

As a matter of fact, the average agent 
frowns upon efforts to reduce the pre- 
mium, because he can see no further than 
the immediate loss to himself. But this is 
a foolish policy, as has been shown dozens 
of times. A mutual company comes in, 
looks over a risk, advises certain changes, 
such as could have been suggested by 
any agent with the special knowledge 
which a fire underwriter ought to pos- 
sess, and then makes a rate that is in- 
significant compared with what the as- 
sured has been paying. The chances are 
that the stock companies lose the busi- 
ness. 

On the other hand, if the local agent 
had studied the risk, and had shown the 
assured that his interests were being con- 
sidered by suggesting improvements 
which would reduce the rate, it would 
have been almost impossible for the agent 
to have lost the business. When _ the 
mutual company came to the assured, he 
would have taken up the matter with his 
local agent, as his professional adviser. 
He would have deferred to the technical 
knowledge of the underwriter, instead of 
assuming, from past experience, that his 
agent had no suggestions to make and no 
light to throw on the subject. 

A few big agencies that I know of have 
special men who do nothing but examine 
the risks which Sor have underwritten. 
They are in a position constantly to of- 
fer suggestions, and their patrons as a re- 
sult regard the business they give them 
as a good investment, instead of a chari- 
table deed, as is so often the case. 

The local agent, in Kentucky and Ten- 
nessee, at least, which is the extent of 
my personal experience, needs to bestir 
himself. 





State Board Meeting Nov. 16 

Much interest ‘s attached to the an- 
nual meeting of the Kentucky Board of 
Fire Underwriters, which will be held 
at the Seelbach hotel in Louisville, Nov. 
16. This will be the fifth annual since 
the Kentucky aud Tennessee organiza- 
tions were separated. 

The tobacco committee, which was 
appointed at the semi-annual meeting 
last June, and which has been doing 
some important work since then in che 
direction of bringing the line back to 
the stock companies, will make its re- 
port, and this will be received with deep 
interest. The discussion of this subject 
will be one cf the important events of 
the meeting. 

The Kentucky Pond of the Blue 
Goose will meet in connection with the 
state board gathering, and the fire pre- 
vention association will also come to- 
gether at that time in case there is op- 
portunity. 





Discourage Use of Candles 


Efforts are being made by the in- 
spection authorities in Kentucky to dis- 
courage, if not eliminate, the use of 
candles in whisky warehouses. Whisky 
is a volatile fluid, and the danger of 
carrying lighted candles about in a 
building where it is stored is obvious. 
It is done very generally, however, only 
two or three warehouses in the state. 
it is asserted, being equipped with elec- 
tric lighting facilities. 

The campagn has resulted in develop- 
ment of the fact, however, that no 





credit is given in the schedule for elec- 
tric lights, and that no charge is inade 
for the use of candles. While calling 
attention to the hazard involved is like- 
ly to have a good effect on the assured, 
and may result in the practice being 
discontinued, underwriters believe that 
the schedule should be amended so 
as to take cognizance of this feature. 





Meetings of Fire Prevention Bodies 

The Kentucky State Fire Prevention 
Association has announced that it will 
hold its meeting this month at Mt. 
Sterling, Oct. 26. 


ards, who is keeping everybody in the 
association “on the jump” and is do- 
ing splendid work. 

The Tennessee association has had 
two or three postponements in con- 


nection with its proposed meeting at | 


Columbia, but is meeting there tiis 


week, according to schedule, the date | 


finally having been set for October 19. 
KENTUCKY NOTES 


The Atlas has transferred at Lexington, 
Ky., to W. King & Son from W. B.- Brock. 

The Western & Atlantic Fire of Nash- 
vie, Tenn., has been admitted to Ken- 
tucky. Its capital is given as $150,040 
and surplus as $114,867. 

Miss Margaret J. Ryan has been ap- 
pointed stamping secretary of the Ken- 
tucky Board at Lexington, Ky., to suc- 
ceed Miss Laura Hollenkamp, who re- 
signed. 

Henry Broughton of Pineville, Ky., now 
has an interest in the agency which has 
been conducted by D. H. Faulkner, and 
they are doing business under firm name 
of Faulkner & Broughton. 

Owen R. Mann, formerly of the firm of 
Cohen & Mann, which recently was dis- 
solved, has been appointed Louisville 
agent of the Firemens Underwriters of 
Newark. Mr. Mann is secretary of the 
state association of local agents. 

Glasgow, Ky., agents are endeavoring 
to meet a problem caused by slow pay- 
ment of premiums, and have served notice 
on purchasers of insurance, through a 
letter signed by every agent, that pay- 
ment must be made within thirty days 
in order not to be liable to voiding of the 
insurance. 








GENERAL SOUTHERN NOTES 


The Hudson Underwriters of New York 
states the item published to the effect 
that the Tennessee department is seeking 
to bar it from the state is erroneous. 


Fire companies doing business in Texas 
have been notified of their assessment to 
pay the expenses of the fire rating board, 
which amount to about $15,000. This 
sum is apportioned among the companies 
according to premium income in the state. 


Secretary R. E. Turner of the German 
Fire of Memphis, Tenn., states that the 
company is not intending to reinsure. It 
it a mutual and writes farm business 
chiefly. The company, however, was of- 
fered to certain other companies by a 
man from Memphis. Secretary Turner 
says he had no authority to make the 
offer. 

Fire losses in Texas still are running 
abnormally high, and it is feared that the 
loss ratio of the state, which was 90 per 
cent in 1909, will be surpassed this year. 
Most of the fires are due to lack of ade- 
quate water, a defect which the new 
schedules sought to correct by penalizing 
deficiencies in the rate, which led to the 
repeal of the former state rating law. 





To really appreciate peace you must fight 
for it. 





The announcement ! 
was made by President William Sow- | 








ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 

General Manager Assistant General Manager 

OH ETD 5 TET IS tT 
ORGANIZED 1809 


The North British and Mercantile Ins. Co. 


Losses Paid, over $165,000,000 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J. LITTLEJOHN, Manager; GEO. H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866 


NORTHERN INSURANCE CO. 
OF Raw Ton. . os oo 


NHW YOR K 
FINANCIAL STATEMENT, JANUARY Ist, 1910 
Capital, $350,000.00 Assets, $1,199,866.76 Surplus to Policyholders, $553,422.72 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 














Rhodes Srowne, Pres, 


Dana Blackmar, Vice-Pres. 
Wm. C, Coart, Sec’y 


J.0. McNulty, Treas. 


THE GEORGIA HOME INSURANCE COMPANY 


COLUMBUS, GA. 
Cash Capital - - - - = $300,000.00 


Surplus to Policy Holders - 503,526.09 
Total Assets - - - - 1,231,020.72 S. D. Andrus’ Gea"l Agent 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Assets, January 1, 1910,in U.S. - - -$ 2,377,303.37 
Surplus in the United States - - - - - 839,268.07 
Losses paid in U. S. from 1874 to 1909 - 35,076,916.01 


Organized 1859 


Adents wanted in 
Illinois, Indiana, Kentucky, Mich- 
igan, Misseuri, Ohi», Wisconsia 


Western Department 
Suite 856-858. 149 La Salle St. 





HON. GEO. A. COX, President W. R. BROCK and JOHN HOSKIN, K. C., LL. D., Vice-Presidents 


W. B. MEIKLE, General Manager 





Organized 1852 Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1910 
Assets, $4,765,101.95 Liabilities, $2,512,507.48 Net Surplus, $1,252,594.47 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F, A. HUBBARD, Assistant General Agent 





NEW YORK 





WESTERN DEPARTMENT. 


CHICAGO 


P. D. McGREGOR, al = = 
A.R. MONROE, - - 





-YUEEN 


INS. CO. OF AMERICA 


Assistant Manager 


Statement January |, 1910 





TOTAL ASSETS - 2 2s © = $8,622,543.09 
Unearned Premiums -~ - $3,802,444.95 
Unpaid Losses - - - 379,074.04 
Other Liabilities - = = 161,279.02 
Capital Stock - = - 1,000,000.00 
Manager NET SURPLUS - - 3,279,745.08 





$8,622,543,09 $8,622,543.008 


SURPLUS TO POLICY-HOLDERS, $4,279,745.08 
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ITS FINEST ASPECT 

Present KznGsiey of the NEw York 
Lirt in his public addresses and papers 
never fails to produce a classic in 
thought and style. His recent address 
to the field men of the company as- 
sembled at Bretton Woods, entitled 
“Life Insurance and the Man” is in 
keeping with his past productions. It 
illustrates a phase of life insurance 
service that is seldom mentioned in the 
long list of its beneficences. 











President KiNcsLey asks in what re-' 


spect is the work of life insurance 
unique and what is the finest thing it 
does. He concludes that neither the 
direct benefactions of life insurance nor 
its service to the industrial and com- 
mercial world constitute its finest serv- 
ice. 

He contrasts the number of assured 
and amount carried per capita in 
Europe and America and finds a reason 
for the better showing in this country 
in the fact that life insurance here is 
carried to meet a peculiar obligation 
which the man feels on this side of the 
water and does not seem to feel in other 
countries. In America individual re- 
sponsibility has emerged. The mind is 
not fettered by habits, customs, and su- 
perstitions of society. The personal re- 
sponsibility has created an opportunity 
for life insurance that it could not find 
under a different environment. 

President KiINncstey believes that a 
sense of duty is fairly keeping pace with 
the growth of the country and with the 
demands of citizenship. He states that 
there is a natural, a necessary, a mu- 
tually creative relation between the de- 
velopment of life insurance in the 
United States and the peculiar character 
of the citizenship of the country. Life 
insurance has reached in the individual 
what other plans have not. Jt has cul- 
tivated and satisfied that sense of per- 
sonal obligation to general society 
which rests upon every member of 
every American community. Mr. 
Kincstey declares that the life compa- 
nies are conclusive proof that a sense of 
civic duty pervades the entire people. 

In President KINGsLey’s opinion life 
insurance in this nation could never 
have attained its gigantic proportions 
except for the complete separation of 
church and state. It could never have 
reached its greatness with some over- 
lord responsible for men’s convictions. 
Civil and religious liberty brought the 
demand for the new man. Responsi- 
bility supplanted selfishness and liberty 
took the place of license. 

During the period of evolution in 
America, Mr. Kincstey calls attention 
to the fact that life insurance alone 
called directly to the man, to that di- 





vine something in him which has been 
struggling upward for thousands of 
years. Every policy placed made a bet- 
ter citizen. Every premium paid was a 
guarantee of the perpetuity of the con- 
stitution. In conclusion President 
KINGSLEY said: 


“Now all the world begins to see the 
power and the prophecy which inhere 
in the citizenship of the United States. 
There was never a citizenship like it. 
That is a matter of history, a matter of 
fact. We believe that it is fairly con- 
scious of its might, that it is fearless 
and yet fair. We know that it responds 
ultimately to every worthy appeal. We 
know that it is grim in its hatred of 
oppression. We are certain that in the 
end it will—as it always has—cast out 
false leaders. 

“If you analyze this citizenship seek- 
ing to know its dynamics, seeking to 
understand why it hates oppression and 
wants the square deal, why, largely 
from a moral impulse, it once sent a 
million men into battle, why it lately 
won freedom for a fair island and then 
renounced dominion over it, if you pull 
it to pieces to learn in what consists 
that moral and spiritual power which 
still makes the United States the land 
of hope for the plain people of all 
lands—if you do this, you come in the 
last analysis to individual self-respect, 
the nerve center of civil and religious 
liberty. At the same time you find 
yourself at the very sources of life in- 
surance; you have reached its origin and 
you understand its gospel. 

“Life insurance did not create the 
conditions which existed here seventy- 
five years ago. It had little part in that 
old-world struggle which is still going 
on for the rights of the individual. It 
had no part in the struggle which went 
on here for two hundred years. Its 
time had not come, but its time came. 
Seventy-five years give us a perspective. 
Events array themselves in order. Re- 
sults can be traced to causes. The great 
fact begins to loom up that a critical 
period, when great issues were at stake, 
life insurance began a propagandism 
which was as closely related to the sal- 
vation of free government as the doc- 
trine of the atonement is to the salva- 
tion of men under the dogma of orig- 
inal sin.” 


AHEAD OF THE RAILROADS 


As one reads the accounts of the in- 
vestigation of freight rates being con- 
ducted by the INTERSTATE COMMERCE 
ComMIssIon, he is impressed with the 
fact that the fire insurance companies 
are far ahead of the railroads in rate 
making. From the testimony one can 
well appreciate the fact that the rail- 
roads have no scientific or logical proc- 
ess or schedule in arriving at their rates. 
It is very similar to the old “gutter” 
or “guess” system used by the fire 
companies years ago. The railroad 
freight rates are a mass of patchwork 
and arbitrary decisions. A shipper does 
not know how his rate is arrived at. 
He can not tell whether his rate, as 
compared with that of his business as- 
sociate bears the proper relationships. 
Whether this group is paying what it 
should can not be told under the ex- 
isting system. . 

The fire insurance companies can be 
congratulated on the progress that they 
have been making in rate schedules. 
There is no bungled mess or indefen- 
sible system. The modern schedules 
are plain and conclusive. Each risk 
and class stand on its own bottom. A 
definite standard has been established 
for measuring and each risk is rated ac- 
cording to this measure. The results 
are logical. An expert can go before 
any inquisitorial body or any assured 
and explain in a short time the rate 
processes. The states need have but 
ittle concern as to the procedure of 
fire companies when it comes to rating. 
It is no longer on the hit-and-miss plan. 











Personal Side of the 
Insurance Business 


The Commercial Times of Chicago, 
the financial and commercial daily, 
which began publication last summer, 
suspended publication this week, being 
combined with the Chicago Exammer. 
Paulus Justus Veronese McKian, editor 
of the Argus, was insurance editor of 
the Commercial Times. He row retires 
from the daily field but while he was 
in it he held up his end well. He will 
now devote all his time to the Argus. 


William H. Hunt, president of the 
Cleveland Life, certainly made good as 
chairman of the committee in charge 
of the centennial celebration of Cuya- 
hoga county which closed Saturday 
evening after a solid week of rapidly 
succeeding events. From the first the 
city shone in the most elaborate and 
extensive decorative scheme ever seen 
there and the evening was gorgeous 
with lights festooned across the streets 
at short intervals. The time was all 
filled in with exercises commemorative 
of the founding of the county and its 
history, which is also largely the his- 
tory of Cleveland, dedications of new 
bridges and the new court house which 
will shortly be opened, huge parades, 
aviation meets, Indian pantomime acts, 
and original camp life by a tribe of 
Chippewas, meetings for the advance- 
ment of the civic and business life of 
the city and other demonstrations of 
interest. All this was largely due to 
the fertile brain and indefatigable work 
of Mr. Hunt. But he enjoyed it, he 
said, because it teaches men to do 
things for the good of the city, or the 
good of their country, or just for the 
good cof doing something good. 





Milton S. Koblitz, superintendent of 
agents of the Bankers’ Life of New 
York, and the former Pacific Mutual 
Life field man, is to be married Oct. 23 
to Miss Anna Goldstein of Chicago, a 
graduate of the University of Chicago. 
Mr. Koblitz has many friends through- 
out the field who are delighted to hear 
of his good fortune. 


J. H. Schively, insurance commis- 
sioner of Washington state, tells a little 
joke he put up on Manager Lermit of 
the Northern of London. Mr. Schively 
was well acquainted with one of the 
Northern’s field men on the coast who 
requested him to call on Mr. Lermit 
when he happened to be in Chicago. 
Mr. Schively was then deputy. He was 
in Chicago and called at the Northern 
office. He sent in his card and was 
ushered in. Mr. Lermit was quite nerv- 
ous, not knowing what the Washington 
man had up his sleeve. Mr. Schively 
says he talked about Chicago, the lake 
and fire insurance and he noticed that 
Mr. Lermit was getting more fidgety 
every minute. Finally he declares Mr. 
Lermit said, “Mr. Schively, may I ask 
if your visit is official or are you pay- 
ing me a social call?” To this Mr. 
Schively replied, “Mr. Lermit, I am 
here on official business. The Wash- 
ington department is in doubt as to 
one feature of your company and I am 
delegated by our commissioner to in- 
vestigate it. I am in doubt as to the 
brand of cigars managers of English 
companies keep on tap.” With that, 
said Mr. Schively, the genial manager 
reached into his desk drawer and pre- 
sented a fine 25-cent variety. “I smoked 
it awhile,” added Mr. Schively, “and 
told him I would put the pure food tag 
on the Northern at no expense to the 
company.” 

Charles Holden, of the local agency 
firm of Holden & Hardy, at Grand 
Rapids, Mich., is in politics these days. 
He is head of the Kent County Repub- 
lican committee and had charge of the 
campaign of Charles Townsend for 
United States senator. Again he is 
president of the Grand Rapids Credit 
Men’s Association and takes an active 





Wit not give up the 
Western Departments 





(Prom a Staff Correspondent) 

New York, Oct. 18—Underwriters who 
are best informed here in regard to the 
policy of certain of the fire companies 
which maintain western departments in 
Chicago and other points near by do 
not look forward to any change of pol- 
icy in keeping with the new move of 
the North British which has aroused 
so much comment. 

Several company managers say that 
they have no intention of considering 
the matter again, as it has long ago 
been decided by them that it is inad- 
visable to make any change. 

The official of one American company 
stated to THE WESTERN UNDERWRITER 
that in his opinion any change from 
present practice was inadvisable for 
various reasons. He said that the sav- 
ing in expense of operating direct had 
been greatly magnified and that his 
company had long ago figured it out 
that the saving was very little in com- 
parison to the advantage of having 
trained men acquainted with the terri- 
tory on the ground with plenary pow- 
ers. He pointed out the fact that office 
rent and clerk hire cost less in the west 
than in New York and that the saving 
from this item was really a myth unless 
the company had a building which it 
could not rent for other than its own 
use. 

* * . 

The cost of doing business at arm’s 
length by reason of telephone, telegraph 
and postage tolls were also an item he 
thought which figured up pretty heavy 
in a year’s time. Another factor which 
a well known underwriter figured mili- 
tated against the success of the plan 
was the obvious fact that unless mail 
was timed to catch a certain limited 
train on either end it took fully thirty- 
six hours from the time the letter was 
mailed at either end before it was placed 
on the recipient’s desk in the other city. 

Such being the case, fully three days 
must elapse and possibly four before 
the answer could come back to the 
sender. This was no small factor in his 
opinion. Another underwriter in speak- 
ing of this matter said that he did not 
anticipate any other company following 
the plan as long as things ran smooth- 
ly in the departments, as a change of 
this sort tended to so greatly increase 
the routine work at the home office that 
the minds of the underwriters and the 
company managers were too taken up 
with details to follow the general fea- 
tures of the business. 

A canvass of several of the big offices 
maintaining western departments 
brought out the fact that there was lit- 
tle likelihood of any general change 
from present policies. 





interest in the state local agents’ asso- 
ciation. In addition to his local agency 
work, he manages to do some perdiem 
field service for his companies. 


During the American Life Conven- 
tion at Des Moines, President Isaac M. 
Hamilton referred to the general coun- 
sel of the Lafayette Life as “Colonel 
Sims.” At last “Colonel” Sims arose 
and disclaimed all right to the title. It 
did not belong to him, he said and he 
failed to see where President Hamilton 
found it. “They call me Dan down 
home,” said “Colonel” Sims, “and I 
guess thats all I am entitled to.” 

Commissioner Cooper of North Da- 
kota has gone into the Rockies with a 
party of big game hunters. Bear, deer, 
elk and mountain lions are said to be 
unusually plentiful in the foothills 
which the party is visiting and before 
Mr. Cooper left Bismarck he promised 
his friends that he would bring back 
several handsome trophies. The lat- 


ter are looking forward to dining on 
game for several months to come. 
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News. of Life Insurance 





POWELL’S FIRST ADDRESS 


TALKS TO PITTSBURG AGENTS 





President of National Life Under- 
writers Association Urges Big 
Campaign for New Members 





President Henry J. Powell of the 
National Association of Life Under- 
writers spoke before the Pittsburg as- 
sociation this week. There were a 
number of association leaders present. 
Among other things, President Powell 
said: 

The question is, how can the work of 
extension be best carried on? We all 
know that the association idea is as 
beautifully exemplified here as it is any- 
where. Therefore I can not hope for 
much extension locally. However, the in- 
fluence of such a strong association counts 
for much, and by lending its aid and 
assistance it can be of great benefit to 
those to whom the National body has 
entrusted its affairs for the coming year. 
The enthusiasm, the progress and pros- 
perity existing here will naturally take 
root and spread not only throughout this 
great state, but throughout the north, 
the south, and the west as well. And 
for such a condition I am glad, for it will 
strengthen our association, strong though 
it may be, made up as it is of thousands 
of the best men, the most intelligent men 
in our profession, representing the bone 
and sinew of our business, all united and 
striving for a common end, and that the 
betterment of the great business of life 
insurance, for the upbuilding, for the up- 
lifting, for the improvement of what I 
believe to be the most important factor 
in our line, and that is the agent—the 
man behind the rate book. 


Trust the Agent 


President Taft, you remember, in speak- 
ing of the policies on his life said, “I 
have never read them. Why? Because 
I trusted the agent who sold them to me.” 
And so you find it everywhere. But few 
men know in what companies their in- 
surance is placed. But few men have ever 
read their contracts. They only know 
that they bought it from the agent, and 
that we like President Taft, trusted the 
agent. 

Therefore, we who know the value of 
association work, we who have been and 
are today the beneficiaries of association 
work, should strive to bring into our fold 
every man who is eligible, that they too 
may be benefited and born again, as it 
were, just as we have been. This is all 
important, for the insuring public, on ac- 
count of the publicity given to life in- 
surance in the last few years, is be- 
coming more and more educated on the 
subject, and in my opinion the time is not 
far distant when business men wanting 
life insurance will seek out association 
men to deal with, because they know that 
they stand for high ideals, and business 
men, in fact men in every walk of life, 
want to trade with men whom they can 
trust, with the fellow who stands for 
that which is good and best in his line. 

How Association Men Can Help 

Now there are many ways in which 
every loyal association man can be of 
help. Let me make a few suggestions. 
How do you find prospects to solicit for 
insurance? You are on the lookout for 
them all the time, and when you find a 
man that you feel needs life insurance 


“ you go right after him. You do not worry 


about the fellow that you know has all 
he wants. And so I want to ask you to 
seek out the fellow who needs reform- 
ing, who needs the association. To such 
a one you will be rendering a great ser- 
vice, and at the same time you will be 
helping our cause. When you want a 
man to build up an unproductive field in 
your territory, what do you do? You 
keep a lookout for one you believe to be 
an organizer, you enlist his services and 
give him your help. Why not then, when 











talking with brother agents who reside 

in sections where we have no organiza- 

tion, make an effort to interest them? 
Will Enthuse Associates 


If you are enthusiastic about your own 
association, you will naturally enthuse 
others. In other words, make an Op- 
portunity whenever possible to meet in- 
surance men everywhere, at home and 
abroad, and never part without a word 
of good cheer and a boost for our asso- 
ciation movement. And as an evidence of 
what can be done, let me tell you of a 
little instance. While en route home from 
New York about two weeks ago I struck 
up a train acquaintance with a young 
man. After talking only a short while I 
found that he was manager in a large 
southern city for one of the leading old 
line companies. We have no association 
there. We need them; they need us. 
incidentally led up to it and was much 
pleased to find him greatly interested. 
Result, he promised then and there to get 
to work, and in a few days I had a letter 
from him to the effect that he hoped to 
be able shortly to have me down to or- 
ganize an association at his home. Thus 
you see by keeping this extension idea 
before you all the time, by constantly 
sowing we are bound to reap. 


Get Out After the Men 


Just here let me urge you to encour- : 


age as many associations as possible, old 
and new alike, to strive for one of the 
membership trophies so generously offered 
by ex-President Edwards, ex-President 
Whittington and Colonel Waite. In fact, 
what is the matter with Pittsburg? Why 
not lay your plans to capture that first 
prize? 


I want to bring into the association | 


during the coming year as many new 
members as possible. I am not worry- 
ing so much about the ones already in. 
They are strong. They will take care of 
themselves. They are doing good work. 


It is the fellow who rebates because he | 


has never learned to sell his wares, it is 
the fellow who twists because he be- 
lieves it easier than looking for new 
prospects, that my heart goes out to. I 
believe there are many good men prac- 
ticing such methods only because they 
have been educated up to it, who if shown 
the error of their ways could be converted, 
and when converted would make splendid 
association men. 
Intends to Be a Working Officer 

I said at Detroit, and I repeat it here, 
I intend to be a working president, I ex- 
pect to do my full duty as I see it, and I 
want you to know and feel that I am not 
unmindful of the grave responsibilities 
resting upon me; yet withal I want your 
help; I want to enlist the services of 
every man here; yes, more, the services 
of association men everywhere in this 
great movement of extension, of education. 
And after all, why should I not have your 
support? The greatest pleasure we get 
out of life is what we do for others. 
’'Tis laboring for the welfare of others 
that brings true joy to the soul. It will 
afford more pleasure in the hour of death 
to have wiped one tear from the cheek 
of sorrow than to have ruled an empire, 
conquered millions, or enslaved a world. 
A faithful, energetic discharge of duty 
ean alone insure that sweet assurance 
that we have not lived in vain. 

Line Up the Competitors 

So instead of decrying our competitors 
let us bring them into the fold, line them 
up beside the man who stands for all 
that is good, all that is uplifting in our 
profession. In so doing we will not only 
make good men of them, but we will im- 
prove local conditions and build up our 
association. Of course I know that occa- 
sionally agents will refuse to join you; but 
these very men, when you come to think 
of it, are the beneficiaries of your labor, 
and I can not believe that they would 
want to be if it was squarely put up to 
them in the right way. Again, there are 
perhaps some who you feel are unfit; 
but did it ever occur to you that by — 
them up with association men you woul 
in a comparatively short while make them 
ashamed of their methods and finally 
bring them around to your way of think- 
ing, and that by working along these 
lines, in the end we may be able to make 
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THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


Fifttieth Amriwereary 
CORNELIUS DOREMUS, President 


I 
Paid-For Insurance in Force.............-.+ss0+: over 120,000,000.00 
Payments to Policyholders Since Organization... . . over 75,000,000.00 
Umexceliied Record For Fitty Years 

The popterty of the Germania’s new attractive potios with LOWER PREMIUMS and HIGHER 
GUARAN VALUES adopted January ist, 1910, is well attested by the fact that its business during 
1910 has shown unbroken monthly over the year 1909, from to over 200%. 

A few good openings for dis trict managers under direct contract with the home office. 

2O NASSGAL STREET NEvy YoRK 








THE 
Provident Life and Trust Company 
OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-81-1909) $70,514,360.48 
The paw soa a hy Provident are for conciseness and simplicity of form and for 


ed 
adaptability The Premium rates of the Provident xceedingly low and 
are still further reduced by large annual dividends. a — 

’ AGENTS SOLICIT 


CORRESPONDENCE WITH ED 
YERGER & ELLIS, General Agents, Western Ohio - «+ 3812 Union Trust Building, Cincinnati, Ohie 
» Eastern Ohi 106-710 Garfield he Ohle 


S. S. SAFFOLD, General Ag hio - 
CROOK & CHAPPELL, General - - - - $28 The Nic > 
$25 Marquette Lr ae Ch 
1218-20 Ford Building, Detroit, bh. 


1860 50th YEAR 1910 
HOME LIFE INSURANCE CO. 
Of NEW YORK 

Geo. E. Ide ~ President 
OA eimiiodmsn: noe] MEMES 
ee Se i art insurance im Force . .. . ; . 4 


119,044.00} Awets 
Met Says. + 6 «© « . _1,767,327.11 | Deferred Dividend Reserve ‘ " ‘ . 
Insurance ° . + 92,532'583.00 | Contingency Reserve (Surplus). . . 655,149.17 


FIELD SUPERVISOR WANTED 











A high class western life com- 
pany wants a field supervisor 
for Illinois. Address 89-L, care 
The Western Underwriter. 


CAPITAL $100,000.00 YOU MAY BE 


Satisfied to go on where you are, but that is because 
ne are not in touch with Public ae progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., eF amenica 
HOME OFFICE: Indianapolis 


Prosperously Busy! 


Co; agencies are steadily increasing 
this year’s lead over the figures of 
our high record in 1909. 

Our agents are prosperously busy. With 
Business Life Insurance and our unequaled 
Continuous Monthly Income Policy they 
are reaching and satisfying the public and 
liberally rewarding themselves. 

Inquiries invited from delivering producers. 








H. THOS. HEAD, Pres. 


JX. ibow room 


in Wisconsin. Only 16 
companies or so, oper- 
ating in the state. 
Think this over. 




















Guardian Life Ins. Co. 
James A. Frear, President 
Madison, 








Wisconsin 





GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Incorporated 1851 Springfield, Mass 


Here’s a new company with old fashioned 
ideals. Agents wanted who appreciate this 
means permanent, profitable connection. 




















“COME TO THE PACIFIC with WARD” 


(Formerly “TALK WITH WARD” of Cleveland) 


IN THE PACIFIC NORTH-WEST—“THE LAND OF OPPORTUNITY” 


rox THE PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


Founded 1868 by LELAND STANFORD—First President and First Policyholder—one of the largest financial institutions on the Pacific Coast. 
If you are uninformed (as I was) investigate (as I did) and come (as I have) 


For further information write JE. 


12-12-14-15 Spalding Building, PORTLAND, OREGON 


H. WARD, 


Manager Pacific 
506-7-8 Mehihorn Balldiag, SEATTLE, WASHINGTON 


Northwest 
415-16 Paulsen Building, SPOKANE, WASHINGTON 














16 


THE WESTERN 


UNDERWRITER. 





October 20, 1910. 








every agent the agent that Taft could 


trust? 
Put on the Whole Armor 

Remember in this busy, toiling world 
we will have diculties to meet and 4iffi- 
culties to overcome. Our stops will be 
fraught with danger. ‘There may be days 
of sunshine, followed by days of clouds 
and darkness. Along ithe wayside a thou- 
sand temptations 1 present themselves 
in a thousand different forms to seduce 
us from the path of duty. Against all 
this let us guard ourselves well, take heed 
lest we fall. Let your Jlife be a record 
of noble actions, for ‘tis a goodly sight 
to behold one exerting the faculties of 
his mind for the welfare and happiness of 
others. There are a thousand pure emo- 
tions of the heart which he who lives for 
himself alone can never feel. The con- 
sciousness of doing good brings that peace 
within which passes all show. He who 
lifts from the dust a fallen fellow creat- 
ure is greater than the hero who con- 
quers a world. 


Distinguished Guests Present 

There were present in addition to 
President Powell, fonmer President C. 

Edwards, former Secretary E. J. 
Clark, Vice-President J. J. Jackson, Sec- 
retary N. D. Sills, Executive Commit- 
tee Chairman P. V. Baldwin, Executive 
Committeeman C. W. Orr. While the 
National association leaders were in 
Pittsburg they were tendered a lun- 
cheon by E. A. Woods, manager of the 
Equitable. 


Powell’s Busy Week 


Henry J. Powell, who has already 
shown that as president of the National 
Association of Life Underwriters he in- 
tends to live up to the best traditions of 
the office, may be -hereafter a busier 
man than he is this week, but this is to 
be doubted. Here is his schedule for 
the week: 

Monday morning, meeting of execu- 
tive council at Pittsburg. 

Monday evening, banquet of Pitts- 
burg association in honor of executive 
council and President Powell. 

Tuesday, on the train bound for Ra- 
leigh, N. C. 

Wednesday, assist in organizing local 
life association at Raleigh. 

Thursday, deliver address before Nor- 
folk Life Association. 

Friday, guest of Richmond, Va., as- 
sociation, speech of course included. 

Saturday, sleep twenty-four hours 
and get in condition for work in office 
next week. 








Taxes Drive Out Comparies 

The directors of ithe Citizens’ Na- 
tional Life of Louisville met last week 
and approved plans for the erection of 
a $75,000 fireproof building on the com- 
pany’s property at Anchorage. The 
building will be used as the home offices 
of the concern. 

The .Inter-Southern Life of Louis- 
ville has decided to move out of the city 
limits along with the other con:panies 
which have taken this action, and 1s to 
locate at Prospect, Ky. The Common- 
wealth Life is now the only Louisville 
life company which has its home offices 
in the municipal boundaries. Heavy 
taxation is the reason for the general 
exodus. 5 


WANTED 


Men to sell stock in every state fora 
Ten Million Dollar Company. Some- 
thing absolutely new in insurance. 
Address, 405 Wyandotte Bid., Columbus, 0. 











We have an Opening for 
ONE GENERAL AGENT 


SPLENDID LOCATION 
Good Renewal Contract 
GOOD AGENTS WANTED 


Peoria Life Insurance Company 
PEORIA, ILL. 














LIFE & CASUALITY COMPANY 


New York Department Calls Atten- 
tion to the Gift of Prophecy 
and Eloquence 





The New York department has is- 
sued a report-on the promotion scheme 
of the Life & Casualty Company of 
New York and its holding company, 
The Manhattan Funding Company. It 
says: 

Among the promoting companies =-re- 
cently examined by the New York depart- 
ment is the Manhattan Funding Company, 
a New York corporation, organized in 
‘March last, apparently for the purpose of 
accumulating sufficient funds with which 
to launch the Life & Casualty Company of 
New York, an insurance corporation in- 
corporated at the same time. While most 
of the corporations of this class operating 
in New York , prior to July 1—when 
the new law went into effect—progressed 
so far as to be placing their stock with 
investors, the Manhattan Funding Com- 
pany and the Life & Casualty Company of 
New York seem still to be in that chrysa- 
lis state when the frost of criticism might 
blast the transformation hoped for by 
those on the inside. They assert that 
they have not yet sold any stock; in short, 
one of them testified, upon examination, 
substantially that the operations of the 
company were suspended, even in the dis- 
tribution of literature, pending the report 
of the insurance department on the pro- 
moting company and its plans. 


Wheel Within a Wheel 


This promotion reveals the usual feat- 
ures which have been developed by the 
recent investigation, in that there is a 
stock selling company—the Manhattan 
Funding Company—an insurance company 
—the Life & Casualty Company of New 
York— and a contract between the two 
whereby the former shall control the 
underwriting business of the latter. Un- 
like the United Insurance Company and 
the Protective Holding Corporation, how- 
ever, the promoters of the Manhattan 
Funding Company appear to have vested 
in themselves, without any money pay- 
ment therefor, a majority of the total 
capital stock of $300,000, with the in- 
tention, as stated by the examiners, “to 
finance the insurance company with the 
proceeds obtained from the sale of the 
minority stock of the Manhattan [Fund- 
ing Company,” as to which the examiners 
comment: “This plan will enable the 
officers and directors, who paid nothing 
for their stock to control both compa- 


nies 
How Stock Was Disposed Of 

Walkup, Baldwin & Co., of 27 William 
street, New York, seem to be active pro- 
moters of the funding company, whose 
stock was all issued to Morton L. Morti- 
mer, of 92 William street, New York, a 
consulting actuary, in exchange for his 
original plans of an old line stock life 
insurance company, business forms, tabu- 
lated calculations, etc., only—as stated by 
the examiners—to give a nominal value 
to such stock; which was then, it seems, 
immediately returned to the treasury, and 
a majority of the same distributed among 
the officers and directors of the enter- 
prise, as a bonus for services rendered. 
The funding company, whose ground floor 
was thus so’ completely occupied, is au- 
thorized “to form, promote and develop 
corporations, partnerships and associa- 
tions, and to carry on and undertake any 
business commonly carried on or under- 
taken by capitalists, promoters and finan- 


ciers.” 
Has an Agency Contract 
According to the testimony taken and 
the exhibits attached to the report, the 
Life & Casualty Company proposes to 


MICHIGAN STATE LIFE 


DETROIT 





Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 

Address, 


FREDERIC APPS, 
President 





Give three references firs: 
letter. 


STRIKE ANOTHER SCHEME 





1910 ~EMI-ANNUAL RESULTS 





Insurance in Force............... 


Increase over 20%. 


Ce es 


OHIO ONLY 


The Midland Mutual Lite Insurance Company 
Home Office— COLUMBUS, OHIO 


Dr. W. O. Thompson, President 


B. F. Reinmund, Secretary 





Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 





W. A. Watts, Secretary and Gen Mgr. 

















Insurance Company, ot Harttora 
Liberal annual dividend and 


non - parti.ipating policies at 
lowest rates. 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Cnicago 





Connecticut General Life, 

















6 Columbian National Life 
insurance Company 


of Boston. Massachusetts 


ute. Accident and Health Insurance 


The Only Massachusetts 
Non Participating Company 


"The New Columbian Policies are 
a in Clearness and Liber- 
ty. 


ood Contracts and Tere 
ritory for Cood Producers 


























ARTHUR E. CHILDS, - - President 





By a Non-Participating 
Company, a GENER- 
AL AGENT for the en- 


tire state of OHIO. Or will divide the state into 
three agencies: Cleveland, Columbus and Cincinnati. 
Only men with clean records and who can deliver 


the goods need apply. 


A REAL GENERAL 


AGENT’S CONTRACT will be given to the right 


party or parties. 


Address communications to 12-N, 


care The Western Underwriter. 





A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


800 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 





These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 
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execute an agreement with the Manhattan 
Funding Company, whereby the latter 
becomes the sole general manager and 
agent of the former, for a brief period 
of twenty years, for the underwriting 
of insurance in New York and in 
such other states as the insurance 
company may hereafter be authorized to 
enter. .The literature issued by these cor- 
porations declares that such contract has 
been entered into. It would seem that 
the arrival of July 1, 1916, and the pos- 
sibility of an examination by the insur- 
ance department postponed the formal 
execution of the agreement; a draft of 
which is filed with the report. 


Abundant Prophecy 


But it is in its expose of the methods 
of insurance company promoters that this 
report is most illuminating. Less money 
than usual seems to have been spent in 
artistic printing, but the apparent parsi- 
mony here is made up by the abundant 
prophecy of_the leaflets used. Thus, for 
the Manhattan Funding Company, a prob- 
able financial statement as of January 1, 
1915, is sketched in detail, for the infor- 
mation of the easy investor. From this 
statement the conclusion is drawn that, in 
five short years, the Manhattan Funding 
Company—largely out of dividends to be 
earned for it by the Life & Casualty 
Company of New York and the com- 
missions which, as the general manager 
and agent of the last mentioned com- 
pany, it will accumulate—will have a 
surplus to stockholders of $1,888,500, and 
an established book value of the stock— 
for which, be it remembered, the pro- 
moters paid nothing and the public pre- 
sumably at least par—of $705 a share. 
A page of this leaflet is devoted to the 
question of the value of general agencies, 
and the renewal commission disburse- 
ments of the largest life insurance com- 
panies are used to demonstrate what 
would probably be the renewal commis- 
sion earnings of the Life & Casualty 
Company of New York in its first five 
years. It probably will not escape the 
notice of the readers of this leaflet, that, 
in discussing the incomes received by cer- 
tain general agetcies, it gives as one of 
them the New York agency of the Mutual 
Life, which, prior to the insurance in- 
vestigation of 1905, was in the name of 
Cc. H. Raymond Co., and—so the pam- 
phlet states—had an annual earning possi- 
bility of $750,000 a year. This leaflet is 
oppositely entitled “The Proof of Profits.” 

Deceptive Character of Literature 


The Life & Casualty Company is ex- 
ploited by two leaflets; one containing the 
charter of the company as granted by 
the state of New York, and thus doubt- 
less intended to impress the investor with 
the idea that such company is a going 
concern, when such charter merely gives 
it a name; also some very attractive 
statistics as to the largest life insurance 
companies of the country, the latter 
summed up in each case with a reference 
to the fact that the stock of such company 
is worth so much that it is not to be 
purchased save at fabulous figures; and, 
in conclusion, a table showing what are 
asserted to be the actual values of the 
capital stock of eleven of the largest cas- 
ualty companies doing business in New 
York. The deceptive character of such 
literature will be appreciated when it is 
pointed out that the companies referred to 
are selected, that the smaller and less 
prosperous companies are ignored, and 
that the failures, both in life insurance 
and in casualty insurance companies since 
those classes of insurance became promi- 
nent features in modern life, are omitted. 


More Prophecy, More Eloquence 


A second leaflet, having to do with the 
Life & Casualty, voices the spirit of 
prophecy with eyen greater eloquence 
and with more convincing detail than a 
similar financial statement in the litera- 
ture of the Manhattan Funding. From 
such statement, it is apparent that, if the 
Manhattan Funding succeeds in accumu- 
lating sufficient funds whereby $250,000 of 
its money can be put out at risk in the 
capital stock of the Life & Casualty Com- 
pany, the latter, at the end of five years, 
besides paying 20 per Gent dividends an- 
nually, will have accumulated a surplus 
of $855,409, and thus brought the book 
value of its stock up to $542 a share. 
The promoters of the Manhattan Funding 
present to possible investors, quite ap- 





propriately, a copyrighted pamphlet en- 
titled “The Modern Gold Mine.” This 
interesting exhibit lures the reader with 
arguments and examples that characterize 
it as one of the best of its kind. Among 
the experiences of investors on which em- 
phasis is laid is that of one William 
Robotham and his investment on $2,200. 
This fortunate person, it seems, subscribed 
in 1875 for 60 shares of the “Modern Gold 
Mine” at $50 a share, paid $200 down, and 
four later, $2,000 in addition, which, with 
$800 in stock dividends, completed his 
purchase. The chronicle of this invest- 
ment continues: 

“Subsequently Mr. Robotham was al- 
lotted 914 additional shares of the in- 
creased capitalization of the company as 
his portion of stock dividends earned on 
the original 60 shares subscribed for. 
In addition to these stock dividends he 
had drawn, up to 1962, $46,500 of divi- 
dends in cash. He sold 314 shares of his 
stock for not less than $100,000 and *to- 
day presumably still owns 600 shares that 
are worth approximately $2,200,000, or 
1,000 times as much as his original in- 
vestment. It was a lucky day for Mr. 
Robotham when he subscribed for those 
60 shares of stock and made the first 
payment of $200.” 





Bankruptcy and Life Policies 

In the case of In re Johnson (D. C., 
Minn.), 24 Am. B. R. 277, it has been 
held that trustee’s interest in a policy 
and his right to compel payment of 
its cash surrender value by the bankrupt 
depends upon whether the policy is 
exempt under the state laws and 
where, as in Minnesota, the statutes 
provide that a policy payable to the 
wife of the insured shall inure to her 
separate use and that of her children 
as against his creditors and representa- 
tives, a bankrupt, holding a policy pay- 
able to his wife, cannot be required to 
pay over the cash surrender value of 
the policy to his trustee, even though 
the policy gives the insured a right 
to change the beneficiary. 

Where a bankrupt had life insur- 
ance, consisting of limited payment 
life policies, which provided that after 
the payment of three or more annual 
premiums and upon surrender of the 
policies, the insurance company would 
pay cash surrender values of specified 
amounts, and where such _ policies 
further provided that the insured might 
change the beneficiary under the policy, 
it is held in the case of In re Orear 
(C. C. A., 8th Cir.), 24 Am. B. R. 343, 
that such insurance passed to the 
trustee by the adjudication in bank- 
ruptcy, and the referee in  bank- 
ruptcy, if he was of the opinion that 
it was for the best interest of the es- 
tate, could properly authorize the 
trustee to pay the third annual pre- 
mium upon the policies upon which but 
two annual premiums had been paid. 





Marthens Goes to Kansas 

Emil A. Marthens, who recently re- 
signed as supervisor for the Hartford 
Life in Illinois, has accepted a con- 
tract with the Federal Life of Chicago, 
for the west half of Missouri, with head- 
quarters at Kansas City, where he has 
gone to locate and proceed with his 
work. 

The Federal Life has recently closed 
contracts with Austin R. Schnaebele, of 
Libertyville, Ill, also M. Chase Hall 
and N. K. Zlotnicki, to work in Chi- 
cago, and the company has negotia- 
tions on with several large producers 
for territory in Illinois, Michigan, 
Indiana, Ohio, Kentucky and Missouri. 





WANTED 





A superintendent of Agents for the 
State of Illinois, by one of the best 
old line companies in America. 


Address 8-I, care 


The Western Underwriter. 





AN EIGHTEEN MILLION DOLLAR GOMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for 


otection on a MODERN RESERVE FUND SYSTEM. Attractive policies that are 


absolutely incontestable after two years, with liberal DISABILITY BENEFITS that appeal to everybody. 
Write men and women ages 18 to 55, amounts one to five thousand. Cost age thirty, $10.00 per thous- 


and, proportionate amounts on other ages. 


If you want relief from selling high priced or lodge insurance, this is your chance. Persons of standing 


and abilit ite fi i 
Stan ity write for attractive contract and 
Both North, East, South and West 


state te 


tri 
AGENTS AND DISTRICT MANAGER 


to 
S 


: 


desired. 
WANTED IN EVERY STATE IN THE UNION. 


Address HENRY PYLE, Sec’y and Mer. 


NATIONAL LIFE ASSOCIATION, DES MOINES, IOWA 


Incorporated as a Stock Company by the State ef Illinois 





Company, 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 





OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Helihker, Presidemt 


W’ANTED—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 











LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 


Assets, January, 1910 . . ‘ ‘ e . - $ 381,275 
Surplus to Policyholders . , : , , ‘ 198,530 
Insurance in Force ‘ ‘ . ‘ ‘ . » 4,700,000 





‘ORT WAYNE 
INOIANA 





FORT WAYNE 


LINCOLN LIF IN DIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. 





Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER | cocci Mensses 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 
CHARLES Ls HYDE, : : President 


Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 








Capital, : : : : : $250,000.00 
see crac pense 





Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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HITS ANOTHER CONCERN 
TYPICAL PROMOTION SCHEME 


New York Department Shows How the 
Insurance Wallingfords Work 
—Trinity Finance Deal 





The New York department has issued 
a report on the promotion of the Trin- 
ity Finance Company, a Maine corpora- 
tion organized by New York men as a 
holding company. The finance company 
has gone out of business, but the 
methods of the organizers are regarded 
as typical and are published to show 
investors the inside workings of such 
concerns. r 

The incorporators were citizens of 
Maine, but evidently were representa- 
tives of George G. Hynson and a stock 
selling corporation known as Pratt & 
Grigsby. The capital was to be $3,000,- 
000 in preferred and $3,000,000 in com- 
mon stock. Nothing was paid into the 
treasury for the common stock, which 
was originally issued to Hynson and by 
him transferred to Pratt & Grigsby. 
The preferred stock was also issued to 
Hynson, as a consideration for the 
adoption of his plan of insurance, and 
it was transferred by him to Pratt & 
Grigsby on an agreement that when 
the latter sold the gold certificates the 
purchaser must acquire an equal 
amount of preferred stock, Hynson to 
share in the proceeds. 

Trust Agreement 

In the advertising matter of the con- 
cern much was made of the fact that 
the Title Guaranty & Trust Company 
of New York had to act as trustee of 
the funds realized by the sale of gold 
certificates and hold them for the or- 
ganization of a life company organized 
under the New York laws. As a mat- 
ter of fact it was a very simple agree- 
ment under which the trust company 
was to hold the money in a separate 
fund, out of which certain amounts, 
equal to about 27% percent of the re- 
ceipts, could be withdrawn by the pro- 
moters for expenses. 

The ordinary promotion figures of 
the profits of successful companies were 
not strong enough for the backers of 
this enterprise. Not content with show- 
ing a profit of $49,000 on each $100 in- 
vested in the Equitable Life of New 
York stock, one of the booklets was 
printed in such a way as to give the 
impression that that was the profit in 
a single year. 

Dawson Is Quoted 

The insurance scheme for which the 

$3,000,000 in preferred stock was issued 





ene . less a Penn Mutual 
oe he —— enn Mutual Policy- 
contataing Penn Mutual Values, makes an Insur, 


Belg dtr tio ote 
The Penn Mutual 
Life Insurance Company 
of Philadelphia 


Ga January 1, 1909, rates were reduced 
aS increased to full 3% reserve. 


was one granting annuities in case of 
total disability of the policyholder. A 
letter from Miles M. Dawson, com- 
mending the plan and approving the 
rates was used extensively, without any 
mention of the fact that the plan sub- 
mitted to Mr. Dawson provided for an- 
nuities only in case of disability before 
age 65, while the plan advertised was 
one for granting annuities for disability 
at any age. 

The sum of $39,309.54 was realized 
from subscribers, and $11,341.61 was 
used for expenses. Of the latter sum 
upwards of $10,000 went to Pratt & 

rigsby. The amount still in the hands 
of the trust company awaiting distri- 
bution among the subscribers is $27,- 
967.93. 

Promotion Is Abandoned 


The rates for the disability plan 
which it was actually intended to adopt 
proved to be so high that it became 
plain the plan was not practical. The 
promotion was abandoned and Pratt & 
Grigsby went to the Pacific coast, 
where they organized the Western 
States Life. Since the investigation of 
the New York department began they 
have deposited with their attorney, as 
trustee, $12,000, which with the amount 
in the hands of the trust company will 
be sufficient to pay off the subscribers 
in full. The repayment is subject to 
certain conditions, which are not dealt 
with in the department’s report. 





Tribute From Iowa 

The State Life has just made appli- 
cation to enter Iowa. The department 
sent its regular examiner to the home 
office to check up details on annual 
statement, to examine forms of policies, 
premium rates and other items of im- 
portance. In submitting his report to 
his department the examiner, after 
complimenting the company in general 
as well as generous terms, said: 

“The policies, as will be observed, 
are exceedingly simple in character, as 
well as liberal in their provisions. The 
optional values are also safely within 
their respective reserve limitations, and 
the rates are ample, albeit those on the 
nonparticipating plans are a trifle 
lower than those charged by most com- 
panies.” 





Hold Minnesota Meeting 

Superintendent of Agents Drew of the 
Mutual Benefit was in Minneapolis this 
week and addressed a meeting of the 
Minnesota agents. The Dakota gen- 
eral agents were present. Agency Ac- 
a R. H. Sabin of Chicago gave a 
talk. 








Men of Energy 
ARE OFFERED 
work of Moment 


im desirable localities representing a sixty-year-old 
institution, with modern, liberal, law-conforming 
cies, and helpful Home office co-operation. 
uch good territory available. Many opportunities 
for advantazeous positions. Inquire NOW. 


Union Mutual Life 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 
Address either: ALBERT E. AWDE, Supt., 306 


Congress Street, Portland, Maine. THORNTON 
CHASE. Supt., 405 Exch. Bldg., Los Angeles, Cal. 














the Order of Unity is trying to see how quickly it 
an ail Us Gcaedaanhd care able 
attractive membership certificate paying $250 at 
death and $50 per month daring dab. There 
isa opportunity for men who can organize 
toScens schhy, Good territory open in 
Pennsylvania all New Jersey. 

One insurance magazine recently spoke of the 
Order as “The best insurance organization in exist- 
ence.” It is certainly as good as the best. 
Waite for copy of “Progress.” Address 


ORDER OF UNITY 


233 Oliver Avenue, PITTSBURGH, PA. 





[T is “ Business” for an agent to 

be able to sell Life, Accident 
and Health Insurance in one Com- 
pany. Most men need more than 
one form of Insurance. It is a great 
advantage to be able to supply his 
wants direc. YOU CAN HAVE 
THIS ADVANTAGE. Address 


THE COLUMBUS MUTUAL 
LIFE INSURANCE Co. 
Wyandotte Bldg. COLUMBUS, OHIO 

















$S$S$S$SS$SS$$S$S $$$ 
8 Prosperity Talk 


& @If you are a Prosperity Producer 
your best place is the Texas field, 
where the untold bounties of nature 
are beginning to be coined into cash. 
@ Texas produces this year one 
billion dollars worth of crops. 
Come and take your share of the pros- 
perity in the best life insurance field in 
the U.S. today. We have everything 
needed--strong company, new model 
policies and successful selling plans. 





Address 


The Equitable Life Ins. Co. 


of San Antonio, Texas 


$$$$$$ $$ $ $$ $$ F 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


We have the best selling 
S CK S A FS Mi F N= rropoeition on the market. 


Unique plan. Strong pullers. 
ADDRESS WITH REFERENCES 


CONSERVATIVE LIFE INSURANCE CO., South Bend, Indiana 
Indiana Agents—Attention! 


van you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Buiiding, xe 2 INDIANAPOLIS. tnND 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. | 


Address 73-V, care 






































The Western Underwriter 
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CHICAGO MEN MAKESTART 
PREPARING FOR CONVENTION 





Hope to Set a Record—Dr. Evans 
Suggests Line of Work—Winter 
Plans 





The Chicago Life Underwriters As- 
sociation held its first monthly meet- 
ing of the winter season this week. 
Plans were laid for the entertainment 
of the National association next year 
and the entertainment committee ap- 
pointed by President Girardin was ap- 
proved. The Chicago agents intend to 
do the honors in fine style and are 
getting an early start on the prepara- 
tions. A meeting of the entertainment 
committee, of which R. D. Bokum of 
the Mutual Benefit is chairman, will 
be called for Tuesday of next week. 

Reports on the national convention at 
Detroit were made by members who 
attended. George M. Herrick of the 
Provident Life & Trust reported on 
the addresses and Dr. H. C. Castor 
of the Connecticut General on the 
business work by the convention. L. 
Brackett Bishop of the Massachusetts 
Mutual was down for a report on the 
“Keynote of the Convention,” but was 
not able to be present. In his absence 
President Girardin spoke for him and 
said the keynote of the convention was 
the education of the agents and ser- 
vice to policyholders. 

The principal speaker of the even- 
ing was Dr. W. A. Evans, health officer 
of Chicago. Dr. Evans has been doing 
splendid work in educating the people 
on the prevention of disease and he 
said life insurance men should be lead- 
ers in such a movement. He said he 
believed any insurance line must give 
attention to the preservation of its 
risks. The fire insurance men, he said. 
maintain salvage corps and spend 
money for fire prevention purposes, 





and he believed life companies will 
eventually find it profitable to give 
attention to the hygienic conditions 
under which people live. It has not 
come to that yet, he said, because 
competition has not yet forced life 
companies to discriminate closely in 
the hazards of small classes. Study of 
the hazards of many prohibited classes, 
Dr. Evans believes, would lead to meas- 
ures for such improvement as would 
make the classes insurable and open 
further fields to the companies. Many 
sections of the country where com- 
panies do not now solicit business could 
by proper study be brought up to the 
level of the better sections. Dr, Evans 
referred to the work of President Rit- 
tenhouse of the Provident Savings, and 
said he believed Mr. Rittenhouse has 
set an example that will be followed 
by other companies. 

President Girardin in a few minutes’ 
closing talk asked the members each 
to bring in at least one new member. 
As spokesman of the Chicago delega- 
tion at Detroit he said he promised 
that if the National association came to 
Chicago it would be welcomed by the 
largest association in the country and 
the first winner of the Charles Jerome 
Edwards cup, which has been donated 
by the former president of the National 
association to the association making 
the largest percentage increase during 
the year. Only one new member, Ed- 
ward Stern of the New York Life, was 
elected at this meeting. 

The next meeting of the association 
will be known as the Thanksgiving 
meeting. Practical talks will be on the 
program. Mr. Girardin said he hoped 
to make one meeting a commissioners’ 
meeting, when three prominent insur- 
ance commissioners of the west will 
deliver addresses, and at another meet- 
ing officials of companies will be the 
speakers. At the January meeting, 
which is “ladies’ night,” President Pow- 
ell of the National association will be 
present. 





The Best Paid Hard Work 
in the World 


Life Underwriting has been described as 
“The Best Paid Hard Work in the World” 





and consequently, one of the most remu- 
nerative vocations in which anyone without 


capital can engage. 


The Equitable Life Assurance Society 


of the United States 


has severa: openings for men who possess 
organizing ability and who can work upa 
business from territory at present inad- 
equately developed. Plenty of hard work 
and commensurate remuneration to those 
who possess the necessary qualifications. 


Address: 


DEPARTMENT OF WESTERN AGENCIES 


120 Broadway, New York 





| OLDEST IN AMERICA / STRONGEST IN THE WORLD 
THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


Second Vice-President 
34 Nassau Street : : : : : : : 3 


For terms to producing 
agente address........ 


New York, N. Y. | 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are tiberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A _kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 




















These are effective helps with intelligent prospects. 
Separate Territories to Agents ——LONG CONTRACTS ————FAIR TERMS 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 








PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United Stater 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 190%: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


oy day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
n Increase of Assets. 





Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . * - President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 
in Missouri, Kansas and Oklahoma 
Attractive Compensation 


Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 
A MESSAGE FROM THE 


MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
Organized 1880 
E. W. RANDALL, President 


ST. PAUL, MINN. 


The advertisements in this journal show that all companies “want agents.”” In 
many cases the connection you desire, the position you can fill, is not open to you. 
Then, to. we have no way of knowing that you contemplate a one. that you are not 
entirely satisfied. Assuming that one company can pay as much for business as an- 
other it depends, then, whether this Company is willing, for reasons of its own, to pay 
you more for certain work it wants done than will another company. If you will give 
us the high sign. we will be pleased to show you what we have to offer. Men of large 
caliber wanted in Michigan, [llinois, Nebraska, Missouri and Pennsyivania. 

Cc. P. WILLIAMS, Agency Manager, 








St. Paul, Minnesote 
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SENDS OUT A SHARP WARNING 





Commissioner Bell of Kentucky De- 
termined to Stop Rebating—Agents 
and Companies Notified 





Commissioner Bell of Kentucky is 
preparing to put a stop to the practice 
of rebating on life policies. An in- 
vestigator for the department found 
this evil very prevalent last year and 
the commissioner is determined to 
head off the usual end-of-the-year ex- 
cesses. To this end he has sent out a 
warning notifying agents and com- 
panies that the license of any agent 
found rebating will be revoked. The 
warning is as follows, the section of 
the Kentucky law governing the ques- 
tion being also quoted: 

Some time during last December I re- 
ceived notice that some of the agents of 
the city of Louisville were violating the 
antirebate laws in this state, and in order 
that I might be able to ascertain whether 
or not this report was true, I sent a man 
to examine the various agencies in the 
city of Louisville, and he reported that the 
law had been violated by numerous agents. 
Accordingly I issued a warning that the 
repetition of this offense by any one would 
be followed by vigorous prosecution. But 
it was late in the year, and already thou- 
sands of dollars worth of insurance had 
been written, which had been rebated all 
the way from 25 to 85 per cent. 

I have received a letter from G. L. Mc- 
Donald, president of the Louisville Asso- 
ciation of Life Underwriters, assuring 
this department that the Louisville asso- 
ciation will cooperate in every way pos- 
sible with the insurance department in an 
effort to stamp out this evil. Mr. McDon- 


ald also has assurance from the officers of | 


three of the four local companies that 
will cooperate with the Louisville associa- 
tion;*so that I take it for granted that 





practically all, if not all, of the reliable | 


companies doing business in this state are 
ready, willing and anxious to assist the 
department in its efforts to see that the 
law is upheld. 

In addition to the penalty prescribed 
above, I desire to say that if any agent is 
found guilty of giving a rebate in any 
form, I shall ask the company which he 
represents to cancel his license and if the 
company refuses to do so his license will 
be cancelled by the department. 

I am sending a copy of this letter to all 
the general agents in the state and to the 
president of every life insurance company 
authorized to do business in Kentucky, so 
that all may know what to expect. It is 
to be hoped that each general agent will 
in turn notify all his subagents that the 
Kentucky department is determined as far 
as possible to see that the antirebate laws 
of this state are no longer violated. 





Finds a Bright Outlook 

Manager W. B. Carlile of the Chicago 
department of the Mutual Life, who 
recently arrived home from a trip 
abroad states that the American life 
companies doing business in England 
have recovered from the shock of the 
Armstrong investigation and conditions 
there are much more satisfactory for 
these companies. Mr. Carlile says that 
the companies and their agents suf- 
fered even greater sacrifices in Eng- 
land than they did on this side. Much 
of the business was switched to other 
companies. As soon, however, as the 
people found that the American com- 
panies were meeting every obligation 
and were in splendid financial shape, 
confidence returned. During his stay 











in London Mr. Carlile received many 
courtesies at the hand of the manager 
of the Mutual there, J. Harrison 
Hogge. 





Hoagiand Transferred to Chicago 

F. G. Hoagland, manager of the State 
Life in Kansas City, has been appoirted 
Illinois manager with headquarters in 
the First National Bank building, Chi- 
cago. R. G. Draughon, formerly with 
the Mutual Life, succeeds him at Kan- 
sas City. 


NORTHWESTERN MEN CONFER 








General Agents Discuss Suggestions as 
to Improved Methods for Se- 
curing New Business 





The executive committee of the As- 
sociation of General Agents of the 
Northwestern Mutual Life met in Mil- 
waukee Monday and Tuesday of this 
week to take up matters of interest to 
the association with the officers of the 
company. 

A circular letter was recently sent 
to all general agents of the company 
asking suggestions as to improved busi- 
ness methods for soliciting business. 
A large number of suggestions along 
various lines were made by the agents 
and these were considered by the ex- 
ecutive board. 

P. T. Throop of Tennessee was pre- 
vented by illness from attending the 
zathering and in his absence H. D. 
Rodman of Kentucky presided over the 
committee meetings. Other members 
present included M. W. Mack, Cincin- 
nati; H. E. Crouch, Buffalo; C. M 
Smith, San Francisco; W. F. Atkinson, 
Brooklyn; C. T. Brockway, Rochester; 
W. T. Gage, Detroit; H. L. Williams, 
Iowa; C. M. Cameron, I. Kaufman, 
Minneapolis; S. D. Goza of Montanzy 
and R. A. Brachvogel, Madison, Wis. 

Charles D. Norton, private secretary 
to President Taft, and formerly at the 
head of the Chicago agency of the 
Northwestern, stopped off in Milwaukee 
for a few hours on Sunday and con- 
ferred with some of the general agents 
who were then assembling. Mr. Nor- 
ton spent most of the time discussing 
business matters with H. F. Norris, 
superintendent of agencies for the 
Northwestern. 





Long Life Banquet Held 

The “long life” banquet given by the 
Iowa Life Underwriters’ Association at 
the Grant Club, Des Moines, Saturday 
night, was a success. The speakers 
were: Dr. G. H. Sumner of the state 
board of health, Dr. E. Luther Stevens 
of the Iowa Anti-Tuberculosis Associa- 
tion and Treasurer J. W. Manier of the 
Security Mutual Life of Binghamton. 
Y. Y., who is visiting in Des Moines. 
Dr. Sumner told of the extension cf life 
through proper inspection of milk, food 
and homes. Dr. Stevens argued for 
sanitation in the drainage of the coun- 
try and called attention to the empty- 
ing of sewers into the rivers from which 








Our Stock Option 


Policy Sells Itself 





Our men are all making 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


money because we have 








WRITE FOR PARTICULARS 
GIVE AGE AND EXPERIENCE WITH REFERENCES 





WE WANT MEN FOR WORK IN PENNSYLVANIA ONLY 


Standard Mutual Life Insurance Co. of America 
Home Office: Commonwealth Building, PITTSBURGH, PA. 








MONTHLY PENSION POLICIES 


THE OLD COLONY LIFE INSURANCE CO. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 
WANTS several good solicitors to 
work in the City of Chicago. 


ALSO good Agents in the States of 
Illinois, Wisconsin and Michigan. 


EVERYTHING GUARANTEED 


SPLENDID AGENCY CONTRACTS 


Address CHAS. H. JOHNSTON, Supt. of Agencies, at Home Office 





WANTED— 


SUPERINTENDENT 
of ACENTS for Illinois 


By a Life Company with a surplus 
of One Million Dollars. 


Applicant must be a good personal 
producer and organizer. 


Headquarters to be in Chicago. 
Address confidentially, 9-K, care 


THE WESTERN UNDERWRITER 





If YOU are a salesman and 
can interest bankers in a live 


proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 





WANTED 


TRAVELING FIELD REPRESENTATIVE 


LIBERAL SALARY 


Traveling expenses and royalty to a good man who can hire 
agents and write personal business. 


Address, 


WILLIAM T. SMITH, Secretary 
United States Annuity and Life Insurance Co. 


Chicago, Ill. 





1307 McCormick Bldg. 








ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURIITRUST BUILDING, ST. LOUIS, MISSOURI 


VICTOR WM. REITZ, Prest. 


W. L. ROWLEY, 
Secretary 
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the water supply of many cities and 
towns is taken. Mr. Manier contrasted 
life insurance conditions in the west to 
those in the east. It is planned to hold 
a series of similar long life banquets 
this season. 


WILL TAKE UP TAX PROBLEM 








Wisconsin Commission Has Been Go- 
ing Into the Difficult Subject for 
Several Weeks 





Announcement has been made to the 
effect that the Wisconsin state tax com- 
mission will be ready to report to the 
next legislature on the insurance taxa- 
tion question. While the commission 
seems to have been going about the 
matter quietly, it has for several weeks 
been giving a great deal of attention to 
the matter of insurance taxation. It is 
understood that the commission will 
probably hold public hearings on the 
matter some time in December. At this 
meeting the Northwestern Mutual Life 
will be allowed to present its taxation 

lan. 
' There was a bill before the legislature 
of 1909 to reduce the taxes of the 
Northwestern from the amount imposed 
by the Orton law, which was passed 
in 1899, and slightly amended by a law 
of 1901. It was finally decided that 
time was not given in the session of 


and the question was referred to the 
tax commission with instructions to 
report at the next session of the legis- 
lature. It is said that the commission- 
ers have been making extensive re- 
searches on their own account and have 
given much care and study to the sub- 
ject. 

“Tt is expected that the Northwestern 
Mutual Life will present its views on 
the subject of the taxation of funds of 
life insurance companies before the 
coming meeting of the Wisconsin tax 
commission,” said an official of the 
Northwestern. 

“Tt is well understood by the public 
that the weight of burdens laid by the 
state upon life insurance companies 
must fall in the end upon the insurers 
in those companies. The highest au- 
thorities on taxation have deprecated 
the laying of such burdens upon in- 
surers, holding that it is to the interest 
of the state to encourage citizens to 
make provision for their families by in- 
suring their lives.” 





New Ordinary Life Rates 
The Provident Life & Trust has got- 


ten out new ordinary life rates as fol- 
lows: 





Age. Prem. Age Prem. 
 SSaero | fF errr 33.85 
SE: Riwew ware wei SE GE kctacnereue 35.15 
er ree a 8 eae 36.50 
eae 18.00 
a De SP 8 2sssen0ees 37.95 
De setae owe nae p* 2  aerrerr ree 39.55 
oe ehatanaeeet 41.25 
BS scecccevens i eee 43.10 
: eeeere eee ee OP és csweeeens 45.10 
OF nk ibeabeanne 20.60 
er 8 2 ee eer 47.20 
ED > 4 ee 49.35 
Pee srienewands 51.60 
eee PE Se 54.00 
| Ee eee DE OM sevsassedea 56.50 
Oe. Atstiocetben 23.85 
34 9458ebeees | £. ere 59.25 
WP stawaiseiane 8 eee 62.20 
Ot wh és eee ines 65.45 
., ern 2 an 68.95 
in thaterecdaia OG édankkhiaews 72.70 
| RRR Re ree 28.15 
ee ere | ae 76.70 
WD tvusunwseas I ME istics ow gach 80.90 
BS eee 85.25 
41 ere Ce es icxpeweens 90.00 
ne Ne REE, ad 6ebuweree 95.00 
Baker Agency Rally 


The agents of the Baker general 
agency of Union Central Life at Day- 
ton, Ohio, held a convention at the 
Algonquin hotel, Dayton, last week. 
President Clark, Secretary John B. Sage 
and Superintendent of Agents Allan 
Waters attended and made speeches at 
the banquet in the evening. 





Pleased With the Prospects 


' President F. W. Killen of the Ma- 
Jestic Life of Indiana, who was able 
to secure control of the company 





through the International Securities 
Company of Wheeling which he was 
organizing, is highly gratified with the 
prospects before the Majestic. It has 
$165,000 of first class assets and $3,- 
500,000 insurance in force. The Ma- 
jestic has $100,000 on deposit with the 
Indiana department that is drawing 
over 6 per cent interest. There are no 
renewal contracts to hamper the com- 
pany. President Killen states that the 
financial interests back of the company 
intend to put more money into it and 
will enter two or three other states. 
It now has an agency force of thirty 
men that are writing business in two 
states. It is stated that the Majestic 
may absorb another company before 
the end of the year. 





SUICIDE CLAUSE IS UPHELD 





Iowa Supreme Court Hands Down 
Decision in Which It Reverses the 
Lower Tribunal 





The Iowa Supreme Court upholds 
the suicide clause. The Insurance Green 
Bag says: 

The insured was but 19 years old at 
the time of death. The insurance was 
payable to his mother. The policy pro- 
vided: “This policy shall cease and 
be null and void and of no effect (1) 


: : 4 ‘if within two years from date hereof 
1909 for a consideration of the subject | y 


the insured shall commit suicide or 
die of his own hand or act, whether 
sane or insane at the time.” In the 
lower court there was a verdict and 
judgment for the beneficiary. The su- 
preme court of Iowa reversed the judg- 
ment and, after reviewing the evidence 
at considerable length, say in part: 


A separate and careful examination of 
the evidence leaves no doubt in our minds 
that this unfortunate young man took his 
own life. * * * There is nothing in 
the record to sustain the theory of an 
accidental shooting, and the only way 
that it can be sustained is by force of the 
presumption against the taking of one’s 
own life. But it is almost inconceivable 
that this sick boy should take his revolver 
from his dresser to his bed for the pur- 
pose of cleaning it or amusing himself 
with it. * * * Furthermore, if he was 
lying on his back when found, as all of 
the witnesses except the plaintiff say he 
was, no presumption is strong enough to 
sustain the claim that the killing was ac- 
cidental in view of the fact that the shot 
went directly into the heart, and that the 
powder burns on the undershirt show that 
the muzzle of the revolver was pointed 
directly at the spot where the ball en- 
tered the body. * * * 

This is a stronger case for the defendant 
than either Beverly v. Supreme Tent, 115 
Iowa 524, 88 N. W. 1054, or Inghram v. 
National Union, 103 Iowa 395, 72 N. W. 
559, and must be controlled by those de- 
cisions. The cases relied upon by the 
appellee were decided upon facts unlike 
those now under consideration. 

The policy is made void if the insured 
die by his own hand or act, whether sane 
or insane, and the jury should have been 
instructed on that provision of the policy 
as requested by the defendant. It is not 
an uncommon belief that no absolutely 
sane person will destroy his own life. 
And, where the policy provides that it 
shall be void if death be caused by the 
act of the insured whether sane or in- 
sane, an instruction should be given cov- 
ering such provision. Nothing was said 
in the instructions about it, however. On 
the contrary, the jury was told all through 
the instructions that to defeat a recovery 
the defendant must prove that the insured 
commited suicide. The cases generally 
make a disinction between suicide and 
self-destruction when insane. Suicide in- 
cludes the moral element of intentional 
self-destruction, while an insane man may 
commit the act without the presence of 
such moral element. Reversed. 

Gavin v. Des Moines Life, 126 N. W. 
Rep. (Ia.) 906. 





Hamilton in the South 


President Hamilton of the Federal 
Life of Chicago is on a southern trip 
and has arranged to enter the company 
in Arkansas. L. W. Long of Little 


ACTUARIES 
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1116 First National Bank Building 
164 Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 








The Great Western Life Insurance Co. 


Kansas City, Misseuri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 
Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 




















Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 


The year of 1910 is rapidly drawing toa close, this being the 
last quarter of the year. 

The amount of money earned by the agents of the Phila- 
delphia Life from now until the end of the year will more than 
equal the total earnings of agents of other companies for the year 
1910. . 

If you are in a position to contract with the Philadelphia 
Life at this time, it would be to your interest; or, if you contem- 
plate making a change at the close of the year, let us hear from 
you now, as perhaps the territory that you would prefer would 
be closed at that time. 

Write Perry to-day. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Illinois 


HOME OFFICE: 
Good, steady producers can ob- 
First National Bank Bldg. in liberal éentencts dieect with 











Haroip Dyrenrortu, President the Company. 
The Very Name THE OHIO STATE LIFE 


Should a 1 to Ohio people everywhere, because of the jon 
guaranteed under the Ohio Laws and the safeguarding of eon: 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 


To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
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Rock, Ark., is state agent. He was 
formerly with the Missouri State and 
later was agency superintendent for the 
Mississippi Valley Life. President 
Hamilton will visit Memphis, Tenn., 
and other southern points investigating 
conditions and the desirability of enter- 
ing the Federal in some southern ter- 
titory. 


Philadelphia Life’s Experiment 

The Philadelphia Life has started an 
interesting experiment in writing busi- 
ness. In a word it is not turning down 
many risks. If on medical examination 
it is found there is any health impair- 
ment a policy will be issued to cover 
death from any other cause than the 
impairment shown. For instance, if an 
applicant shows symptoms of tu- 
berculosis the policy will not be paid 
if he dies from that disease. The com- 
pany believes that this is safe ground 
to follow and feels that by careful 
procedure it will be able to afford in- 
surance to people who would not other- 
wise be able to get it. 








Montana Life in the Field 

The Montana Life of Helena, Mont., 
which was recently licensed starts with 
$175,193 paid up capital and $147,193 
paid in surplus. G. R. Rhodes is gen- 
eral manager. The company was pro- 
moted by T. S. McQueen, J. O. Gal- 
loway, Roy K. Wilson of Oakland, 
Cal., and W. E. Farlow of New York 
City. These promoters organized the 
Idaho State Life and it is now stated 
they have gone to Des Moines to 
launch a company there. 





Travelers Appointments 


Recent appointments and promotions 
of the life and accident departments of 
the Travelers are: 

S. C. Carpenter, special agent, Buffa- 
lo, N. Y., promoted to be manager, 
accident department, Buffalo, N. Y., 
branch office. 

William F. Lockwood, appointed spe- 
cial agent, life and accident depart- 
ments, Chicago branch office. 

R. Verne Mitchell, appointed special 
agent, life and accident departments, 
Springfield, Mass., branch office. 

Donald R. Bonfoey, appointed special 
agent, life and accident departments, St. 
Leuis, Mo., branch office. 

Clyde O. Frappier, appointed special 
agent, life and accident departments, 
Hartford, Conn., branch office. 

Harry A. Wingate, appointed special 
agent, life and accident departments, 
home office. 





Where the Money Went 

The New York Life bulletin illus- 
trates in a striking way the manner 
in which each dollar of premium is dis- 
tributed. It takes a circle and draws 
radii from the center. Each sector of 
the circle or the portion between the 
radii and the included arc shows in 
proportion to the whole, the amount 
of each part of the $1 in premium. The 
information conveyed is: 


Paid for death claims............+. 22 cts 
Paid to living policy-holders...... 28 cts 
Set aside for reserve and dividends 40 cts 

TIGER .ctoedacnsdsdéonsesncesees 90 cts 
Pala CO AHOMWH .ccccccvcccocesees 4cts 


For branch office expenses, agency 
supervision and medical inspec- 


Ry res rr rrr ee ee 3 cts 
For administration and investment 
CU fi. 6008) 4600066406000 008 2 cts 
For insurance department taxes, li- 
OONSSS, GWE THOR cc cccvcscececes lets 
REG =WOUNE : si kscce dade sseiceis 100 cts 





Allege Life Frauds 

The trials involving men alleged to 
have attempted to defraud life com- 
panies out of $100,000 began at Louis- 
ville this week. John J. Keene, P. J. 
Needham, T. T. O’Leary and Dr. C. G. 
Schott are the defendants, while the 
complaining companies are the Indiana 
National Life, of Indianapolis; the 
Commercial Life, of Indianapolis; the 
Independent Life, of Nashville, and the 
Standard Life, of Des Moines. Keane, 
Needham and O’Leary were agents for 
the companies, and wrote as risks men 





in poor health, who they knew would 
live only a short time, it is alleged, while 
Dr. Schott is accused of having passed 
upon them and given them certificates 
of good health. Dr. J. C. Rogers was 
originally indicted for an alleged part 
in the conspiracy, but the indictment 
was later dismissed. ‘ 

A big array of lawyers is working, 
and the cases promise to be hard fought 
The investigation began following the 
death of John Rider, a teamster, who 
left insurance amounting to nearly 
$14,000. 





Will Stand by the Mutual 


Life companies are understood to be 
standing behind the Mutual Life in its 
determination to appeal to the New 
York legislature for a repeal or modifi- 
cation of the Armstrong law which 
compels the sale of all stocks held by 
life insurance companies by Dec. 31, 
1911. The dumping on the market at 
this time of such a large amount of 
this kind of securities will be a distinct 
loss to policyholders’ dividends and 
companies find it impossible to secure 
suitable investments in bonds and mort- 
gages to use up their surplus funds. 
The companies are heavy holders of 
railroad and bank stocks which must be 
sold at a sacrifice unless the law is 
modified. 





Writing Ordinary Lines 

The Life & Casualty of Nashville, 
Tenn., which has been doing industrial 
business exclusively, is beginning to 
write ordinary life policies. Its policies 
will follow closely the forms of the 
Metropolitan Life. S. L. Hudson, for- 
merly cashier of the bank of Smyrna, 
Tenn., has been elected second vice- 
president of the company and will have 
charge of the ordinary department. 

This company has recently been ad- 
mitted to do business in Mississippi, 
T. F. Proter, state agent. 


Phoenix Mutual’s Cleveland Business 

The Phoenix Mutual Life has up to 
date made a gain of about 400 percent 
in its Cleveland office, under Manager 
W. H. Whitney, over the business writ- 
ten during the same period last year. 
~ Whitney came to the office on Feb. 
1 last. 

Two excellent men were secured as 
associate managers and their writings 
have been large. Louis Hall had spent 
twenty years with the Mutual Benefit 
and R. C. Allen, about nine years with 
the same company. 








Southern office at Memphis 

The Reliance Life, which recently 
established a western office at St. 
Louis, has now opened a general of- 
fice and clearing house at Memphis, 
Tenn., to handle its southern business. 
Colonel W. B. Davis, southern super- 
visor, will be in charge and R. N. Bar- 
rett will be cashier. I, C. McNeill 
remains as local manager at Memphis. 





Announces Agency Convention 

The Des Moines Life announces an 
annual agency convention to be held in 
Des Moines. The first will be held in 
January next. After that the conven- 
tion may be held in different cities. At 
the first convention a leaders’ club will 
be organized composed of the most 
successful writers. 


Ohio 

Mut. Benefit—J. G. McKenzie, Lima; D. 
.. Kieyn, Cincinnati; E. J. Kersting, Ot- 
awa. 

National, Vt.—J. E. Huff, Columbus. 

Phoenix Mut.—cC. S. Garrard, Akron; 
Cc. P. Scheid, Milan. 

Prov. L. & T.—C. B. Miller, Piqua. 

Reliance—C. C. Chidester, Youngstown; 
A. E. Side, Elyria. 

Aetna, Ct.—C. E. Davis, Granville; R. 
T. Morrison, Medina. 

Amer. Cent.—F. J. Vocke, Napoleon; N. 
B. Thorp. Columbus. 

Bankers, Ia.—C. C. Cook, Steubenville; 
G. L. MacMillan, Cleveland. 
re Neb.—F. W. Sharples, Tunnel 


Berkshire—C. J. Lihenthal, Cleveland. 
Conn. Mutual—J. R. Kellogg, Madison. 








= 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND. 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 





The Reserve Loan Life Insurance Co 


Operates under the Compulsory Deposit Law or mouna 
Reliable Agents Wanted. Address 


as 








The SCRANTON LIFE INSURANCE COMPANY 


wants » STRONG STOCK MAN" “or'ne'ctnce on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in nn months. This is 
an unusual opportunity for a man with haracter and ability, who can demonstrate his record as a hi 
producer of large contracts, as the Company was organized by the potential men in twenty of the larges: corpor 


ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


EFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


INTERNATIONAL LIFE %, t0U- 


U. S. A. 
Winning in Competition is the Test of Worth. 


INTERNATIONAL Here’s something to tie to for men worth 
POLICIES while. A contract that’s “different” and poli- 
NEVER FAIL cies which come to the scratch with a snap. 


Write today to 


J. L. BABLER, General Manager of Agencies 


THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE Is A RE ASON why our agents find so ready a sale for 


the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


South Bend Life Assurance Company 


of SOUTH BEND, INDIANA 
[MPs STOUT, President 





Massey Wilson, President 


ARTHUR JORDAN, President 











- M. PADGETT, Vice-President 
. N. HAYHURST, Treasurer 
W. H. ADAMS, Secretary 


Writes Only NON-PARTICIPATING Business 
Merchants Bank Bldg. South Bend, Indiana 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPDIH. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








This empany is operated on careful and conservative lines, and is menting with exceptional success. 
Its glans of securing the active co-operation of its policy-holders in obtaining its business is attract: 
ive and of great aésistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














> ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFEILD ILLINOIS 











Te 
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— General—I. A. Morrisett, Colum- Pittsburg L. & T.—W. 8S. Palmer, Mutual, N. Y.—H. B. Brasleton, Dan-/| Ill, with A. D. Warner as vice-president 
Wheeling. ville; T, 8S. Harrison, Danville; L. 5. Jou- and general manager. 

purquitable, Ia.—Mrs. M. J. Howell. To- Prudential—J. W. Douglas, ward | Gold- ber’ Pankes 't a. %. mer, Homer; Daniel R. Sterling, formerly with the 

ledo; Borgert Bros., Canton. Deitric Wheeling; ld- | D. Danville; J. H. Stambaugh, | Northwestern Mutual in Chi hes 

uitable, N. Y.—I. I. , Jackson; burg, Clarksburg; John I. Gavin Rute 5 Young, Bondville. joined the forces ef the Mutual Life ~* - 
Clark, Portsmouth; J. E. floots sf James M. Hughes, Wheeli N. W. ‘unt tual—L. L. Helfrich, Carthage. | Manager W. B. Carlile. 

. s; W. F. Toneslow, Pine @ Zz. Southern States Mutual—L. L. Dyer, Penn. Mut.—S. R. Crumbaugh, Hunt- R. H. Walker h ppot din. 

on _- Bay FS teetes cihiton; Wore we W Fitcher Jacksonburg. a > bg L. EB Me tin, T trict agent for the  Northeesters Na 

Hartford—H. L. Kautz, Georgetown. Travelers—Donato Perillo, Northfork: Fa nae ” ts eres. tional Life in southeastern Iowa with 


Mass. Mutual—M. H. Evans, Cleveland. 
Mich. State—J. M. Boyd, New Paris; 
c. F. Kellerman, Minster. 
Mutual, Y.—S. A. Page, Felicity; E. 
Ww. holies. Chardon; J. 8S. Jackson, Chil- 
licothe. 
New Engl. Mut.—T. G. Beem, Plain 


City. 
North Amer., N. J.—T. F. Rice and H. 
H Trego, Columbus. 
N. W. Mutual—J. K. Alexander, Mi- 
Whitehead, Nor- 


nerva; G. D. Knepper, Bryan. 
Pacific Mut.—Wm. N. 

walk. 

an Mut.—Frederick Moore. Mid- 

etow 


Pittsburgh L. & T.—H. E. Carstens, Cin- 
cinnatl. 

Security, Va—L. S. King, Cleveland; 
Frank Johannes, Dayton. 

State, Ind.—Frank Dwyer, Toledo. 

State Mut., Mass.—John Jacob, Jr., Can- 
ton; W. C. Bailey, Cleveland. 

Travelers, Ct.—W. J. Hitchcock and B. 
E. Waite, Cincinnati; H. N. Correll, Co- 
lumbus; ideon Blanchard and H. § 
Wallbridge & Co., Toledo; D. C. Elden, 


New Concord. 
Wisconsin 

Aetna—S. E. Pearson, Bloomington. 

Central—J. H. Leyson, Barneveld. 

Des Moines—Verne Edwards, Madison. 

New York—F. T. Brewster, Sparta; Ed- 
ward Madden, Fond du Lac. 

- W. Mutual—Bernard Brainworth, 
Prentice. 

Old Colony—J. 
Lake. 

Travelers—W. R. Phillips, Evansville; 
T. R. Simpson, Superior; J. F. Gile, Rich- 
land Center. 

Wisconsin—T. W. McGilligan, Madison. 
New Engl. Mut.—J. M. Dickson, Milwau- 
kee. 

New York—H. I. Coon, Walworth; G. 
H. Buchanan, Ashland. 

N. W. Mutual—E. W. Moore, Richland 
Center; E. I. Evans, Waukesha. 

Travelers—Walter Conklin, Milwaukee. 

Wis. Natl—W. F. Moody, Kimberly; E. 
W. McCrary, Merrill; J. S. Eva, Antigo; 
Charles Burmaster, Milwaukee. 

Bankers, Ia—H. J. Lynch, Chippewa 
Falls; C. C. Emery, Milwaukee. 

Centra Ia.—B. J. Land am Spencer; J. 
M. Ettenheim, Milwaukee; F. G. Bordeaux, 
Plainfield. 

Guardian—G. C. Loranger and William 
Melrold, Ashland; N. D. Baker, Madison. 

ey Ia.—Joseph — Milwau- 
~~ G. F. Jacob, La Cross 

W. Mutual—J. R. ‘Allen, Milwaukee; 
Bi. ~ Mallon, Superior. 

Travelers—Otto Kuenzli, Boscobel; C. 
A. William and E. A. angen, Milwaukee, 

Wisconsin—R. L. Smith, Madison. 

Wisc. Natl — Annie Anderson and 
Stephen Chapelle, Green Bay; G. Mer- 
line, Oconto; Paul iuchreba, Marinette; 
W. H. Damm, Collins. 

Indiana 

Amer. Cent.—A. O. Main, Bloomfield. 

Federal—William Walton, Indianapolis. 

Indianapolis—C. R. _— Judson; 
Judson Awkerman, Gar 

— Mutual—c. F. *wrinierlie, Evans- 
ville 

Mich. Mut.—W. P. Weseman, Fort 
Wayne. 

North American—J. O. Manor, Mt. Ver- 


J. Stammers, Green 


non, 
West 
Aetna—G. M. Daniel, Vivian. 
Bankers, — = ‘. Lasbury and J. 


E. Newburn, Whee 
en Nat'l. — H. Kincaid, Blue- 


wa N. Y¥.—R, E. Carman, Beth- 


““Germente~0. & Smith, Huntington. 
Intornatiount-Wr. R. Burdette, Lewis- 


burg. 

ow Engl. Mut.—W. W. McQuaid, Pe- 
troleum; R. N. Cummings, Amos; Cc. 
Wallace, Fairmont; J. Sprowls, Elm 
Grove; . 2 Bowling, ‘Hinton; a * 
Keadle, Union; G. B. Waggoner, Sutton; 
C. D. Frame, Gassaway; C. EB. Fitzhugh, 


Parkersburg; C. W. Minear, Hendricks. 
New Yeok—iieer> Jones, Elkins 
North Amer.—c. Johnson, Parkers- 


burg; W. E. Witleon, Charleston. 

N. W. Mutual—c. Hull, Lobelia; F. 
E. Pallman, Dikias: ‘Fred’ B. Garman, 
Sistersville. 


Penn. Mut.—S. S. Smeltzer, Wheeling. 





William H. Hetherington, Bluefield; John 
Cc. Alderson, Huntington. 


Michigan 
Des Moines—L. N. Foard, Kalamazoo; 
R. C. Merithew, Manchester. 
Equitable, Ia—W. U. Barnes, Wheeler. 
Hartford—Mattie A. Blount, Detroit. 
Illinois—H. J. Leighton, Bear Lake. 
Pe Me State—C. H. Merryfield, Grand 


p 

National, Vt.—J. F. Foley, Calumet. 
Preferreda—N. B. Alsover, Charlotte. 
Security, Va—H. L. Stahl, Tecumseh. 


State, Ind—G. L. Naldrett, Ithaca. 
Tilinois 

American, Iowa—cC. A. Dean, Harvey. 

Aetna Life—J. W. ag and W. E. 
Harris, Louisville; F. R. bea ane Vienna; 
B. R. Dawdy, — ton; J. Jackgon, 
Rosiclave; J. ’s. PB mer, FS E. 

Amer. Cent.—C. R. Constant, Williams- 
; J. B. Rodman, Loam 


Bankers, lowa—J. H. O'Brien, Shelby- 
ville, F. G. Thompson and E. A. Worrell, 
Chicago. 

Columbian Nat’l. — Wynn Mighell, 
Aurora. 


Conn. sutee—t. R. Colean, Jerseyville. 
Equitable, N. —L. Kellogg, Sid- 


ney Glass and eg k. Eaton, Chicago; H. 
Ss. Castles, ae E. A. Annable, 
Galva; V. Kny, Galesburg. 


Equitable, Ilowa—M. P. Hunt, Chicago. 

Home—A. W. Carlson, Elgin; , We 
McGovney, Mokena; P. C. Lindgun and 
J. C. Hunter, Chicago. 

International—F. E. Bush, Casey. 

Mass. Mutual—A. F. Gilbert, Peoria; 
John Grantham, Chicago; C. CG. Alfred, 
Mattoon. 

Mut. Benefit—R. A. Blair, Alton; Len- 
non Bros., Chicago. 

Mutual, N. Y.—C. O. Whitney, Peoria; 

R. Freeman, Allendale; William 

Stein, Mt. Carmel; J. L. Taylor, Spring- 

Merchants, Iowa—H. C. Henderson, 
Carriers Mills. 

N. W. Mutual—G. S. Rakestraw, Wy- 
a Weidling, Aledo; C. A. 
Evans, Decatur; I. Stanley, Lovington; 
Calvin Mathis, A. Walker, 
Anna; P. son, East St. Teuis: 
J. B. Thomas, San Francisco, Cal.; 
Pinkus, Indianapolis, Ind.; BE. J. 
house, Rock Island; C. A. Cole, Macon; 
Cosmos Keller, Jerseyville; H. L. Cad- 
+ Summerfield; L. Schoolcraft, 

icago. 
New York—w. O. Jun ngeblut, Portland, 
Oregon; H. E. B ge oer Isidor 
Zar and H. I. Chicag 


New Eng. Mut.—William Menécleschn, 
Chicag 

Prov. L. & T.—Albert Eisemann, 
Chicago. 


— Mut.—Wadsworth Weeks, Pekin; 
L. Clarke, E. A. Ferguson, S. L. Rau 
and Piedened "Stern, Chicago. 

Wood, Chicago; H. 


a ” Walker, Beptngee: J. 
Hanthorn, H. B. Berg and J. F. Held, 
p, 
Mo. State—W. E. Owens, 
A. Peterson, Avon. 
Mutual, N. Y.—H. % =. Sie x 


H. H. Koenecke, " 
Matthews, Conigriiy eae "Uoterweed, 


Kansas; J. 


Bloomington; 4 Henderson, JIJr., 
Crystal B. F. Downing, Dixon. 
Union Cent. = Saar Woo W. Z.z 


in O. s, 

Mead and Edward Milburn-Cave. Chicago. 

Aetna—E. W. Drew, O. A. Kempe and 
J. S. Kennedy, Chicago. 

Amer. Cent.—Andrew McBroom, Kanka- 
ee. 

Bankers, Ia.—E. B. Cresswell, Upper 
Alton. 

Home—E. C. McCormick, 
James Kerr, Lake Villa. 

Mo. State—J. F. Berger, Madison. 

New York—Hamilton Cooke ard G. W. 
Taylor, St. Louis, Mo. 

N. W. Mutual—M. L. Rau, Chicago; H. 
: > Bartlett, Wood River; O. D. Williams, 


ey. 

Pittsb. L. & T.—T. R. Newton, Chicago. 

Travelers—F. D. Smith & Co., Muske- 
gon, Mich.; H. C. Green, Chicago. 

Aetna—J. W. Hall, Virginia. 

Bankers, Ia.—R. R. Genge, Chicago; J. 
S. Conklin, Canton. 

Conn. Mutual—R. W. Fottit, Chicago; 
Cc. BE. Joyner, Harrisburg. 

Home—Ray Webb, Antioch. 

Mass. Mutual—F. H. McAssey, 
mond. 


Palestine; 


Rich- 





& Cas.—Ronal Dodd, 
rado. 


Phila. Cas.—C. J. Vierck, Harvard; John 
McGehee, Urbana. 

Pacific Mut.—B. Levy, Chicago. 

Title Guar.—E. J. Roach, Elgin. 


LIFE NOTES 

E. B. Cook, acting manager of the west 
side office of Mutual Life in Chicago, will 
be made manager in a few weeks. 

The Pioneer Life of Fargo, N. D., has 
opened a woman’s department, which will 
be in charge of Mrs. C. E. Schurtsell of 
Fargo. 

William H. Blackford, 69 years old, 
president of the Maryland Life of Balti- 
more, died at his home this week of pneu- 
monia. 

T. V. Engstrom has been elected presi- 
dent of the Forest City Life of Rockford, 





headquarters at Washington. 

The Cincinnati Life Underwriters Asse- 
ciation will hold a meeting during the 
progress of the meeting of the Actuarial 
rw td of America in Cincinnati, Oet. 


The Bankers’ Life of Des Moines has 
named F, J. Hiatt as general agent fer 
the north half of Wisconsin, succeedi 
J. C. Wetmore of Chicago, who resig 
to settle an estate. 

The Northwestern Mutual Life az- 
nounces that on the record so far this z, 
its agents will pay for more than $126, 
000,000 of insurance in 1910 for the first 
time in the history of the company. 


Charges of “twisting” preferred against 
T. L. Hutson and C. K. Bryant of Aber- 
deen, 8S. D., agents of the Northwesters 
Life of that place, were found not to be 
sustained in a hearing before Commis- 
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Net Surplus and Capital $486,413 
Income 1909 - - 


$1,146,723 





AMERICAN 
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NSURANCE CO 
CHICAGO 
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Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 
or Profit Sharing Contract. 








A. E. Forrest, Vice-Pres. and Sec’y 


CHICAGO 





The FRANKFORT “"™ 


MARINE, ACCIDENT 
and PLATE CLASS 


INSURANCE ; CO. 


UNITED STATES DEPARTMENT, 100 William St.; Naw Yous of F 
INSURANCES TRANSACTED 
LIABILITY— BURGLARY 
Pena” Landlords, ) ta gad INDIVIDUAL AOSIDENT © HEALTS 
Teams, Elevator, Druggists and Physicians, © INDUSTRIAL ACCIDENT 6 REALTS 


M. J. GROGAN, Res. Secy., National Life Bidg., Chicago THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg, Clevelané 
Agents Wanted for Unoccupied Territory 





Mutual Plate Glass Insurance Association 


SHELBY, 


OHIO 


Incorporated 1880 


W. HILDEBRAND, President 


HENRY WENTZ, Secretary and General Manager 








NATIONAL 





Contract your time with the National aad cet full value 














WANT You 


to push in Illinois the 


best Health and Acci- 
dent Policy sold 


WRITE 


Mutual Health & Accident Association 
Agency Dept. SJACKSONVILLE, ILL 














GLOBE SURETY COMPANY of Kansas City, Mo. 


Capital Paid in Cash, $500,000 


Treas. 


THOS. M. WALEER, Pres. 
WwW. 
H. P. * FONES. Asst Secy. 


Surplus, $100,000 


. Z. MILLER, JR. 


WE ISSUE 
SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Positions of Trust, 
for City, County and State Officials, for Notaries Public. 


PROMPT SERVICE AND SATISFACTORY RATES 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 


Correspondence from Live Agencies solicited 
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sioner O. S. Basford of South Dakota last 

week. Mr. Basford had suspended their k F PROTECTION 

licenses but restored them after the | 

hearing. | 
Vice-president J. D. E. Jones of the | AT WORK ON MILWAUKEE CODE 

a Life of Providence, R. L., re- | 

signed. His duties as general manager | _— m 

will probably be assumed by David J. | Authorities Hope to Have Ordinances 

White, with the title of general agent. | That Will be Models—Garage 
Manager Carlile of the Chicago branch | Measure First 

of the Mutual Life, has combined the Wo- | 

man's Temple agency conducted by J. S. | P “ . 

Andrews with the main office since the| Preparations are being made at Mil- 

latter moved to the Woman’s Temple. | waukee, Wis., for drafting a new build- 
R. i. Tull, secretary of the policy de- | ing code. The first step has already 


partment of the Fidelity Mutual Life, has | “14: 
been appointed to succeed the late Dr. | been completed by Building Inspector 


E. S. Winn as secretary of the company’s | Koch, who has completed a new map 
medical department. | of the city, showing a distinct division 

General Agent B. e. mouse, as, Garis | of the business and residence districts. 
the past eight years has done notable work | T— . nei ; ise 
in North Dakota, for the Mutual Benefit, | There ~ es two ig ook business 
has been appointed general agent for | tricts, t € central, whic 1S scatterec 
southern California, with headquarters | over a wide area, and the south dis- 
at Los Angeles. trict, which is compact. It is planned 

The ten leading branch offices for the | to complete the garage ordinance first. 


life department of the Travelers for the TI r atl be 
first ten months are New York, Chicago, nen one measure at a time wi de 


Cleveland, Philadelphia, Los Angeles, | taken up until the work is finished. 
Hartford, St Louis, Indianapolis, San There will be provisions governing the 
eg gy on the | Construction of everything from the 
prudential at Michigan City, Ind. is send- | Smallest building to the large office and 
ing out warnings against a man giving | manufacturing structures. There will 
the names of L. A. Johes and Oscar I.| be provisions for buildings inside and 


Moore, who is representing himself as an | : cal 
agent ‘of the company, collecting money, | Ourside the ire it tittie in the way of 
making loans, etc. } ne s , r > J 
I. R. Severtson, agent of the North- | building measures in force in Milwaukee. 
| 
| 
| 
| 











western National Life at Baudette, Minn., 
lost his home and office and all his prop- 
erty, except the clothes on his back, in 
the forest fires which recently swept the | 
Canadian border. His loss was over $10,- | 
000, only partly covered by insurance. He 
has removed his headquarters to Crook- 


Akron Code at Last Ready 

A new building code ordinance will 
be submitted to the city council of Ak- 
ron shortly and it is believed that it 
ston, Minn. will be adopted without opposition. It 

Willis P. Burbank, a prominent agent | provides for the appointment of a build- 
of the Northwestern Mutual, who has | ing inspector and it is said that his first 
been for several years one of the leading | . i he i ° d 
iusurance men in Cleveland, has been ap- | WOTK WI e the inspection and per- 
pointed general agent in northeastern | haps condemnation of a number of 
Ohio by the ig oy fin — es | structures in different parts of the city. 
Burbank has a host of friends. ew ae i p 
make his agency prominent in the com- | The code also makes it imperative that 
pany. He is opening offices in the Rocke- | fire shutters be placed on certain win- 
feller Building. dows of a number of mercantile build- 
na mo By at * La name oe a no ings in the business district. This will 
16 delegates rom 1e Clevelanc ssocla- . . ® in: 
tion of Life Underwriters to the annual | entail considerable expense to the own 
meeting of the National association at|ers, but will probably not meet with 
Detroit presented their reports and a num- | serious objection, as the people of Ak- 


ber of the points were discussed at length. s att ‘ % 
No other business was taken up. Chair- ron are awake to the necessity of pro 


man Herman Moss states that a meeting | tecting their properties in the best pos- 
of the executive committee will be held! sible manner. 


at an early date to map out the work for a 
Inspect Norfolk, Neb. 


the year. 

Fred A. Brown, general agent of the . - 
Tllinois Life, has made a contract to act A committee of. ten members of the 
as special agent for W. J. Garnett, gen- | Nebraska State Fire Prevention Asso- 
eral agent of the Massachusetts Mutual | ¢jation on Tuesday went to Norfclk, 
for northwestern Ohio. His headquarters Nel ; d - deve Of a 
are at Toledo. Before taking up the work | \¢b., to spend two days there, giving 
for the Illinois Life, Mr. Brown was gen- | the city, or as much of it as can be 
eral agent for the Massachusetts Mutual | covered, a thorough inspection. Not 


bag cage Tg lla concluded to 8°) oniy will buildings be inspected as 


Charges that the American Patriots of | to their condition as fire risks, but the 
Springfield, Ill., has failed to pay many! water supply, the fire department. and 
—- yy Pe Rye y Bayt g- > everything connected with the fire 
Aut or ea y ya, é € 1e 1as ad- * . 
dressed a letter to the officers of the problem will be thoroughly overhauled. 
fraternal, asking what action they intend Numerous complaints have reached the 
to take in cauuees oe oe a. ae 4 association headquarters of late con- 
plaints were made chiefly by members o aaa ‘ ve) . . 
the “Knights of the Golden Fleece,” a | CeTning bad conditions in that city, so 
Des Moines fraternal that was taken over | the first opportunity has been taken to 
by the American patriots look it over. 


The Southern Live Wire! 


THE | SURANCE HERALD 


Atlanta and New Orleans 











Paducah’s New Protection 

Paducah, Ky., which has developed 
into one of the most important towns 
in the state, has asked for an inspec- 
tion with a view to improving its class- 
ification, and this has been granted, the 
Kentucky Inspection Bureau having a 
man at work there now. 

Many improvements have been made 
since the last inspection, these includ- 
ing, it is reported, additional pumping 
| service, two new fire stations, fully 


NORTHWESTERN LIVE STOCK INSURANCE CO, 











WATCH US GROW! 





PAID UP CAPITAL. $100,000 


ASSETS, $150,000 


ee 


ADDRESS HOME OFFICE DES MOINES. IOWA 


ae: 








PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment”’ policy. 


Liberal Commission and prompt attention paid Agents. Desirable 
Agents wanted in the State. 


ACIFIC \URETY 
SERFECT UAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


‘The “EMPIRE” 


STANDS FOR 
Aggressiveness, Prompt Payment of 
Losses and Clean Methods 


AGENTS WANTED who are unattached and CAN 
PRODUCE BUSINESS 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY 
84 William Street, NEW YORK 
Redmond & Faraday, Resident Managers 189 La Salle Street, Chicago, Ill. 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH Business Producing Agents Want 
Paid-up Capital $200,000.00 FROM ANY 66 & Dasenegied Tene. 


For Agenci rite the H 
Assets - . - $450,000.00 CAUSE is sae 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretar: 
Paid up Cash Capital $100,000 Net Surplus $25,000 ” ) 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


LIVE STOCK INSURANCE 


presents splendid opportuntiies for 


AGENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, 
Ohio and Michigan. Liberal contracts. 


NATIONAL LIVE STOCK 
INSURANCE CO. 


Majestic Bidg., Indianapolis, Ind. 














Capital 
$500,000 














Capital - $100,0000 
25,000 


Surplus - 





HORSES 
MULES 
CATTLE 


Insured 


Against 


DEATH OR THEFT 
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equipped, the addition of paid men to 
the fire department, more fire alarm 
boxes, the adoption of a building code 
and other ordinances tending to pre- 
vent conflagrations. It is regarded as 
likely that a better classification will 
be given the city. 





Buys a New Engine 

After a fight, which has been going 
on for more than a year and which 
was originally started by insurance men, 
the city council of Appleton, Wis., has 
decided to purchase a steam fire en- 
gine, manufactured by the Nott Fire 
Engine company of Minneapolis, Minn., 
and cost $5,350. It will be delivered be- 
fore the end of the month. The ex- 
tension of the water mains has also 
been a subject of contention for some 
time and several disastrous fires have 
resulted from the insufficient water sup- 
ply. The order, which has been issued 
to the water company, calls for 3,300 
feet of mains, both six and eight-inch 
pipe, and nine hydrants. If the com- 
pany does not fulfil the order, the coun- 
cil has concluded to do the work at the 
expense of the city and to deduct it 
from the hydrant rentals. 


FIRE PROTECTION NOTES 


Lake Linden, Mich., is contemplating 
the installation of a fire alarm system. 


The new waterworks standpipe at Kala- 
mazoo, Mich., having capacity of 350,000 
gallons, is now in service. 

Fire protection facilities at East Mil- 
waukee, Wis., a suburb of Milwaukee, are 
being increased by the extension of the 
six-inch water mains. 

Fire Chief Delfs of Lansing, Mich., urges 
that the city is large enough to have a 
building inspector to see that new struc- 
tures are properly safeguarded from fire. 

At Ogden, Utah, the new reservoir, 
capacity 13,000,000 gallons, has been com- 
pleted and is now full of water. The new 
35-gallon automobile chemical wagon is 
now in service. 

The board of supervisors of Racine 
county, Wis., has appropriated $2,400 to 
cover the cost of installing a compression 
pump at the county asylum buildings for 
Sr purpose of increasing the fire protec- 

on. 

To insure better fire protection facili- 
ties at its immense plant at Racine, Wis., 
the Horlick’s Malted Milk Company is 
preparing to install a sprinkler system. 
The company is now building several large 
additions to its plant. 

The Western Union having declined to 
take an action in the matter of obsolete 
Hibbard sprinkler heads, which still are 
used in many risks, the Western Factory 
Insurance Association, has proceeded to 
encourage their removal by reducing the 








credits for sprinkler protection in all risks 
equipped with these antiquated heads. As 
a result the reduction in credits ranges 
between 15 and 30 per cent. 


The Board of Public Safety of Louis- 
ville has let a contract for the new un- 
derground fire alarm system to be used 
in the business section of the city, the 
contract including the installation of new 
apparatus at headquarters. 


Fire Chief Belfy of Muskegon, Mich., 
declares that the city must either secure 
a greater pumping capacity at the Lake 
Michigan waterworks or must entirely 
reorganize its fire department, putting in 
steamers to assist the hose companies. 


There is quite a serious conflagration 
hazard at Helena, Mont., according to the 
engineers of the National Board, due to 
the weak construction and lack of pro- 
tection against exposure taken in con- 
nection with the deficient fire department 
and the defects in the water supply sys- 
tem. 


The towns of South Bend, Mishawaka 
and La Porte, Ind., are buying automo- 
bile fire engines and are negotiating for an 
arrangement under which all will be at 
the service of any one of the towns that 
is threatened with a conflagration. The 
towns are only a few miles apart and an 
automobile engine could make the run in 
a comparatively short time. 


The sprinklered risk continues to grow 
in favor in the Louisville field. The Ken- 
tucky Lithographing Company, one of the 
biggest industries in the city, is arrang- 
ing to equip its plant in that way, and 
has let a contract to Wendnagel & Co. of 
Chicago for the erection of a 25,000- 
gallon tank, which will be connected with 
a system of automatic sprinklers. 


Northwestern towns continue to add 
to their fire fighting facilities by the pur- 
chase of new apparatus. The Northern 
Fire Apparatus Company has recently sold 
the following: A 40-gallon chemical en- 
gine for University Place, Lincoln, Neb.; 
a combination hose wagon for Cherokee, 
Iowa; a hand hose cart for the state 
penitentiary at Deer Lodge, Mont.; two 
40-gallon chemical engines for Hunter, N. 
D.; two 40-gallon chemical: engines for 
Munich, N. D.; a 40-gallon chemical en- 
gine for Gary, 8S. D 


In order to decrease the fire hazard at 
Superior, Wis., Chief Johnson of the fire 
department has appointed an inspector, 
whose duty it will be to make the rounds 
of the city and report any preventable 
hazard. His reports are sent to the chief, 
who records them and then sends a notice 
to the property owner advising him of the 
state of affairs and asking that he improve 
the property. If the warning fails to 
bring the desired results, the chief plans 
to take further steps to compel the re- 
moval of the hazard. 

John L. Drake of Indianapolis has in- 
vented a cut-off, to be attached to hydrant 
or fire engine, whereby hose may be 
lightened by having the water drained 
from it, enabling firemen to handle the 
hose readily in climbing ladders or fire 
escapes. By turning the cut-off one-fourth 
the way around the water is shut off and 
that in the hose is flushed to the street 
in a few seconds. The chief by a code 
of signals may easily indicate when the 








BOWSER 





New York Boston Philadelphia Chicago 


Fireproof Oil and 
Gasolene Storage 


That the most inflammable liquids can 
be handled with absolute safety is con- 
clusively shown by the Bowser record: 
Over 500,000 Bowser storage systems 
have been sold during the past 25 
years, and not one of them has ever 
caused a fire. 
outfits were dug out from the ruins of 
San Francisco and emptied of their 
contents. 
face of the fires caused almost daily 
by explosions of gasolene and other 


118 Bowser gasolene 


Not one exploded. In the 


— this is a remarkable record 
which should be borne in mind by 
insurance men and users of oil alike. 
The outfits procure the measure of safety pre- 


scribed by the National Board of Fire Under- 
writers and comply with all local ordinances. 


WRITE FOR BULLETIN NO. 32 


S. F. Bowser & Co., Inc. 


FORT WAYNE, IND. 
San Francisco 
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LONDON GUARANTEE AND ACCIDENT C0., Ltd., 2xaSnoo™ 
HEAD OFFICE , LIABILITY 
ACCIDENT 
CHICAGO | DENT 
~ BURGLARY 
F. VW. LAWSON STEAM BOILER 
General Manager CREDIT 


ESTABLISHED 1869 


CONKLING, PRICE & WEBB, si"irs'.cSiisc. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, °“izicucc* 310 Ford o_. Detroit 
FRED L. GRAY COMPANY, “siccccc” Security Bank Bldg., Minneapolis 
1136-40 Chapline Street, Wheeling . 

INSURANCE 


UNION CASUALTY comeany 


West Virginia 
HOME OFFICE:—UNION CASUALTY BUILD iG, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Ohio, apply company’s offices, 314-815 Mercantile Library Building, 
For Nantes Oxie ‘opely company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage paid. Most Liberal and up-to-date Policies written 














ae aa lary ~~ insurance 
rglary eams Liability 
Safe Burglary i N S U Q A & C E Automobile Liability 
Plate Glass Accident 
Liability Health 




















The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 
EH. M. TREAT, President 








Manufacturers and wholesalers against Excessive through 
Insolvency of Customers. We can always use a few cand one See 


Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORE 
Offices in all Prin Cities 
J. F. HALLWEGEN, General Agent, ‘tiso Marquette Bidg., CHICAGO, 














UNITED SURETY COMPANY 


BALTIMORE. MD. 


‘ JOHN McGILLEN 

ENERAL AGENT FOR ILLINOIS 

BORLAND BLOG, 181 LASALLEST., CHICAGO ILL 
TELEPHONE Central 4287 


THE ELDRED AGENCY 


GENERAL AGENTS FOR WISCONSIN 
PaBsT BUILDIVG - MILWAUKEE, wis. 








Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President J. T. BURNETT, Sec’y-Treas. 














SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Sal'e St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehihorn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, General Agent, Chamber of Commerce Bidg., CLEVELAND, O. 
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“lightener” is to be used, thus facili- 
tating the handling of the hose. 


The water plant of Brightwood, an In- 
dianapolis suburb, has been bought by 
the Indianapolis Water Company, which 
will extend its service to the town, thus 
adding to protection of property there. 
The local fire department and the service 
of the local plant could not always be 
depended on. The company will replace 
the small mains with larger ones and 
increase the number of hydrants, of which 
there are now thirty-five. The largest 
risk in the suburb is the Big Four rail- 
road shops, but there are other industries. 


The board of trade at Reed City, Mich., 
has been investigating the city water sup- 
ply and fire protection. Some of the con- 
ditions found are in brief as follows: In 
case dam goes out or in case pump fails, 
there would be no water supply. About 
four feet of water in reservoir will run 
four to five streams, not to exceed four 
hours. Electric lights have had to be 
shut off in order to provide water for 
pumping station for fire and for ordinary 
purposes. Water supply was exhausted 
at Lonsbury fire and ran low at Horner 
fire. 





Changes in the Field 











Walter B. Finney 
Walter B. Finney, who has been con- 
nected with the Illinois Inspection Bu- 
reau for some time has been appointed 
Wisconsin special agent of the New 
York Underwriters to assist State 
Agent Robe Bird. 


Joel B. Ives 


Joel B. Ives, general inspector of the 
improved risk department of the Phoe- 
nix of Hartford in the west has been 
appointed state agent for the Delaware, 
Reliance and Rochester German in Min- 
nesota and the Dakotas. Mr. Ives is a 
high grade inspector and has also in 
him the foundations for a first-class 
field man along agency lines. 





Kenneth MacGregor, formerly special 
agent of the Shawnee in Wisconsin and 
Minnesota, has become connected with the 
Chicago agency of C. A. Newton & Co. 


PUTS BAN ON MAIL ORDER 


(CONTINUED FROM PAGE 1) 
state may punish for a crime consum- 
mated through the mails and that in case 
of solicitation by mail the offense is com- 
mitted at the time and place of the de- 
livery of the letters. 

The attorney generai «men adds: 

“In my opinion the acts enumerated in 
your statement of facts, upon the re- 
ceipt of the letter in this state, consti- 
tute a violation of Section 1978 and of 
Section 1947—5, by both the offending 
company and its agents engaged in such 
acts, the penalty for such offenses being 


WANTED 


Special agent for Fire Insurance 
Company, familiar with Ohio 
and Indiana. State salary ex- 
pected and particulars. 


Address, 
INSURANCE COMPANY, 


735 E. Ohio St., 
N. S., Pittsburg, Pa. 











that prescribed by Section 19550—5, which 
is enforcible through criminal proceed- 
n 8. ” 


It will be apparent from the forego- 
ing that all solicitation or attempts by 
any unauthorized insurance company, 
whether life, fire or casualty, to do any 
business in this state by mail or other- 
wise is unlawful and may be punished 
under the statutes mentioned. Since the 
foregoing opinion was rendered and given 
to the public through the press, com- 
plaints of the solicitation of unauthorized 
insurance have been renewed. It is our 
belief that the law on this subject may 
not be fully understood and that compa- 
nies and agents, who might innocently, 
would not willfully violate the law. For 
this reason special attention is directed 
to this opinion and its effect. Your co- 
operation is requested for doing away 
with the transaction of unauthorized in- 
surance, with the assurance that the de- 
partment will make every effort to en- 
force the law. 





Are Playing Tag 

New York, Oct. 19—(Special)—The 
proposed Fire Underwriters Associa- 
tion and the old Eastern Union are 
playing tag with one another to decide 
which is to be it. A meeting of the 
former was held, today at which the re- 
port of the executive committee on the 
situation was heard and the recommen- 
dations therein reported back with the 
understanding that thirty days more 
will be allowed them to come to a more 
settled opinion. Tomorrow an im- 
portant meeting cf the Eastern Union 
will be held at which it is expected that 
the committee on compensation will 
have something definite to report fol- 
lowing the session with southern agents 
last week. The belief is general that 
the Union will decide to continue. 





Dwelling Fire Tabulation 

The Home of New York has made a 
tabulation of dwelling fires in the various 
sections of the country, with special ref- 
erence to those due to defective flues. 
3,298 losses tabulated, defective flue fires 
were 41 percent in the southern states, 
38 per cent in the middle west, 36 percent 
in Canada, 35 percent in the far west and 
= eee for the middle and eastern 
states. 





Appoints Committee Chairmen 


President Neale of the National Asso- 
ciation of Local Agents has appointed 
Cc. H. Woodworth of Buffalo, chairman of 
the joint conference committee, and Ly- 
man M. Drake of Chicago, chairman of 
the committee on agency qualifications. 
The commission question is the main one 
to be taken up in joint conference. 





“An applicant for an agency being denied 
because of the poor construction and lack of fire 
equipment of his town, replied with a sort of 
home-made logic: ‘If all our buildings were of 
asbestos, with a fire department to watch out 
and put out impossible fires, I wouldn’t want 
your darned old agency.’” 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 





WANT REINSURANCE SCHEME 





Some Companies Advocate a Reinsur- 
ance Arrangement in Connection 
with the Eastern Union 





New York, Oct. 18—(Special)—One 


‘of the possibilities of the reorganized 


Eastern Union is a reinsurance bureau 
which would be an incentive to some 
of the smaller companies which have 
hitherto remained outside the pale to 
ally themselves with the larger and 
stronger companies. 

There has been considerable ccom- 
plaint in some quarters against the 
present day tendency of foreign rein- 
surance companies to make such in- 
roads into the premium income which 
is thereby being diverted to companies 
doing business by treaty in the United 
States. The large number of these 
companies which are constantly enter- 
ing this country for reinsurance busi- 
ness only, has turned the minds of 
underwriters to the new issue. 

Indications point to the fact that 
should the Eastern Union be placed on 
a more satisfactory footing it might be 
one of the pledges demanded that com- 
panies in the union should abrogate 
outstanding reinsurance treaties and 
turn their surplus business over to 
other companies in the organization 
which could handle this business with 
no trouble at all and give equally good 
compensation with the foreign rein- 
surance companies for the privilege of 
handling the business. 

A well known underwriter who has 
his hand on the pulse of the business, is 
authority for the statement that an in- 
ducement such as would be furnished 
by a reinsurance bureau conducted un- 
der the auspices of the union, would be 
a telling argument in inducing non- 
union companies to affiliate with Union 
members. He said that there was no 
reason in the world why the larger 
companies should not turn over their 
surplus business to their smaller com- 
petitors, especially in the large cities 
where it is difficult to secure enough 
companies to carry big lines and where 
the smaller companies are naturally 
handicapped by reason of their inability 
to get the cream of the business when 
they are in the big agencies. 

If the larger and stronger companies 
decide that it is for their interest to 
increase commissions beyond the 15 
percent customary in the union, the 
smaller companies will necessarily have 
to increase their present compensation 


Young man 29 years old, with nine 
years agenty experience and part 
owner of local agency in one of the 
large cities of Michigan, wishes to 
make connection with some goo#Non- 
union Company as special, or assist- 
ant special agent. Would give such 
a company $3000 a year through this 
agency. Correspondence solicited. 
Address 14-P, care West. Underwriter 








to hold their business and the result 
would be ruinous. If the cooperation 
engendered by a reinsurance bureau 
would check this destructive tendency. 
the remedy would certainly be worth 
while. 





Bleakly Repeats Warning 


J. L. Bleakly, state auditor for Iowa, 
has sent out a notice warning the peo- 
ple of Iowa against the purchase of 
stock in certain New York insurance 
companies recently placed under the 
ban by the New York department. In 
his statement, Mr. Bleakly makes it 
plain that Iowans who thus invest are 
doing so at their own risk. The ten 
companies named by the auditor are the 
United of Arizona and the United Fire 
of New York; Protection Holding Com- 
pany and the Protection Fire of Syra- 
cuse; the Manhattan Funding Com- 
pany and the Life & Casualty Com- 
pany of New York; First Securities 
Company of New York and the First 
National Life of Pennsylvania; Trinity 
Finance Company of Maine; Indepen- 
dent Surety of New York; Government 
Security & Casualty of New York; Re- 
liable Life of Indiana; Columbia Guar- 
anty Corporation of New York; Con- 
solidated Life Securities of Illinois and 
the Consolidated Life of Illinois. 





Michigan Agency Appointments 

California—Joseph Galipeau, Calumet; 
L. C. Reithmuller, Jackson; Hedger & Col- 
lins, Kalamazoo; G. H. Riley, Mt. Pleas- 
ant. 

Firemen’s—T. P. MaGinn, Cheboygan. 

General—Charles Row, Lansing. 

German—Alonzo Crane, Owosso. 

Hanover—E. L. Dake, Evart; C. V. Ot- 
taway, Grand Blanc; Martin Agency, Sag- 


SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





. 
ESTABLISHED 26 YEARS 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


159 LA SALLE STREET 
CHICAGO 





SVEA | 


FIRE AND LIFE INSURANCE CO., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 











Imocorporateda 
1sse 





In Business Fifty-Four Years 


TH EH 


JEFFERSON FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


Surplus to Policyholders, over $450,000 
Agency Department, 425 Watnut Stre-+. Philadelphia 


ACCENTS WANTED AT ALL DESIRABLE POINTS 
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inaw; Hasting Insurance Agency, Tra- 
verse City. 
Jefferson—Springett & Braisted, Lowell. 
al—A. J. Pohland, Iron River. 
Cct.—J. H. Monroe, Traverse 


ity. 
Springfield—Bannister & Crittenden, 
Springport; D. H. Power, Suttons Bay. 
eon anaara, Ct.—W. D. McWilliams, Jack- 


$°Washington—w. F. Saudell, Belding. 

West. Reserve—C. H. Kavanagh, Berrien 
Springs; W. D. McWilliams, Jackson. 

Westchester—L. C. Reithmiller, Jack- 


son. 
California—Kelley & Barron, Alpena; J. 
W. Oakes & Co., Grand Haven. 


City of N. Y¥.—C. F. Amrhein, Detroit. 
Hartford—B. E. Giles, Britton; R. J. 
West, Deckerville; E. L. Cole, Mulliken; 
Alva Bonesteel, Pompeii; Martin Agency, 
Saginaw; Banister & Crittenden, Spring- 


Ro 
Security, 


port; D. H. Power, Sutton Bay. 

L & L. & G. Eng.—G. R. Empson, 
Gladstone. 

Lon. & Lan.—August Boseker, Grand 
Haven. 


Hudson Und.—c. F. Amrhein, Detroit. 

Mass. F. & M.—H. B. Carr, Grand Rap- 
ids; E. O. Izant, Lansing. 

Mech. & Traders—F. M. Barry, Battle 
Creek; Grinnell-Row-Althouse Agency, 
Grand Rapids; J. J. Matteson, Owosso. 

Norw. Union—Russell-Webber Agency, 
Cadillac. 

Orient—G. W. Paton, Ss. E. 
E. Sheldon, Jackson. 


Miller, Oxford. 
Pa. Fire—W. 
Pruss. NatlL.—J. T. Swigert, Alma. 
Roch. Ger.—Mrs. E. T. Loring, Owosso. 
Royal—E. 8S. Coe and Arthur Ames, 
Iron River. 
St. Paul—W. F. Umphrey, Evart; Mar- 
tin Agency, Saginaw. 
Security, Ct—wW. A. Meier, Monroe. 
Standard Ct.—C. W. Hodges, Kalamazoo. 
Standard, Ia.—Olonzo Crane, Owosso. 


Almont; 


Sun, La.—J. J. Matteson, Owosso. 

Svea—Van Orden Brothers, Houghton; 
G. A. Curry, Ironwood; J. E. Lindwall, 
Stambaugh. 

West. Reserve—Leslie Arthur, Battle 
Creek. 

Western, Pa—Mrs. E. T. Loring, 
Owosso. 


Girard—J. B. Monroe, Traverse City. 
Imperial— Washtenaw Agency Company, 
Ann a Marshall & Taft, Battle 
aa aye | Buckhout, Kalamazoo. 
G., N. Y.—M. M. Willmarth 
cutee Detroit. 


. a N. Y.—A. E. Hayes, De- 
roit. 
Milw ng Ee Sammons, Che- 
boygan; L. K. Cleveland, Traverse City. 
Natl. Lumber—E. Percival, Pt. 


Huron. 
— Ia.—C. A. Ratajezak, om 


St. nae. E. Hayes, Ben Rupere- 
burg, F. O. Pockets. L. H. Siemon, G. L. 
Gibson and B F. Domzalski, Detroit. 

St. Paul—A. W. Bennett, Big Rapids; 
Harry Starr, Greenville; M. Larson, 
Ingalls; C. D. — Powers; A. B. 
Simonson, Sandusk 


et Washington—Joesph Galipeau, _— 


eo ma. 





Indiana Agency Appointments 
Security, Ct.—G. W. ayes, nian 
J. A. Harris & Co., Lafayett 
vp Standa —C. A. Clevenger, ‘Anderson; Y. 
. White, Marion. 
es Eng. —E. L. Shell, Muncie. 


ou Ont.—J. A. Wervinski, South 
end. 
Amer. Natl.—J. J. Lash, Columbus. 


Cent. Natl.—dJ. A. Duniap, Rensselaer. 
—— Trust Co., Jefferson- 


Continental—A. E. mageews. Co., 
nersville; E. H. Corya, Dupont 

Dutchess—Evansville Trust & Savings 
Co., Evansville. 

General—Hershberger & Son, Ander- 


son. 
Vandiver, Franklin. 


Con- 


Ger. Amer.—W. G. 

Hanover—J. H. Brickles, Hamlet; :An- 
son Buck, Ossian. 

Home—A: C. Sisson & Son, Decker. 

ad Sse diabaenenes & Shorey, Ft. 


Wa 
Phoenix, Ct.—W. J. Killigrew, Hobart; 
Ww. G. Vandiver, Franklin. 
a) —wWw. O. — Franklin. 
Queen—C. Cook, 
Security, Gi. —J. HW Chatterley, Gas 
City; Rickel & Hatch, Auburn. 
Svea—Pliny Nave, South Bend. 





Wisconsin Agency Appointments 


Fid.-Phenix—F, X. Morrow, Oconto; 
Mark V. ae © Welcome; J. O. John- 
son, DeFores B. Hoyt, Chaseburg; 

R. Ellis, River Fails. 

Fire Assn.—K. E. Thompson, Barron. 

Firemens—Fred Doll, Marshfield. 

Fitchburg Mut., Mass.—The H. 
ningham Agency, Janesville. 

Germania—Joseph Meyers, Reeseville; 
Simon ‘pe 

Ger. All oan. Thomson, Brillion; 
William Stiehm, Johnson Creek. 

r. Amer.—Erwin an, Marathon; 
Cates perseron, Rice Lake; V. M. Beggs, 

Glens Falls—Fred Doll, Marshfield; J. F. 
Lefebvre, Green Bay. 

Girard—w. Riedner, 
Peet ven. Beloit. 

Hanover—E. J. Schley, 
Mathias. ‘Thomson, Brillion. 


Columbus; 
Sun Prairie; 





Ham.-Brem.—J. C. Bergeron, mag Lake. 
Hartford—G. E. Dawson, Brillion; K. E. 
Thompson, Barron; P. M. Pierce, West- 
field; W. H. Stiehm, Johnson Creek; Frank 
Russell, West Allis; Magnus Firth, Boya, 
State of Illinois—Mrs. Jessie Plank, 


Almond. 

Ind. Millers Mut.—H. R. Collins, La 
Cicsse; John Baurenfeind, Sheboygan 
Falls; George Brereton, Oshk osh; Adams 

Fox, Madison; Raymond Flasch, Ken- 
osha; C. E. Jung, Green Bay; G. A. Jacob 8, 
Janesville; . L. Shaw, Fond du Lac; 
Henry Opgenorth, Milwaukee; J. W. Win- 
| > eames Appleton; B. C. Ziegler, West 

end. 

London—E. J. Schey, Sun Prairie. 

Mech. & Trad.—G. M. Hayward, Fond 
du Lac. 

Mich. Coml.—H. A. Davis, a 

Milwaukee—H. S. Beam, Calvar 
ee Ger.—Anton Piniachoweii: “Ash- 
an 

Milw. Mech.—Edward Morrisey, Dela- 
van; William Caldow, Lodi. 

National, Pa—wWilliams & Grim 
River Falls; J. W. Scott, Janesville; W. 
J. Shumway, Stevens Point; G. C. Mor- 
row, Oconto; Henry Kossel, Oshkosh. 

Natl. Union—Osten Mathiesen, Mari- 
nette; O. D. Sivis, Hammond; F. A. Scholz, 
New Lisbon; W. T. Pahr, Antigo; E. E. 
Gilbertson, Melrose. 

New Hampshire—E. W. Dickerson, 
Sparta; E. C. Duval, West DePere; Paul 
Stenson and Emil Sveen, Westby; C. W. 
Fisk, Tomah. 

Niagara—Gilbert Bahr, Spring Me = 
Joseph Norton, Hartland; Samuel Phil- 
lips, Mauston; John Swift, Benton; Ingral 
Egstad, Cameron; H. Wuster, Mazomanie; 
Charles Nelson, Boyd. 

mm... W. F. & M.—Trevor & Crandell, An- 
go. 

N. W. Natl.—F. E. Steele, Ripon; C. A. 
Blair, Boscobel; F. F. Wettengel, Apple- 
ton; B. Kastein, Waupun. 

Old Colony—Roy Henderson, Janesville. 

Palatine—J. A. Stone, Reedsburg. 

Pelican—Halom Washburne, Milwaukee. 

Pa. Fire—C. A. Stone, Genoa Junction; 
E. D. Erickson, Stetsonville. 

Phoenix, Eng.—K'. F. Washburne, Mil- 
waukee; Sebastian Rinelli, Kenosha. 

Phoenix, Ct.—Paul Peirce, Westfield; A. 
J. Gallagher, Madison. 

Prov. Wash.—C. W. Loomis, Wauwa- 
tosa; W. A. Millman, Milwaukee. 

Pruss. Natl.—F. A. Soeldner, Kilbourn. 

Reliance—B. A. Lehnburg, Milwaukee. 

Roch. Ger.—M. P. Christianson, Osh- 
kosh; Peter Pfarr, Kenosha; B. A. Lehn- 
burg, Milwaukee. 

Royal—James Robbins, Rice Lake; H. 
A. Koske, Gillett 

Standerd—J. A Smith, Eau Claire; John 
Stevens, Jr., Appleton; R. C. Nicodemus, 
Madison. 





When you have a good impulse, 


et 
busy and act. * 








POINTERS eT 


FOR LOCAL AGENTS. 








“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


Question—Will you publish the 
methods of adjusting a loss on use 
and occupancy insurance? 

Answer—The use and occupancy 
form provides for a certain amount of 
insurance, with loss limited to a speci- 
fied amount per day. Eliminating Sun- 
days and holidays, there are about 300 
working days in a year, and the daily 
limit is fixed at 1/300 of the amount 
insured. In case of total stoppage of 
work the full amount per day is paid 
as limited in the policy. In case of 
partial stoppage, the actual daily pro- 
duction from the time of the fire to the 
time repairs are completed is compared 
with the average daily production for 
a certain number of days previous to 
the fire (the number of days being 
stated in the form) to ascertain the 
percentage of production that is inter- 
fered with by the fire. The company 
then pays a partial loss equal to this 
percentage of the daily limit fixed in 
the policy. 


Question—A client of ours has a piece 
of property, two houses on one lot. 
Last year we insured one of the houses 
and the barn, with the understanding 
we were to have the other policy when 
it expired in 1910. Last spring the in- 
sured took sick and about two or three 
weeks ago he was adjudged insane and 
sent to the insane asylum. He will be 
there for quite a while, if he ever zets 
out. The insurance referred to is about 
to expire and his wife wants us to in- 
sure the house. In whose name should 
the insurance be written? The prop- 
erty is mortgaged and carries the reg- 


ular mortgagee clause. Is it necessary 
to endorse the other policy in any way? 
it also carries the mortgagee clause? 

Answer—While an insane man can- 
not make a contract, there is nothing to 
prevent a company from agreeing with 
a third party to insure him against 
loss. As we understand it the title to 
a man’s property is not changed in 
Ohio when he is adjudged insane. The 
policy must be written in the name of 
the owner. Therefore you should issue 
the policy in the name of your client 
and not in the name of anyone else. 
Of course you should notify your com- 
pany on the daily report that the man 
has been adjudged insane and you 
should also give the name of his guar- 
dian or conservator. 


Question—Will you kindly advise me 
if there are any companies writing fire 
insurance, that is the floater policy, on 
automobiles built in 1908 and earlier? 

Answer—Automobile companies will 
write old models of automobiles under 
certain circumstances. They do not 
care for them and will not issue a large 
policy on account of depreciation, but 
where the moral hazard stands a close 
inspection and the agent is giving the 
company a nice clean business the com- 
pany will take care of him on old 
models. 


Question—Could you inform us where 
we could secure a book giving in- 
formation regarding the age, value, etc., 
of automobiles? What we want is a 
book giving such information as would 
be valuable to an examiner of auto- 
mobile fire insurance daily reports. 

Answer—The book used by daily re- 
port examiners in Chicago for looking 
up automobiles is the “Motor Car 
Directory” published by “Motor” the 
automobile magazine. The office of the 
magazine is at 1788 Broadway, New 
York. 








Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 











NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by E. S. Bailey, Broker, 66 Broadway, New York 





Company. Capital. 
i <9 | err $ 600,000 
Commonwealth ..........esee0. 560,000 
ET. c6iksncsediessaedve - 2,000,000 
 ) 25°55 eeer oe e 6,00 
Fidelity-Phenix ............ +++ 2,600,000 
MED ccnecscsccesends 403,00 
Germ. Amer. abeesonece Ss0esee 1,500,000 
German (3650) bas nseesees «+++ 1,000,000 
Glens Fails SD 966640000 coeee 00, 
SE ae II, 6000000000000 
SEE GHEE esewececse cs eee 
. * .. eee oes 2006 
Niagara DS aeeb teense ewe «++ 1,000 
Nor. Lo $(26) beneeee 000s - 8650 


ee eee ee eeee 





uyvesa 
Un. States i #26)... 
wiltsmnitre 0 été... 
amsbu coceee 
V—No informat ion. 
Q—OQuarterliv 























Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P. C. 
10 Q oe 266 
10 J&I 826 - 
40 ye 950 
8 es 126 06% 
Vv Vv 280 290 
15 JaJ 276 300 
30 7 550 560 
18 = 286 2965 
30 bo 1625 eee 
40 Q 476 ees 
10 J&I 200 210 
3¢e ve 640 660 
10 we 165 176 
20 - 300 3065 
16 155 165 
If J&I 185 ese 
6 = 90 105 
10 pe 156 166 
Vv Vv £0 70 
36 Fea 466 ese 
2¢€ J&JI 386 400 





The Highest Class of Surplus Insurance 
FRED S. JAMES & CO. of NEW YORK have secured the exclusive 


representation in the United States of the following 
Companies for SURPLUS BUSINESS: 


high-class English 








Central InsuranceCo.ofLondon Essex é — Seite of England 


Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


Legal Ce. of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 








Only legitimate surplus li es at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.— Your busi- 
ness protected.—Strong Companies.—Standard ‘orm policies issued without 
a Warrantv Companv.—Losses adiusted and paid through this office, 

Prompt attention. Applications may be addressed to 


Keep thes “ Ad" —\ou may Need our ."acilitees., 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 








FREED s- J2™M MES co. 


171 La Salle Street, cheno 
Agents for the Connecticut, Phenix, Mechanics & 
; mt Batic A 














GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 
Sole Agente: Phos of London, Springfield F. 


& M.; American, ; Commercial Union. Socias 
Garden: Securit t.: County, Pa.; Camden 
oem, La.; Pi ety, Oi estern Reserve; 





CHAS. A. NEWTON @& CO. 


159 Le Salle Street. CHICAGO 


Agents for Newark Fire, Newark, N. J.. Capital Fire. 
Concord. N.H.. State Fire. (Led.,) Liverpool. Eng.. 
Williamsburgh City Fire. New York, Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at Lloyd's, London 





fire Adjusters 
JUST WIRE,.~2 


Ss 
Losses or Emergency Special Work to 





QUINCY, ILLINOIS 





“PROMPT SERVICE” 


Losses in Missouri or Central and 
Southern Illinots 


T. L. MAITLAND 


ADJUSTER 
214 Navarre Buliding 
ST. Louis, mo. 


Phone Main 27198 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


ovvestincuicaco CHICAGO stancest in wtuinios 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 
FIFTY MILLION DOLLARS 








FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President! 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


ates Chas. M. Turner, Genera Manager 











Complete Expiration Index 


For Local Agents 











Broome Mig. Company 


PERU, . os INDIANA 


THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Our “Common Dividend” Policy is the best seller on earth. 

A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 

Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 














The 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, Presidents 


The Largest Industrial Company West of the Alleghenies 
Igeues All Standard Forms of Ordinary $500 to $10,000 





Year Assets Income Amt. Insurance 
1889 $107,864.00 $57,512.00 $1,537,430 
1894 137,826.64 188,260.60 3,691,843 
1899 407,217.00 524,219.00 10,881,961 





It Pays the Agent 


To represent the best company. There are many excellent 
anid ts tumndamein. Cibbdsted be 
— i liberal contracts to agents and low 
cost to policy-holders no company surpasses 


The Union Central Life 


Insurance Company of Cincinnati 
Assets, $74,523,966.28 Liabilities, $72,324,302.92 
Good openings are occurring from time to time 


ESSE R. CLARK, President 
Adee | PAN WATERS, Sent al Agents 











JANUARY ist, 1911 
—e 


PITTSBURGH LIFE & TRUST COMPANY 


WILL OPEN SEVERAL STATES 
Do you want a General Agency? 








ee cen cbcctbeudan $23,000,000 


Insurance in force more than.............. 75,000,000 
Income more than 





W. C. BALDWIN, President Address Home Office, Pittsburgh, Pa. 
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The State Life Insurance Company 


INDIANAPOLIS 
Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 ... $1,174,606.34 


BOGP a. cc cccccccccsccccccces $1,001 ,409.00. ............... $ 27,775.00 
errr | 023,700.00. ......++0eeeees 153,161.00 
PFD co ccccccccccccccscescoee 1,201,977.14....ccececereeee 314,044.74 


Eight Million Dollars in Securities Deposited with the State of Indiana 
. This is $848,861 More Than is Required by Law. 


MOST ATTRACTIVE AGENCY CONTRACTS 


Our idea. Every Contract direct with the . 
and I BSE tee ke 1. 00. 


On all Agency matters address 
CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 





——— 

















Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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COMPENSATION ISKEYNOTE 
LIABILITY RESERVES RECEIVE 
ATTENTION ALSO 





Liability Insurance Association Hears 
Notable Speakers Discuss Ques- 
tions of Vital Interest 





(Prom a Staff Correspondent.) 

New York, Oct. 19.—The Liability 
Insurance Association opened its fourth 
annual meeting this morning at the 
Hotel Plaza, a meeting which promises 
to be of great interest and far-reach- 
ing influence. 

The addresses today were on liability 
reserves, those tomorrow will be on 
workmen’s compensation, and the array 
of speakers is a notable one. 

Following the opening exercises this 
morning Frederic W. Lawson, general 
manager of the London Guarantee, 
president of the association, delivered 
his address, in which he congratulated 
the organization upon the growth of 
cooperation and the success of the ex- 
ecutive committee in securing such 
talent to discuss the questions now at 
the front. He said in part: 

It is with great pleasure that I am 
able to say that the present condition of 


this association is a proper cause for 
congratulation. 


The purpose for which it was formed | 


was “To promote good will, harmony, 
confidence and cooperation between the 
companies.” It is only necessary to look 
to the results accomplished during the 
past few weeks to see how well our pur- 
pose is being fulfilled. Not only among 
the managers and home office officials can 
the results be seen, but in a number of 
the cities throughout the country local 
boards of the resident agents have been 
organized, which could not have been 
done without the influence of this asso- 
ciation. These local boards have done 
magnificent work during the past year 
in preventing demoralization of the auto- 
mobile business, and I think we should 
do everything in our power to have sim- 
ilar associations in all other large cities 


Compensation the Great Question 


The most important matter that faces 
us today is that of workmen’s compensa- 
tion. Last year this meeting gave up 
considerable time to discussion of this 
subject, but the past few months have 
brought it to the notice of the public to 
an extent not considered possible last 
year. New York ‘state has taken the 
lead in legislation and while the law 
passed was intended to be limited to a 
few trades, yet the language of the same 
is so broad as to bring within its scope 
practically every line of business. You 
are already familiar with the work done 
at the various meetings of the companies 
and the large amount of detail looked 
after by the representatives that were 
asked to serve on the committees and it 
is doubtful if the results arrived at could 
have been accomplished if this organiza- 
tion had not been in existence as it has 
been through this body that the officers 
of the various companies have found a 
common ground on which to meet. It is 
extremely probable that during the com- 
ing winter several states will place com- 
pensation laws on their statute books and 
the necessity for cooperating between the 
companies will be more essential than 


ever. 
Must Exchange 

The companies of European countries 
in which compensation laws are in effect 
have made grave mistakes in estimating 
the liability assumed under their acts 
and if we wish to escape falling into the 
same error, it can only be accomplished 
by a free exchange of experience and I 
do not know of any better medium than 
through our association. 

In considering the subjects to be 
brought up at this meeting your executive 
committee desire to make them of in- 
terest and educational value not only to 
our own members, but also to the general 
public and, therefore, decided to make 
workmen’s compensation the principal 
topic and invite speakers not connected 








with any of our companies and who had 
made a special study of this subject, and 
I think we are to be congratulated on the 
results of their endeavors. 

Another item that we will have to con- 
sider is the loss reserve question and 
representatives from a number of the 
insurance departments will give us the 
benefit of their views on this point, also 
their ideas on reserves for the compensa- 
tion business. 


Peature of the Meeting 


The feature of the meeting was the 
interest taken by all present in the ques- 
tion of liability loss reserves. The 
points in the discussion were clearly 
defined in the addresses of S. H. Wolfe 
and Chas. Hughes and in the report of 
W. F. Moore as chairman of the com- 
mittee which has been working for 
some months on liability loss statistics. 
After reading of the papers the meet- 
ing went into executive session to dis- 
cuss the points involved leaving the 
usually serious matter of electing offi- 
cers to a later time. The committee 
of which Mr. Moore is chairman will 
continue its work after reporting on its 
sessions with the insurance commis- 
sioners committee on reserves other 
than life at the Mobile meeting, many 
points which have yet to be worked out. 

Secretary Reid’s Report 

Secretary and Treasurer Reid of 


Ocean reported a total membership of 
twenty at present with three new com- 





panies, the Casualty Company of Amer- 


ica, Employers Liability and United 
States Fidelity and Guaranty taken in 
since the last meeting and the admis- 
sion of the Union Casualty of Philadel- 
phia today. Fifteen companies are 
American and five foreign. 

Discuss Liability Rate Report 


Considerable discussion developed in 
the attempt of J. T. Stone to have 
passed a resolution endorsing the work- 
ings of the committee of seven whicli 
formulated the new liability rates. 
Other members thought as the com- 
mittee was not appointed by the asso- 
ciation but was nonpartizan, such action 
should not prevail and the motion was 
finally withdrawn. This was fitting as 
the association has always avoided mix- 
ing up in rate matters. About seventy- 
five underwriters prominent in business 
attended the sessions but the meeting 
was inclined to be quiet as the usual 
hearty discussion was lacking. 

The officers of the Liability Associa- 
tion will be elected tomorrow. 

Program for Thursday 

The subject of compensation legisla- 
tion for industrial accidents will be con- 
sidered in connection with the following 
addresses tomorrow: 

Miss Crystal Eastman, secretary com- 
mission on employers’ liability and causes 
of industrial accidents, New York state; 
August Belmont, chairman department on 


compensation industrial accidents and 
their prevention, National Civic Federa- 
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serene, and the sorrowful. But while 
an egg remains an enigma until its 
death, a short search will show any 
seeker whether his proposed surety 


he needs is a buttress, an additional 
wall of rock at his back. 
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Agents who want to build a solid busi- 
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arrange to sell SOUND SURETY 
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HOTCHKISS HITS FRILLS 


WARNS AGAINST MERE TALK 
ING POINTS IN POLICIES 





New York Superintendent Gives Cas- 
ualty & Surety Board a Straight 
Talk—Closing Features 


OFFICERS OF BOARD 


President—Franklin J. Moore, General 
Accident. 


Vice-President—F. W. Lafrentz, Ameri- 
can Surety. 

H. Kingsbury, United 

Treasurer—Dr. BR. 8. Keelor, Empire 


State Surety. 


Executive Committee—PF. 


W. Lawson, 
London 


Charles 
Pran 


klin, 
Alexander, Continental Casualty, 
B. Allen, Hartford Steam Boiler. 


(Prom a Staff Correspondent.) 

New York, Oct. 19.—At yesterday’s 
session of the Board of Casualty & 
Surety Underwriters, Superintendent 
Hotchkiss of New York laid down the 
law as to frills in accident policies and 
their seventeen varieties, in a_ talk 
straight from the shoulder. He said 
these frills varied from accumulations 
to payment of freight on a corpse 
He did not care to indicate just now 
which are frills and which are not, but 
he believes that all clauses intro- 
duced merely as talking points, and of 
no value to the policyholder, should 
be eliminated. The clauses framed for 
competition only must go. Too much 
competition of this nature is injurious. 


Don’t Want Prize Packages 


Mr. Hotchkiss thinks the 
would prefer to buy by the 
pound in values, and don’t w 
packages. He hinted that by continu- 
ing the present practices the casualty 
companies are courting governmental 
interference, as did the life companies 
a few years ago. There was a veiled 
indication of coming legislation in the 
hint, as most underwriters read it. 

Certain frills he considers illegal, 
but reserves the right to say which 
From the standpoint of the department 
the public, mere talking points 

be taken out. The companies 


assured 
yard or 
ant prize 


must 


| which do not see the handwriting on 


| the 


wall will be subject to censure. 


| The ideal policy should be short ‘and 





single in meaning. 
not acceptable. 
Referring to the proposal to compel 
the writing of renewals on the new 
standard forms, Superintendent Hotch- 
kiss based the whole matter on the 
law. He said very frankly that it 
would do no good for companies to 
file briefs or have letters sent from 
the agency force, as such action would 
not affect the department’s attitude. 


Surety Companies Touched Up 


The speaker referred to the practice 
of surety companies writing excise 
bonds on disorderly resorts and ex- 
pressed the opinion that the social evil 
could be materially curtailed if the 
companies executing bonds for dis- 
reputable places used more care in 
writing such business. He said that 
if other state surety companies were 
caught writing bonds on these resorts, 
they would hear from the department. 
This remark is understood to refer to 
barring from the state last spring the 
United Surety, which, operating 
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through the liquor dealers’ association, 
had much inferior business. 
Warns Against High Rates 

Workmen’s compensation legislation 
also received attention from Mr. Hotch- 
kiss. He said that statistics he had 
gathered indicated that the loss ratios 
of the companies were not so greatly 
increased as were the rates. Every 
day, he said, he had letters from people 
advocating the formation of guild mu- 
tuals with no idea of profit. He said 
he .believed the companies should take 
cognizance of this situation in order 
to prevent the organization of mutual 
casualty companies, which he seem- 
ingly did not favor. He suggested 
economy in the office and the agency 
field, as the cost of business is too high. 

A resolution offered by John T. Stone 
of the Maryland Casualty was adopted, 
reiterating the sentiment expressed at 
the meeting in 1909 for cooperation not 
only on tax problems but with refer- 
ence to all branches of insurance. 


CUMPENSATION ISKEY NOTE 


(CONTINUED FROM PREVIOUS PAGE) 
tion; H. V. Mercer, member Minnesota 
commission on compensation legislation; 
John Mitchell, member New York com- 
mission on employers’ liability and causes 
of industrial accidents, former president 
of the United Mine Workers of America; 
Miles M. Dawson, counselor-at-law and 
consulting actuary, who has made a spe- 
cial investigation of this subject on be- 
half of the Russell Sage Foundation and 
the United States commissioner of labor; 
P. Tecumseh Sherman, chairman legal 
committee on uniform compensation leg- 
islation, former commissioner of labor, 
New York state. 








CASUALTY APPOINTMENTS 
Minnesota 

Amer. Bond.—W. B. Cheshire, Red Lake 
Falls; F. E. Franklin, Alexandria; C. L. 
Oleson, Mankato; C. P. Hall, Red Wing; 
A. H. Turritin, Sauk Rapids. 

Cont. Cas.—M. Kohas, G. L. Lawrence, 
Minneapolis; A, G. Haslerud, Peterson. 

Emp. Ljab.—T. J. Miller, D. D. Miller, 
Vv. L. Ellis, Bemidji; J. H. Wolter, St. 
Cloud; Woods & Knapp, Chisholm; 
Kremer & King, Grand Rapids; H. P. 
Reed, Hibbing. i 

Federal Cas.—J. M. Eddy, A. J. Wilson, 
Minneapolis; R. M. Hicks, Duluth. 

Fid, & Cas.—A. W. Buckman, Glenwood. 

Gt. East. Cas—J. C. Barrett, Fari- 

Ill. Sur.—S. J. Searls, Carlton; 8S. A. 
Potter, Duluth. 

Indiana 

Emp. Liab.—B. A. Hoffman, Anderson; 
Hockett & Meck, Kokomo; Willard Mogle, 
Newcastle. 

Fid. & Cas.—O. S. Rippeth, Indianapolis. 

Frankfort Mar.—G. H. Coleman, Jef- 
fersonville. 


Mass. Bond.—H. S. Hanckel, Indian- 
apolis. 

N. Am. Acci.—E. H. Chamness, Peters- 
burg. 

Travelers—D. M. Galliher, Muncie. 


New Amst. Cas.—R. G. Mitchell, Hunt- 
ington. 








ATTENDANCE VERY LARGE 
CASUALTY AND SURETY BOARD 
HAS GOOD MEETING 





-Generosity of the Fidelity & Casualty 


Becomes Known—Unlicensed Com- 
panies Taking Business 





(From a Staff Correspondent) 

New York, Oct. 19—There was an un- 
usually large attendance at the seventh 
annual meeting of the Board of Casualty 
& Surety Underwriters at the Hotel 
Plaza yesterday. The board now has 
forty-one members, the only withdrawal 
during the year being that of the Ameri- 
can Bonding. 

A familiar figure, missed today for the 
first time in some years, was that of 
George F. Seward, president of the Fi- 
delity & Casualty and chairman of the 
executive committee of the board. He 
was kept away by illness and many ex- 
pressions of regret were heard on all 
sides. 

The address of President Franklin J. 
Moore was well received. 

The resolutions recommended by the 
executive committee were passed with 
but little discussion. 

Fidelity & Casualty’s Generosity 

The question of appropriating the 
sum of $1,000 for the use of the execu- 
tive committee disclosed the  in- 
formation that the Fidelity & Casualty, 
with its own office force, has been look- 
ing after the board’s legislative bureau 
at practically no cost to the board, last 
year’s appropriation for this purpose 
being still unexpended. This work, it 
was stated, represented a yearly cost of 
between two and three thousand dol- 
lars. and it was the opinion of the mem- 
bers that the Fidelity & Casualty should 
nct be permitted to stand this legisla- 
tive expense. F. Robertson Jones of 
that company tendered its services for 
the new year, however, and a vote of 
thanks was extended with the under- 
standing that hereafter the board 
should pay its own way. 

John T. Stone offered an amendment 
to the by-laws increasing the annual 
dues from $20 to $40. This has to lie 
over a year before action. Mr. Stone 
also recommended the appointment of a 
standing committee on membership. 

Inroads of Undergrounders 

The only subject introduced at the 
afternoon session was that in the form 
of a resolution by President Edwin W. 
DeLeon of the Casualty Company of 
America, which took cognizance of the 


{loss of business on the part of New 


York companies at the hands of non- 
admitted companies of other states. The 
resolution provided that the board place 
itself on record as favoring representa- 
tions to be made to Superintendent 
Hotchkiss against this practice with the 
idea that he will communicate with the 
other insurance commissioners so that 
steps may be taken to have the licenses 
of companies continuing this practice 
either revoked in their home states for 
cause Or a fine be imposed for a contin- 
uance of such practices. The resolu- 
tion was referred to the executive com- 
mittee. 

Two new members were admitted— 
the Loyal Protective of Boston and the 
Union Casualty of Philadelphia. 

Banquet Tribute to Lott 

One hundred and fifty guests at- 
tended the banquet at the Hotel Plaza 
in the evening. The dinner was in re- 
ality a testimonial to Edson S. Lott, 
president of the United States Casualty, 
following his successful campaign for 
a court revision provision in law for 
standard provisions for accident poli- 
cies. Every speaker reterred to Mr. 
Lott in some way. 

Franklin J. Moore, United States 
manager of the General Accident, was 
toastmaster. The speakers were Ed- 
ward L. Hearn, vice-president of the 
Casualty Company of America, who 
touched on workmen’s compensation; 
John T. Stone, president of the Mary- 
land Casualty, who characterized frills 
as nonsense and denounced excessive 
commissions and inadequate rates; 
James V. Barry, insurance commis- 
sioner of Michigan, who spoke in a 
humorous vein, and Arthur Hurrell, 
counsel of the New York Insurance de- 
partment, who asked for cooperation 
between the corporations and the de- 
partments supervising them. 

Mr. Lott was the last speaker and 
got back in witty style at the knocks 
he had received during the evening. 
Superintendent Hotchkiss was present 
but left early. 





PRESIDENT MOORE’S ADDEESS 


Deals with Attitude of Public 
Insurance Corporations 


The address of President Franklin J. 
Moore of the Board of Casualty and 
Surety Underwriters at its meeting in 
New York this week dealt with the 
spirit of good will between companies 
that is now so noticeable, and with the 
attitude of the public toward insurance 
corporations. The address was in part: 


It was a happy thought that conceived 
this board as a vehicle for bringing out 
from its members the best qualities of 
their hearts and minds, and as we have 
given more freely of those things our 


Toward 











friends best like in us, the response in 
kind has been so generous, that as time 
goes on, we see, each in the other, more 
and more to esteem and appreciate. We 
owe very much to the influence develo 

here year by year for every betterment 
of our business relations, for the imprdve- 
ment, I might say the refinement, of our 
necessary rivalry and competition, and we 
owe not less, gentlemen, to the high stand- 
ards of practice that this organization has 
advocated for the spirit of equity, justice 
and clean purpose that characterizes our 
views of our obligations to our policy- 


holders. 
Unselfish Cooperation 


Within a few months we have had an 
opportunity to aid in and bring to a suc- 
cessful conclusion a victory of peace. A 
condition confronted us, as a result of 
recent legislation in this state, that was 
tremendous in its possibilities and practi- 
cally every company in the country was 
concerned. To some cooperation, or the 
lack of it, spelled, perhaps, success or 
failure. 

It is encouraging that at such a time 
we find the heartiest approval, by all, of 
cooperation, the freest exchange of in- 
formation, and the most unselfish devo- 
tion to good old-fashioned hard work to 
dig order out of chaos. There not only 
was no evidence of a disposition to take 
advantage of conditions especially favor- 
ing any one of us, but, on the contrary, 
the hardest of work, for the benefit of 
the whole, was done by many that could 
be regarded as so favored. It was a cli- 
max, almost, to what we have striven 
years for, and a condition that speaks 
well for the future and is worth every ef- 
fort to maintain. 


Pederal Supervision Far Off 


A subject of vital interest to us, one 
that has had most exhaustive consider- 
ation at our hands, that is one of the 
subjects we are organized to promote and, 
therefore, has our general support, is fed- 
eral supervision. Without attempting here 
to go into any question of its possible 
merits or demerits, I think I am safe in 
saying that federal supervision, as a fact, 
seems to be a long way off. If we con- 
sider, therefore, that any change in the 
near future is improbable, may it not be 
well to give consideration to supervision 
as we now have it without, in any degree, 
lessening our efforts in the direction of 
securing something we deem better? 

At the convention of the International 
Association of Accident Underwriters last 
month, many of us heard with great inter- 
est a very able address by the Honorable 
Arthur I. Vorys on “Some Symptoms and 
Aspects of the Tendency Toward Social- 
ism,” and I commend it to the attention 
of all of you. He dealt with the chang- 
ing business conditions of the country 
that is resulting in large labor employing 
corporations instead of the individual em- 
ployer of a few men and the attitude, in 
consequence, of labor toward corpor- 


ations. 
Disposition to Regulate 

He did not, but I wish to, remind you 
here of the attitude of all the people, 
whether so-called “labor” or otherwise 
toward corporations, and the disposition 
to regulate them by supervision or control. 

So general a demand for the curbing of 
a corporation’s ability to do its business, 
in its own way and without interference, 
is interpreted in many quarters as a revolt 
against the abuse of power and privilege; 
and whether some corporations have, in 
the past, so conducted themselves that 
they should now be restrained or whether 
the common interpretation of the demand 
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for supervision be correct or not, is not 
necessary of discussion here. The point 
is this: Insurance organizations are very 
generally regarded as corporations. Le- 
gally, of course, most of us are, but are we 
standing before the people as “corpor- 
ations” in the sense that the word is used 

y the people to describe a condition 
against which they rebel? 

If we are it must be because they say 
of us, as they do of other corporations, 
“We have no soul.” ile such a charge 
would be untrue (you know it and I know 
it), if our position in the public eye is that 
of the much maligned corporation, may 
not some of the supervision and control 
that is now directed our way follow from 


that fact? 
at “Square Deal” 

Our friends the insurance commission- 
ers, who know us well, admit that our 
businesses are economically administered, 
that we aim to give our policyholders the 
“square deal,” now so popular and that, at 
the worst, only an occasional instance of 
injustice at the hands of an insurance 
company can be found. 

My query then is, have we done and are 
we doing all that we might to place 
clearly before all the people an intelligent 
understanding of the precise position that 
insurance companies hold in the _ social 
and economic problems of the day? 

en one undertakes to direct the 
destinies of an organization so humani- 
tarian in its purposes and so filled with 
opportunities for good to society at large, 
his duty is the greater to be influenced 
and guided only by the highest motives; 
to recognize that his chosen field of work 
is with the individual and that what con- 
cerns the public as a whole intimately 
concerns him. 

Building up Sentiment 

His energies should be directed to the 
advocacy and promotion of any measure 
which has for its purpose the good of the 
people. If doubt assails him as to his 
course in any given instance, let him be 
decided by views favorable to the indi- 
vidual (the people in other words) whose 
interests it is our duty to protect. We 
have done this, of course, but we must do 
more of it and at the same time we must 
undertake to educate the people to the fact 
that in insurance companies, at least, they 
have a corporation which stands for them, 
and a corporate influence in their behalf 
quite as powerful as any influence, corpor- 
ate or otherwise, that they may assume 
is directed against them. My idea, gen- 
tlemen, is that continued effort along these 
lines must develop a sentiment in our 
favor which will have much to do with 
the lessening of taxation and the enact- 
ment of laws and regulations that the 
people, through their public servants, are 
now calling for under the mistaken notion 
that as “corporations” we must be bad and 
must be controlled. 


EXECUTIVE COMMITTEE REPORT 
Deals with Legislation, Taxation and Su- 











The report of the executive commit- 
tee dealt almost entirely with legisla- 
tion, taxation and supervision. It 
showed that the legislatures of eighteen 
states were in session during 1910, be- 
sides the United States Congress and 
the Canadian Parliament. The total 
number of bills affecting insurance com- 
panies that were introduced was 594, 
and of these 119 became law. The 
committee examined by title or text all 
of these bills, and secured copies of 489. 

The subjects of some of the more im- 
portant bills that became law and the 
legislative bodies by which they were 
enacted are as follows: 


Discriminating rates and prices—Mas- 
_ Genera employers’ liabilit 
New York and Ohio. . 

Commissions to investigate liability of 
employers for injuries to employes—Illi- 
nois, New Jersey, New York, Ohio and 
the United States Congress. 

Relating to workmen’s compensation— 
New York. 

Extending in general the liability of 
employers—Massachusetts and the United 
States Congress. 

Woman and child 1 abor—Kentucky, 
Maryland, Massachusetts (two), New Jer- 
sey, New York (two), Ohio and Rhode 
Island. 

Contributory negligence—Mississippi. 

Time in which damage suits may be 

begun—Ohio. . 
._ Time in which notice of accident or 
injury must be given—Massachusetts 
(two), New York. 
, Antitrust or anticompact bills—New 
York (two). 

Taxation, license fees, cost of examina- 
tions—Georgia, Illinois, Kentucky, Louisi- 
ana, Maryland, Massachusetts (two), Mis- 
sissippi, Ohio (two), Oklahoma, Rhode 
Island, South Carolina, Virginia (four), 
and the United States Congress. 

Kept Track of All Bills 

While the committee has dealt only 
with bills affecting the general interest 
of all companies, it has carefully kept 
track of bills affecting particular lines, 
and has called them to the attention of 


laws— 





the proper committee of any organiza- 
tion of companies dealing with those 
lines. 

The committee repeats the recom- 
mendations made last year against em- 
ploying an expert to look after legis- 
lation. The reason is that it requires 
a deal of experience to handle legisla- 
tive matters. As in all other affairs, a 
knowledge of what things are serious 
is called for, and this knowledge could 
not readily be found outside of the 
business. 

Not a single bill was passed in any 
state restraining the removal of suits 
to the federal courts. On the other 
hand, the law in New York prohibiting 
such removal was repealed. Such a 
law in Missouri was also held unconsti- 
tutional in the Supreme Court of the 
United States. 

Year’s Legislation Satisfactory 

The bills passed during the year, with 
one exception, are regarded as satis- 
factory by the executive committee. 
The exception is the Virginia law in- 
creasing the tax on insurance compa- 
nies. In the same connection the com- 
mittee refers to the passage of an or- 
dinance at Los Angeles, Cal., impcsing 
a tax of 3 percent on all premiums writ- 
ten within the city. The ordinance, 
however, has been recalled for reconsid- 
eration. The committee recommends 
serious consideration of the local taxa- 
tion evil, as the taxes are often very 
heavy. 

The need of extending the time fer 
filing annual statements is commented 
upon by the committee. The state- 
ments required have been very much 
complicated in recent years, but the 
companies are obliged to file them at 
the same time as formerly. A solution 
offered is the division of the statement 
into two parts, one to be filed at the 
usual time and the other to be filed 
later. The first one would contain the 
usual financial data, while the other 
would contain the schedules. 

Resolutions of Executive Committee 


In presenting its report the executive 
ee offered the following resolu- 

ons: 

1. Resolved, That the report of the ex- 
—— committee be received and placed 
on e. 

2. Resolved, That the board approves 
the work done by the executive commit- 
tee in keeping track of legislation, in in- 
forming other organizations or companies 
of bills affecting individual lines, and in 
contesting bills where the circumstances 
warranted it and the purposes for which 
this body was organized permitted it, and 
desires that such work be continued, and 
in order that it may be continued author- 
izes the appropriation of the sum of 
$1,000 for the use of the executive com- 
mittee in such connection. 

3. Resolved, That this board considers 
it desirable that members of this board 
shall continue to distribute the memor- 
andum on taxation adopted at the meet- 
ing of 1908. 

4. Resolved, that the executive com- 
mittee is authorized to print for the use 
of the members 1,000 copies of the pro- 
ceedings of this meeting and to direct 
how the same shall be distributed. 

5. Resolved, That a special committee 
of five of this board be appointed to con- 
sider the subject of “local taxation,” and 
report at the next meeting as to what 
measures may be taken to lighten the 
burden of such_ taxation. 

6. Resolved, That the board commends 
to the several members of this body the 
remarks of the executive committee as to 
the division of the annual statement, and 
urges each member to exercise such in- 
fluence as he can to that end with the 
authorities of his state. 


The report of the secretary showed 
thirty-two American and five for- 





eign companies. During the year the 
American Surety joined and the Amer- 
ican Bonding withdrew. 

The report of the treasurer showed 
that the income for the past year, in- 
cluding amount on hand at the begin- 
ning, were $2,845 and the disbursements 
$1,930, leaving a balance on hand Oct. 
18 of $914. 





DAMON ON RESPONSIBILITY 





President of MNational Board Addresses 
Casualty Meeting 


A. W. Damon, president of the 
Springfield Fire & Marine and presi- 
dent of the National Board of Fire 
Underwriters, addressed the Board of 
Casualty & Surety Underwriters on the 
“Responsibility of the Individual.” He 
said in part: 

The fact that you have invited me to 
speak here today, indicates a belief on 
your part that to a considerable degree 
our interests are identical. And I am sat- 
isfied there is good foundation for this be- 
lief and trust it will result in a closer 
relationship of the two bodies. While our 
troubles are, many of them, unlike, there 
are others of a similar character and 
along these lines we can work together 
with much better prospects of success 
than if we acted independently and with- 
out knowledge of what the other was do- 
ing. Underwriters in all lines must work 
together to educate the public regarding 
the true relationship of the policyholders 
to the company. They must be made to 
realize that unjust laws react upon them, 
That rates of premium are not fixed by the 
companies, but by those who are respons- 
ible for the conditions under which we 
must transact our business. We must be 
given a square deal or they must suffer 
the consequences. 

Lawmakers Do Not See Facts 

The laxity in the enforcement of some 
of our laws adds enormously to the loss 
of life and property in this country and it 
is clearly against public policy to show 
such indifference to so serious a matter. 
Somehow, the feeling seems to be general 
that it is something which concerns in- 
surance companies only and they are ex- 
pected to foot the bills without complaint 
as that is what they were organized for. 
That companies are merely tax-gatherers, 
compelled to fix the penalty to fit the crime 
in every class of risk, does not occur to 
our lawmakers. 

The new liability laws, recently passed 
by the New York legislature on the rec- 
ommendation of the Wainwright commis- 
sion, show the tendency of the times very 
clearly. Not only is the burden of proof 
shifted to the employer, but there are 
other features of the law which make it 
fairly revolutionary. But woe be to the 
companies if they advance their rates to 
cover these added burdens. The exper- 
fence of our railroads, in their endeavor to 
secure higher freight rates to meet the 
great increase in wages and other ex- 
penses, shows what opposition they are 
likely to meet. It seems to be human na- 
ture to load all responsibility for one’s 
own acts upon some other fellow. 

Handicapped by Bitter Memories 

It is_a pretty good man who keeps his 
agreements to the letter, but we frequently 
go much farther than that. In no other 
business is such generosity shown in the 
settlement of claims and the liberal inter- 
pretation of our contracts. We are handi- 
capped by the bitter memories of some of 
the deeds of our predecessors in the days 
when policies contained provisions which 
voided the contract for comparatively 
trifling acts. Nonforfeiture laws and 
standard forms of policies have remedied 
much of this, but it takes many a good 
deed to bring forgetfulness of a single in- 
justice. It is well to remember these 
things for we must undérstand the work- 
ings of other men’s minds in order to know 
how to apply the remedy. Unless we con- 
sider both sides of a question we can 
never satisfactorily settle it, for prejudices 
must be recognized and appreciated or we 
will be unable to overcome them. 





Ever notice that the guy who makes a 
specialty of looking wise usually isn’t? 
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DIFFEKENCEIN VIEWPOINT 


SHOWS THERE ARE TWO SIDES 
TO SUPERVISION 








Commissioner Young of North Carolina 
Shows Source of Friction— 
Better Understanding Now 





Commissioner James R. Young ol 
North Carolina addressed the Board ot 
Casualty & Surety Underwriters on 
“From the Viewpoint of Supervision 
He said in part: 

What is there to call for a reference to 
how things may look form the viewpoint 
of supervision? Many look upon the 
supervision of insurance as an evil, though 
a necessary one. In my opinion, in which 
I do not expect all of you to concur even 
remotely, proper supervision is not merely 
a benefit but a necessity. It should be 
judged fairly and not by its abuses, which 
happily are rapidly passing away. Super- 
vision is not responsible for all the ills of 
the business nor even for all laws upon 
our statute books or taxes imposed upon 
the business. 


Good for the “Other Fellow” 


In my experience as a supervising officer 
it has been my privilege and duty to put 
into effect many laws,. some of them 
largely of an educational character, and 
I have yet to find a law, however obnox- 
ious, that was not generally admitted to 
be a good thing for the “other fellow. 

Is there anything in the viewpoint? Ex- 
perience and observation have shown that 
there is in other things, and every reason 
goes to show that there is in insurance 
matters, especially those pertaining to 
supervision. Too often there has been 
friction between the supervising official 
and the officials of companies caused 
solely by their different viewpoint. This 
should be avoided, for unfortunately there 
is enough in the difficulties of each side 
coupled with the fraility of man to pro- 
duce friction. 

The difficulties are not all on either 
side. Each has its share and must bring 
to its proper performance an unusual de- 
gree of ability and tact. While commis- 
sioners, as sworn officers, must do their 
duty as they see it and should honestly 
strive to meet their responsibilities justly, 
honestly and impartially, they are in dan- 
ger of being swept off their feet by a 
feeling of contempt for some unworthy 
representative of possibly a first class 
company. 

Draw Wrong Conclusion 

Again, the difficulties surrounding offi- 
cers of great insurance corporations, en- 
trusted with the management of millions 
of capital, must be great, as they realize 
their responsibility to their stockholders, 
as well as to their policyholders, and find 
themselves, in solving the problem of their 
business, up against some law or ruling 
which they feel stands in the way of their 
success, and which they too frequently 
conclude from their viewpoint is the re- 
sult of either ignorance or corruption in 
the supervision. 

That supervision of insurance com- 
panies is here to stay no one doubts. 
Whether it is best and necessary many 
may doubt, but I am sure as to its neces- 
sity from the viewpoint of the government 
and the people and that it is best all 
things considered for the companies, but 
I believe and am free to admit that it is 
not perfect in its work and methods and 
I, with other commissioners, desire to 
unite with you in its improvement. While, 
as I have said, it is not perfect in its 
working yet it has about as little friction 
in its make up as other laws upon our 
statute books. The people are supreme 
and while no injustice should be done even 
in the name of law to even a corporation, 
the people are entitled to have not only 
fair and just laws for their protection but 
laws so expressed that they may know 
and feel that their Hg are fully pro- 
tected. This is especially true of and calls 
for a proper supervision of all quasi-pub- 
lic corporations. 


Problem to Get Just Laws 


The only question is to get just laws 
and a fair and competent supervision. The 


' commissioners are not responsible for all 


laws and in many cases are called upon 


| as executives to enforce laws that do not 
i commend themselves to their judgment as 


wise or fair, though it is true that the 
commissioners are largely responsible for 
the laws upon the statute books of their 
states. Hence it is their duty to study 
the principles of insurance laws best 
suited to their state condition and then 
having advocated the embodiment of these 
principles into laws in the best form ds 
well, to enforce them after they are efi- 
acted. All insurance laws should be writ- 
ten from the standpoint of supervision but 
in absolute justice and fairness to the 
company as well as to the citizen of the 


state. 
Difficulty in Casualty Lines 


The difficulty is greater, I believe, with 
your business than with any other class of 
insurance. Life insurance, after many 


mistakes and failures, has been practically 
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reduced to a scientific basis and can be 
mathematically calculated so that there 
should be no need for great uncertainty 
or mistakes in its management or regula- 
tion. Fire insurance after many years can 
point to certain well established princi- 
ples involved from long experience and 
close observation. The path is almost a 
beaten one with its outlines well defined. 
Not so with your business. It is compara- 
tively a young business, that has been 
rapidly evolved under the masterly hand 
of you who have given to it the best years 
of your lives and the working of your 
trained minds. Even from the view point 
of supervision I have watched with won- 
der and amazement the remarkable work 
shown by many of you before me in meet- 
ing and solving the various problems as 
they have arisen in your class of business. 
Today I congratulate you and felicitate 
your stockholders as well as your policy- 
on omg on the wonderful achievements in 
his line. 


Aided by Outside Viewpoint 

Great as has been your work and won- 
derful as are the fruits to which you may 
point, yet I venture here and now to sug- 
gest that in this work you have been aided 
at times by the viewpoint from the out- 
side; and while many may be loathe to 
acknowledge it, supervision has at times 
turned the course of plans and proposi- 
tions and yet the 


on the other have become more general 
and determined. 
Has Brought Wonderful Results 

While the idea of uniform laws has not 
been, and perhaps will never be, fully real- 
ized, the commissioners of practically all 
the states have by consultation and coop- 
eration in their national conventions 
brought about wonderful results, not only 
in looking after companies and correcting 
bad conditions and practices but in teach- 
ing the people that supervision means 
something and in satisfying them that 
what is accomplished is fair and just. You 
no longer attend a convention of insurance 
commissioners to hear lectures and long 
dissertations, more theoretical and high 
sounding than practical or useful and de- 
livered for advertising purposes or to heal 
a wounded dignity, but to hear and take 
a part in a calm discussion of departmen- 
tal works and practices as well as of the 
principles and methods of different classes 
of business to which the company officials 
and insurance experts are invited with 
their rich store of knowledge and exper- 
lence, 

Credit to Company Managers 

As commissioners we must recognize 
your responsibility to your stockholders 
and policyholders. We should give you 


| credit for ability, character and honesty 
' of purpose, making proper allowances for 


business has profited , 


rather than been retarded by the socalled | 


interference. 

I would not here enter into a discussion 
of the merits and demerits of state super- 
vision or whetner conditions would be 
helped by national supervision. I have 


theorize about national supervision. It 


your anxiety to do well your part in push- 
ing your business and in every way mak- 
ing good the position and standing of your 
company. We should never forget that 


; the nearer we approach to the highest 
| officials of our insurance companies the 
, purer becomes the air and the more right- 


has fully occupied my time to endeavor to: 
meet the duties involved in my part of} 


State supervision. 
theory and the other a work or condition. 
State supervision needs no defense at my 
hands. That there have been mistakes all 
know. That at times abuses have crept 
in all are forced to admit but its work of 
supervising companies compares favorably 
with state and even national supervision 


One to me has been a' 


never had the time in my busy work to Bo he and proper the aspirations and prac- 


tices. We too often forget that our im- 
pressions come from representatives of 
the companies in the field, who in the heat 
and strife of competition are led into bad 
practices by ignorance, unbounded zeal, 
graft and many other causes. The com- 
missioner must necessarily look at things 


. from the viewpoint of supervision, and it 


in other lines of business, and nowhere : 


have the problems been greater or the re- 
sponsibility weightier. 
Sees Great Improvement 

Standing today as the oldest insurance 
commissioner in point of length of service 
Save one, I can look back, as no doubt 
you can and see great progress. It is an 
exception to find the supervision, though 
exercised by the departments of many 
States, not clean and honest. The scan- 
dals and stenches of former days arising 
from ignorance, corruption and graft are 
no longer known. A general improvement 
is noted, though there are frequent 
changes in the heads of the departments. 
Some commissioners are changed by poli- 
tics while others are driven by meager 
salaries to seek better places open to them 
in their chosen line of work. 

The conduct of departments has been 
changed. Supervision now stands for 
something. While the relation between 
the commissioners and companies has 
grown more pleasant and cordial, the su- 
pervision on one side and the efficiency and 


adherency to the laws and proper practices 
! 











is best he should, but he should not be 
blind to the position, surroundings and 
conditions of the supervised. 


Consideration of Viewpoint 


While I thus speak plainly of conditions 
from the standpoint of a commissioner 
and earnestly urge a strict adherence to 
proper supervision as exhibited in just 
laws, calm judgment, sane and considerate 
rulings, may I not ask of you, as represen- 
tatives of great insurance companies, a 
proper consideration of our position and 
duties? Will you not give to us credit for 
a sense of our responsibility, some knowl- 
edge and a desire to increase it, good, 
sound and honest intentions, with a desire 
to meet and work with you on such fair 
and just grounds as will build up your 
business and be in all respects fair and 
just to our people, so that the upbuilding 
and good feeling and great benefits shall 
be lasting in their effect and go down to 
coming ages as the work of those who 
builded well. 





“An application without the money is 
like a motor car without gasolene—I 
love those yellow apps., but, Oh you 
big round dollar!!” 
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Robert Lynn Cox Advances Idea Be- 
fore Board of Casualty & 
Surety Underwriters 





Robert Lynn Cox, counsel for the As- 
sociation of Life Insurance Presidents, 
read a paper before the Board of Cas- 
ualty and Surety Underwriters at its 
annual meeting in New York this week 
in which he advanced the idea of a 
single association of all insurance com- 
panies to educate the public on the ef- 
fect and need of legislation affecting 
insurance companies, and to save ex- 
pense in presenting the insurance view 
before the various legislatures. Such 
an association by uniting all interests 
would work only for the general good 
and would eliminate much of the selfish 
legislation now fostered by one class 
of companies or another for a small 
private advantage. Mr. Cox’s paper in 
part was as follows: 


The extension of government control 
of business is resulting from a constantly 


shifting combination of many interests 
against one interest fighting single- 
handed. The success of the movement 


lies in the fact that controlling “the other 
fellow” appeals to the selfish interests 
of a majority, which cannot be success- 
fully resisted by a minority. If the 
minority be divided among themselves, 
their chances for success are lessened 
still further, if not entirely lost. Now, 
inasmuch as under our form of govern- 
ment it is definitely settled fhat the ma- 
jority shall rule, it seems to me that 
government control has not only come to 
stay but will steadily extend. Those who 
protest against restrictive laws being ap- 
plied to them, and who can recall mem- 
ories of greater freedom in times past, are 
fond of believing that the present ten- 
dency to interfere with the individual 
will of the owners of large business in- 
terests is, “but a swing of the pendulum,” 
and that we have about reached the end 
of the swing. It is my opinion that this 
pendulum simile, so often used to allay 
fear and express hope, has done more to 
mislead business men as to the real prob- 
lem before them and how to meet it, than 
any other sedative ever administered by 
the doctors and nurses of business ail- 
ments. 
Pendulum Will Not Swing Back 

There are many men in the various 
branches of the insurance business who 
frequently declare, and no doubt firmly 
believe, that the present era of state con- 
trol and regulation, which they designate 
somewhat according to their humor as in- 





terference, usurpation or confiscation, will 
pass away with the passing of time, but 
I doubt if they believe this with reference 
to other closely supervised and regulated 
business activities. Do we in the insur- 
ance business believe that the railroads 
will ever again be given the freedom they 
formerly enjoyed in the matter of making 
rates and otherwise controlling the de- 
tails of their business? Will they ever 
be allowed to pay rebates to large ship- 
pers or to abandon crossing safeguards 
or discard automatic safety devices, which 
the law now forbids or compels, as the 
case may be? Does anybody believe that 
the pure food laws will be repealed, or 
their stringency be relaxed? Would we 
be in sympathy with the repeal of such 
laws? How far would we, as citizens 
and voters, go in the way of repealing 
any of the restrictive and regulative 
statutes applying to “the other fellow” 
and not to us? 


Business Is Going to Be Regulated 


I confess I do not see any hope for 
freedom for him such as he formerly 
enjoyed. Why should I expect more for 
myself than I am willing to concede to 
him. The fact is, that growth and de- 
velopment, bringing, in natural sequence, 
discovery, invention, enterprise, wealth, 
congestion of population, ete., have so 
altered the world that in material progress 
we are not in sight of the position we 
occupied even a decade ago. Why then 
dream of a swinging pendulum with hope 
of a return swing, any more than we 
would expect to return to the simple life 
of the log cabin and open fireplace, set 
miles away from the nearest neighbor. 
No, let us as practical men assume once 
and for all that the insurance business is 
going to be regulated in detail by law and 
and closely supervised by forty-eight or 
more states of the Union, and perhaps by 
the federal government as well, if certain 
federalists in public office and in the busi- 
ness of insurance have a_ well founded 
faith and are successful in the campaign 
they are waging for federal control. Then 
we come at once to the problem of how to 
get on with forty-eight or more inde- 
pendent sovereignties, each imbued with 
the notion that it should not only regulate 
business transacted within its domain 
but in other domains as well. 

There is no doubt but what the problem 
is made more difficult by the fact that 
along with the growing demand for regu- 
lation and supervision there has not been 
felt the need for uniformity of laws 
throughout the various states. This is 
doubtless explained by the fact that the 
movement for regulation has come from 
the state, while the difficulties arising 
from dissimilarity of laws have fallen 
upon the corporations and they have not 
been organized so as to get a proper hear- 
ing on this subject. The public has not 
been adequately impressed with the prob- 
lem presented by having forty-eight 
bosses of equal authority, each trying 
to exercise supreme control in every ter- 
ritory over the same corporations. 

The difficulty of preventing hasty and 
ill-considered legislation is shown by the 
fact that in 1911 forty-one state legisla- 
tures will be in session at the same time, 
and most of them will be required to per- 
form their duties relating to all subjects 
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within a period of sixty days. The vol- 
ume of legislation they are likely to 
propose is suggested by the experience of 
life insurance companies in 1909 when 
more than 1,300 separate bills affecting 
that business were introduced. 
Classification of Legislation 

It would be difficult enough if all legis- 
lation originated in good faith, free from 
personal interests and untainted by im- 
proper desire, but which, unfortunately, 
it does not. I do not mean to infer that 
faults and misdeeds are confined to legis- 
lators, and in order to suggest that the 
problem of legislation such as we are now 
confronted with is complicated, if not 
largely created, by the attitude of the 
companies themselves, I admit a classifi- 
cation under which most legislation can 
be readily assigned a place. 

First—That which is born of ignor- 
ance and is intended to destroy the busi- 
ness entirely, or is calculated to harass 
and annoy the companies to the end that 
money shall be paid by them as the price 
for escape therefrom. 

Second—Legislation which is intended 
to protect policyholders against evil prac- 
_ tices and to compel honesty and good 
management of all companies alike. 

Third—Legislation which is intended to 
favor one company or group of companies 
as against others, or to work injury to 
certain companies while others in com- 
petition with them are exempted from its 
provisions. 

Most Serious Problem 

It is legislation of the third class which 
affords the most serious problem of today. 
For under the guise of meeting the de- 
mand for control and regulation of the in- 
surance business generally, we find a 
large volume of proposed legislation that 
is inspired by companies having no higher 
purpose than a desire to hamstring their 
competitors. Whether it is directed in 
favor of the small company against the 
large company, the old company against 
the new company, or in favor of the home 
company against the company foreign to 
the state which is asked to legislate, it is 
all of the same breed and character. 
Under pretense of protecting the public, 
it seeks to injure good companies and to 
further the interest of certain companies 
.which by virtue of immaterial differences 
in form of organization or places of domi- 
cile are excepted from its restrictions. 

It is to deal with legislation of this 
class that in my opinion makes co- 
operative action and friendly association 
on the part of all reputable companies 
absolutely necessary. They should unite 
to defend the business as a whole, to sup- 
port its highest ideals and to decry the 
bickering and backbiting which serves to 
discredit all. 

Should Approach Position of the State 

_Obviously, the interests of such an asso- 
ciation should be impersonal and general. 
In this respect it would approach closely 
the position which should be taken by the 
state. Herein would lie its chief strength. 
Experience has shown us that there are 
companies which lack interest in an asso- 
ciation which promises them no advan- 
tages over other members of the associa- 
tion. Others are willing to reap the 
benefits of the work being done by such 
an organization and evade the responsi- 
bilities incident to membership in it. But 
these facts afford no argument against 
cooperative action providing we can find 
a sufficient number to combine for the 
common weal and carry the burden that 
in equity should be borne by all. 

We must join hands with the states and 
show them how that which is evil may be 
restrained without destruction of that 
which is essential to the life and progress 
of the business. State officials are gen- 
erally willing to listen to argument based 
on the interests of the business as a 
whole, though they frequently manifest 
impatience with a position taken by the 
individual company seeking to protect its 
individual interests. 


Work for General Interest 


Why, then, can we not maintain organi- 
zations among ourselves which will not 
only work for the general interests of the 
business but against which the charge 
of personal interest cannot fairly be 
raised, and against which it is not likely 
to be presumed. An association of com- 
panies which would fearlessly represent 
the interests common to both large and 
small, those of the east and of the west, 
of the north and of the south, whether 
mutual or stock in their form which could 
not be said of any company alone. Such 
"n organization would represent more 
nearly the interests of policyholders than 
do state officials, because the public to 
Which these officials owe allegiance in- 
cludes many who are not policyholders, 
and whose interests are not in all re- 
spects identical with policyholders. 


Economy of Cooperation 

Tt must not be assumed that because I 
am dwelling largely upon the efficiency 
of cooperation through an association 
from which selfish interest will be barred, 
and which therefore may be made repre- 
sentative of the business rather than the 
individual company, that f am unmindful 
of the great economy resulting from such 
an organization. It seems hardly neces- 


Sary to point out here the saving to be 
effected by having the experts in one 
office reading proposed legislation each 
day instead of having the same work 
done in different offices and by a multitude 





of experts. Neither does it require argu- 
ment to show the economy of having one 
representative appear to explain the posi- 
tion of insurance companies on a given 
matter rather than to have as many rep- 
resentatives appear as there are companies 
interested in the matter. This method 
also presents the advantage of having the 
business as a whole represented by a 
man who is not identified with any par- 
ticular company but whose primary alle- 
giance is to all companfes in their matters 
of common interest only. 
Educational Work Needed 

But a larger organization and equip- 
ment is needed to do not only the work 
formerly done by individual companies 
but educational work as well. It is more 
important today than ever before that 
the public should be made to understand 
insurance from the economic standpoint; 
that it is in itself a highly organized 
form of cooperation, absolutely essential 
to the modern social fabric; that the chief 
interest of the public should be to save 
the institution from the enemies within 
and without, and that all regulation 
should have this as its chief motive. 
Other business interests are learning that 
it pays to advertise soil and climate and 
general opportunity, rather than to praise 
especially their own wares, and the citi- 
zens of various municipalities and states 
are banding themselves together for that 
purpose. If merchants, manufacturers 
and professional men find it profitable to 
join in “boosting” the advantages which 
are common to them, why should insur- 
ance men hesitate about proclaiming the 
importance of the business in which they 
are engaged and its value as a whole? 

Current of a Plowing Stream 

I say, therefore, that in order to meet 
the problem of statutory regulation we 
must come at once to regard it as the 
current of a flowing stream and not the 
ebb and flow of a tide. This will lead us 
to cease battling against it and turn our 
eyes in the direction we must inevitably 
be carried whether we like it or not. It 
will put us in harmony with the forces 
of civilization and enable us to become an 
active factor in creating conditions under 
which our business must be carried on 
hereafter. 

But more important than this, we must 
cease to regard the creation of statutory 
pitfalls and ambuscades for our com- 
petitors as a proper exercise of our in- 
genuity and as a legitimate field for legis- 
lative effort. With the enormous growth 
in the magnitude of our business there 
must come a quickening of our business 
conscience. While competition must and 
should continue in order that our business 
may not stagnate, we must not use or 
countenance those methods of competition 
which we would resent if used against us. 


Weaknesses Within 


From this you will see that I deem the 
first and most important step in the solu- 
tion of the problem I have been discuss- 
ing is to ask a few resolutions that have 
more to do with protecting the business 
from weaknesses within than from at- 
tacks from without. In order that the 
movement may be given the dignity and 
power incident to organized effort, I 
would band together in one association 
all reputable companies who were ready 
to join in promoting the common interest, 
and I should not hesitate to make the 
membership screen fine enough to ex- 
clude those who have lingering hopes of 
getting a personal advantage at the ex- 
pense of their fellows in the business. 

Can there be any doubt of the potency 
of such an organization or of its influence 
in meeting the problem of statutory regu- 
lation of the business which it would 
represent? Its strength would not lie in 
its being merely an organization of com- 
panies but in being an organization from 
which had been banished the selfish spirit 
which hitherto has brought discredit to 
corporation management generally, and is 
largely responsible for the public demand 
for their control by law. With the repu- 
tation of such an association, firmly estab- 
lished by actual performance along the 
lines I have indicated, there would be no 
difficulty in getting a hearing from legis- 
lators and public officials generally, nor 
would there be a likelihood of its advice 
being set at nought by those charged 
with the protection of public interests. 

I know that I was expected to say 
more about the work of the association 
with which I am connected and probably 
less about theories and ideals. But we 
must have ideals and it is essential that 
they be in advance of the steps we have 
actually taken. I do not hesitate to con- 
fess that we have not been able to do at 
all times what we would like to have done, 
nor have we been entirely free from 
some of the things which I have criticised 
here today. I do feel, however, that the 
existence of our association for a period 
of four years is in a sense proof that 
associations working along similar lines 
are entirely practicable. I am gratified 
to be able to report that our work has 
heen frequently commended by supervis- 
ing officials who have been convinced that 
we are standing for what is best and are 
not seeking to promote unworthy desires 
on the part of the companies constituting 
our membership. 





“You see,” explaining the too much 
prosperity of his company, “our receipts 
became so large that we really had to have 
a receiver.” 





SEWARD REVIEWS ISSUE 


SEES HOPE FOR NEW RULING 
ON COMMERCE MEANING 








President of Fidelity & Casualty Anal- 
yzes Cases That Give Hope of 
Federal Control 





In the absence of President George 
F. Seward of the Fidelity & Casualty, 
who is ill, his paper on “Insurance is 
Commerce” before the Board of Cas- 
ualty & Surety Underwriters was read 
by F. Robertson Jones. 

Mr. Seward has given much study 
to. the constitutional problems _in- 
volved in national supervision and in his 
paper he took up many cases that point 
to a change in the attitude of the 
United States Supreme Court since the 
decision in the celebrated case of Paul 
vs. Virginia. : ; 

He began by quoting his paper on 
“Federal Supervision of Insurance, 
read before the conference of the Na- 
tional Civic Federation on uniform 
laws, held at Washington last January. 
Continuing, he said: 

I am not intending to outline a plan of 
action to promote federal supervision; but 
I am able to add to the Civic Federation 
paper matter which will indicate that fed- 
eral supervision is not a mere imagination, 
but a possibility for which a degree of 
solid preparation of a very hopeful sort 
has been made. 

It would be idle for any citizen to say as 
a matter of his own judgment that the 
Supreme Court of the United States has 
erred in declaring that insurance is not 
commerce, and cannot be dealt with under 
the interstate commerce clause of the con- 
stitution, and to expect people to be re- 
spectful of his opinion. And yet, I may 
venture to say that the attitude of the 
Supreme Court has been inexplicable to 
many men of sound judgment. 


Insurance is a Part of Commerce 


Insurance does not involve the sale of 
goods nor the transportation of mer- 
chandise, but neither the purchase and 
sale of goods nor the transportation of 
goods is commerce in a broad sense. Each 
operation is a part of commerce, and in 
the same way the insurance on goods in 
stock is a part of commerce, and the buy- 
ing and selling of insurance policies are 
operations of trade just as much as if the 
value of the policies bought and sold was 
tangible at the moment instead of con- 
tingent. 

When the fathers of the republic pro- 
vided that Congress might control inter- 
state commerce, they did not define what 
commerce is. It is to be presumed that 
they intended that the internal trade of 
the country, as between the states, should 
not be hampered by state lines and regu- 
lations. Commerce was not to be halted, 
but was to be free. The conception was 
broad, and the constitutional provision has 
served its purpose notably. It has been 
one of the most potent reasons why the 
internal trade of the nation has proceeded 
on lines of satisfaction to all concerned 
and grown to enormous proportions. In- 
surance men, representing one of the 
greatest factors in commerce, and witness- 
ing how other interests have prospered 
under national supervision while their own 
has suffered under the vexatious burdens 
of state supervision, may not be blamed if 
they stand eager to hear that the aegis of 
national protection may be thrown about 
their business. 

Reasoning is Authoritative 

The method of reasoning by which these 
hopes may be defended is authoritative. 
The state courts have over and over again 
held that insurance is a commodity, and 
that the operation of buying and selling is 
trade, a term synonymous with commerce. 
The Supreme Court itself has held that the 





buying and selling of lottery tickets is 
commerce, and that the operation of a 
correspondence school is commerce. If so, 
why is not the buying and selling of in- 
surance policies commerce? 

The plan of this paper is to bring to- 
gether these decisions in sufficient quota- 
tions so as to put the question up to Con- 
gress, whether the time has not come to 
act on the lines of better sense and in ac- 
cordance with a better appreciation of the 
facts and considerations involved. For 
myself I do not doubt that if Congress 
were to enact any given piece of legisla- 
tion based on the proposition that the in- 
terstate operations of insurance companies 
are interstate commerce, the Supreme 
Court would so far absolutely sustain the 
legislation. Will Congress do this? The 
answer is that Congress would be very 
likely to do it if the case were presented 
properly. 


“Commerce” in the Constitution 


After discussing cases from several 
state courts where it was held that in- 
surance is commerce, he continued as 
follows: 


The higher court affirmed this view. 

Many more cases could doubtless be 
cited to the same effect. Some of the cases 
indicate somewhat vaguely that there is a 
distinction between the word “commerce” 
as used in the federal constitution and as 
used elsewhere. The precise basis for this 
distinction is not pointed out, and is not 
apparent. The sense in which the word 
“commerce” was used in the federal con- 
stitution was manifestly that sense in 
which the word is most commonly ac- 
cepted, which is precisely the sense in 
which the word is used in all laws. That 
there is any real distinction it is difficult 
to perceive. 

Question Never Passed on Directly 

He then took up cases in the Su- 
preme Court in which commerce was 
defined, and in which it was held that 
lottery tickets, telephone and telegraph 
companies, correspondence — schools, 
etc., come within the commerce clause 
of the constitution. In conclusion he 
said: 

We submit that the court has never 
passed directly upon the question as to the 
power of Congress to regulate interstate 
insurance under the commerce clause. 
That question can only arise when Con- 
gress passes a federal supervision act, or 
some act which will clearly recognize that 
insurance is commerce. When it does pass 
such an act, the court, acting under the 
rules which it has laid down for its guid- 
ance in deciding such questions, and be- 
cause it can no longer logically adhere to 
the position that insurance is not com- 
merce, must reverse its old position and 
enfranchise our business. 

In just what way insurance interests 
may want to bring about the end is a sub- 
ject which I do not care to enter upon at 
the moment, but I commend it to the con- 
sideraion of the younger and brighter men 
in our profession. 





District Managers wanted 
for Home Accident Insurance 
Company, writing business in 
South Dakota only. A thor- 
oughly up-to-date contract, 
which isa crackerjack of aseller, 
and we pay good, liberal com- 
missions to good men. North- 
ern Accident Insurance Com- 
pany, Aberdeen, South Dakota 
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HUGHES ON LOSS RESERVES 
EFFECT OF COMPENSATION 
LAW CONSIDERED 





Chief Examiner of New York Depart- 
ment Presents Interesting Paper 
on Important Topic 





At Wednesday’s meeting of the Lia- 
bility Insurance Association, Charles 
Hughes, chief examiner of casualty 
companies in the New York depart- 
ment, read a paper the full title of 
which is, “Liability Loss Reserves and 
the Effect of the New Compensation 
Law on the Question of Reserves with 
Particular Reference as to the Method 
of Calculating the Latter.” Mr. Hughes 
said: 

The amount which an insurance com- 
pany should charge as a lability to pro- 
vide for the payment of the outstanding 
losses is, for most kinds of insurance, 
easily ascertained by making an individ- 
ual estimate on each outstanding loss. 
This method, however, is practically an 
impossibility for liability losses, the 
number involved being too large. It is 
generally conceded that notices of acci- 
dent received during the eighteen months 
ending at the date of the financial state- 
ment are “live” notices; that is, any one 
of them is still liable to develop into a 
claim. Not only is the number of these 
notices very large for most companies, 
but the number of suits outstanding on 
accidents which occurred prior to the 
eighteen months is, in many cases, too 
large to allow of individual estimates 
being made. 

Experience of New York Companies 

For instance, eight companies trans- 
acting liability business in the state of 
New York had, at the end of 1909, no- 
tices of injury received during the pre- 
ceding months and outstanding suits on 
accidents which occurred prior to the 
eighteen months as follows: 


No. of notices 


of injury. No. of suits. 
1 137,117 2,035 
2 84,484 421 
3 77,992 681 
4 50,785 449 
5 38,627 470 
6 37,753 181 
7 ae ,731 192 
8 - 238,961 228 





The foregoing figures demonstrate very 
clearly the impossibility of making an in- 
dividual estimate on each loss, and the 
necessity for the adoption of some gen- 
eral basis, more or less scientific and at 
the same time comparatively simple, for 
calculating the present value of outstand- 
ing liability losses. It is also necessary 
that the basis should be the same for ail 
companies and either enacted into law 
or made the subject of a ruling by the 
insurance department for, at least, two 
reasons: (1) otherwise each company’s 
basis would have to be subjected to an 
exhaustive investigation by the examin- 
ers of the insurance department in order 
to demonstrate that the loss reserve pro- 
duced is adequate; (2) young companies 
could not, from their own experience, ar- 
rive at a proper basis. 


Losses Long Deferred 


It is a feature of the Hability business 

that the loss payments on the business 
written in any one year are not com- 
pleted until from eight to ten years have 
elapsed. In order to ascertain whether 
the business is being conducted at a 
profit or not, {it is therefore necessary 
that some basis be adopted for finding 
the present value of the future loss pay- 
ments. It is preferable that the basis 
adopted should produce even higher re- 
serves than is absolutely necessary, rather 
than lower reserves, as if the reserves 
are much lower than is necéssary a com- 
pony may, by paying large dividends to 
stockholders and charging low rates for 
the insurance, find itself in a few years 
without enough funds to pay its accu- 
mulated losses. 
Michigan was the first state to adopt 
a lability loss reserve law and later 
laws were enacted in New York, Con- 
necticut, Massachusetts, Illinois, Califor- 
nia and Texas. 


Laws of Different States 


The Michigan law assumés that at 
least 50 percent of the earned premiums 
will ultimately be spent in paying losses, 
and charges this amount as a Ilability 
less the amounts actually paid. The 
reserves produced under this law are, 
generally speaking, considerably higher 
than those produced by the laws of other 
states. 

The laws of the other states are some- 
times called “notice and suit cost” laws, 
the underlying principle being the same 
in each. These laws require each com- 
pany to ascertain froin its own expe- 
rience the average cost of a notice of 
injury and the average cost of a _ suit. 
The number of notices of injury received 
in the efghteen months preceding the 
date of the statement is multiplied by 











the average cost of a notice, from the 
result is deducted all payments made on 
account of injuries reported during the 
eighteen months’ period and to the bal- 
ance is added the result of multiplying 
the number of suits outstanding on in- 
juries which occurred prior to the eight- 
een months by the average suit cost. 
Companies which have not been engaged 
in HMability underwriting long enough to 
file the experience for the number of 
years required by the law are obliged to 
use averages derived from the combined 
experience of the older companies. 
Present Laws Unsatisfactory 

It is generally agreed that all of these 
laws, including the Michigan law, are 
unsatisfactory and do not produce ade- 
quate reserves. 

The principal objection to the Michigan 
law is that few, if any, companies are, or 
have been for some years, writing busi- 
ness on an ultimate loss ratio as low as 
50 percent, and there are good reasons for 
expecting the loss ratio to rise rather 
than fall in the future. Also many lia- 
bility underwriters claim that a loss re- 
serve law based upon a fixed loss ratio 
is not elastic enough, being sometimes 
too high for some companies and too low 
for others. 

The other laws—the notice and suit 
cost laws—have proven even more un- 
satisfactory than the Michigan law. The 
reserves produced under these laws are 
inadequate for most of the old companies 
using their own averages and for all of 
the young companies using the averages 
derived from the combined experience. 
The laws are so worded that many mate- 
rial points are treated in radically dif- 
ferent ways by the various companies. 

Company Practices Differ 

This was clearly demonstrated by the 
replies received to @ circular on the mat- 
ter sent out by the insurance depart- 
ment of the state of New York on Feb. 
14, 1908. In this circular each company 
was asked to explain the method adopted 
by it in making up the experience on 
about a dozen points. As regards the 
questions in the circular which called for 
a flat “yes” or “no,” it was found that 
the companies, both young and old, were 
about evenly divided. 

It was found, for instance, that where 
two suits were brought as the result of 
an accident to a married woman or a 
minor about half the companies treated 
them together as one suit, and about half 
as two suits. 

About the same situation existed as to 
the treating of a revived suit as a “new” 
suit under a new number or an “old” 
suit under the old number. 

It was also found that about half the 
companies charged no notice reserve for 
notices of accident where liability was 
disclaimed for various reasons and 
about half charged the reserve. 

Practice on Reinsurance Policies 

Some companies ignored notices of 
slight injuries received under excess re- 
insurance policies, others carried them 
into the experience. In this connection 
it is interesting to note that some three 
or four years ago one company received 
a premium on an excess reinsurance pol- 
icy amounting to about one thousand dol- 
lars, has never had to pay one cent of 
loss on the business which has been 
closed out for some two or three years, 
and yet for a period of time had to carry 
a notice reserve of about fifteen thousand 
dollars. A weak company could write 
such policies very profitably were it not 
precluded from so doing on account of 
the high reserve to be needlessly charged. 

The treatment of notices received under 
“elevator” policies varies considerably. 
Some companies carry a notice for each 
person in the elevator at the time of 
the accident, some for those reported in- 
jured only and some only carry one no- 
tice to cover the whole accident. 

About a year ago it was necessary for 
the New York insurance department to 
make a ruling as to the treatment of 
notices and payments in cases where 
liability and workmen’s collective policies 
were carried on the same risk. 

Defects of New York Law 

Another weakness of these laws is 
clearly demonstrated by a study of the 
average costs obtained under the New 
York law. In the 1909 statement the 
young companies had to charge $28.40 
for each notice and $512.19 for each suit, 
these averages having been obtained 
from the combined experience of the older 
companies; while the individual expert- 
ences of the older companies gave costs 
varying from $22.82 to $40.13 for notices 
and $401.06 to $672.63 for suits. It may 
be that some of the young companies 
reserving on the average derived from 
the combined experience are actually do- 
ing a class of business that will result 
in ultimate costs as large as the largest 
or as small as the smallest of the older 
companies, in either case the using of the 
averages produces a reserve which is not 
a proper present value of its outstanding 
losses. Also the suit cost is too small, 
being the average cost of all suits set- 
tled, whether settled soon after the hap- 
pening of the accident or later, while it 
ig only charged against suits where the in- 
jury is at least eichteen months old. The 
law is also illogical in that no deduction 
is allowed for partial payments made on 
aecount of these suits. If such deduc- 
tion should be allowed, however, the pres- 





ent inadequate reserves would be still 
further reduced. 
Present Reserves Insufficient 

The insufficiency of the reserves for 
the older companies produced under these 
notices and suit cost laws is admitted 
by many of the companies themselves, 
although it cannot always be clearly 
demonstrated from their annual statements 
For the young companies using the aver- 
ages derived from the combined expe- 
rience, and for some of the small old 
companies using their own averages, the 
insufficiency under the New York law 
can be readily demonstrated. 

Another weakness of these laws is 
the fact that it takes many years for 
increases in the cost of each notice and 
suit to make any appreciable increase in 
the average costs used by the companies 
to calculate the loss reserve. 

It is generally thought that part of the 
inadequacy of the loss reserves is due 
to the treatment of the expenses _inci- 
dent to losses, particularly the “unal- 
located” expenses. This is probably true 
and could be partly overcome by defining 
either in the law or by a departmental 
ruling, what shall be charged as claim 
expenses and how the unallocated claim 
expenses shall be distributed. 

Minimum Reserve Suggested 

The suggestion has been made that 
any new law should commence somewhat 
as follows: 

“Each company shall charge as a lia- 
bility an amount equal to the present 
value of its outstanding liability losses; 
in no event, however, shall such amount 
be less than the reserve for liability 
losses computed as hereinafter provided.” 

The purpose of this is to “put it up” 
to the company to charge more than the 
reserve computed on the basis provided 
in the law if the peculiarities of the 
company’s business indicate any necessity 
for a higher reserve. It seems perfectly 
proper to put the onus of carrying suf- 
ficient reserves on the officers of the 
companies who are, or should be, in a 
better position to estimate the reserve 
than state officials. Another thing which 
prompts this suggestion is the fact that 
in the past one or two companies have 
charged merely the reserves produced by 
the law, knowing them to be very inade- 
quate, giving as the reason that they 
doing everything required by the 
“law.” 

Recent New York Legislation 


The legislature of the state of New 
York at its last regular session passed 
two laws which are vitally interesting 
to companies transacting liability busi- 
ness. One, known as Chapter 362, prac- 
tically does away with the “fellow serv- 
ant” defense for the employer and also 
provides that an employer and his em- 
ployes can voluntarily agree to adopt a 
workmen’s compensation plan which shall 
be binding on both parties. The other, 
known as Chapter 674, provides a com- 
pulsory workmen’s compensation plan 
for certain hazardous occupations. 

If time allowed it would be interesting 
to discuss what occupations may be cov- 
ered by the compulsory workmen’s com- 
pensation law; the possibilities are too 
great, however, to be undertaken at this 
stage of a paper which is already too 
long and the decisions of the courts on 
this matter will be awaited with consid- 
erable interest. 


Classification of Compensation Policies 


The question has been raised as to 
whether “workmen’s compensation” pol- 
icies are “liability” policies. 

For the purpose of discussing this 
question, workmens compensation policies 
may be divided into three clauses: 

(1) Policies issued to cover “compul- 
sory” workmen’s compensation. 

(2) Policies issued to cover “optional” 
workmens compensation where the em- 
ployer and employes have agreed to 
adopt it. 

(3) Policies issued to cover workmen’s 
compensation where it is not required by 
law and where no agreement exists be- 
tween employer and employes. 

The clause of the New York law under 
which insurance companies obtain their 
right to transact liability business is 
subdivision 3 of section 70 and reads as 
follows: 

“Insuring anyone against loss or dam- 
age resulting from accident to or injury 
suffered by an employe or other person 
and for which the person insured is 
liable.” 

Policies issued to cover “compulsory” 
workmen’s compensation come squarely 
under the subdivision quoted as the law 
says the employer shall be liable. 

Policies issued to cover “optional” 
workmen's compensation also come 
squarely under the subdivision quoted, 
as the law provides that when a certain 
agreement is executed the employer shall 
be liable. 

Policies issued to cover workmen's 
compensation, where it is not required 
by law and where no agreement exists, 
ean be considered as coming under the 
subdivision quoted if it is assumed that 
the emplover takes out the policy on the 
rround that the compensation is the 
amount for which the courts under the 
reneral liability law will probably decide 
he is liable. 


Compensation Policies Included 


The next point to be considered is 
whether these policies will have to be 
considered az liability policies for the 





PURE PREMiUM RESERVE 


WOLFE SUGGESTS NEW PLAN IN 
LIABILITY BUSINESS 





Eliminate Cut Rates as Disturbing 
Factor in Calculations—Present 
Methods Incorrect 





At the annual meeting of the Lia- 
bility Insurance Association in New 
York this week S. H. Wolfe, the con- 
sulting actuary, read a paper suggest- 
ing a new plan of calculating liability 
reserves. The methods that have so 
far been evolved are admitted to be in- 
correct and companies and departments 
have been striving for a more accurate 
system. The question is particularly 
important at this time in view of the 
extensions of the liability of employers 
in several states. The subject of Mr. 





purposes of calculating the loss reserve. 
Section 86 of the New York law provid- 
ing for liability loss reserve reads as 
follows: 
“* * * There shall also be charged 
as a liability to each company which 
undertakes or writes insurance under 
subdivision three of section seventy 


It would appear, therefore, that as the 
present liability loss reserve law stands, 
workmen’s compensation policies are lia- 
bility policies, and the two classes of 
business will probably overlap to such 
an extent in the future that no useful 
purpose will be served by attempting to 
provide two different methods of calcu- 
lating loss reserves, one for the ordi- 
nary liability business and the other for 
workmen’s compensation business. 


New Laws Increase Liability 


It is apparent that the broadening of 
the employers’ liability law of this state 
will materially increase the average cost 
of such notice of injury and will also 
increase the average cost per $100 of 
earned premiums. The compulsory work- 
men’s compensation law will have a sim- 
ilar effect for the reason that even if 
the companies were in possession of 
enough data to calculate the exact pre- 
miums necessary to cover the risk, the 
percentage of commission paid to agents 
will have to be much smaller than the 
percentage hitherto paid on ordinary lia- 
bility policies. There are two reasons for 
the decrease in the agents’ commissions, 
one is that otherwise the premiums 
would be so high that the employers 
would start companies of their own, and 
the other that the employer who is sub- 
ject to a workmen’s compensation law 
will not require any education on the sub- 
ject of the necessity of carrying insur- 


ance. 
pensation Losses Increase 

The following quotation from the latest 
report of the Ocean Accident of London, 
England, as given in the Vigilant for 
June of this year, with regard to the ef- 
fect of the workmen’s compensation law 
on the ultimate loss ratio on liability 
business is most significant: 

“The percentage of claims is still in- 
creasing day by day, which shows that 
the experience in claim making is grow- 
ing wider and more rampant. The claims 
ratio of the forty-one offices forming the 
Accident Offices Association was no less 
than 65.09, calculated on sums put aside 
for claims, but I fear that instead of 65 
percent it will be much higher. The com- 
bined returns of the outside companies 
showed a claims ratio of 69.21.” 

The “committee on reserves other than 
life” of the National Convention of In- 
surance Commissioners has given consid- 
erable thought to the question of the 
sufficiency of the reserves produced by 
the various liability loss reserve laws of 
the different states, and in its report to the 
convention at Mobile, in September of 
this year, suggested that it be instructed 
to continue its study of the matter with 
the committee of the companies and en- 
deavor to frame a law and submit it to 
the insurance commissioners of the states 
in time for them to introduce it at the 
next legislative sessions. 


Companies Need Adequate Reserves 


It is proper here to refer to the whole- 
hearted manner in which the members of 
the companies’ committee have devoted 
much time and energy to the study of 
this matter and the compilation of a 
most instructive statistics. 

New companies are springing up every 
day and it is most important that they 
should not be permitted to accumulate a 
large premium income without carrying a 
proper reserve to provide for the large 
amount of deferred loss payments which 
must inevitably be made. A new law 
producing adequate reserves will act as 
a protection for the older companies 
against suicidal rate cutting by new com- 
panies, and will also protect the new 
companies against the fatal results of 
their own optimism. This result ean 
probably be best obtained by adopting a 
reserve law hased on a minimum definite 
ultimate loss ratio. 
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Wolfe’s address was “Liability Reserves 
and the Effect of the New Compensa- 
tion Law on the Question of Reserve, 
with Particular Reference to the Meth- 
od of Calculating the Latter.” The ad- 
dress was as follows: 


The program of this meeting owes its 
existence to the enactment of certain laws 
bearing upon the payments which em- 
ployers are compelled to make to their 
employes in the event of injuries to the 
latter from accidental causes during em- 
ployment. A diligent search among these 
statutes fails to reveal any mention of 
the word “reserves.” The lengthy title 
of the subject upon which I have been 
asked to address you, indicates, however, 
that there is some intimate connection 
between the two matters, 


Reserve Not a Penalty 


An idea which is more or less prevalent 
(not only among those engaged in the 
liability business, but also among other 
underwriters) is that the reserve is in 
the nature of a penalty prescribed by the 
state or is an arbitrary test created by the 
same power as a measure of solvency. In 
reality, both of these viewpoints are 
wrong. If no supervising officer existed, 
if the state took no interest in the prog- 
ress of insurance companies and if no 
laws designed to reveal the solvency or 
insolvency of an insurance company had 
ever been enacted, there would still exist 
the necessity for the creation and main- 
tenance of a reserve fund. It is to the 
insurance business what the governor is 
to the steam engine—a control to prevent 
self-destruction from abnormal and un- 
distributed operations. And as the gov- 
ernor on the steam engine is primarily 
intended for the preservation of the en- 
gine, so is the reserve fund an absolute 
necessity for the insurance company. 


Violation of Natural Laws 


The recognition and admission of this 
idea will convince one of the intimate 
relation between the reserve fund and 
the future history of the corporations en- 
gaged in the business. I care not how 
effectively or how adroitly a company 
may have delayed the enactment of pro- 
per legislation or may have failed to 
properly make the returns called for by 
existing statutes, the fact remains that 
unless a proper reserve liability be main- 
tained, no company can hope to escape 
the action of natural laws and the pen- 
alty prescribed for their violation. 

A great deal of attention has been di- 
rected to the formation of some effective 
means of calculating that elusive item— 
the reserve for unpaid losses. A com- 
mittee of underwriters connected with 
the different companies has been collect- 
ing data upon which to predicate a law, 
and has submitted a number of plans, 
the application of which in most cases 
yields results so widely at variance as to 
lead to the conclusion that the basis of 
some of them does not rest upon proper 
scientific foundations. 


Results of Different Plans 
In the case of one company the appli- 
cation of three of these plans showed 


that the loss reserve should be as fol- 
lows: 


Ds tedsbe sdenddetenibbadedeae $136,444 
a Se rer rr er 224,038 
,. YF ae eer re 209,974 
In the case of another the figures were: 
YS reer re «++ «$4,097,150 
. ae icin ibweastariciataba -- 3,229,880 
SS ee ene --+. 3,555,461 


Thus indicating widely divergent results. 
The great danger in a discussion of this 
kind is that our earnestness and zeal and 
attempt to be absolutely correct and 
scientific, may cause us to lose sight of 
certain essentials. 

Removing then from the question of 
liability loss reserves any reference to 
a state enactment or of a penalty, and 
regarding them as they should be, sim- 
ply in the light of an intimate and nec- 
essary adjunct to a company’s affairs in 
much the same way that we would re- 
gard its premium income or its interest 
account or its officers’ salaries, we find 

the question of future losses is di- 
rectly affected by each of the following 
factors: 

Pactors Affecting Losses 

(a) The inherent worth of the business 
—which may also be called the under- 
writing factor, since it reflects the skill 
and acumen of the men in charge of the 
business. 

(b) The methods of settlement—which 
may also be called the adjusting factor, 
since it represents the attitude of the 
officers who are in charge of the adjust- 
ing department. 

(c) The results of court decisions— 
= may be called the litigation fac- 

(ad) The general attitude of the law- 
makers—which may be called the legis- 
lation factor, 

Before discussing, however, the rela- 
tive effect which each of these factors 
has upon the total result, it will be ad- 
visable to refer briefly to the present 
methods of calculating the loss reserves 
required by the statutes of the differ- 
ent states, with particular reference to 
their merits and demerits; it will like- 
wise be instructive to notice to what 
extent the different methods take cog- 
nizance of the foregoing factors. 

Upon the statute books of New York 
and some of the other states will be 
found a method which for the sake of 


brevity we may designate as “the New 
York law”; the underlying principle here 
is the division of all future loss pay- 
ments into two broad subdivisions; first, 
those claims upon which suit has been 
brought and notice of the occurrence of 
,the accident has been in possession of 
the company more than eighteen months, 
and second, those claims, the notices for 
which the ener has received within 
the preceding eighteen months. It is 
difficult to find any merit in this method 
and its defects are so glaring and so 
well recognized that it is unnecessary 
for me to consume your time in pointing 
them out. As long ago as February, 
1908, the writer prepared a paper which 
pe ne in one of the insurance jour- 
nals, pointing out the insufficiency of this 
method. The active cooperation of the 
insurance department of New York with 
liability underwriters in an attempt to 
obtain a better basis, is an indication of 
the general recognition of the insuffi- 
ciency of this method of computing the 
liability. 
Pault in Second Plan 

The second method is in use in one 
of the states and is based upon the as- 
sumption that a company will ultimately 
have to pay a certain percentage of its 
premiums to policyholders and the un- 
paid portion should therefore be main- 
tained as a liability. The merit of this 
method lies in that it recognizes the nec- 
essity for the subdivision of the prem- 
iums and the enforced segregation of 
those portions of the premium income 
which will be used for the payment of 
losses. Manifestly, however, such a method 
fails to visit upon the head of the in- 
competent underwriter a sufficient penalty 
for the charging of too low a premium 
and the attempt of the statute to guard 
against this by placing in the hands of 
the insurance commissioners the right 
to increase the percentage in certain 
cases, is an attempt to correct the evil 
by the use of a more objectionable one, 
viz.: the clothing of an official with dis- 
cretionary power without requiring that 
he be scientifically equipped to handle 
the situation. 

Neither Method Satisfactory 

From the foregoing we may conclude 
that neither of the two methods is satis- 
factory, and we are strengthened in our 
belief by the fact that the question of 
liability reserves is receiving so mucii 
attention at the present time with no 
attempt to defend the two methods or 
to base future statutes upon them. The 
companies have realized this and in a 
frank, open way have asked the super- 
vising officials of the various states to 
cooperate with them in devising some 
method of meeting this situation. 

The effect of the new workmen's com- 
pensation law will be far reaching. We 
know that it will affect the losses which 
will be incurred, but we cannot say at 
this moment to what extent; we know 
that it has affected the premiums which 
the assured will be required to pay for 
their protection. It will naturally fol- 
low, therefore, that the loss reserves 
must be modified if they are to reflect the 
new conditions. Manifestly the ideal 
method of computing this new liability 
will be one which will take into account 
as many of the four factors which I have 
previously mentioned as possible, and 
which will assign to each its relative 
y weight. 

Let us examine them in the reverse or- 
der in which they have been stated: 


Legislation Factor 


Who can say what the next day will 
bring forth in legislation? We are able, 
however, to observe fairly accurately the 
trend of legislation and gauge the ideas 
which seem uppermost in the minds of 
legislators. The defences upon which 
the employer formerly relied in meeting 
an action brought by an employe are 
one by one disappearing and the new law 
on the statute books of New York is un- 
doubtedly an entering wedge to a sys- 
»tem of compulsory compensation, similar 
to the one now in force in certain Euro- 
pean countries. This is in line with the 
advance of socialistic ideas, so notice- 
able in every avenue of human activity 
in this country as elsewhere. 


Tide Cannot Be Stemmed 


New York has placed on its statute 
books definite enactments to this end. A 
number of other states have appointed 
commissions to consider the matter and 
it is but to be expected that their re- 
ports when presented will be largely in- 
fluenced by the completed action of New 
York. It would be the worst kind of 
self-deception upon the part of under- 
writers to assume that this tide can be 
stemmed. The part of wisdom is to drift 
with it and to assume that at this mo- 
ment it has not yet reached its flood. 
The present New York compensation act 
applies to eight hazardous occupations 
only. Who among us believe the applica- 
tion will not be extended to other fields 
of activity? 

Litigation Pactor 

The legislators place upon the statute 
books certain acts dealing with the rela- 
tions between the employer and the em- 
rloye; the courts construe these acts. 
Hand in hand with the tendency of legis- 
latures to make it more difficult for the 
employer to escape the results of acci- 
dents to his workmen, will be found the 
decisions of the courts. Awards for 
larger amounts have a direct bearing on 





the subject of loss reserves and this 





phase of the situation must unquestion- 
ably be affected by the definite amount 
of the recoveries specified in the new 
compensation act. 
Adjusting Pactor 

In the same way that judicial awards 
are influenced—unconsciously perhaps— 
by the arbitrary standards prescribed by 
the present workman’s compensation act, 
so will the question of adjustments be 
likewise affected. Formerly there existed 
no basis upon which an adjustment cquid 
be made; today the law sets forth cer- 
tain standards applicable to the eight 
hazardous occupations, and although not 
applicable to other cases, it enables the 
injured employe and his attorney to find 
some official figure upon which to base 
his demand for a settlement. In consid- 
ering this phase of the question it should 
likewise be borne in mind that methods 
stiffer among the various companies tran- 
sacting liability insurance. In the opin- 
ion of some underwriters the best results 
are obtained from prompt and early 
settlements, the others believe in forcing 
a large number of claims to litigation. 
If, therefore, we attempt to calculate the 
loss reserve upon the basis of periods 
of settlement, we shall find that. we are 
introducing an error which will seri- 
ously affect the scientific integrity of our 
calculations. 


Underwriting Factor 


Since the premium is the basis for all 
insurance, I think I am justified in as- 
signing to the underwriting factor the 
place of chief importance. j : 

The consideration for a liability policy, 
the premium, may be properly divided 
into two parts: First, that portion in- 
tended to pay losses and loss expense, 
and secondly, the portion intended to 
cover all of the necessary disbursements 
of the company—salaries, rents, dividends, 
ete. With the exception of the interest 
on its invested assets, an insurance com- 
pany has no other source of income. In 
order to facilitate this discussion I shall 
refer to the first portion of the premium 
as “the pure premium” and to the sec- 
ond as “the loading.” 


Pive Situations May Be Found 





The five possible situations which we 


can then have are: : : 

First—That the pure premium is just 
sufficient to pay the losses (irrespective 
of the date of settlement) and the load- 
ing just sufficient to meet all of the ex- 
penses. In this case the underwriting de- 
partment will show that it is self-sus- 
taining and the surplus will be increased 
by the interest received on the invest- 
ments. ; 

Second—That the pure premium is in- 
sufficient to pay the losses, but the load- 
ing is sufficient to meet the expenses, in 
which case the underwriting department 
will show a loss, and the increase or de- 
crease in the surplus will depend upon 
the ability of the interest income to over- 
come the underwriting deficiency. 

Third—That the pure premium and the 
loading are both insufficient to meet the 
needs for which they are intended, and 
the increase or decrease in the surplus 
in this case will depend, as in the sec- 
ond case, upon the amount of interest 
received. , 

Fourth—That the pure premium is in 
excess of the amount necessary to pay 
the losses and the loading larger than 
the expenses incurred, in which case the 
surplus will be increased not only by the 
interest receipts, but also by the excess 
in these two factors. ; ; 

Fifth—That the pure premium is in 
excess of the amount required to pay 
the losses, while the loading is insuffi- 
cient to meet the expenses. In this event 
if the underwriting profit and the in- 
terest income are sufficient to overcome 
the deficieney in the loading, the sur- 
plus will be correspondingly increased. 

Underwri it on Pure Premium 

In the foregoing five cases I have re- 
ferred to the underwriting profit not 
as it is commonly understood in the un- 
derwriting and investment exhibit re- 
quired by insurance departments, but 
rather with particular reference to the 
profits resulting from a comparison of 
the losses sustained with the pure pre- 
mium charged. 

I have referred to these five possible 
conditions in order that we may be led 
gradually to the idea which I have in 
mind, viz.: The derivation of the “pure 
premium.” The “loading” presents no 
great difficulty, for the expenses of a 
company are at all times within its con- 
trol, and are not subject to the same dis- 
turbing causes that affect the other fac- 


tor. 
How to Obtain Pure Premiums 

Is it possible to obtain a pure pre- 
mium? 

The law of averages applies to liabil- 
ity insurance as it does to every other 
field of activity; the practical operations 
of insurance companies would be ren- 
dered impossible without it. It will re- 
quire no demonstration upon my part to 
prove that the larger the number of 
happenings exposed to observation, the 
more reliable will be the resulting statis- 
tics, and it seems to me that therein lies 
a solution for this problem; in other 
words, that a careful observation of the 
practical operations of the companies will 
enable us to derive the actual cost for 
the various forms of policies, i. e. the pure 
premium for the particular hazard. 

I imagine that no company in this 
country has been able by its own opera- 
tions solely to accurately fix the cost for 





each particular class; individual compa- 
nies have individual underwriting and ad- 
justment ideas. f we were able, there- 
fore, to obtain the experience of all the 
companies and correctly tabulate it, we 
would have not only the benefit of an ex- 
tensive field of observation, but in addj- 
tion thereto we would be able to elimi- 
nate those conditions which I have just 
pointed out, may be peculiar to any one 
company. ° 
Refusal to Cooperate 

Attempts in the past to get the com- 
panies to cooperate in the preparation of 
statistics of this kind have not been suc- 
cessful. It is not my intention to at 
tempt to find out an 4 the movement has 
not been a success. am convinced, how- 
ever, that failure must inevitably result 
from an attempt to secure the figures by 
mere company agreement. In this emer- 
genc it would appear that the state 
could profitably and properly step in and 
require the tabulation to be made unde: 
its supervision. Under these circum- 
stances all companies would doubtless be 
glad to contribute their experience with 
a full realization that the details of their 
business would not be exposed to the gaze 
of competitors, but would be used solely 
for the puropse of deriving a factor which 
they need for their own protection. 


Objection Against Pure Premium Methods 


I am fully aware that an objection 
against the use of “pure premiums” de- 
rived from the experiences of the past 
will be urged. I recognize fully that th 
changes in the laws and in the attitude 
of the courts, which I have pointed out 
a few moments ago, will operate to ren- 
der those premiums more or less insuf- 
ficient, but ways exist for correcting this 
condition. In the first place the calcu- 
lation would be a continuing process, and 
each year, therefore, there would be in- 
troduced a correcting factor. In the sec- 
ond place it would be possible in my 
opinion to provide temporarily for an arbi- 
trary constant which would represent the 
necessary addition to the pure premium 
according to the best judgment of com- 
petent underwriters. 


Procedure to Obtain Reserve 


Having derived the pure premium, the 
procedure to obtain the reserve would be 
as follows: The business of any calen- 
dar year would be arranged by classes 
and opposite each class would be placed 
the pure premium (plus the constant) 
which should have been received on the 
basis of the standard experience. From 
such net premium receipts would be de- 
ducted the payments which have been 
been made to policyholders in each of the 
tabulated classes. The difference be- 
tween the premiums and the payments 
would be the amount which the company 
should hold as a reserve to take care of 
the future losses of that class. As the 
claims of each year are disposed of the 
reserve would automatically disappear. 

It will be noted that the application of 
this method for a number of years will 
yield results which will not require the 
use of the arbitrary constant referred to, 
and it seems to me that among the ad- 
vantages which it possesses is the one 
which removes from the consideration of 
the loss reserve, the premium which was 
charged to the insured; rates made in 
competition, therefore, cease to be a dis- 
turbing factor in this method of calcula- 


tion. 
Loss Reserve is the Shadow 


I have attempted to show that the pre- 
mium is the substance and the loss re- 
serve is the shadow; if the premium be 
once derived by safe, sane methods, loss 
reserves will take care of themselves. 
The derivation of the premium in the 
manner outlined will enable the state to 
insist that no premium lower than the 
recognized minimum rate shall be charged 
by any company. Similar action is now 
enforced by the state in its supervision 
of life insurance companies, for if one of 
these companies should use premiums less 
than those prescribed by the tables of 
mortality and interest fixed by the state 
as a minimum standard, it is visited with 
a penalty in the shape of additional re- 
serves and the penalty has proven to be 
severe enough to deter any company from 
following a course which in the opinion of 
the state would be unsafe, 


No Hardship on Company 


The method suggested above would en- 
tail no hardship upon the well-managed 
company; if the minimum rate should be 
higher than that required by its careful 
underwriting, the ifference would be 
temporarily carried in its loss reserve and 
find it way into its surplus. 

To summarize, I would say that in my 
opinion the new compensation law will 
have a decided effect upon the loss ratio 
of the companies, and therefore upon the 
questions of reserves which should be 
maintained for the unpaid losses. For 
the method suggested above, no originality 
is claimed, for the idea must have been 
in the minds of practical underwriters 
for some time. If, however, I have suc- 
ceeded in making the necessity for con- 
certed action in this direction more ap- 
parent to you, I feel that I have accom- 
plished the purpose of my talk. 





“One cannot long or very extensively transact 
a business on the idea that it is in no sense 
any other body’s business how he conducts it, 


without discovering that its best success needs 
the sympathy of other interests sure to be 
touched and thus acquire some feeling of at 
least discreet fraternity.” 


ee 
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Casualty and Surety News 


AGENTS WILL 





son, district agent, Waco, Tex.; L. E. 
Simmons, district agent, Huntington, W. 


CONFER 





sialic aes Seosee Nelson, district agent, To- 
eka, Kan. 
WOODMEN’S CASUALTY PLAN |” 4:00 P. M. 
‘Zhe Manual and Classification of 
: , Risks,” Horace Huron, special agent, 
To Have a Four Days’ Meeting at the ~— —— wr Tl. in tnt eee 0a ae Oe 
enera scussion y G. B. ul- 
Home Office the Last laney, district agent, Kankakee, Ill.: W. 
of Month hapin, district agent, Portage, Ohio; 


Parker Selvy, district agent, Crafton, W. 
Va.; W. H. Bowman, district agent, York, 
jk -* E. Freeman, local agent, Kansas 
sity, Mo. 





The Woodmen's Casualty will hold 
a meeting and banquet at the home 
office Oct. 24-27 in Springfield, Ill. The 
following is the program of the busi- 
ness sessions: 

Monday, October 24 


EVENING. 


6:00 P. M. 
Banquet at Illini Country Club. 
Hon. E. E. Murphy, toastmaster. 


Thursday, October 27 





FORENOON 
FORENOON. 9:00 A. M. 
10:00 A. M. Payment of es 4 trip. 
“ - 9) aE 7 — 10:00 A ;. 
oO Agents I . > § . To id . 
acm W. A. Northcott, Spring | Visit to the head ofilies. 
General discussion led by C. S. Lock- NOON 
nane, state agent, Topeka, Kan.;: T. A. ! 12:00 M. 


Homeward bound. 

Each evening at 8 p. m. the state 
agents, the city agents and the district 
agents will meet in separate rooms and 


Tooye, state agent, Oklahoma City, Okla.: i 
H. E. Rice, district agent, Cameron, Mo.:; 
S. J. Beach, city manager, Pittsburg, Pa. 





pep ag gee after organizing will discuss questions 

2:00 P. M. pertaining to the work. 
“Honesty Is the Best Policy,” E. E. The officers will meet with the state 
Murphy, vice-president, Leavenworth, | agents Monday evening, 9 p. m.; the city 


Kan. 

General discussion led by R. R. Smith, 
treasurer, Brookfield, Mo.; O. J. Chapin, 
state agent, Huron, S. D.; Charles Fetzer, 


agents Tuesday evening at 8 p. m. and 
with the district agents Tuesday even- 
ing at 9 p. m. 

Banquet Program 





district agent, Springfield, I11. . - 
3:30 P. M. _ The banquet program is an interest- 
“The Claim Department,” Burton M. | ing one. E. C. Murphy will be toast- 
Reid, claim adjuster, Springfield, I. master. Among the speakers are Su- 
: General discussion led by Dr. Wallace perintendent of Insurance Potter and 
,ongstreth, state agent, etroit, ch.; : <li i 
* §. Benerd, state agent, Indianapolis President Scott of the Franklin Life. 
Ind.; E. W. Harland, district agent, Shel- | Lhe program is: 
bina, Mo. Hon. E. E. Murphy—Toastmaster. 
5:00 P. M. Invocation..... Right Rev. E. W. Osborne 
Filing statement of expense with Audi- | Address of Welcome. .Nicholas C. Roberts 
tor H. J. Bennett. — gay OE wre ree ee Appel 
“The vantages of a Goo nsur- 
Tuesday, October 25 ance Company to the Home City”.. 
ee 0 0—0—“(‘“‘“‘“(is:tsés*s*s*C i el gece cg wl Judge J. Otis Humphrey 
9:00 A. M. “The Advantages of a Good Home 
“How to Manage a State,” B. J. Gard- a a eee aay a 
ner, state agent, St. Paul, Minn. “Our Boss”..... Hon. Frederick W. Potter 
General discussion led by F. E. Valen- “Our Friends of the Franklin Life”. 
tine, state agent, Springfield, Tl; Fo A.| ooo. cee ss cuecsccess Edgar S. Scott 
Ellison, _State agent, Kansas City, Mo.; | «Twenty Minutes of Fun’..Horace Huron 
Ohio. Sherburne, state agent, Newark, |The Fraternal Spirit”...M. H. Wyckoff 
" et. ~ ‘ 08 
10:20 A. M. What Will the Next Year Bring? 
“How to Manage a City,” Major C. M. : ‘ 
Travis, city manager, Chicago. Minnesota Annual Dinner 
aonera Cnemagren ee +, B. rt Members of the Minnesota Surety 
city manager, Kansas ty, 0: F. 8B. : ’ a8 : ? 
Straley, city manager, Cleveland, Ohio; Underwriters’ Association enjoyed their 
L. Johnson, city manager, East St. Louis, | annual banquet at the St. Paul hotel in 
ie ; N. F. Taylor, city agent, St. Joseph, | St. Paul, Saturday evening. About 
ue’ W. A. Burdick, city agent, St. Louis, | thirty-five attended and the affair was 
AFTERNOON a most successful one. President Fitz- 
2:00 P. M. |hugh Burns of St. Paul opened the 
_“How to Manage a District,” F. L. Ebey, | speech making with an address of wel- 
ciseriet amet. Topeka. Kan. pn | come, after which he introduced Wirt 
yeneral discussion led by G. G. ril- . : . ¢ 
liams, district agent, Springfield, Ill; J. Wilson, of Minneapolis, who acted a 
M. Sheldon. district agent, Perry, Okla.; | toastmaster. , : 
Lon S. Matherly, district agent, Vandalia,| Commissioner Hartigan of Minne- 
Tl. ons? & | sota delivered the chief address of the 
“How ici ppli ” r 16 i hi bject being “Progres- 
How to Solicit Applications,” J. Ww. | ¢ccasion, his subjec eing gres 


McIntyre, district agent, Catlin, TIl. 
General discussion led by N. D. North- 
cott, district agent, Wichita, Kan.; F. FE. 
Dedrick, district agent, Concordia, Kan.: 
Fred Jones, district agent, Larned, Kan.;: 


sive Insurance.” James E. Shearer, a 
well known Minneapolis attorney, dis- 
cussed “The Relation of the Legal Pro- 
| fession to the Surety Business.” F. H. 


G. H.. Eckert, Coulterville, Tl; Cc. D.| w i i 
Speelman, special agent, St. Joseph, Mo. | Ww oe of a Pages as the 
Wednesday, October 26 | representative of the re insurance 
ie teat | men, extending cordial fraternal greet- 
9:00 A. M ings. O. B. McClintock of the Ameri- 
tye nea tecy | cz ank i , dis- 
“The Policy Contract,” W. A. Orr, sec- can Bank Protection Company, d 


cussed “Burglary Insurance,” and At- 
torney Charles Fowler of Minneapolis 


retary, Springfield, Ill. 
General discussion led by M. H. Wyck- 





Appel, auditor, Chicago. 


A handsomely morocco bound, loose 
General discussion led by 


Alonzo Hoff, 


off, state agent, North Girard, Pa.; E. F. oor : leasin address. Letters 
Leslie, district agent, Plainville, Kam; | delivered a ng - ~ f all the 
L. FB. Hall, local agent, Cameron, Mo.; J. | were read trom the presidents of ali the 
E. Newman, district agent, Tishomingo, | surety companies. 
Okla. | 
10:30 A. M. ’. Uni P P 
nique Testimonial 
“The Business Management,” Jacob M. Talbot's que 
| 
| 


leaf book, made up of applications for 


aurector goringteld: Th: Harvey ¥,, Ben: | accident. and. health. polices, was. the 
C. Torrence, commission clerk, Spring-|ttnique testimonial sent to Presidert 
field, Tll.: Robert MacClinchie, cashier, 


Talbot of the Philadelphia Casualty bv 
O. J. Stephenson, the company’s super- 


AFTERNOON } e . . * 
| visor at Milwaukee, on the occasion of 


| 

| 

Springfield, Tl. 
2:00 P. M. 
| 


r s 

“The Application Blank,” Dr. C. M. Bow- Mr. | aca — ce a iy 
cock, Dr. B. E. Jones, medical directors. | President. 1e title page consisted of a 
General discussion led by A. W. Nelson, | letter of congratulation from Mr. Ste- 
district agent, Lindsborg, Kan.: E. W. | phenson, and explained that the book of 
Anderson. district agent, Kansas City, li . - d littl Pes 
Mo.; D. R. Bellomy. district agent, Mex- | 4Pplications represented a little extr: 
ico, Mo.; Charles Cary, district ‘agent, | effort in accident and health business 
San Antonio, Tex. that had been put forth bv his agents in 


honor of the occasion. The tribute was 
| as substantial as it was unique, the bock 
representing new premiums running 
into the thousands of dollars. 


3:00 P. M. 
“How to Start New Agents,” J. M. Con- 

nelly, state agent, Parkersburg, W. Va. 
General discussion led by J. W. DeHart, 

state agent, Louisville, Ky.: W. D. Robin- 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burgiarv, Persona! Accident and Health, Fidelity and Surety Bond: 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. Ss SCOONOVER, General Agent for Indiana . 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. ; 
312 Johnston Bldg., Cincinnati 
FOWLER & LONG, Gen. Agts. for Western Missouri 


818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 


734 Simpson Ave., Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS, IN DIANA 
Issues a pelicy covering all kinds cf accidents, anv 
form of sickness and death from any cause. Besides 
special features not covered by other com jes. 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLICYHOLDERS. ill or part time agents can make money representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 
SPOKANE 


INTERNATIONAL CASUALTY COMPANY, Wasnincron 
Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 

A FEW COMPETENT AND RELIABLE STOCK — y 














SALESMEN WANTED. 





ADVERTISING Isn’t Worth A Cent--- 
unless every statement is backed up by FACTS. The 
four-flushers and the hot-air artists soon close up shop. 
We haven't spread ourselves very much—been rather 
conservative perhaps. Our advertisements are built on 
Actualities, not Hopes, and we are still pounding 


on the same old themes; viz., our line of 


Lapse- 
POLICIES, our superior SERVICE to policyholders, 


our attractive COMMISSIONS and our business-build- 
ing, dollar-bringng AGENCY HELPS. We'd like 
to put the FACTS about our policies, service and 
methods in your hands—we guarantee you'll be inter- 
ested—especially if you are in a position to ider an 
A No. | agency proposition from one of the foremost 
Multiple Line Casualty Companies. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 
ts the fellow who does to-day what the 


The Man W ho Gets A head other man was thinking of doing next 


week. The agency for an up-to-the-minute Accident Company is what you ought to be get- 
ting today if you are in the insurance business. Write us for our 19/1 proposition. € 
are operating in /9 States, have 5/03,000.00 Pennsylvania Insurance Department Deposit. 
5300,000.00 Authorized Capital, and write without exceplion, the most modern and com 
policies of Accident, Health and Disability Insurance. GERMAN COMMERCIAL 
ACCIDENT COMPANY, /0// Chestnut Street, Philadelphia. 


The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accidert policies, on both commercial and industria 
- Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efforts ? 














The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 





and accident insurance with the “General” is not worth having. 
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RECENT LEGAL DECISIONS 
FAMOUS THORNE CASE GIVEN 


Number of Interesting Points Are 
Brought Out in the Contest in 
Maine 


The Maine supreme court holds that 
under the statutes of that state any 
agent’s knowledge of a risk and all 
matters connected therewith binds the 


company. The Insurance Green Bag 
says: 
Burns, representing MacComber, 


Farr & Whitten Company, solicited 
Thorne for accident insurance without, 
however, naming the company which 
was to issue the policy. From an ex- 
pired policy he obtained the data for 
an application but, without suggestions 
or statements by insured, and with an- 
other representative of the same firm, 
completed the application. ~The policy 
was issued and delivered and the pre- 
mium paid on the same day. Insured 
shortly thereafter sustained an injury to 
the right eye resulting in its removal 
by a surgical operation and brought an 
action for indemnity under the terms 
of the policy. One of the grounds of 
defense of the company was that the 
insured warranted himself to be sound 
physically and mentally, without im- 
pairment of sight, whereas he was de- 
formed from birth as to his right hand 
and arm, and for twenty years, had 
suffered from impairment of vision of 
the right eye. It was shown at the 
trial that Burns was acquainted with 
insured for more than twenty years and 
knew of these defects. 
Statute Applying to the Case 

The statute of Maine above cited is 
in part as follows: 

“Such agents and the agents of all 
domestic companies shall be regarded 
as in the place of the company in all 
respects regarding any insurance ef- 
fected by them. The company is bound 
by their knowledge of the risk and 
of all matters connected therewith. 
Omissions and misdescriptions known 
to an agent shall be regarded as known 
to the company, and waived by it as if 
noted in the policy.” — 

The case was submitted to the su- 
preme judicial court of Maine on the 
report of the evidence and there was 
judgment for insured. The court says 
in part: 

Decision of the Court 

Mr. Thorne had no knowledge of the 
company in which he was to be insured. 
His application was made out by Mr. 
Burns, who had a full knowledge of the 
risk. Mr. Burns took the_ application 
away, and returned with a policy duly is- 
sued by the defendant company, for which 
he paid the required premium. By de- 
livering the policy to Mr. Burns, to be 
by him delivered to the plaintiff, Macom- 
ber, Farr & Whitten, by that act made 
Mr. Burns their agent. But when they 
made him their agent they were presumed 
to have knowledge that whatever Mr. 
Burns knew of the physical defects of the 
assured they would be charged with know- 
ing. The statute will not permit an au- 
thorized agent to escape responsibility by 
using dummies. The Macomber, Farr & 
Whitten Company were therefore put upon 
their inquiry as to whether Mr. Burns 
was cognizant of any physical defects, 
knowledge of which might be regarded as 
a waiver of any warranty. Not having 
made inquiry, which it may be presumed 
would have revealed Burns’ knowledge, 
they must now be estopped from asserting 
that they did not know of the defects of 
which Burns knew. Therefore Mr. Burns’ 
knowledge became their knowledge, and 
their knowledge, under the statute, be- 
came that of the defendant company. We 
think the logical deduction from the facts 
is that the defendant company should, un- 
der the statute, be made chargeable with 
knowledge of the physical defects of the 
assured, and held to have waived so much 


of the warranty in the application as re- 
lated to them. 


Thorne v. Casualty Co. of America, 76 
Atl. Rep. (Me.) 1106. 


Change of Occupation 
In the same Maine case “office duties 
and traveling only” was construed to 
cover everything pertaining to the em- 
ployment and position of the assured. 
e agent, in stating the duties of in- 
sured, described them “office duties and 





traveliag only.” Art. 3 of the general 
agreement is in part as follows: 

“If the assured is injured, fatally or 
otherwise, while at work pertaining to 
any occupation classed with this com- 
pany as more hazardous than that stated 
in the schedule, the company’s liability 
shall be only for such proportion of 
the principal sum or other indemnity as 
the premium paid will purchase at the 
rate fixed by this company for such 
increased hazard.” ; 

The opinion of the court concerning 
the effect of the above provision, with- 
out regard, however, that the applica- 
tion was not signed by insured, or that 
in fact, he had no knowledge of this 
agreement, is in part as follows: 

Passes on Assured’s Duties 


The plaintiff's vocation is stated in the 
application as that of manager of Gardi- 
ner Beef Company; his duties, as office 
duties—not, however, the office duties of 
a clerk, but the office duties of a man- 
ager, or general superintendent. That is 
to say, his employment was not to be 
classed with that required in the perform- 
ance of the manual labor in operating the 
refrigerator, but with that necessary to 
the oversight and direction of its affairs, 
from the office. It is too obvious for dis- 
cussion that the business manager of a 
concern, the bulk of whose business is 
transacted outside the office, cannot super- 
intend the work without leaving the office. 

From the nature of the business, then, 
is to be implied the duties and responsi- 
bilities of his employment. As head of 
the concern in Gardiner, he was solely 
responsible for its management. He was 
superintendent of every department, and 
responsible for every detail of the busi- 
ness. The designation of his office, there- 
fore, by necessary implication, not only 
authorized, but required, him to visit 
every part of the establishment, to direct 
in every detail of the work, if necessary, 
point out and illustrate how it should be 
done. To hold, then, that a person desig- 


-nated as manager of a business concern 


ould not step from his office to direct 
the performance of any part of the work, 
without being charged under an insurance 
contract with engaging in work defined as 
extra hazardous, would be to put a serious 
check upon the transaction of business, or 
cut down the indemnity for which a pol- 
icy holder had fully paid, and to which 
he would be otherwise entitled. 

Thorne v. Casualty Co. of America, 76 
Atl. Rep. (Me.) 1106. 


Waiver of Physical Defects 


The Thorne case brought out another 
decision in which it was held that 
where an agent places a risk in a com- 
pany other than his own he becomes 
the agent of the assured. 

In this case the agent admitted at the 
trial that the Employers’ Liability, for 
which he was agent, did not want the 
risk, and he therefore placed it in the 
Casualty Company of America and 
Travelers. The application warranted 
that insured had never been declined; 
that he was of sound condition men- 
tally and physically; that his hearing 
and sight were not impaired; that he 
had never suffered any infirmity or de- 
formity. The agent signed the appli- 
cation, “I personally solicit and recom- 
mend this risk. T. S. Burns, broker, 
solicitor, agent or subagent.” The 
United States Circuit Court for the 
District of Maine rendered judgment in 
favor of plaintiff which the United 
States Circuit Court of Appeals re- 
versed, saying in part: 

Statements Were False 


The plaintiff was deformed in his right 
hand. In the language of the applications 
and the policies he was suffering from 
bodily deformity. It is hard to believe 
that he was not suffering also from im- 
paired vision and deformity of the eye. 
If, however, his testimony be taken to 
mean that his vision was wholly unim- 
paired, that may have been a question for 
the jury, and we will refer it no further. 
An application for insurance made by the 
plaintiff through Burns had been refused 
before the policy,sued on was applied for, 
and on the same'day. 

Two statements of the application were 
therefore false. Two warranties of the 
policy were broken. The plaintiff testified 
that he knew nothing about the applica- 
tions and did not examine the policies. 
The defendant did not dispute the plain- 
tiff’s personal good faith. At the argu- 
ment before us the plaintiff hardly de- 
nied the breaches of warranty, but chiefly 
argued that the defendant had waived the 
breach through the knowledge and con- 
duct of its agent Burns. In support of 
his argument the plaintiff relied upon the 
decision of the Supreme Court of Maine 
in Thorne v. Casualty Company, 76 Atl. 
1106, decided and reported in a_ suit 
brought by this plaintiff for the accident 
here in suit on the policy of the Casualty 
Company above mentioned. The Casualty 





Company in that suit raised the defense 
of deformity, though not that of former 
refusal of application. The Maine court 
sustained a verdict for the plaintiff. 


Agent Held to Be Broker. 


With the most unfeigned respect for 
the learned state court, we are unable to 
follow its reasoning or to reach its con- 
clusion. It held that Burns was the de- 
fendant’s agent in the purchase and is- 
suance of the policy. Upon this proposi- 
tion hangs all the court’s reasoning. We 
can find no evidence that Burns was the 
defendant’s agent. His manual delivery 
of the policies to the plaintiff appears to 
us to have been an act done by him as 
the plaintiff's broker. He was employed 
by the plaintiff to get the insurance. His 
discretion to choose the company did not 
weaken his agency. In the applications 
he spoke in the plaintiff's name. The 
qualifications of his signature as broken, 
etc., was only to comply with Rev. St. 
Me., c. 49, Sec. 96, and need not be dis- 
cussed further. To us it seems that the 
defendant did not ratify the acts of Burns. 
* * * The false statements of the ap- 
plication upon which are based the war- 
ranties of the policy are expressed as the 
representations of the plaintiff. If, in 
making them, Burns was acting as defend- 
ant’s agent, they would be valueless to 
the defendant and altogether meaningless. 


Judgment reversed and remanded. 
Travelers v. Thorne, 180 Fed. 


Rep. 
(Me.) 82. Rep 





OHIO FAVORS COMPENSATION 


Strong Sentiment Apparent in Favor 
of Fund Contributed by Em- 
ployers and Employes 








Workmen’s compensation from a fund 
to be contributed by employers and 
employes and administered by the state 
seems to be the favored solution of 
the question of compensation for in- 
dustrial accidents in Ohio, according 
to a story published last week in the 
Cincinnati Enquirer. The Employers 
Liability Commission of Ohio met a 
number of Cincinnati manufacturers 
and working men last week. After a 
few days in Columbus hearings will 
be held at Cleveland, Akron, Youngs- 
town, Toledo and other cities in the 
state, _ 

Sentiment in Ohio is reported so far 
to be almost unanimous in favor of 
changing the present wasteful methods 
of compensating injured employes. 
The commission which was organized 
Aug. 5, has done much investigating 
and appears to favor the German plan. 
In Germany the employers contribute 
three-fifths of the fund and the em- 
ployes two-fifths. The question on 
which the most difference of opinion 
is likely to arise in Ohio is the pro- 
portions to be contributed by each 
class. There is some sentiment in 
favor of postponing the commission's 
report for a year in order to permit 
further study of the question, but there 
is also a sentiment in favor of getting 
a compensation law just as soon as 
possible and amending it from time to 
time as flaws are found in it. 

Concerning the proposed law the 
Enquirer says: 

Under the proposed law, which is looked 
upon with such favor both by employers 
and laborers, the members of the commis- 
sion say that every man who is injured 
while doing his daily work will receive 
compensation at a fixed schedule. If he 
is laid up for some time he will be paid 
from the fund on a basis of his average 
wage, while if he is permanently injured, 
so that his earning power ceases, he is to 
be paid a fixed income for life. If the 
earning power is permanently decreased, 
there is compensation corresponding to 
the reduction, while if the person is killed 
his family is either paid a fixed sum or 
pensioned until it reaches a self-support- 
ing basis. 

The administration of this fund is to be 
in the hands of a state commission created 
for that purpose, and all the expense of 
such administration is to be borne by the 
state, leaving the entire fund to be used 


without waste in compensating injured 
persons. 

What apportionment of this fund will be 
made between employers and employes 
is not known, but the law will make it 
compulsory for all employers to contrib- 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men's 
Associations. $5000 Policy, $9.00 a year’ 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc. Assn., 
Observatory Bldg., Des Moines, Iowa. 





pay roll, while the employers will have to 
contribute in proportion to their weekly 
wage. This latter is to cover the acci- 
dents which occur as the result of negli- 
gence on the part of the employe himself, 
which constitute about 25 percent of the 
total number of industrial accidents. It 
is claimed that statistics show that the 
employer is responsible for only 20 per- 
sent of the total number of accidents, 
ute toward it on a basis of the weekly 
while the remaining are due to the natural 
dangers of the trade. 


PLATE GLASS A LOSING GAME 








One Manager Believes Loss Ratios Will 
Force an Agreement in Chicago 
Before Long 





One of the best informed plate glass 
managers in Chicago expresses the 
opinion that after the first of the year 
there will be sufficient pressure from 
the companies to force some kind of an 
agreement in Chicago. He expresses 
doubt whether any plate glass company 
will make money in Illinois this year, 
on account of the high price of glass. 
He believes that when the figures tor 
the year are made up, the companies 
will either instruct their Chicago rep- 
resentatives to get tariff without devia- 
tion or will demand that they waive 
small differences and effect a local or- 
ganization which will enable them to 
get living rates. 

The conference plan worked out a 
few months ago is regarded by some as 
the best ever devised for Chicago. It 
contemplated the employment of a sal- 
aried secretary, with whom all rates 
would be filed, each company making 
the rates on the risks it is carrying. 
Two months before expiration each 
company would file the rate at which 
the risk is to be renewed. This plan 
would avoid any general disturbance 
of rates, as each company would ad- 
vance rates only on the risks on which 
its experience was unsatisfactory. As 
soon as a rate is filed all companies 
could go after the business at that 
rate. -New risks would be surveyed 
and rated by the first company that 
went after them and such rates would 
be binding until the company that se- 
cured the risk changed them. There 
are some managers in Chicago who will 
not enter any agreement unless forced 
to do so by their companies, where it 
is proposed to make a high tariff of 
rates mandatory. They want an agree- 
ment to advance rates on unprofitable 
risks and leave the other rates as they 
are. 
Aside from fear of violation of law, 
which some companies professed, the 
main trouble in getting the agents to- 
gether a few months ago was the fact 
that one or two companies would not 
join and the agents could not agree 
upon details. Some of the old compa- 
nies have a number of policy-writing 
agencies to which they pay more than 
ordinary broker’s commissions. Some 
younger companies, with few such 
agencies, wanted the number limited to 
the same figure for all companies. The 
older companies will not give up these 
agencies if the younger ones are go- 
ing to take them over. One manager, 
who has a number of such agencies, 
says the only satisfactory arrangement 
will be to take up all policy-writing 
agencies and put all class 1 agents in 
the Chicago board in a class by them- 
selves with a 5 percent higher commis- 
sion than is paid other brokers—enough 
to pay them for carrying their brokers’ 
accounts. 





To Guarantee Cotton 

Representatives of five large surety 
companies have stated their decision to 
submit to bankers the proposition to 
guarantee cotton at a minimum rate of 
six cents per bale. The companies in- 
terested are the National Surety, Amer- 
ican Surety, United States Fidelity & 
Guaranty, Fidelity & Deposit and Title 
Guaranty & Surety. It is expected they 
will get several other companies to join 
making total resources of about twenty 
millions. The companies it was an- 


nounced, will issue a joint and several 
guarantee bond to each concern bind- 
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ing itself individually as well, as a 
party to the combination. The rate to 
be charged is eight tenths of 1 perceat 
per $100 of value of cotton covered by 
bills of ladings. Figuring the price of 
cotton at $75 a bale the premium would 
be six cents. 





PLATE GLASS COMPETITION 


Quite a Figit is on in New York Be- 
tween Conference Companies 
and the Outsiders 





New York, Oct. 18.—(Special)—The 
eight companies in the Plate Glass 
Underwriters Association are facing 
strong competition these days with 
seven companies outside the confer- 
ence making an energetic campaign 
for business in New York City. The 
sale of the Empire State’s plate glass 
business to the New York Plate Glass 
left the following companies members 
of the association, Aetna Indemnity, 
Fidelity and Casualty, Lloyds Plate 
Glass, Maryland Casualty, Metropolitan 
Casualty, New Amsterdam Casualty, 
New Jersey Fidelity & Plate Glass and 
New York Plate Glass. 

Outsiders include at present, the 
Ocean, Philadelphia Casualty, Casualty 
Company of America, Aetna Indemnity, 
U. S. Fidelity & Guaranty, Fidelity 
& Deposit and the Great Eastern the 
latter three having recently begun to 
write this business. These companies are 
writing the business at rates which 
they themselves deem wise and _ ir- 
respective of conference rates, while 
the conference on the other hand is 
fighting this competition by permitting 
its members to meet the competition of 
non-boarders by reducing their rates 
accordingly. With conference com- 
panies this plan is of course not allowed. 

The plate glass business is reported 
to be fairly good at present in spite 
of harassing conditions incident to the 
recent glass setters strike and the nat- 
ural difficulty in making replacements 
because of this strike. One non-con- 
ference company stated that it was 
able to make replacements where 
others failed by reason of paying some- 
thing extra to get the work done. 
The fact that this company was able 
to accomplish this has naturally proved 
a good investment as it has helped to 
advertise its business. 

There are no present indications 
that the conference will not continue 
in spite of the opposition. 





Travelers Indemnity Doubles Capital 

The directors of the Travelers In- 
demnity have voted to double the cap- 
ital stock of the company, the in- 
crease of. $500,000 to be offered to pres- 
ent stockholders at $150 a share. The 
original capital of $500,000 was sold at 
$125 a share. The company’s charter 
permits it to write surety lines as well 
as casualty, and in view of the branch- 
ing out of surety companies into cas- 
ualty lines the present move of the 
Travelers interests is regarded as sig- 
nificant. 





Wants Compensation Commission 


At the annual meeting of the St. 
Louis Casualty Underwriters Associa- 
tion last week, E. V. Thompson, of the 
Ocean, was reelected president and O. 
P. Rutledge, of the Philadelphia Cas- 
ualty, was reelected secretary. Mr. 
Rutledge read a paper in which he ad- 
vocated the appointment of a commis- 
sion by the governor of Missouri to 
draft a workmen’s compensation bill. 





File Suits Against Directors 

One joint suit and eight individual 
suits were filed against officers and di- 
rectors of the Columbus Casualty in 
the common pleas court at Columbus, 
Ohio, last week by Former Governor 
James T. Campbell, acting on behalf 
of clients at Hamilton, Ohio. The 
suits, which are against John R. Horst. 
Frank R. Shinn, Samuel D. Hutchins 
and Dr. William U. Cole, are to en- 
forcé claims of personal liability for 
the alleged wasting of the company’s 





assets. The petitions are identical, save 
as to amounts, and charge that the di- 
rectors “diverted to their own use and 
benefit” stocks belonging to the plain- 
tiffs. Those who sued and the amounts 
sought to be recovered are: William 
H. Johnson, James D. Linkins, Leon 
Levy and Carri Levy, each five shares, 
$507 each; John Caleese, Joseph E. Rit- 
ter, Calvin C. Fouts and D. B. Bundy, 
each 10 shares, $1,014 each. The total 
amount is $6,085. These stockholders 
prepared their suits at the time of the 
receivership proceedings brought by 
Emory J. Smith, last summer, but de- 
ferred action until the affairs of the 
company showed signs of coming to a 
real crisis. Their stock was given to 
the directors last summer, and by them, 
as trustees, used to float a loan in the 
east to liquidate the indebtedness of 
the company. In the state’s ouster suit, 
brought in the circuit court, the com- 
pany has been given until Nov. 15 in 
which to file its answer. 





HANOVER FINANCE IN FLIGHT 





Sought to Evade an Investigation of 
Its Plans by New York 
Department 





The Hanover Finance Company, “or- 
ganized for the purpose of accumulat- 
ing funds whereby may be formed an 
insurance corporation to be known as 
the Income Insurance Company, the 
purpose of which is to issue insurances 
against loss of salary or income due to 
total and permanent disability from any 
cause which prevents the insured from 
following his specific occupation,” has 
been examined by the New York de- 
partment. 

From the report made public by Supt. 
Hotchkiss it is stated that the Hanover, 
is a Maine corporation, its organization 
and scheme largely the conception of 
one George G. Hynson. The Hanover 
is still in active operation. 

The company has an authorized cap- 
ital of $2,000,000. On the day the law 
went into effect, giving the insurance 
department power to investigate pro- 
motion schemes the Hanover concern 
moved to Detroit. 

The Michigan department was asked 
for information concerning the new 
home office of the Hanover and learned 
that the address given was that of a 
family hotel, not located in the busi- 
ness district or near any office build- 
ings, the landlady of such hotel stating 
that the company had no office there 
and that no mail addressed to it had 
been received there. Shortly thereafter 
it developed that the Hanover Finance 
Company had moved from Detroit, 
Mich., to Jersey City, which it claims 
as its present office. In view of these 
facts, the examiners state in their re- 
port: 

“In our opinion, the transfer of the 
lease was palpably a subterfuge to avoid 
proper investigation, and, coupled with 
the above facts, convinced us that this 
company for all practical purposes had 
an office in this state after July 1, 1910, 
and is properly subject to investigation 
by this department.” 

It would seem that the company was 
of the same opinion, as, after some de- 
lay, it permitted an examination of its 
records at the Jersey City office, with 
the results outlined in the report. 

Under the caption, “Larger Dividends 
Than Standard Oil,” the dividends 
claimed to have been paid in 1909 by, 
twenty-three stock life companies are 
pyramided in such a way as to indicate 
an average dividend for such companies 
in 1908 of 77 per cent, while a page is 
devoted to demonstrating “Insurance 
Stocks Safer Than Railroad Bonds,” 
on the authority of Bradstreet’s. 





May Return to Surety Field 

Colonel Paul M. Millikin, who has 
just been dismissed as chief of police 
by the mayor of Cincinnati, will likely 
return to the surety business unless 
he succeeds in having the courts set 
the mayor’s action aside. No charges 
were filed against Colonel Millikin, 





action being taken under a recent court 
decision in another city in which it 
was held that the mayor has power 
to remove a chief of police without 
filing charges. Colonel Millikin is well 
remembered as general agent of the 
Fidelity & Deposit at Cincinnati and 
one of the leading surety men of the 
city. 





WITH CHICAGO CASUALTY MEN 





General Agents Getting More Discrim- 
inating as to What Brokers 
They Deal With 





Casualty general agents in Chicago 
are giving considerable serious thought 
to the broker question. There are all 
kinds of brokers in the city. Some do 
business in a high grade way, while 
others misrepresent the quality of risks, 
rebate their commissions and fail to 
pay the net premiums when due. The 
casualty men have to recognize the fact 
that fire insurance is the main line with 
most brokers and, as its rates are fixed 
and there are board rules against re- 
bating, brokers of a certain class make 
all their concessions to the assured on 
the various casualty lines, where the 
rates are not so well established and 
there is no organization to punish ir- 
regularities. 

The interests of the general agents 
and of the better class of brokers are 
one, to the extent that both as a rule 
are endeavoring to do casualty busi- 
ness on decent lines and make a legiti- 
mate income from it. Their interests 
are opposed to those of the lower grade 
brokers who are debasing the casualty 
business in using it as a bait to draw 
fire lines. 

For some time certain brokers of the 
better class have been endeavoring to 
have the general agents use discrimina- 
tion in accepting business. General 
agents are now waking up to the fact 
that they can better afford not to deal 
with some of the brokers and this idea 
is growing. While the point has not 
yet been reached where a list of ac- 
ceptable casualty brokers has been 
made up and recognized as binding, 
the tendency is in that direction. 


In a number of casualty and surety 
offices collections are reported to be 
extremely slow. One office reports that 
the trouble is almost entirely in col- 
lecting large premiums, as the little 
ones are oy promptly. One large 
casualty office reports good collections, 
the outstanding premiums being only a 
little over 10 percent of the premiums 
so far written this year. 


A. U. Quint, associate manager of 
the American Bonding at Chicago, in 
charge of the burglary department, has 
been fortunate enouzh in the past three 
months to make what he believes are 
three records, viz.: he has written a 
bank burglary policy for $150,000, a mer- 
cantile burglary premium amounting to 
$1,305 and in one daily report reported 
to his company $2,046 in burglary pre- 
miums. He claims that the American 
Bonding by the end of this year will 
have the largest burglary insurance 
business in Chicago. 

The company’s loss ratio in Chicago 
has been high this year on residence 
business and low on mercantile busi- 
ness. It is losing on renewal only a lit- 
tle of the business put on during the 
high commission period of a year azo. 





Sexton is Business Doctor 

The Aetna Indemnity is expected to 
show some reduction in its expense ra- 
tio this year, although the reorganiza- 
tion of the various departments has not 
yet been completed. Third Vice-Presi- 
dent A. R. Sexton is acting as the busi- 
ness doctor. He took up the burglary 
department first, cut out considerable 
unnecessary work and made it possible 
for a smaller force to handle the busi- 
ness more efficiently. Now he is work- 
ing on the surety department and sim- 
ilar improvements are being effected 
there. Mr. Sexton’s long experience as 





a general agent of the company fitted 
him for this work, as he knew how the 
old system was consuming the time 
and the patience of the field representa- 
tives to no advantage. 

While Mr. Sexton is also superin- 
tendent of agents he has not yet been 
able to spend much time in the field, 
but expects to do so later. 





Aeronauts Want Insurance 


Will the hazards of aviation be un- 
derwritten by the accident companies 
within a few years? 

The demand for this form of insur- 
ance is so great, and the improvement 
in aeroplanes is so rapid that many 
casualty underwriters believe that this 
will be the case; that under proper re- 
striction as to apparatus, weather condi- 
tions, etc., prohibitory rates need nct 
be charged. 

The Transylvania Casualty Company, 
which is being organized in Louisville, 
and will start business Jan. 1, has been 
deluged with requests from aviators as 
to rates, its charter, which zives it the 
authority to underwrite that business, 
having given many the impression that 
the company would issue policies to 
aeroplanists. A well known Chicago 
aeronaut, who evidently believes that 
there is a field which he can work with 
profit, has applied for a general agency 
of the company. 

The Transylvania, inasmuch as it will 


not begin operations for _ several 
months, has postponed final action on 
the subject, but General Manager 


Young believes that at any rate the day 
is not far distant when aviation will 
be among the lines handled by the ma- 
jority of casualty companies. 





Title Guaranty Convention 

Branch office managers and general 
agents of the Title Guaranty & Surety 
throughout the country spent Friday 
and Saturday as its guests at the home 
office. 

On Friday morning, the fieldmen, 
about forty-five in number, made an 
inspection of the handsome home of- 
fice building which has recently been 
completed. At 10 o’clock there was 
an informal reception and an address 
of welcome by President L. A. Watres, 
after which the rest of the morning was 
devoted to addresses and discussions 
pertaining to the surety business. 

Another business meeting was held 
in the early afternoon, after which the 
visitors, along with the directors and 
officials made a tour of the city in 
automobiles. The entire party was en- 
tertained at dinner by President Watres 
at his home. 

The final session of the convention 
was held Saturday morning and in the 
afternoon the party went in special 
cars to Spring Brook, where, a base- 
ball game was played between field 
and home office men. A theater party 
Saturday night completed the pro- 
gram. 





“Boyer Month” a Success 

On his return to the office after his 
trip abroad, C. H. Boyer, of the Gen- 
eral Accident, found awaiting him 
8,073 applications, which were written 
during the month of September, which 
was called “Boyer Month.” It is the 
largest amount of business ever written 
by the General Accident in a single 
month. B. Thorp, general agent, 
Columbus, Ohio, was the chief pro- 
moter. 





Hold Saloonkeeper Liable 

The appellate court of Indiana has 
held that a saloonkeeper is guilty of 
violating the law when he sells to an 
intoxicated person. The decision is of 
state-wide importance, as it fixes the 
responsibility of the saloon man and 
his surety for the actions of the in- 
toxicated person to whom the liquor 
was sold. 

The case was one in which Stella Bar- 
nard, of Dubois county, was awarded 
damages against a surety company and 
William Fuller, saloonkeeper, for the 
killing of her brother by Koefel Line. 
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The evidence was that Fuller sold Line 
liquor while he was intoxicated, and 
that Line then killed Ballard. 

Damages were awarded against the 
surety company which was on Fuller’s 
bond. Judge Comstock, of the ap- 
pellate court, says the woman was en- 
titled to damages, as a saloon man 
has no right to sell to an intoxicated 
person. 





Report on Globe Accident 

The Minnesota department examined the 
Globe Fraternal Accident of Minneapolis, 
Aug. 31. Its income the first nine months 
was $3,702, and disbursements $3,427. Its 
assets are $7,898 and its surplus $71. It 
will reinsure, it is stated, in the National 
Casualty. 





New Indiana Company 

The Wayne Health & Accident of Ft. 
Wayne, Ind., has been licensed in Indi- 
ana to do an assessment health and ac- 
icident business. William C. Ryan is 
president, A. C. Gladieux, secretary, and 
the directors, Francis Chauvey, C. F. 
Gladieux and Dr. Daniel E. Kauffman. 


CASUALTY APPOINTMENTS 


West Virginia 

Morripe4 | Cas.—H. D. Karnes, 
ton; J. M. eGruy- 
ter and R. L. Frasier, Charleston; R. C. 
Lorentz, Buckhannon. 

Md. Motor Car—J. A. Shrewsbury, 
Parkersburg. 

Nat'l Cas.—J. E. Newcome, Grafton; 
S. V. Harman, Harman. 

N. J. Pl. Gl—B. E. Tolbert, Beckley. 

N. A. Acci.—Ira B. Early, Fire Creek; 
J. E. Hatfield, Williamson; A. L. Davis, 
Point Pleasant; Cc. H. Baker, Sistersville; 
W. H. Scott, Wellsburg; Theodore Van- 
Camp, Paden City. 

Penna. Cas.—D. E. Good, Charleston. 

Prov. L. & C.—Freeman Linville, Madi- 





Prince- 
Meador, Hinton; J. A. deG 


son; a Moore, Pratt. 

U. S. Fid. & —— 6 Bailey and 
T. A. Edwards, West 
‘ "© H. & Acci.—J, re Flanagan, Smith- 
ie 

Woodmen’s Cas.—C. F. Berry, Buck- 
hannon. 

Michigan 


eee Indem.—A. C. Christenson, Manis- 
te 


—_ Bond.—R. A. Packard, Stephen- 
son, 

Amer. Sur.—J. M. Robertson, Algonac; 
S. H. Hogle, Burr Oak; H. B. ‘Hitchings, 
Capac; C. L. Hall, Bad Axe; Elmer Bill- 
man, Cedar;- W. ’s. Richardson, Central 
Lake; F. E. Hall, Colon; Cook & Barley, 
Dexter; C. L. Hall, Harbor Beach; S. F. 


Kennedy, Lakeview; Earl Lovejoy, Mil- 
ford; W. H. Ambler, Northville. 
Federal Cas.—Alvin George, Harry 


George, F. E. Kirby, Detroit. 

Fid. & Cas.—S. A. Howes, Battle Creek; 
A. H. Higgins, Cass City; Willard Bab- 
cock, Harbor Beach. 


Maryland Cas.—Martin Agency, Sagi- 
naw. 
Masonic Prot.—F. O. Patterson, Flint. 


Natl. Live St.—C. E. Marston, Howell; 
W. H. Ferguson, Ionia; J. A. Scott, Jack- 
son; H. W. Wise, Owosso; A. McKer- 
cher, Lansing; H. M. Gohn, St. Johns. 

N. A. Acci.—P. D. Werts, Cassopolis; 
J. E. Simard, Detroit; James Hart, La 
ium, 

Standard Acci.—C. L. Seeley, Battle 
Creek; V. O. Zimmerman, Escanaba; F. E. 
Heckert, F. M. Horton, Flint. 

Title Guar.—Irving a Eddy, Mikado. 

U. S. H. & Acci.—C. A. Jones, Grand 
Rapids; Milo Snyder, Otter Lake; Clair T. 
Pangborn, Verona Mills. 

Security Cas.—J. McCoy, Detroit. 

Union Cas.—John Aver, Calumet; E. S. 
Bailey, Mackinac Island; W. E. Wright, 
Niles; W. A. Moudy, Pt. Huron. 

Fid. & Cas.—Powell De France, Detroit. 

Masonic Prot. Assn.—Will H. McFar- 
land, Hart. 

Natl. Cas.—J. E. Reau, Marquette. 

N. Y. Pl. GL.—F. Amrhein, ee Cc. W. 
Luxford & Co., S. Frankfort. 

N. A. Acci.—J. N. Klock, Benton Har- 
bor; I. Stern, J. A. Stewart, F. L. Suther- 
land, Detroit; H. W. Marsh, Manistee. 

Home Acci. & H.—J. W. Waller, Che- 


ur- 


boygan. 

Wisconsin. 
Bankers Acci.—C. O. Hammerlund, 
Janesville. 


Fid. & Cas.—E. D. Fitzpatrick, Milwau- 


Genl. Acci. F. & L.—W. J. Sarres, Mil- 
yea: F. C. Goeldner, Watertown; H. 

Yance, Racine. 

” Hartford, Ss. B—H. M. Brown, Neenah; 
EF. P. Huckins, Milwaukee. 

Mass. Bond—c. Cc. Marlow, Lancaster. 

New Amst. Cas.—W. C. Osborne, Cc. L. 
McPherson, Earl Jager and L. L. Guise, 
Milwaukee. 

N. A. Acci—G. F. Coles, Kendall; C. 
H. Jensen, Racine. 

Phila. Cas.—F. C. Stark, Milwaukee. 

Standard Acci.—L. J. Moss, Superior. 

Time—H. W. Livingston, L. C. 
Jay Knapp, H. C. Hornbeck, Charlies 
ee N. P. Hansen, B. B. Teeple and 
w. 'Procinow, Milwaukee; J. R. James, 
Beloit: GS &. Edwards, La Crosse; W. J. 
Knights, Wild Rose; Ernest Perrotte, Ke- 
nosha; Hugh Scallon, Lloyd. 


kee. 


Emp. Liab.—J. C. 
W. 





Sat ecmeiiae~c4 Kustermann, Milwau- 


“Cont. Cas.—L. M. wm Mount Tabor. 


ymen, Milwaukee; 
E. Hockenberger, Clintonville; Paul 
Muerhrcke, Marinette. 
N. A. Acct: A. Bos rage Muscoda. 
Ocean—O. Crary, Jr., Oshkosh; G. V. 
Devin Columbia: J. E. Brinkerhoff, Wau- 
pun; H. P. Loehr, Fond du Lac; R. D. 
Gorham, Monroe 


Aetna Indem.—J. W. Crockett, Bellaire; 
Cc. F. Kiren, Lancaster; F. W. Combs, Ma- 
rietta; J. A. Knapp & Son, Marion; R. R. 
Jones, Newark; J. J. Edmiston, New Lex- 
ington; E. C. Quick, Urbana; J. W. Hogan, 
Wellston. 

a Live St.—S. R. yeahs, Cambridge; 

M. Robinson, Plain City; E. P. Slencer, 
Mansfela; B. F. Stanfield, Marysville. 

General Acci.—A. J. Hummei, Toledo. 

Ger. Coml. Acci.—P. A. Freeze, Green 
Spring; Ed. Pence, Piqua; J. A. Hogen- 
muller, Wellsville; i. ‘Epstein, Cleve- 
land. 

Gt. East. Cas—A. D. Hosterman, 
Springfield; Morris Dreyfus, Toledo; G. S. 
Spring, Ashtabula. 

Loyal Prot.—A. K. Bolich and Frank 
Grissinger, Cuyahoga Falls. 

N. Y. Pl. Gl.—W. A. Shaffer, Canton. 

N. A. Acci.—Jean Josselyn, Elyria; E. 
C. Hornbeck, Mt. Sterling; Noah Gast, 
Prospect; J. A. Sutton, LaRue; W. H. 
Love, Zanesville; Latta Riley, Chillicothe: 
Cc. A. Day and ge 2 Kline, Akron; J. 
Dittenhaven, Ashtabula; C. V. Stone, Con- 
neaut; C. Griffin, Columbus; , 
Barnes, Cambridge; F. N. Gear, G. H. 
Williams and J. F. Kelly, Cleveland; H. F. 
Engels, Sandusky; R. H. Manson, Elyria; 
L. A. Beeghly, Toledo; F. M. Eansbottom, 
Roseville; E. M. Haynes, Niles; Albert 
Oppenheim, Marietta; M. R. Zell, Orrville. 


CASUALTY NOTES 


The managers of the Royal and the 
Queen are in New York City for a con- 
ference with General Manager Alcock of 
the Royal, who is here from the home 
office, over plans for the Royal Indemnity, 
which will begin business early next year. 

The Pacific Mutual Life paid a “burning 
building” loss of ,000 on the policy of 
Harry L. Flynn, a linotype operator who 
was killed in the explosion in the Los An- 
geles Times building a couple of weeks 
ago. The policy was for $3,000, but the 
double benefit clause brought the loss up 
to $6,000. 


Cc. E. Irwin, who was formerly connected 
with the Columbus Casualty and later re- 
signed and became a field man for the 
Pittsburg Casualty in Ohio, has had his 
connection with the latter company ter- 
minated by Secretary Boggs. When the 
exact nature of the charges against him 
became known his resignation was re- 
quested. 


The Great Eastern Casualty has made 
the following local agency appointments 
in Kansas and Missouri to report through 
its general agents, Robert K. Meeker & 
Co. of Kansas City; James G. Holcombe 
& Co., of Columbia, Mo.; C. F. Moulton & 
Co. of Adrian, Mo.; B. H. Tillotson, of 
Olathe, Kan., and Thomas A. Bigger, of 
Kansas City, Mo. 

The Guarantee Company of North Amer- 
ica has paid the Fidelity Trust Company 
of Louisville $10,000, the amount of the 
bond of August Ropke, former assistant 
secretary of the company, which it issued. 
Ropke is under indictment and is charged 
with the theft of $1,400,000 from the 
company. It is understood that the guar- 
— company will assist in the prose- 
cution. 


In its campaign for new business, the 
Wisconsin National Life of Oshkosh, Wis., 
which recently absorbed the Northwestern 
Casualty of Milwaukee, is extending its 
territory, having recently secured a license 
in South Dakota. The new territory has 
been placed in charge of C. Coolidge of 
Sioux Falls, S. D., as agency manager and 
he has already made a number of good 
appointments. 

The Southwestern Surety of Durant, 
Okla., was last week licensed by the Ar- 
kansas department to do a casualty busi- 
ness. Also qualified for surety business 
by depositing securities to the amount 
of $50,000. T. L. Cox of Little Rock has 
been appointed state manager and will 
begin planting the company at once. The 
company’s executive offices are at Deni- 
son, Texas. 





Deposit bonds amounting to $2,000,000. 


and covering city funds have recently 
been issued at Minneapolis. The larger 
bonds were as follows: For the Security 
National Bank, National Surety, $200,- 
000; United States Fidelity & Guaranty, 
$100,000; Northwestern National Bank, 
National Surety and Fidelity & Deposit, 
$100,000 each; First National Bank, Mas- 
sachusetts Bonding, American Surety, 
Title Guaranty & Surety and Empire State 
Surety, $100,000 each. 

The Kress Construction Company of 
Oklahoma, which has the contract for the 
construction of a sewerage system at 
Stuttgart, Ark., has fallen down on the 
job, the time limit having expired over 
a month ago, and the Title Guaranty & 
Surety, which was on the bond, let the 
contract for the completion of the work 
to other parties. The Kress Company 
contracted to do the work for $17,500, 
and it is said it will require probably 
$3,000 to take the work in its present 
state and complete it. 





Surety and Fidelity 


Surety soliciting is quite different 
from insurance soliciting. This is an 
important matter for insurance agents 
to remember, as it is likely to cost them 
considerable business if they overlook 
it. An insurance agent gets business 
largely on his own personality, but the 
standing of his companies, t eir repu- 
tation for payment of losses or for serv- 
ice count also. The surety agent also 
gets business largely on his personal- 
ity, but it must be remembered that in 
most cases the man who pays the pre- 
mium on the bond has little or no in- 
terest in the company. Any company 
whose bond the obligee will accept is 
generally good enough for him. The 
business of the insurance agent is to 
persuade his prospect to take insurance, 
or, if no arguments are needed on that 
point, to take it with him. Outside of 
the fidelity field, there is comparatively 
little persuading of a man to take a 
bond. The law or business custom re- 
quires that he give one. The work of 
the surety agent consists in convincing 
him that he should give one executed 
by a surety company rather than an in- 
dividual and that he should give that 
particular agent the application for it. 

As the prospective principal cares but 
little about the company in which he 
may secure his bond, the personality 
and methods of the agent are likely to 
prove the deciding factor. He will get 
his bond from his friend if he has one 
in the business and he solicits it in 
time, or he will get it from somebody 
recommended to him by a friend. 

It is evident, then, that the surety so- 
licitor should have as many friends as 
possible among men who are likely to 
require bonds, that he should also have 
as many as possible among those who 
have influence with those requiring 
bonds and that he should “be on the 
job” before some other solicitor has 
used his various friendships and “pulls” 
and secured the application. It is not 
enough to solicit the public official elect. 
He ought to have been approached 
when he was a candidate before the 
primaries or at any rate after he re- 
ceived his party’s nomination. If nec- 
essary, members of the central com- 
mittee, business associates and others 
who may be able to influence him 
should be seen also. This may appear 
like much work for one bond, but it 
must be remembered that this solicita- 
tion will help to put the agent in line 
for future bonds. 

So it is with contract, court and other 
kinds of business. Do not wait till al- 
most time for the bond to be filed be- 
fore soliciting it. See the contractors 
before the bids are opened, see the 
architects or engineers, the private par- 
ties or members of the public bodies 
which are letting the contracts and 
everybody else who may be able to 
exert influence in your favor. 








Decision on Replevin Bond—The 
appellate court of Indiana gave an 
opinion this week on a surety company 
bond which has a point of interest. 
The Southern Indiana Railroad was 
sued in replevin for some goods in its 
possession and the usual replevin bond 
was given by the man recovering the 
goods. A third party then claimed the 
goods and the court awarded them to 
him. The goods, however, were not 
returned to him and the surety company 
denied all liability because he was not 
a party to the orizinal replevin suit at 
the time the bond was given and the 
circuit court held the company’s de- 
murrer good. The appellate court re- 
verses the lower court’s decision and 
says: “That sureties are favorites of 
the law is a popular fallacy. The un- 
dertaking obligated the company to 
return the property involved ‘to the 
defendants,’ that is, to those who 
might be defendants at the time any 
judgment might be entered. Between 
litigants the law is indifferent and has 
no favorites. The contract of one is 
as binding as that of another.” 





Accident and Health 


Timidity about asking a man to pay 
his accident premiums annually costs 
agents a large amount of work and 
gives a policy four chances to lapse 
every year instead of one. Further- 
more, quarterly business as a rule is of 
poorer quality. Commenting on the 
subject of quarterly payments, the 
Maryland Casualty says: 

“This waste of time and money is in 
almost every case unnecessary, and is 
often due to the timidity of the agent, 
who is injecting into commercial insur- 
ance the methods and tactics pursued in 
the writing of industrial policies. As an 
example, let us take the $25 policy- 
holder who is paying $6.25 quarterly. 
This man should be making $35 a week, 
at the very least, otherwise he is over- 
insured, and should be carrying a 
smaller policy. and if he is making that 
amount it is absurd to say that he can- 
not pay $25 once a year in a lump sum; 
this is especially true of the man who is 
a persistent policyholder, knows that he 
has his premiums to meet, and further- 
more is frequently given an additional 
thirty days credit by the agent. 

“There is little logic in the plea that 
the assured ‘cannot afford to pay an- 
nually.’ If he cannot, you have prob- 
ably over-insured him. 

“Thus, besides the fourfold waste of 
time, there is the element of increased 
hazard in the quarterly risk. In them 
lies the chief danger of exaggerated 
and fraudulent claims. Not that we 
mean to insinuate for a moment that 
every quarterly risk contemplates ‘get- 
ting his money back,’ but experience 
has shown that it is from that class 
that we can expect to find the major- 
ity who intend ‘stinging’ the company. 
This is the natural sequence; because of 
the reduced outlay, the speculative ad- 
vantage offered is more attractive. It 
is just the sort of insurance that ap- 
peals to the ‘claim crook’ and while 
these are fortunately few, they are 
dangerous.” 








No General Increase—There has been 
much talk of the supposed increase in 
accident premiums since the life insur- 
ance shakeup. It has been conceded 
that life agents have been giving more 
attention to accident soliciting. An 
accident manager calls attention to the 
fact that there has not been the in- 
crease that has been reported. Taking 
a half dozen of the commercial acci- 
dent leaders he compares their pre- 
miums for 1904 and 1909. The Trav- 
elers shows the largest increase of 
$631,000 in 1909 over 1904. The Fidelity 
& Casualty’s increase is $371,000. The 
Aetna Life’s figures are about the same 
in the two years. The Preferred lacks 
something like $22,000 in coming up to 
its 1940 record. The Standard shows 
a gain of $167,000 and the United States 
Casualty $63,000. 

The figures seem to indicate that 
there has not been so great an addition 
to accident premiums by life men. The 
business has developed in a natural way 
without much stimulation and along 
lines that it has been working for many 
years. 





More Careful Underwriting—Some of 
the more conservative accident compa- 
nies are pursuing a much more rigid 
system of underwriting than formerly 
in view of the heavy losses on large 
policies and the added indemnities paid 
out on account of “frills.” An inspec- 
tion service has been instituted by some 
companies and they are not taking 
chances where they feel there is any 
great moral or physical hazard. While 
of course no medical examination is re- 
quired yet some of the companies are 
zetting their risks on a basis that would 
be regarded as good business for life 
companies. 





Six out of every hundred deaths in 
the United States are due to accident.— 
Aetna Life Bulletin. 
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Liability Insurance 


Prospects point strongly to a sharp 
advance in liability rates in the near fu- 
ture. The advance already is on in 
New York and Ohio, a new schedule 
will be effective in Minnesota within a 
few weeks and it is probable that sim- 
ilar action will be taken in other states 
before spring. The fact that the com- 
panies had to cooperate to deal with 
the New York situation has shown 
them that they can cooperate else- 
where. The constantly growing losses 
have brought some of them to the 
point where they must get higher rates. 

* * * 

Now comes the prospect of higher re- 
serves. This has been under consider- 
ation for some time and recently a com- 
mittee of company representatives re- 
ported several new plans of computing 
the reserves for future liability for ac- 
cidents which already have occurred, 
all of which plans increase the reserves, 
some of them to a point which would 
make some companies show an impair- 
ment of capital. This question is yet to 
be thrashed out, but there is little doubt 
that some state before long will enact 
a law requiring higher reserves. 

x * * 

During the coming winter attempts 
will be made in several states to enact 
workmen’s compensation laws. If IIli- 
nois furnishes a criterion of what will 
happen in other states, certain of the 
labor organizations will make a strong 
fight for amendment of present em- 
ployers’ liability laws rather than the 
enactment of compensation measures. 
The laboring men in many instances de- 
mand instead of compensation that the 
fellow servant and assumption of risk 
rules be abrogated and the doctrine of 
contributory negligence materially mod- 
ified. These changes invariably mean 
higher liability rates. | 








Where compensation laws are en- 
acted the tax on the employer will be 
much higher than the amount he is 
at present paying for liability insurance. 
It is a question in many states how far 
the constitutions will permit the legis- 
latures to go in enacting compensation 
laws and it is probable that it will be 
found in many instances that compen- 
sation can only be made to apply to 
certain classes of industries or can only 
be made optional, still leaving in force 
employers’ liability laws. This will 
mean that employers who desire pro- 
tection will have to pay premiums both 
for liability and compensation. 


All these changes will involve a vast 
amount of work for liability agents and 
probably much shifting of lines from 
company to company, some dropping of 
insurance and some taking of insurance 
by those who have carried none in the 
past. Agents will find that their old 
arguments will have to be revamped. 
Assured will want to know why 
changes in rate are made and agents 
will have to be able to tell him. It is 
likely that the next few years will be 
a period when agents will be tried out. 
Those who intelligently and diplomati- 
cally can explain to their customers 
what changes have been made and why 
it is imperative that rates be advanced 
will be the winners, while those who do 
not understand the business and have 
solicited insurance in the wrong way 
will have to suffer the consequences. 
The bright agent will watch legislation 
in his own state carefully and endeavor 
to familiarize himself with the new laws 
and what they mean, for in many in- 
stances he will be called upon to use all 
his resources. 

* * 

It is a tremendous change which is 
going on now. Ask the average man 
who has given it a little attention and 
he will tell you it is a movement to 
shift the burden of industrial accidents 
from the workers to the industry, which 
means shiftirg it first to the employer 
and letting him charge it up to the pub- 
lic in advanced prices. That is the 





principle, but the changes which will 
follow in its wake cannot be foretold. 
The European countries which have 
had compensation laws for some years 
are only learning now what they mean 
in changed economic relations and in 
the changed attitude of workmen. A 
man who has seen considerable of the 
working of the German law said re- 
cently that eventually the tax on Ger- 
man manufacturers for industrial acci- 
dents will be as heavy as that for the 
maintenance of the military system. In 
some of the European countries it is 
being discovered that the workman is 
rapidly learning how to get the most 
cut of compensation, that where he 
used to be laid up two or three days by 
an accident he now is laid up a week 
or whatever time is necessary to en- 
able him to draw compensation. 
x * * 


With the numerous states in this 
country and the numerous laws they 
will enact there probably will be a 
period of confusion that will baffle the 
best students to foretell the outcome. 
Through it all, however, the fact will 
remain unchanged that the individual 
must unite with others to get advantage 
of the law of average, and as the 
charges on the employer increase the 
need of insurance will become greater. 
The liability companies are going to 
take in and disburse much more money 
than they have been doing, their serv- 
ices in the prevention of industrial ac- 
cidents is going to be more appreci- 
ated and more in demand. In other 
words, first class-liability agents, under- 
writers and inspectors are going to 
have an enlarged field. 





“What are you doing for a living any- 
how? Are your prospects good for 
the future? Are you satisfied with half 
a loaf? Why not go into business for 
yourself and get the other half loaf with 
something to spread upon it.” 





CASUALTY & SURETY 


Write Any of the Following When You Have Cas- 
ualty or Surety Business to Place; or Wish 
ency. Only Reliable 

Adv: rs Accepted. 








MICHIGAN 


ANKERS SURETY COMPANY 
of Cleveland, Ohio. 
BONDS 
T HOMAS E. GRIFFIN, WARREN A. MORLEY 
State Ass’t Manager. 


900 Union Trust Building, 

{oew or Prompt service guaranteed. 
DETROIT, MICH. 
Chas..Whitaker Wm. H. Whitaker H.C. Penny, Jr. 

HITAKER BROS. & PENNY 
613-618 Chamber of Commerce Bldg., 
Stat Fid & . of 
x oa 
Correspondence Solicited. 
DETROIT, MICH. 











HE HASKINS AGENCY CO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 


“We Can Place It.” Correspondence Invited 
DETROIT, MICH. 





ETROIT INSURANCE AGENCY 
STATE AGENTS 
CASUALTY COMPANY OF AMERICA 


Em P Public 
Blovator and Teams Liability “Automobile lity 
Workmen’s Compensation Boiler and Fly Whee! 
Personal Accident & Liability Plate Glass 





YNNE & KINSELLA 
721-2 Chamber Commerce Bidg., 


SURETY BONDS 
Health, Employers’ and Public Liability, 
Auto t ° ° 
Asie ability, Herat Boiler, —— 


DETROIT, MICH. 





OHIO 


ILLINOIS 





ABBITT & BROWN 


81 and 84 St. Paul Bidg. 
State Agents for Ohio and Southern Indiana for the 
NORTH AMERICAN ACCIDENT INS. CO. 
General Agents AETNA INDEMNITY CO. 
Bonds, Burglary and Plate Glass. 
CINCINNATI, OHIO 


ATIONAL SURETY COMPANY 
The Rookery 


Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 





AMES R. MILLIKAN 
201-202 Neave Building 
Phone Main 2100 and Main 2101 
General Agent 
Fidelity & Casualty Co., of N. Y. 
CINCINNATI, OHIO 


HE TITLE GUARANTY 
-_ & SURETY COMPANY 
Special Service to Brokers 
Harve G. , Res. % 
W. J. Doyle, e Res. . 
Phone Harrison 7940 


CHICAGO, ILL. 





— J. EDWARDS 
INSURANCE SPECIALIST 


Manager and Adjuster Preferred Accident 
Insurance Co., of New York 


518 First National Bank Building 
CINCINNATI, U. S. A. 


EEKER-MAGNER COVPANY 
General Agents 

The General Accident Ass: : 

C) eos urance Corporation, Ltd 
The Federal Union Surety Indianapolis 

Indiana. Walter Be, pi 
. 189 La Salle Street 
CHICAGO, ILL. 





— R. LAURENSON 
General Agent Northeastern Ohio 
National Surety Company 
America’s Leading Surety Company 
708-709 Park Bidg. 
CLEVELAND, O. 


PPEFeE L. WICKES, JR. 
General Agent 


The Pennsylvania Casualty Co., of Scranton 
Liability, Plate Glass, Accident and Health 


184 La Salle Street 
CHICAGO, ILL. 





— A. MILLER, Gen. Agt. 
United Surety Co. 
Surety, Court, Fidelity, Plate Glass, Personal 
Accident, Burglary 
Telephones : 
Long Distance Phone 72. Office, Main 1329 
Residence, Marlo 305J 
507 Century Building 





CLEVELAND, O. 
AT ALL 
YOUR THE 
SERVICE TIME 


NATIONAL SURETY COMPANY 


AMERICA’S LEADING SURETY COMPANY 
The Ferris Agency Company 
General Agents 
1216-17 Union Trust Building 
CINCINNATI, O. 


EESE-OWEN AGENCY 
Suretyship and Insurance 


General Agents: Fidelity and Deposit Company, 
of Maryland. 


City Agents: The Ocean Accident & Guarante 
Corporation, Ltd., of London. 


Nine Twelve Society for Savings 
CLEVELAND, OHIO 


HE TITLE GUARANTY 
& SURETY COMPANY 


Prompt service for your bond. 


George H. Olmsted & Co., General Agents 
James H. Smart, Manager 


413 Williamson Building 
CLEVELAND, O. 


HE FORD INSURANCE AGENCY 


Managers Cuyahoga County 
The Pennsylvania Casualty Co. 
Accident, Health and Plate Glass. 

Best selling policies offered today. 
Schofield Building 
CLEVELAND OHIO 
ILBUR D. LEWIS 
General Agent 
AMERICAN CASUALTY CO. 
of Reading, Pa. 

UNION CASUALTY INS. CO. 
of Philadelphia, Pa. 
707-708 Reibold Building 
DAYTON, O. 

















SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 





G®: K. THOMAS 
Manager for Illinois 
Bankers Surety Company 
604 Chamber of Commerce Bldg. 
General Surety and Bonding Business 


CHICAGO, ILL. 
W. HUNCKE 
© Casualty and General Insurance 


Main Floor, Nat. Life Bldg. 
159 La Salle Street 
"Phone Randolph 2697 


CHICAGO, ILL. 


MISSOURI 
FrRAn« W. witpur 


State Agent 
THE BANKERS SURETY CO. 











400 Victor Bldg. 
KANSAS CITY, MO. 


WISCONSIN 


ICHARD JEFFERSON 
State Manager 
BANKERS SURETY CO. 
Agency Correspondence Invited 
Caswell Block 


MILWAUKEE, WIS. 


HE FRANKFORT MARINE, ACCI- 
DENT & PLATE GLASS 
INSURANCE COMPANY 


LOUIS AUER & SON 
General Agents 


ULIUS BACHER 
isconsin Manager 


MILWAUKEE, WIS. 


ORTH AMERICAN ACCIDENT 


INSURANCE Co. 
J. H. MUNSELL, General Agent State Wisconsin 
Best Accident and Health Policies Issued 


AGENTS WANTED 
419 Caswell Block 
MILWAUKEE, WIS. 


ETNA ACCIDENT & LIABILITY CO. 
Howard D. Plimpton, General Agent 

















WISCONSIN AND NORTHERN MICHIGAN 
Casualty and Automobile Insurance 


303 Pabst Building 
MILWAUKEE, WIS. 











